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Economists are asking, ““What is the next great new 
want, the supplying of which will keep capital and 
labor profitably employed?’’ Some do not hesitate to 
assert that upon the discovery or the creation of such a 
‘““want’’ depends the 
continued prosper- 
ity of the nation. 
The following ex- 
cerpt from a 
broker's circular of 
recent date is sig- 
nificant as reflecting 
this idea: 


“Old-time econ- 
omists variously at- 
tributed panics to 
good crops and the 
consequent low 
prices; poor crops 
and consequent 
high prices; over- 
production; too many railroads; over-speculation; too 
much capital tied up in productive machinery; too little 
or too much money in circulation, while with astonish- 
ing unanimity they traveled all around but never saw 
the real cause, which was the unequal distribution of the 
products of industry. More goods were produced than 
consumers had the wherewith to buy, and production 
had to stop, periodically, until consumption caught up. 
With these facts understood and with the higher stand- 
ard of living prevalent everywhere the basic cause of 
panics has practically disappeared. On the other hand 
we must discover some new wants if a six-day week 
and the present rate of productivity are to continue.” 


But why strive to create artificial wants when there 
lies at the door a basic, natural, want broad enough, if 
properly developed, to call for unlimited and con- 
tinuous production of a vast variety of goods? What 
is needed is not to create new wants but. to turn the 
spotlight on one which has been thrust into the back- 
ground, and to keep the light turned on until economist, 
preacher, editor, teacher, parent and child, shall join 
in the chorus— 


The HOME’S the Thing! 


The Home—Not the “‘two cars for every family” 
standard which the automobile folks are striving to 
popularize. 


The Home—Not the tri-weekly, if not daily, visit to 





Turn the Spotlight on the Home! 








the beauty parlor which the cosmeticians are trying to 
make the habit of American women. 

The Home—Not the “‘convenient book of admission 
coupons’ which the amusement magnates are endeavor- 
ing to put in the 
pocket of every per- 
son, young and old. 


The Home—Not 
the package of 
cigarettes which the 
tobacco interests 
are seeking to place 
in the handbag of 
every woman and 
girl that can be in- 
fluenced by huge 
advertising cam- 
paigns. 

These are only a 
few of the almost 
numberless ways in 
which artificial ‘““wants’” are being created and stimu- 
lated. Are lumbermen willing to see an ever-increasing 
proportion of the people’s income diverted to these 
and similar uses, or will they individually and unitedly 
‘Tell the Story of Lumber,” which carries interwoven 
with it ‘““The Story of the Home”? 


Turn the Spotlight on the HOME! 


Enlist the cooperation of chambers of commerce, 
Rotary and Kiwanis clubs and other civic organizations 
in pushing home building as the best means of making 
and keeping business good in all lines. Get the best 
speakers available to talk on the home as the source of 
community prosperity as well as of good citizenship. 

* 8 *& 

It's everybody's job to encourage home building— 
not the lumberman’s alone—because every line of busi- 
ness prospers when home building is active. After the 
lumberman is all through with the new house the mer- 
chants in numerous other lines will continue to sell the 
thousand and one things that are needed to equip and 
maintain it. That's what we mean when we say that 
“it’s everybody's job” and everybody should help at it. 
Make the business men of your community see this. 

* & *& 


Get together with your fellow lumbermen and other 
merchants in a big cooperative advertising campaign to 
“sell’’ the idea of home ownership. [Turn to page 57] 
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WHY A LACEY 


TIMBER ESTIMATE? 


For your own use an estimate made by 
a local cruiser may be sufficient. Such a 
report by an unknown cruiser is of little 
value if you attempt to use it for other 
purposes. 


A Lacey report has standing—it is ac- 
cepted by the principal financial houses— 
the name of Lacey is known in all tim- 
bered sections of the Continent. 


James D. LA C E Yo Co. 


Timber Land Factors 





Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bidg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bidg. Barnett Natl. Bank Bldg. 
MONTREAL VANCOUVER 
Drummond Bldg. Vancouver Block. 








WISCONSIN 


HARDWOODS 
HEMLOCK 
a = 


KorrectMake 


MAPLE AND BIRCH Maple and 


FLOORING Bron Flooring: 





LANCE over the list of items 

below. If you can use any of 

this stock, it will pay you to get in 

touch with us, for here are some real 
values. 


100,000 ft. 1” No. 1 Com. & Btr. K. D. Birch 
100,000 ft. 1” No. 2 Common Kiln Dried Birch 
100,000 ft. 1” No. 2 Common Air Dried Birch 
200,000 ft. te No. 3 eee Birch 

35,000 ft. 1” No. 2 & Btr. Brown Ash 
100,000 ft. i” No. 3 and Better White Pine 
75,000 ft. 13/16x2%” Clear Birch Flooring 
50,000 ft. 13/16x2%”" No, 1 Birch Flooring 
45,000 ft. 13/16x2%" Factory Birch Flooring 
60,000 ft. 138/16x2%” Factory Maple Flooring 
35,000 ft. 13/16x1%” Clear Maple Flooring 
30,000 ft. 13/1621” No. 1 Maple Flooring 

2 cars 4” 7’ White Cedar Posts 

3 cars 4” and up 8 and 10’ White Cedar Posts 


NEELAND-MCLURG 


LUMBER COMPANY 
Mills at 
Morse,Wis.-Phillips, Wis. PHILLIPS Wis. 




















Flooring That Appeals 
to Live Dealers 


The live dealer is always on the lookout for some- 
thing that offers him a little more than the usual sales 
appeal. That’s why he likes Bigelow Brand flooring 
with its nail groove that saves the carpenter’s time in 


laying. If you want extra sales appeal, try some of 
this stock. 


80,000’ 25/32x2%” No. 1 & B. Maple 9-22” 

9,500’ 25/32x1%%” Clear White Maple Standard Lengths 
8,500’ 25/32x144” Clear Maple Standard Lengths 
31,000’ 25/32x1%” No. 1 Maple Standard Lengths 
18,000’ 25/32x144” Factory Maple Standard Lengths 
26,000’ 25/32x2 ” Factory Maple Standard Lengths 
25,000’ 25/32x2%” Clear White Maple Standard Lengths 
61,000’ 25/32x3%” Clear Maple Standard Lengths 
80,000’ 33/32x3%” Factory Maple Standard Lengths 
48,000’ 25/32x2 ” Clear Beech Standard Lengths 
19,000’ 25/32x2 ” No. 1 Beech Standard Lengths 
80,000’ 25/32x2%"” Clear Beech Standard Lengths 
22,000’ 25/32x3%” No. 1 Beech Standard Lengths 
35,000’ 25/32x1%%” Clear Birch Standard Lengths 
50,000’ 25/32x2%” Clear Birch Standard Lengths 


We also manufacture all grades Basswood, Hard Maple, 
Soft Maple,Rock Elm, Soft Elm, Beech and Birch lumber. 


Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN 
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We Want Your 
Steady Business 





To merit it, we constantly strive to 
keep you satisfied with our lumber 
and service. A part of our selling 
policy is to give you a method by 
which you can positively check ship- 
ments of 


Northern Hardwood 
and Hemlock Lumber 


We insist that your invoice comes direct 
from the mill making shipment. 

The Weidman Lumber Co., Trout 
Creek, Mich., and Bergland Lumber Co., 
Bergland, Mich., zealously guard our 
high standards of quality and milling. We 
handle the entire outputs of their mills. 


Try our special sales service on your next 
order. 


Weidman -Vogelsang 


903 Grand Rapids 
Savings Bank Bldg., 


Lumber Co. 


GRAND RAPIDS, MICH. 
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The Exponent of the American Lumber Industry 
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Honorable Observance or Sales Terms 


ROM EVERY PRACTICAL viewpoint, when the seller turns However necessary credit may be as a means of carrying on 
CH his goods over to the buyer he hands him their equivalent trade and commerce, the fact remains that it is costly. Money has 
in money. In other words, goods are money, and there is no value except in use, and therefore to give anybody the use of 
no more justification for withholding payment for goods beyond money without charge is to give him the money itself. It is the 
the stipulated period than for withholding payment of a note at the same with goods, for goods are in a very real sense capital or 
due date. In the one case, however, custom has decreed that non- money invested. A business is healthy only when the conversion 
payment shall constitute a black mark on the debtor’s record and of money into goods and the reconversion of goods into money go 
reputation, while in the other his failure to pay for goods at the on systematically. It is this active movement of goods and money 
time payment is due is looked upon as mere laxity. The fact is, that constitutes the life of trade; each conversion, presumably, re- 
however, that habitual disregard of the term of payment amounts _ sulting in profit. 
to a deduction from the bill or a reduction in the price of the Business repute is made up of at least two elements—ability to 
gzoods, because it costs the seller something to carry the account. pay and habit of pay. To be able to pay and not to pay is but 
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little better than being unable to pay, for there is no profit in 
enforced collection. All that is accomplished in such a case is to 
reduce the loss, for some loss is inevitable. Probably, the average 
business man takes little account of what may be termed the eti- 
quette of trade, but there plainly is such a thing, and one of its 
essentials is the observance of the niceties of commercial inter- 
course, The fellow who ignores the terms of payment exhibits bad 
business manners and deserves to be ostracized from good busi- 
ness society. He is a disturber, both violating the confidence of 
his fellows and clogging the wheels of business. 

Responsibility for laxity in the observance of terms of sale cer- 
tainly originates with the debtor, but the creditor who does not 
insist that the terms of payment are of the essence of the sales 
contract must take his share of the responsibility. If accommo- 
dation is needed it should be asked for and given; to take it with- 
out asking is a form of theft. Leniency in enforcing terms where 
honorable conduct is the rule is quite a different thing from 
laxity where dishonorable conduct is the rule. It should be re- 
membered that something more is involved than merely the per- 
sonal interests of the seller and the buyer in a given case. As 
laxity increases the difficulty of enforcing credit terms demanded 
by commercial security increases. The security and the good 
repute of an entire industry are jeopardized by laxity in observing 
and leniency in enforcing terms of sale. 





Statistics Are Worthless Unless Uséd 


OTWITHSTANDING the fact that the collection and dis- 
CT] semination of statistical data are steadily, even rapidly, in- 
creasing in amount and improving in character, the com- 
mercial value of statistics is not recognized as generally among 
business men as wise and longsighted business administration re- 
quires. In few industries have so great strides been made in the 
compiling and making available of statistics as in the lumber 
business. Still, however, there are producers who do not make as 
prompt and regular returns as they should and there are doubt- 
less many who make relatively little use of the figures regularly 
supplied to them by their statistical agencies. 

It will likely always be true that the price at which a commodity 
is offered for sale will be largely determined by the quantity the 
seller has to dispose of at a given time, by his financial condition 
or it may be by the whim of the salesman or his employer. This 
kind of marketing, however, takes little or no account of the gen- 
eral condition of the market, of which, in the days before statis- 
tics were available, the producer perhaps could have scant knowl- 
edge. There is little excuse nowadays for ignorance of the cur- 
rent situation with respect to production, orders on hand, volume 
moving into consumption, prevailing prices and other facts on 
which to base a sound merchandising policy, and the seller who 
does not make use of these facts is merely refusing to utilize one 
of the most valuable instrumentalities of merchandising. 

While statistics are designed to present the current situation and 
therefore to enable both buyer and seller to determine their im- 
mediate prices, the figures also afford the basis for comparisons 
and at the same time they indicate trends that suggest to the 
producer what his manufacturing policy should be. A study of 
the figures and of the prices received for the various grades ought 
to enable him to map out a plan of production that promises a 
more steady demand for his output at better prices. Pure selfish- 
ness ought to induce every producer of lumber to make the grear- 
est possible use of statistics, because they can be utilized to put 
money directly into his own pocket. Regard for the welfare of 
the industry as a whole also ought to lead him to adopt a policy 
that is designed to give stability to the lumber market and to do 
away with speculation in a commodity that under present condi- 
tions of timber supply should be as staple as gold. 

Valuable though statistics already are to those in the lumber 
industry who make use of them, there is opportunity for making 
them still more valuable by making them more complete, more 
comprehensive, more representative of current conditions and more 
comparable one period with another. This can only be brought 
about by more regular and more complete response of lumbermen 
to requests for figures. Association reports nearly always show 


gaps in figures that on that account lose in value. Statistics have 


es 


a cumulative as well as a current value, and the ideal would be 
such a set of figures as would enable the student to discover the 
trends of the market over long periods, the changes in demand, 
the interplay of species, the effect of decline in supply of species, 
the interaction of supply and price and many other facts that can 
be and should be used by executives in shaping their policies. 
This ideal may not soon be realized in the lumber industry, but 
a growing appreciation of the value of statistics among lumber. 
men warrants the belief that more and better statistical jnforma- 
tion will be made available to the industry from year to year. 





Selling an Idea to the British Colonies 


RITISH PREMIERS are not commonly looked upon as trades- 
B men, trade representatives or commercial salesmen, but 
after reading the address delivered at the Canadian Club in 
Montreal by Premier Baldwin many persons will likely change their 
views with regard to him at least. The premier showed that he not 
only knows the importance of commerce but that he is familiar with 
its up-to-the-minute nomenclature. In fact, as a correspondent of 
one of the large metropolitan newspapers put it, the premier for 
the moment “became a glorified butter-and-egg man,” and his ad- 
dress so far as content and purpose were concerned might as ap- 
propriately have been made by the trade representative of a great 
industrial corporation. 

Lumbermen will be especially interested in the premier’s address 
because he said the empire marketing board has set itself the task 
of “advertising an idea rather than a commodity,” this being, he 
said, “the first step to create an atmosphere.” This is precisely 
the task that the lumber industry has set for itself. Much of the 
industry’s publicity should be designed to create an atmosphere 
favorable to wood and then to sell the idea of using wood wherever 
wood is the best material for a given purpose. 

Doubtless added significance is to be given to the premier’s talk 
in that for the first time the prime minister of the world’s greatest 
trading nation has assumed the role of salesman, his present mis- 
sion evidently being to sell the empire to the colonies and to drive 
home to the people of all the empire the idea of exchanging com- 
modities with one another rather than with .outsiders. In other 
words, his purpose is to advocate buying at home and patronizing 
home industries, instead of contributing to the wealth of peoples 
outside of the empire. 

Americans have long known that Great Britain was taking steps 
to regain and extend its foreign trade, but Premier Baldwin’s ad- 
dress serves to emphasize the magnitude and deep purpose of the 
empire’s trade extension program. In view of this attitude of Great 
Britain the policy of the American government through the skillful 
and energetic leadership of Herbert Hoover, of promoting foreign 
trade is seen to be amply justified. In fact, the success that has 
attended Mr. Hoover’s efforts may easily be believed to be the 
inspiration for the effort of Britain in the same direction. 





Adding to Values by Skillful Selling 


OME COMMODITIES that are in large use have little intrinsic 
S merit and owe their popularity almost entirely to skillful 
merchandising. Others, lumber for example, make their way 
almost entirely upon their merits, owing little to the merchandis- 
ing skill of either producers or distributers. The most encouraging 
fact about the lumber business is that wood has won its way and 
has held its place on its intrinsic values in competition with many 
materials that, however much they may lack of real merit in com- 
parison with wood, have been pushed by the most skillful mer- 
chandisers that modern industry has developed. Lumbermen have 
their product to thank, not themselves, for still having a place in 
the sun. 

Wood sold itself so readily in spite of this competition that lum- 
bermen got the habit, perhaps without giving the matter of selling 
much thought, of assuming that all they had to do was produce 
and warehouse their lumber and wait for buyers. When competi- 
tion developed a strength that they could no longer ignore they 
met it by cutting the price, and to this day few will deny that lum- 
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per is largely sold on price. There may have been some excuse for 
this kind of selling when timber was plentiful and cheap and when 
production costs were low. In earlier, days also grades were less 
standardized and real values were not so readily determined as 
now. Still, with all the changes that have come about in the lumber 
pusiness, the method of selling remains largely as it was twenty- 


five or thirty years ago. 


Methods of selling lumber have been the subject of more discus- 
sion than methods of manufacture and use, and today improve- 
ment of selling methods is universally recognized as the industry’s 
greatest need. As a correspondent says elsewhere in this paper, 
“We do not sell our lumber, we auction it off, and in many cases 
What he says is doubtless true, with 
the essential distinction that in a regular auction both bidders and 
bids are known, whereas in the kind of auctioning to which he re- 


we bid against ourselves.” 






Elected Head of West Coast Firm 
[Special telegram to AMERICAN LUMBERMAN] 
Vancouver, B. C., Aug. 3—At a meeting 

here today, of the directors of that company, 

Clayton P. Myer, of Houston, Tex., was 

elected president and manager of the Van- 

couver Lumber Co. 

(Ltd.), and will here- | = 

after make his head- | 

quarters in this city. 

Mr. Myer formerly was 

manager of the Kirby 

Lumber Co., which op- 

erates a group of large 

southern pine and hard- 








CLAYTON P. MYER, 
Vancouver, B. C.; 
President and Manager 
Vancouver Lumber Co. 





wood mills, and at 
present is connected 
with the Wier Long 
Leaf Lumber Co., of 
Wiergate, Tex. Mr. 
Myer is considered one 
of the outstanding saw- | 
mill operators in the 
industry and has a host of friends and ac- 
quaintances, especially in the South and in the 
Pacific Northwest. The announcement of Mr. 
Myer’s election was made by John H. Kirby, 
president of the Kirby Lumber Co., and one 
of the owners of the Vancouver Lumber Co. 
(Ltd.). Mr. Myer has been especially active 
in connection with the East Texas Sawmill 
Managers’ Association, an organization that 
meets monthly for the discussion of manufac- 
turing problems, and he has been influential 
in bringing about many improvements in lum- 
ber manufacturing operations in the South. 


War Department Gives Support 
WasuinctTon, D. C., Aug. 2.—Col. Hanford 
MacNider, assistant secretary of war in charge 
of business and industrial matters, purchase of 
supplies etc., has addresed this letter to Axel 
H. Oxholm, director of the National Commit- 
tee on Wood Utilization: 


The National .Committee on Wood Utilization, or- 
ganized by Secretary Hoover, has already, on several 
occasions, been of considerable assistance to the War 
Department in pointing out economies in the purchase 
of forest products, which have been found practicable 
in industry. The War Department realizes that, as 
one of the largest consumers of lumber in the coun- 
try, it is confronted with a considerable responsibility 
in doing its share in the wood utilization program 
which will mean so much to the perpetuation of our 
forest resources. Furthermore, the Army must be 
in a position to secure its supplies of forest products 
without delay, and by adhering as closely as practicable 
to commercial specifications, this plan will be facili- 
tated. It is with great interest that we have studied 
the utilization of short. lengths and end-matched 
lumber, and we are now instructing all Army purchas- 
ing agents to purchase such stock whenever prac- 
ticable, hoping that a considerable economy will result. 
The War Department is much interested in following 














the bids is known. 


storage. 


the further developments of the other projects of the 
National Committee on Wood Utilization and we are 
looking forward to continued close codperation with 
your organization. 


In commenting on this letter, Mr. Oxholm 
states that the War Department is among the 
outstanding organizations in this country which 
have immediately realized the importance of 
putting into practice the committee’s recom- 
mendations in regard to good wood utilization. 
This matter has given the committee’s activities 
a great impetus, because the Army buys lum- 
ber and wood products in every part of the 
United States, and in this manner thousands 
of producers and distributers will be made 
familiar with the work of the National Com- 
mittee on Wood Utilization. 


National Forest Receipts 
[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., Aug. 4.—Sales of tim- 
ber, permits for grazing and other uses of the 
national forests brought a total of $5,166,609.39 
into the coffers of the Federal Government 
during the fiscal year ended June 30. This is 
an increase of $10,948.37 over the receipts for 
the preceding year and exceeded any previous 
year except 1923 and 1924. Receipts from 
timber sales for the last fiscal year totaled 
$3.206,832.82, somewhat less than. for the pre- 
ceding, but above the average for ten years. 


Urge Increase in Research Funds 
[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., Aug. 4.—Representa- 
tives of the National Lumber Manufacturers’ 
Association today attended a meeting of a 
group of farm and allied organizations with 
Gen. Herbert M. Lord, director of the budget 
to urge him to recommend to the President a 
liberal increase in appropriations for research, 
more especially fundamental research in the 
Department of Agriculture. Gen. Lord is soon 
to meet the President at the summer capital 
in the Black Hills. The meeting was the last 
of a series which this group, representing 
thirteen industries, has held with President 
Coolidge, Secretary of Agriculture Jardine, 
and other officials associated with the budget. 
Gen. Lord was apparently deeply sympathetic. 

Representatives of the National Lumber 
Manufacturers’ Association specifically urged 
an increase in research funds of the Forest 
Products Laboratory and outlined the provi- 
sions of the McSweeney bill which, if enacted 
by Congress, would authorize continuing for- 
estry research on a large scale and in a com- 
prehensive and codrdinate manner. In the 
meantime the lumber representatives urged that 
forestry research in the Forest Service as well 
as other Department of Agriculture bureaus 
should be increased by $1,000,000. Among the 
items for which an increase in appropriation 
is urged are: Forest experiment station and 
allied work, forest economics, forest range land 
investigations, forest pathology, forest entomol- 
ogy, forest meteorology and forest biology. 


fers neither the bidders nor the sincerity or even authenticity of 
There is good reason to believe that prices 
often are cut to nieet mythical competition and phantom bidders. 

Standardization ought to cut more figure than it sometimes does 
in the merchandising of lumber. There is in the word itself some- 
thing of the significance of stability. Wood does not deteriorate in 
It is not a material that is going out of date and use. 
Fashion or whim in methods of utilization can have no influence 
upon its future value. It would be difficult to conceive of a material 
essentially more stable in real value than lumber, and yet produc- 
ers often appear as eager to dispose of their lumber as if it were 
as perishable as peaches or tomatoes. The thing is hard to under- 
stand, but it is believed that a better understanding of it is coming 
about and that in future lumber will be oftener sold and less often 
auctioned off to fictitious and. phantom bidders. 


SC = 


Slight Expansion in Lumber Trade 


[Special telegram to AMERICAN LuMBERMAN] 

Wasuincton, D. C., Aug. 4.—Reports re- 
ceived today by the National Lumber Manu- 
facturers’ Association from 348 of the leading 
softwood lumber mills of the country and 
132 hardwood mills indicate a slight expan- 
sion of business last week as compared with 
the preceding week. The slight nominal 
decrease in reported new softwood business 
is offset by the fact that fewer mills reported 
for last week. On the other hand, 16 fewer 
hardwood mills reported a gain of about 20 
percent in new business. As compared with 
the same week a year ago, the softwood mills 
increased their production but lost in new 
business, while the hardwood mills increased 
production slightly, fell off in shipments, and 
gained in new business. 

Altogether the 333 comparable reporting 
softwood mills had shipments 96 percent, and 
orders 92 percent, of actual production. For 
the southern pine mills, these percentages were 
respectively 100 percent and 95 percent, and 
for the West Coast mills, 99 percent and 94 
percent. Of the reporting mills, the 311 with 
an established normal production for the week 
of 225,020,551 feet, gave actual production 102 
percent, shipments 99 percent, and orders 95 
percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—243,280,000 feet, against 243,152,- 
000 feet the week before, and 226,251,000 feet 
last year. Shipments—234,580,000 feet, against 
233,070,000 feet the week before, and 234,599,- 
000 feet last year. Orders—223,513,000 feet, 
against 225,132,000 feet the week before, and 
227,513,000 feet last year. 

The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—20,009,000 feet, against 21,- 
449,000 feet the week before, and 19,662,000 
feet last year. Shipments—18,739,000 feet, 
against 19,438,000 feet the week before, and 
21,437,000 feet last year. Orders—22,628,000 
feet, against 18,546,000 feet the week before, 
and 19,290,000 feet last year. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing fig- 
ures nor in the regional tabulation below. Fif- 
teen of these mills, representing 48 percent of 
the cut of the California pine region, gave 
their production for the week as 23,467,000 
feet; shipments, 20,003,000 feet, and new busi- 
ness, 15,275,000 feet. Last week’s report from 
19 mills, representing 53 percent of the cut, 
was: Production, 27,174,000 feet; shipments, 
20,424,000 feet, and new business, 17,982,000. 

The West Coast Lumbermen’s Association 
wires that new business for the 122 mills re- 
porting for the week ended July 30 was 6 per- 

(Concluded on page 78) 
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Users of Tobacco Lath 


I have been informed that growers of tobacco in 
Canada use what are known as tobacco lath in con- 


siderable quantities. It is my understanding that 
these lath are used in making shades for the tobacco 
plants at certain stages of their growth, and also as 
supports for the plants. I am interested in securing 
the names of concerns using these tobacco lath and 
I would like to have whatever details are available 
regarding these lath, dimensions, kinds of wood used 
etc.—Ingurry No. 1,994. 

{This inquiry comes from the assistant 
sales manager of a large southern pine con- 
cern. Particulars regarding tobacco lath are 
not available at this time. The inquiry is 
published in order that readers may supply 
the information asked for by this inquirer 
whose name will be furnished on request.— 
Epitor. | 


Substituting Mill’s Stock on Order 


From time to time our representatives in different 
sections advise us that they run across buyers who 
claim to have quotations on our lumber from dif- 
ferent wholesalers or commission men, when as a 
matter of fact they are making a deliberate misrep- 
resentation. We have no doubt other manufacturers 
have the same thing to contend with. Our regular 
representative will submit a price and on investiga- 
tion finds he has lost the business at a lower 
figure and the party taking the order states that 
he is going to furnish our lumber. As a matter 
of fact, we never see anything of the order. 

We were wondering if you could consistently 
issue a note of warning through your columns to 
lumber dealers throughout the country, cautioning 
them when they are buying lumber to be sure to 
see that they get the stock they expect to get. If 
the buyers would turn down shipments that are 
not as represented, we believe it would soon put a 
stop to this unethical practice.—Inguiry No. 1,991. 


[This letter comes from the sales manager 
of a large lumber manufacturing concern. No 
doubt there is opportunity for the sort of 
substitution and misrepresentation here com- 
plained of. Of course, if all lumber were 
trade-marked and grade-marked, there would 
be no opportunity for such substitution, be- 
cause the lumber could be identified wherever 
it was found or used. If, as is here sug- 
gested, the buyer will in every case insist upon 
positive evidence that he is receiving the lum- 
ber ordered, he will help to make such mis- 
representation somewhat more difficult. In 
addition the mills themselves can contribute to 
this end by restricting their sales to reputable 
wholesalers and commission men, thus pro- 
tecting the buyer from the misrepresentations 
of unreliable salesmen.—Epitor.] 


Wood Product Used as Binder 


Can you please indicate producers of a lumber prod- 
uct like maple syrup suitable to be used as a binder 
for a sawdust plus limestone dust building board? 

There is a material from the United States sold here 
of this nature, and my party wants to get to the 
producers and buy it largely, in quantities of 100 
tons.—Inguiry No. 1,993. 


[This inquiry comes from one of the larger 
cities of England. As no wood product of 
the kind described by this inquirer in known 
to the AMERICAN LUMBERMAN, the inquiry is 
published in order that it may come to the 
attention of readers able to give the informa- 
tion asked for. The name of the inquirer will 
be supplied on request.—Ebtor. ] 
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Cost of Hauling Poles 


We are interested in finding out the relative cost 
per mile haul for transporting telephone poles by truck. 
The particular problem is to transport the poles for 
distances of from one to ten miles over average coun- 
try roads in southeast Georgia. 

In a reference book kept by the writer we find that 
numerous articles on this subject have been published 
in the American LuMBERMAN at various intervals. 

Doubtless many other more recent articles have ap- 
peared in your journal. Can you tell us where to yet 
the information we need in the most usable form, 


or if there is no comprehensive treatise on the sub- 
ject can you supply us with back numbers of the 
AMERICAN LUMBERMAN containing uptodate informa- 


Ep1tTor. 
tion?—Inguiry Nb. 1,992. 


[This inquiry comes from the district repre- 
sentative of one of the large timber financing 
concerns. Few of the articles referred to by 
the inquirer treat specifically of the cost of 
hauling poles, though they do deal with truck- 
ing costs. In reply to the inquiry references 
have been given to a few other articles that 
may be of interest to the writer, one dealing 
with the cost of handling logs by truck. 

The inquiry is published with the hope that 
readers may be able to give some definite in-~ 
formation on the cost of hauling poles by truck, 
particularly over country roads. Such infor- 


Will you 


in Mississippi. 


please let us 
33/82 clear maple flooring.—INnguiry No. 1,990, 


[This inquiry comes from a lumber concern 





mation will be especially acceptable, of course, 
if it covers cost of hauling in the South— 


Makers of 33/32 Maple Flooring 


know who manufactures 


In response the names of sey- 


eral concerns known to manufacture this thick 
maple flooring have been supplied. The stand- 
and thickness of maple, beech and birch floor- 
ing is 25/32 of an inch. 
manufacturers make 3-inch, %-inch, 54-inch, 
33/32-inch, 41/32-inch and 53/32-inch flooring, 
The name of this inquirer will be supplied on 
request.—EpiTor. ] 


However a number of 
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L. S. Cohn’s fine new mill| Said an old operator: “This 
at Wausau, Wis., is now in full | thing beats all my experience. 
running order, ready to cut/|! did think that by this time 
about 40,000 feet of lumber | we should have had a decent 
and 80,000 shingles daily. He | demand, even if prices were 
expects to run day and night, | not advanced; but even that is 
employing some sixty hands. | light now.” 

Another new mill similar to e * ® 
this is talked of. Lumber pilers receive $1.25 
see | per day, working in the yards; 

Robert O'Neill, of Jackson-| me tad tneke fig wanes.” 
ville, Fla., claims to have in- | P _ 
vented a process by which | — 3 © 
saw-palmetto can be con- 
verted into pulp for paper at 
a cost of not exceeding $5 
per ton. 


Forest fires are raging south 


of Wausau, Wis. 
* 8 
Country yards _ invariably 


\ have very light stocks of lum- 


Machinery for a steam ber, and the grain crops were 


sawmill has been received at | ° 
: * "7, | never better—two things hav- 
Miguel City, Colo.; there will | : decided bearing “pen 


‘ing a 
the prospects for a good trade. 


| 
| 
| 


* + 


not be much of a city there, | 
however, until that sawmill 


has been in operation for 
about three weeks. 


* * + 


The steam barge “King” 
was loaded at Saginaw for 
Tonawanda at $1.25; one of 
the Alpena barges at $1.50. 


* * * 


The rear of the main drive 
will start toward Muskegon 
from Big Rapids on Tuesday 
or Wednesday next, and the 
150 men employed will hurry 
the logs down as fast as it is 
possible for experts to do so. 
The drive on the Pere Mar- 
quette is still very backward 
and attended with heavy ex- 
pense. 

a 

The entire cut on the Wolf 
River and its tributaries last 
winter will not exceed 60,- 


000,000 feet, and about 50,- | 


000,000 are being rafted out, 

and on the way down, 10,- 

000,000 stuck in various 

places awaiting more water. 
s 8 #8 


Considering all the circum- 
stances in the case, the con- 
dition of the Chicago market 
is inexplicably discouraging. 





It is a pretty well settled fact 
that when the farmer begins 
to buy lumber again, the coun- 
try dealers must make a raid 
upon the wholesalers to re- 
plenish their stocks. 


* * * 


Early last Friday morning 
the magnificent mill property 
of W. R. Burt & Co. at Mil- 
bourne, Mich., was fired by an 
incendiary and totally con- 
sumed, causing a loss of $250,- 


000. 
e 6 6 

A lot of drivers who have 
been to work on the Peshtigo 
Co.’s drive, came down the 
river last week and report the 
water so low that it is impos- 
sible to do anything in the way 
of driving, and about 11,000,- 
000 feet are hung up on the 


‘different headwater tributaries. 





* * * 


A night watchman in a saw- 
mill at Muskegon, Mich., was 
found asleep one morning in 
the ashes under the boiler. 

* 8 * 


The Chippewa River is said 
to be lower than at any time 
since the low water season in 


1864. 





The average wages paid by 
the Muskegon Boom Co. is 
$1.69; foremen receiving from 
$2 to $4 per day; raftsmen 
and sorters $1.75 to $2, and 
boys employed in putting on 
chain etc., from 75 cents to 


$1.50 per day. 
a. & 2 


At Chicago, lumber shovers 
have given notice that here- 


|after they will require the 
|following rates for unloading 


lumber: For inch, 2-inch, and 
mill run lumber if mixed with 
small timber itself 18 cents 
per 1,000 feet; extra loads, as 
heavy plank and heavy tim- 
ber, 22 cents upward. Shin- 
gles and lath according to 
lumber, at the rate of 18 cents. 


* * * 


Some laborers evidently strike 

from pure cussedness, as in- 
stance some of the lumber 
shovers in Chicago; those 
who were getting $1.25 and 
$1.50 could not live without 
they were paid $1.50 and 
$1.75, while those in other 
yards who were receiving the 
latter wages just as heartless- 
ly prated for $1.75 and $2. 
In these hard times men shoul 
practice contentment and learn 
to let well enough alone. 


Hon. William B. Ogden, one 
of the foremost promoters o 
western enterprise, died last 
Friday near New York. He 
was one of the largest lumber 
and timber operators in the 
Northwest, being principal 
owner of the Peshtigo (Wis.) 
pine tract of 200,000 acres, 
with mills and other improve- 
ments. His wealth is esti- 


mated at $10,000,000. 


Wylie 


Saginaw, 


Brothers, of East 
Mich., made a 


straight sale of 5,000,000 shin- 
gles to Rust, King & Clint, of 
Cleveland, Ohio. 
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Southern Pine Outlook Improves With Farm Prospects 


Southern pine distributors report a distinct improvement 
in prospects for country demand from the Middle West. 
Recent rains have assured an excellent corn crop on top of 
an unusually heavy wheat harvest and good yield of oats 
and potatoes. Livestock prices also are advancing. The 
average farmer, state observers, will certainly be in a much 
better financial condition this fall than for years and will 
have money to spend on sorely needed farm improvements. 
Country towns will quickly feel this recurrence of farm 
prosperity. Forward-looking retailers throughout the Mid- 
dle West meanwhile are beginning to place orders for pros- 
pective fall needs, taking advantage of the concessions 
which the current market affords. There is more straight 
car business offered than for several months; but this is 
not always easy to place on account of broken mill stocks. 
Eastern business also shows some pick-up, while good spe- 
cial cutting orders and an increase in railroad requirements 
are reported by a number of producers. All this has not 
yet caused any spurt in business; but 106 mills reporting 
to the Southern Pine Association during the week ended 
Aug. 1 nevertheless booked orders aggregating 567,659 feet 
per mill, the highest average attained since the week ended 


' May 20, and shipped an average of 596,266 feet—the best 


showing for over three months. Mill stocks are nowhere 
burdensome, but in most cases ill assorted. While low 
bookings in July resulted in softening on some items, others 
have shown some advance, so that prices remain practically 
unchanged though on a level decidedly unsatisfactory to 
manufacturers. Most large mills, however, stick to their 
lists, convinced that better business at fairer prices is forth- 
coming. 


Northern Hardwood Market Exhibits Strength 


Though conditions in the various hardwood consuming 
industries are favorable and the outlook is for larger con- 
sumption, there has been no increased movement of north- 
ern hardwoods. These woods remain very strong, how- 
ever. Stocks are low nearly everywhere and prices are 
firmly held. A. statistical compilation by the Northern 
Hemlock & Hardwood Manufacturers’ Association shows 
that stocks July 1, 1926, were approximately 35 percent 
heavier than on July 1, 1927. The conspicuously scarce 
items are 4/4 hard maple, all items of basswood, 4/4 No. 
3 common soft elm, No. 3 common birch, and oak. Auto 
body and furniture factories are generally increasing pro- 
duction and interior finish plants are well booked up. 
Maple flooring producers report excellent conditions and 
expect that on account of low maple log input last winter 
and the large quantity going into ties there will be a real 
scarcity of flooring, and probably a considerable price ad- 
vance, this fall. The same holds true in nearly all northern 
woods. Box manufacturers also are operating at capacity 
in most cases. 


Northern Softwoods In Comparatively Strong Position 


A quickening rural demand for mixed cars is the feature 
of the northern pine market. The call for industrial items, 
notably box, remains encouraging, with only limited sup- 
plies available. Prices are well maintained, with advances 
predicted. Mills are running full time, sure that the output 
will be fully absorbed. Northwestern lumbermen, in fact, 
are enthusiastically watching the development of the crops 
and believe that the section’s spending capacity will be 
materially enlarged this fall. They report that there is 
much contemplated construction and repair work on farms 
and in smaller agricultural communities. Northern hem- 
lock enjoys a good movement into the resort regions and 


throughout the rural sections of the northern States. City 
trade is only fair, builders apparently holding up contracts 
until fall. The hemlock stock situation is strong, a compari- 
son between unsold stocks at thirty-one identical mills in 
July, 1926, as against July, 1927, showing a reduction this 
year averaging 15.5 percent. The reduction has been espe- 
cially severe in merchantable and No. 2 hemlock. Though 
the eastern spruce market remains slow, producers refuse 
to make further concessions, especially where dry stocks 
available for prompt shipment are concerned. 


Early Improvements Expected in Southern Hardwoods 


Little change in the southern hardwood market has been 
observed. There have been a few more inquiries but orders 
have shown very little if any pick-up. Everything indicates 
an early improvement, however, consumers seeming to be 
getting more business and to be increasing outputs. A 
feature is the accelerated demand from box and crate man- 
ufacturers, always regarded as a barometer to future busi- 
ness. Prices remain low but are steady. Only a small in- 
crease in demand would force them up, for stocks are 
small and many items are scarce. Production meanwhile 
is increasing as flooded mills resume operations. Output 
in the Valley now approximates 85 percent of normal, and 
normal will doubtless be reached within another week. 
Mills here and there run day and night to accumulate some 
lumber which, under the best conditions, will not be mar- 
ketable before early winter. 


Arkansas Soft Pine Mills Report Improved Prospects 


Some Arkansas soft pine mills report a slightly heavier 
volume of orders, but generally speaking, buying remains 
unchanged. Industrial orders have been light and what 
increase there has been seems to have come from retail 
channels. Dealers’ orders, however, are mostly badly 
mixed. Mill stocks are heavier than for several months and 
prices remain low but unchanged. Concessions are some- 
times granted on items on which the individual mills might 
be long, which most often appear to be yard items. How- 
ever, the outlook is good due to the excellent crop situation 
and the fact that both yard and industrial buyers carry low 
and often very ill-assorted stocks. Good business and 
higher prices are looked for this fall. Production mean- 
while is normal. 


Dominant Features of the Douglas Fir Situation 


Rail trade in Douglas fir with the Middle West and East 
remains quite active, with rural demand improving as a 
result of encouraging crop prospects. Manufacturers and 
wholesalers describe the fir situation as better than for 
some time. Industrial demand, however, is still described 
as “sluggish,” and the southern California market .as 
“dumpy,” but exports, particularly to Japan, are fair and 
tending toward greater volume. Coast mills as a whole 
meanwhile are selling more lumber than they are pro- 
ducing; stocks are low and broken, and it is becoming 
difficult to place orders for mixed cars. Most mills have 
accumulated fair order files. Prices are on about the same 
level as last week though the tendency is unmistakably up- 
ward on the harder to get items. Retailers stocks are 
low, as is illustrated by the report from New York that 
most of the fir cargo shipments now arriving are sold in 
advance at well maintained prices, with practically no lum- 
ber entering storage. During the week ended July 30, 
mills reporting to the West Coast Lumbermen’s Associa- 
tion sold 6 percent less lumber than they produced, and 
shipped 1 percent less than the production. 


Lumber Statistics Appear on Pages 54 and 55; Market Prices and Reports on Pages 79 to 84 
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News of | 


Building Largest Stave Mill 

Sumter, S. C., Aug. 1.—The Brooklyn Coop- 
erage Co., said to be the largest concern of 
its kind in the world, has begun work on the 
largest and most modern stave and heading 
mill in the United States, to be located just 
outside the city limits of Sumter. In addition 
to its stave and heading mill, the company 
will establish a hardwood mill to manufacture 
the better grades of logs into furniture stock 
and other high grade lumber. The company 
controls 65,000 acres of timber land along the 
Santee River and plans extensive logging opera- 
tions. 


Sawmills Operating Full Blast 

Smoky Orprnary, Va., Aug. 1.—Sawmills 
are going full blast in southern Virginia, 
where many of the old plantations have been 
invaded for the first time by lumbermen during 
the last few years. High prices engendered 
by the after effects of the World War caused 
many owners of virgin timber lands to 
abandon their determination to keep the old 
places intact and the harvesting of big trees 
has scarcely subsided since then. 

Even today all the little railroad stations in 
Brunswick County are virtually hidden with 
piles of well manufactured oak, poplar and 
pine lumber, and at nearly all there are large 
quantities of barrel staves. The process of 
shipment is slow, but the lumber is going direct 
to all sections of the eastern seaboard, princi- 
pally to New York and Pennsylvania. 

The sawmill men say that business is nothing 
like so profitable as it was a year or two ago, 
but nevertheless they anticipate that operations 
will continue to be brisk for several years, at 
least. In many instances, farmers who have 
sold their standing timber have reserved haul- 
ing privileges under contract with the millmen, 
and they have found this pays them much bet- 
ter than raising crops. So the farming indus- 
try has been curtailed to a certain extent by 
the more remunerative business of getting out 
the lumber. 

A typical example of conditions may be 
found in the old plantation called Bentfield in 
Brunswick County, which for generations had 
been noted for the magnificence of its sturdy 
oaks. These have been felled, leaving a sad 
minority to adorn the splendid old mansion 
that for two hundred years or more has been a 
show place in one of Virginia’s most historic 
communities. The owner of Bentfield received 
$9,000 for a part of the standing timber on the 
place and had hardly closed the deal when an 
offer of $15,000 was made to him. On this par- 
ticular plantation the sawmill has been silenced, 
but has left scars that many years will not 
eradicate. While the cutting was going on, 
every able-bodied man in the community who 








nterest and Varied Views 


wanted work could find it and for sometime 
the neighborhood enjoyed such prosperity as 
it had not known since the days of slavery. 

On a nearby plantation, Cloverfield, lumber 
operations are in full swing. The place con- 
tains perhaps 1,200 acres. The AMERICAN 
LUMBERMAN representative stood on the front 
porch of its time-scarred mansion and heard 
one day at noon the shrill whistles of six saw- 
mills, all going full blast. Three are engaged 
in getting out oak and poplar, two are harvest- 
ing pine and the sixth is a stave mill. The 
owner of the plantation is assisting with the 
hauling. 

And so it goes all over this region, where 
the monarchs of the forest have lost their 
sway after countless generations. But there is 
another side to the picture, and this was ex- 
plained by C. H. Perkinson, owner and opera- 
tor of a $300,000 lumber manufacturing plant 
at Smoky Ordinary. Mr. Perkinson came to 
this section three years ago from Adsit, Va., 
attracted by the vast acres of magnificent grow- 
ing trees. At that time, Mr. Perkinson said he 
expected to be engaged in cutting lumber in 
this vicinity for three years. He figured that 
in that time he could harvest most of the 
trees that were worth while. But his reckon- 
ing was in error, because he said today that 
he has more timber lands under contract than 
he has had at any other time, and he expects 
to continue operations indefinitely. 

Mr. Perkinson is a practical lumberman, who 
employs nothing but the most modern methods. 
His plant here is one of the finest in Virginia. 
He has seven sawmills operating in the com- 
munity and the products of these are brought 
to Smoky Ordinary for resawing and ship- 
ment. He says that he saves the total cost 
of his freight by resawing. Twenty to thirty 
men find employment at the local plant. 

Mr. Perkinson says he is operating full 
blast at the present time, but business is noth- 
ing like so good now as it has been. He ships 
most of his lumber to New York and Penn- 
sylvania. 


“Good Will” Party Visits Bogalusa 


BocaLusa, La., Aug. 1.—One of the largest 
delegations from a single city ever to visit 
Bogalusa arrived here last Tuesday on the 
“Good Will Train” of the Jackson (Miss.) 
Chamber of Commerce, 210 business and pro- 
fessional men and women of that city being 
in the party. The occasion of the visit was to 
extend an invitation to the citizens of Bogalusa 
to attend the celebration in Jackson, on Aug. 5, 
of the completion of a connection of the New 
Orleans-Great Northern and Gulf, Mobile & 


Northern railroads, and the inauguration of 
through service to the North via these lines and 
the Chicago, Burlington & Quincy Railroad. 


The good will train was met at Columbia, Miss, 
by C. L. Black, secretary, Bogalusa Chamber 
of Commerce, Harry E. Hoppen, secretary, 
Bogalusa Y. M. C. A., and a newspaper repre- 
sentative, and each of the visitors on the train 
was supplied with souvenir pencils and canes 
and handsome literature descriptive of Boga- 
lusa. On arrival in the city, they were greeted 
by a delegation of 500 citizens headed by 
Mayor W. H. Sullivan, who is vice president 


and general manager of the Great Southern . 


Lumber Co., and all the city officials. Headed 
by the Elks’ Band of Bogalusa, the visitors 
marched to Pine Tree Inn, where a delightful 
luncheon was served. After the luncheon, the 
visitors were taken for a tour of the indus- 
tries of Bogalusa, including the plants of the 
Great Southern Lumber Co., the Bogalusa 
Paper Co. and other points of interest. As a 
result of this visit, it is certain that a large 
number of Bogalusa citizens will accept the 
invitation and attend the celebration in Jack- 
son, 


Expect Great Crowd at Celebration 

Jackson, Miss., Aug. 1.—Following the visit 
of the Jackson “Good Will Train”, to Boga- 
lusa on July 26, the good will party made a spe- 
cial trip to Louisville, Miss., on July 28. This 
was an especially interesting trip, as the train 
moved over the new rails of the Jackson & 
Eastern Railroad, which has been only recently 
completed. At Union, Miss., the members of 
the good will tour were greeted by the cham- 
ber of commerce, and officials of the J. R. 
Buckwalter Lumber Co., who served thei a 
wonderful picnic dinner. As the result of 
these good will tours and invitations extended 
by the citizens of Jackson, it is expected that 
there will be a tremendous crowd present here 
on Aug. 5 at the celebration to commemorate 
the advent of a new trunk line—the Burlington 
Route traversing Mississippi. This new line 
is of especial interest to the lumberman of 
this section as it opens a territory of prac- 
tically virgin timber. 


Many Building Projects Under Way 


Aueusta, Ga., Aug. 1.—Building activity in 
Augusta is scoring exceptional records for the 
year, especially in the number of residences 
and commercial structures under way. In 
addition to a 4-story building to be used as 
a furniture store, the structure costing upward 
of $100,000 and residence to cost over $100,000, 
one hundred other’ residences scattered 
throughout the city, are under construction or 
being completed at a cost of approximately 
$400,000. 

A new wood treating concern, employing a 
capital of over $100,000 is now building its 








Jackson (Miss.) Chamber of Commerce “Good Will” party at Bogalusa, La., Extending Invitation to Great Celebration, Aug. 5, in connection 


with opening of railroad link with the North 
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rom Lumber Regions of the South 


plant adjacent to the Georgia & Florida rail- 
road tracks and expects to be in full oper- 
ation early in October. It will treat framing 
timber, cross ties and telephone and telegraph 
les. 

Po The organization of the Georgia Portland 
Cement Corporation, which has been under 
way for more than a year, is progressing to 
such an extent that it is expected that actual 
construction operations will begin in October. 
The new plant will have a capacity of 1,000,000 
barrels annually, with an ultimate capacity of 
1,500,000 barrels a year. 

Actual construction work on the $20,000,000 
power project of the Savannah River Electric 
Co., 21 miles above Augusta, is expected to 
begin in an extensive way about Oct. 1. Pre- 
liminary borings and testings have been made 
for the foundation work of the gigantic dam, 
this work being under way for the last six 
months. The dam will be 90 feet high generat- 
ing 110,000 horsepower, and will create a lake 
covering 35,000 acres. 

Highway construction work continues active 
in the Augusta territory. 


Associates Purchase Interests .. 


Quitman, Ga., Aug. 1—Announcement was 
made here last week that the interests and 
physical property of the Barfield Lumber Co., 
owned and operated by John R. Barfield, of 
Vienna, Ga., had been sold to E. T. King 
and A. T. Ansley, former associates of Mr. 
Barfield, who have in turn organized the King 
Lumber & Remilling Co. and will handle the 
entire timber cut of Mr. Barfield through 
the Cook Sawmill Co., Quitman. 


To Continue Along Present Lines 


Beaumont, Tex., Aug. 1.—Following the 
death of W. A. Nichols, the business of W. A. 
Nichols & Co., in this city, has been purchased 
and will be continued along present lines by 
Gay Morrison. Mr. Morrison is a lumberman 
of more than twenty years’ experience, during 
that time having been connected with the Wis- 
consin & Arkansas Lumber Co., Malvern, Ark.; 
Keith Lumber Co., Beaumont, and with other 
well known concerns at Wesson, Warren and 
Malvern, Ark. 


Forestry Demonstration Held 
Jackson, Miss., Aug. 1—The first confer- 


ence on forestry ever held in this part of the, 


States occurred recently at Electric Mills, which 
included a forestry demonstration by H. C. 
Mitchell, of the extension department of the 
A. & M. College, assisted by Mr. Mattoon, of 
the United States Forest Service. 

Mr. Mitchell selected an acre of timber land 
and directed the cutting out of undesirable trees 
and undergrowth, so as to give the good tim- 
ber the best possible opportunity to get the 
needed sunlight and fertility. He also in- 
structed those present in setting out young 
timber so as to complete a stand. In addition 
he and Mr. Mattoon estimated the timber 
now growing on land which was cut-over six- 
teen years ago, and found that where the fire 
was kept away and proper care used, the 
present stand of timber is several thousand 
feet an acre in excess of the stand placed there 
by nature. 

There was a thorough discussion as to ways 
and means of carrying to the farmers and 
other timher owners in the State the informa- 
tion on care of timber lands. It was decided 
that each county agent should use every avail- 
able means of publicity and contact with his 
farmers. It was also decided that wherever 
possible a block of five or ten acres of timber 
land would be secured for each consolidated 
school, this timber to be used as a demonstra- 
tion plot by the school children, revenue de- 
rived from the sale of timber to be applied 
to furtherance of community enterprises. 

The Sumter Lumber Co., through its local 


manager, D. H. Foresman, entertained the 
visitors at lunch and offered 
courtesies which were appreciated. Quite a 
number of lumbermen, farmers and extension 
men took part in the conference, in addition to 
a goodly number of others who stopped by the 
roadside to watch the demonstration. 


New Southern Firm Is Organized 


Tuscatoosa, ALa., Aug. 1.—The Cochrane- 
Richardson Lumber Co. (Inc.) has recently 
been organized and opened an office here, to 


do a general wholesale business in southern. 


pine lumber and lumber products. W. C. Coch- 
rane is president and R. P. Richardson vice 
president. Mr. Richardson formerly was sec- 
retary and general manager of the Twin Tree 
Lumber Co., of Mapleville, Ala., and Waycross, 
Ga. He was with that concern for 18 years 
until it sold out in 1926. 


Explains Starting of 5-Day Week 

SHREvEPORT, La., Aug. 1—E. W. Thompson, 
jr., assistant sales manager of the Peavy-Wil- 
son Lumber Co., has sent out a letter to all of 
the sales representatives, advising that at a 
meeting attended by all the mill managers and 
foremen in charge of the various operating de- 
partments, general conditions were fully dis- 
cussed, and it was decided to put all of the 


various other , 


Peavy mills on a 5-day week, shutting down 
completely on Saturday. This action of the 
Peavy companies was reported in the July 30 
issue of the AMERICAN LUMBERMAN. In his 
letter to the salesmen, Mr. Thompson says: 

There has been an overproduction of lumber dur- 
ing all of this year and our officials therefore felt 
that in the interest of conservation of our timber 
resources, production should be adjusted to the de- 
mand as far as our companies are concerned, and 
that they feel also that the 5-day week will not work 
too much of a hardship upon men in the operating 
departments. 


Some Cypress Shingle Items Scarce 


Atianta, Ga., Aug. 1.—C. B. Harman, sec- 
retary-manager of the Southern Sash, Door & 
Millwork Manufacturers’ Association, Atlanta, 
advises that during the last several weeks this 
office has received numerous inquiries from 
southeastern retailers asking where they can 
obtain 6-inch and rived cypress shingles, for 
which there appears to be a particularly brisk 
demand in the district at this time. Cypress 
manufacturers in the Southeast make plenty 
of 4- and 5-inch shingles, but the 6-inch and 
rived shingles, judging from these inquiries, 
are apparently hard to obtain. For this reason 
sales of Pacific coast red cedar shingles have 
been unusually brisk in the Southeast of late, 
and dealers are finding it necessary to substi- 
tute these for the cypress shingles. 
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Business in Brief 


During recent weeks a number of leaders in trade and industry have been quoted as saying 
that all signs indicate continued prosperity. For four months ending with July there have 
been consecutive reductions in the number of business failures, according to reports to R. G. 

Dun & Co., the total reduction from the high point in January being 29 per- 
GENERAL cert. Moderate gains have been noted during the last week in several of 
the important industries, evidencing continued stability and strength. 
Though there has been some overproduction, and as a consequence sharp competition for 
orders, that condition is not general; the settled practice of producers being to keep close to 
the demand, as buyers do likewise. Loadings of revenue freight for the week ended July 23 


Crop conditions have continued generally favorable, though the temperature has not in 
all the corn producing regions reached a height that speeds growth. Small grain crops 
already harvested have been good, in some cases extraordinary. The mar- 

FARMING Ket for farm crops also has continued strong, with minor exceptions. Hogs 
shaded off slightly during the week. The steady advance that has char- 

acterized the hide market for some weeks has stopped, though leather still is strong. Cotton 
registered some reduction, but there has been a heavier buying of manufactured cotton goods. 


Harvard University’s wholesale commodity price index advanced from 139.7 for the week 
ended July 20 to 143.1 for the week ended July 27. Steel prices have not been wholly main- 
tained, but a cut of 50 cents brought a flood of buyers that is taken to 
indicate confidence that prices will hold for at least several months. A 
plentiful supply of money brought the call price to the lowest level it has 
Time money also went off slightly, the prevailing price 
Bank clearings for the last week show a gain of 12.3 percent over the 
corresponding pericd of last year at the principal centers. 


Trend of operations in the steel industry is reported as upward, mill output being 
Orders for steel continue to be small generally, but numerous and on the 
increase. Though the composite price for pig iron is at the lowest point 
since March, 1922, Dun reports greater activity in some districts. The fact 
is that the steel industry is uneven, but in all the producing centers there are 
plain evidence of the inherent strength of the industry. Notwithstanding the fact that 
hand-to-mouth orders predominate in the market, there is noted also an increase in the 


A reduction im railroad rates for IDinois bituminous producers bas encouraged that region. 
Efforts have been made to bring about peace between soft coal mine operators and men in 
Chico. The soft coal output for the week ended July 23 was 8,242,009 tons, 
including lignite and coal coked at the mines. 
predictions of scarcity and higher prices during the early fall months, owing 
to the strike and to the refusal of dealers and users to stock up. The daily average pro- 
duction of crude oil for the last week was 2,586,100 barrels, which was 12,250 barrels above 
the daily average for the week immediately before, and another record output. 


ln some quarters there are 
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Developing the Maple Flooring Industry 


Recent Important Developments and Other Vital Questions Discussed by President 
of Manufacturers’ Association at Semi-annual Meeting 


At the semiannual meeting of the Maple 
Flooring Manufacturers’ Association, held re- 
cently in Chicago, a report of which was print- 
ed in the July 23 issue of the AMERICAN LuM- 
BERMAN, page 47, A. C. 
Wells, of the J. W. 
Wells Lumber Co., 
Menominee, Mich., 
president of the asso- 
ciation, discussed in a 
direct manner some of 
the problems of the 
maple flooring industry 





A. C. WELLS, 
Menominee, Mich.; 
President 





and how these were be- 
ing met through asso- 
ciated effort. Prefacing 
his address with a state- 
ment that fewer gen- 
eral meetings of the 
association and more 
frequent meetings of 
the trustees had been 
held, and expressing the firm opinion “that or- 
ganized effort is absolutely essential to main- 
tain a semblance of profits or perhaps to avoid 
losses in the different factors of the maple 
flooring industry,” Mr. Wells continued: 

“Since this association last met as a whole, 
considerable water has gone over the wheel. 
We are now obtaining a substantial advance 
in price for our commodities over that of a 
few months ago, but we are not yet receiving 
a price that will allow us to show a fair mar- 
gin of profit nor yet that which is a fair price 
indicative of the inherent value of the product 
we produce. This can not be entirely brought 
about by association effort, but by advertising 
and educating the personnel of the different 
association members; by creating more de- 
mand; by using a little judgment about pro- 
duction, and by such methods, and by such 
methods only, can we hope to achieve the de- 
sired goal.” 

Mr. Wells then made a reference to the ex- 
cellent work being done by two field men who 
are spending their time in the consuming dis- 
tricts, and urged the members to read care- 
fully the reports of these field men and make 
frequent suggestions to them that would be 
helpful in their work. He then took up a 
discussion of a new development in maple 
flooring, and said: 

“One of the most important developments 
since we last met has been the new method 
of treating maple flooring for decorating. fea- 
tures that has been brought out by the Wis- 
consin Land & Lumber Co. in conjunction with 
the Marietta Paint & Color Co., both of whose 
representatives have been invited to attend 
these meetings and tell us about their very im- 
portant work. 

“T am convinced that nothing has ever been 
brought out since maple flooring was first used 
that is as far reaching or important to the 
industry as this method of treating floors and 
am not certain but what it may eventually 
force us to change our grading rules. I can 
only say that the panels speak for themselves 
and I think they are the most beautiful wood 
finishes that I have ever seen. 

“Tt goes without saying that your advertis- 
ing committee is keenly alive to the situation 
and is bent on the fullest exploitation pos- 
sible, and while it may be necessary to in- 
crease our advertising allotment some, I for 
one would gladly subscribe to our proportion as 
it seems to me that once this matter is placed 





before the public in a suitable manner, it can 
not help but increase our business, and I wish 
to take this occasion on behalf of the Maple 
Flooring Manufacturers’ Association to thank 
the Wisconsin Land & Lumber Co. for the 
excellent results of its hard work and large 
expenditure of money in bringing out this 
great development and the magnanimous and 
broad gaged policy it has pursued in this 
entire matter which I am firmly convinced 
may revolutionize our business.” 


The next subject discussed by the president 
was the proposed changes in the grading rules 
of hardwood lumber, that are to come up for 
adoption at the annual meeting of the National 
Hardwood Lumber Association in September. 
In this connection, he said: 


“At the last meeting of the board of trustees, 
this matter was gone into somewhat hurriedly 
and a protest recommended to the Maple Floor- 
ing Manufacturers’ Association, copy of which 
was sent to the grading rules committee of 
the National Hardwood Lumber Association. 
I happen to be a member of this committee 
and I was present at the last meeting when 
these changes were discussed, and after listen- 
ing to the arguments from both sides—manu- 
facturers and consumers—I came to the con- 
clusion as a buyer of maple flooring rough 
lumber that it would be desirable to support 
the changes recommended. However, each and 
every member, whether buyer of rough lumber 
or not, should study the recommendation of 
the committee and see for himself what the 
changes will do for him and go to the annual 
meeting prepared to vote intelligently. It may 
not be amiss at this meeting, and I would so 
recommend, that the recommendation of the 
board of trustees be laid on the table indefi- 
nitely.” 

In the remainder of his address, President 
Wells made a strong appeal for full codpera- 
tion of all the manufacturers of maple floor- 
ing with the work that is being done to de- 
velop a better situation in the industry. In 
this connection, he said: 

“T feel that our association is being econom- 


ically administered and that while sometimes 
it seems to cost considerable, if you will stop 
and analyze its results you will conclude that 
we are receiving all we pay for. Our statis- 
tics may seem too much in detail, but most I 
think, follow and study them very carefully 
and our weekly sales bulletin I find worthy of 
most careful perusal. I believe that on ac- 
count of other information disseminated we:are 
informed of every possible phase of the in- 
dustry, but it seems to your president that 
after receiving and digesting this information, 
we do not always use good judgment in operat- 
ing our plants and selling our products. 

“Careful consideration should be given to 
the time of the year and the different months 
when our products are in most demand and 
production and prices governed accordingly. 

“Tt is apparent to all that while our coun- 
try is in a prosperous condition business is a 
little more hesitant than a year ago; however 
there is no cause for alarm. Our crops as a 
whole are equal to the average for the last 
ten years. Our men are very well employed, 
railroad loadings are holding up well, money 
is cheap and our people are contented. 

“We must not lose sight of the fact that a 
considerable quantity of our most competitive 
wood—oak—was lost and destroyed by the 
spring floods; that on account of the short win- 
ter in the north and the diversion of a large 
quantity of common maple into ties, together 
with a curtailment of production on account 
of past unsuccessful sawmill operation, we 
may expect at least a scarcity, if not a con- 
siderable advance in prices, of both rough lum- 
ber and maple flooring before our next crop 
of lumber is harvested about a year hence, and 
it seems to me there can not help but be an 
advance in prices of all northern rough lum- 
ber if there is any demand at all. 


“In closing, I am reminded of the saying 
that a good association is one in which the 
members do the work that most members of 
some associations think should be done by the 
secretary and that you only get out of your 
association what you put into it.” 


Plan Large Florida Projects 


Tampa, Fra., Aug. 1.—Florida has had as 
many things written about her as any section 
of the country and suffered as greatly from a 
poor understanding of real conditions. But 
the real values of the State continue to sell 
themselves to people who find them suited to 
their purposes. 

Nothing more strikingly illustrates this than 
the investment, present and prospective, of per- 
haps $2,000,000 or $3,000,000 at Lake Stearns, 
Fla., by the Deweys, owners and operators of 
the large club organization at Lake Placid, 
N. Y. This is a specialized plan for restoration 
of health, healthful recreations and scientific 
resting for the good of all who acquire what 
it has to offer. 

The appeal is to those customers who are 
not limited in means, and the plans scale high 
in cost to those who will later enjoy them. 
Therefore the plant is representative of a great 
outlay of money, both for establishment and 
maintenance. The buildings are high grade, the 
recreational facilities of the best and most 
expensive and the payrolls will run high in the 
formation period and when the full program is 
being carried out. 

A representative of the AMERICAN LUMBER- 
MAN went over last week for a look at what 
is going on. He found carpenters and masons 


adding 48 rooms to the hotel acquired in the 
purchase of several thousand acres of ground. 
Another force was busy tearing out and re- 
arranging the interior of the building to suit 
the purposes of the Dewey clubs, for Lake 
Stearns, Fla., has been renamed Lake Placid 
and the whole proposition will be a duplicate 
of the New York plant both in construction 
and program. 

On the banks of Lake Stearns (now a Lake 
Placid unit to be called Lake June in the win- 
ter), boat houses are going up. Golf courses 
are being laid out and club houses, roadways 
and streets platted to meet every requirement 
of the specialized service that will be furnished. 
The town has caught the fever. From a small 
stand pipe with 3-inch mains it is advancing 
to 19-inch and 8-inch mains and standard 
underwriters’ pressure. Old buildings are be- 
ing repaired and new ones planned. To the 
millions that the Deweys will spend there will 
be other thousands that will greatly enhance 
all lines of business in that part of the State 
for many months to come. 

Further north the owners of beautiful prop- 
erties are spending considerable money in 
many kinds of buildings. At Mountain Lake, 


Edward Bok, the publisher, is erecting a great 
steel tower for a set of bells he has brought 
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over from Scotland at a cost of $150,000, 
which will create music that can be heard for 
miles, and the Babson properties, owned largely 
by the Boston statistician, are being improved 
and cared for at heavy cost, including various 
kinds of construction. Highland Park, nearby, 
is showing the same sort of activity. 


Thus is proved in that best of all ways that 
the lure of the Florida climate and soil, the 
things that are so much desired for health 
and comfort, is working its way. The boom 
brought many evils peculiar to inflation, but 
with its passing the real things are working 
out to business progress and business victory 
and are certain to restore values to a basis 
that will be consistently and permanently of 
tremendous benefit to all, whether old citizens, 
or newcomers to the State. 


Wisconsin Revises Timber Tax 


MitwavKkEE, Wis., Aug. 2.—An _ interim 
committee of the legislature to study taxation, 
fire protection, replanting, and the use of the 
State’s forest lands has been appointed by Gov. 
Fred R. Zimmerman to make an investigation 
between now and the opening of the 1929 legis- 
lature. An appropriation of $5,000 has been 
made for the use of this committee and one to 
investigate the State’s water power facilities. 
This appointment follows the signing by Gov. 
Zimmerman of the measure which changes the 
method of taxing Wisconsin’s forest lands. 
The tax measure provides for a severance tax 
on growing timber and completes the legisla- 
tive process which will make reforestation eco- 
nomically possible in Wisconsin. The new law 


relieves the owner of growing timber from 
taxation during the growing period. His land 
is taxed annually but taxes on the timber are 
deferred until it matures. Rapid strides are 
expected to be made in the reforesting of cut- 
over lands in the State with this tax measure 
and the appointment of a conservation com- 
mission, and the interim committee. 

O. C. Lemke, lumberman at Wausau, Wis., 
has been appointed to the newly organized con- 
servation commission for Wisconsin by Gov. 
Zimmerman. Mr. Lemke is one of six chosen 
by the governor. 

On Jury 1 American shipyards were build- 
ing or under contract to build for private own- 
ers 57 wood vessels of 26,149 gross tons, com- 
pared with 49 vessels of 42,673 tons on June 1. 





The Real Problem of the Lumber Industry 


Antiquated Methods of Merchandising and Lack of Real Cooperation 
Blocking Road to Prosperity, a Salesman’s View 


[A letter written to the AMERICAN LUMBERMAN by E. P. Grignon, of 
Appleton, Wis., a sales representative of the Northern Hardwood Sales 
Co., presenting the view of a salesman as to the real problem of the 
lumber industry, is so interesting and so aptly locates one of the out- 
standing weaknesses of the industry, that it is being printed in full for 
the benefit of our readers. It is especially significant, coming from one 
who is on the firing line and represents that great army of men who are 
the evangels of lumber and who are in a position to view the situation 
from the angle of both secler and buyer —Ebitor.] 


I have been reading with interest in the columns of your very valu- 
able paper, various letters relative to the deplorable condition of the lum- 
ber industry during the last few years—the cause and remedy as seen 
by manufacturers, wholesalers and retailers. a 

I would be presumptuous indeed, if this were a measuring of ability, 
to try to cast any light on a subject that has been so ably discussed by 
practical men, but having been engaged in the distribution of hardwood 
lumber exclusively, for over a quarter of a century, I shall attempt to 
diagnose the cause of the present deplorable condition from a salesman’s 
point of view, and if one helpful thought can be gleaned from my ex- 
pressions, I shall feel amply rewarded for my efforts. : 

There seems to be a general impression in the public mind that prices 
should recede in all commodities and, first of all, it may be in order to 
show how a recession in lumber prices can not be looked for, and that in 
fact we must necessarily advance price if we expect to remain in the 
business. That fact is well known by lumbermen, but is not generally 
understood by the consuming public. 


No Increase of Labor Productivity in Lumbering, 


The United States Department of Labor finds that the productivity 
of labor has increased since 1914 in various lines of industry, as follows: 

Iron and steel, 59 percent ; boots and shoes, 6 percent ; leather tanning, 
26 percent; meat packing, 27 percent; petroleum refining, 83 percent; 
paper and pulp, 34 percent; cement manufacturing, 61 percent; auto- 
mobiles, 172 percent; rubber tires, 211 percent; flour milling, 40 percent ; 
cane sugar, 28 percent. 

It is reasonable to believe that a recession in the prices of com- 
modities 2bove enumerated can be made, but when you consider that 
the inventive genius of this mechanical age has not been able to develop 
greater labor productivity in the lumber industry, that in fact we have 
not been able to improve on the old cross-cut saw and ax that has been 
in use from the dim past to the present time in the production of logs, 
and that we necessarily have to keep pace with other industries in the 
higher wage scale which was made possible by the application of im- 
proved machinery that can not be applied to the production of logs, 
it must be plainly obvious to the most inexperienced that we can not 
continue to sell our products at these ruinous prices and remain in the 
business long. 

Efficiency Methods Inapplicable to Woods Work 

One of our most efficient automobile manufacturers has engaged in 
the lumber business, and I am informed that with all his inventive 
genius and executive ability he has not been able to reduce the cost of 
producing lumber. In fact, his cost was very nearly the highest in the 
North. Please note this carefully. The productivity of labor in the 
automobile business has increased 172 percent, and one of the most effi- 
cient of them has not been able to reduce the cost of lumbering. This 
fact should serve to show that it is impossible to reduce the cost of 
‘lumbering by the application of improved machinery, at least until you 
got your logs to where they can be handled mechanically. 

It is interesting to note in connection with this logging cost, the 
“reports of eleven operators to whom a questionnaire was sent by S. D 


Switzer, of Wabeno, Wis., and published in your issue of July 16. I 
will mention only the average costs, which are as follows: 

Delivering to main line, $9.09; delivering to sawmill, $12; sawing 
logs, $1.60; skidding and loading, $2.43; station work, $13.68; feeding 
men, 79 cents. Compare this to our old cheap labor cost of $5 to $7 for 
the entire operation. 

Now the question is, Why do we not get more for our lumber, at 
least prices that are more in line with our costs? Why are they not 
more uniform, so that our customers could depend on being protected 
against unfair competition? 


Lumber Not Merchandised but Auctioned 


The answer is simple, Lack of proper organization, lack of loyalty 
to ourselves and our industry—in plain language, antiquated methods 
of merchandising. We do not sell our lumber, we auction it off and in 
many cases. we bid against ourselves. In fact, at times we do worse 
than auction it. I have known many, many cases where salesmen were 
instructed that where there was a prospect for a large sale, quietly to 
inform their prospective customer that they wanted the business and 
would meet any and all competition, and when it came to a show down 
they would in many cases go one better than the lowest quotation. 
These cases, no doubt, were forced by some manufacturer finding it 
necessary to raise money, but they certainly have a very depressing 
effect on the market. 

These methods of selling are not fair to our customers: as a whole, 
to our competitors or to ourselves, and, what is more, they are not 
admired or appreciated by the buyer who is getting the bargain, as he 
never knows what this or some other salesman will do for any of his 
competitors. 


Methods That Tend to Depress Quotations 


Another very depressing method that is practiced by medium to 
small manufacturers, who do not feel that they can or want to sustain 
a sales organization, is to keep lined up on prices others are getting 
and circularize the trade at a cut price. That practice, to be sure, is 
anyone’s privilege, but it depresses the market. 

Still another practice that is very pernicious and effective, is such 
as is practiced by a small number of wholesalers and some mills, the 
very bad and illegal practice of manipulating grades. I am glad to 
say that this practice is decidedly on the decline. 

There are numerous other bad practices and they are controllable 
by the manufacturers. It is in their power to purge the lumber industry 
of all these bad practices and it is high time that they should take an 
active and effective part in doing so. 


Uncertainty of Prices Encourages Dickering 


Now compare these methods with those of the steel industry, then 
look around yourself and see the innumerable commodities that were 
formerly made of wood and are now made of steel, and then ask your 
customer, Why the change? In many cases he will tell you that steel 
prices are stabilized, quality is uniform, that he loses no time dickering 
with salesmen, as he knows that the price is stable and uniform, can 
catalog his goods with a greater degree of certainty and be assured 
that his competitors are paying as much for raw material as he is, and 
that he is protected by the steel companies. But not so with lumber. 
He never knows where he stands and, knowing that a price list means 
nothing, he naturally concludes that lumbermen are extortioners, so 
when he is approached by a salesman he immediately builds up a re- 
sistance, knowing that it is necessary to do so to get the best prices. 

The remedy is so simple that I will leave it to the imagination of 
my readers, and hope that we will soon wake up to the fact that we 
must adopt some more modern selling methods. 
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Decided Preference for Small, Artistic 


House 


Little Rock Retailer Has Built Up Profitable Business 
by Aiding Clients Acquire Homes 


Several dealers in Little Rock, Ark., began 
changing and expanding their business serv- 
ice and as a result have set a new standard 
to which all the dealers in the city seem to be 
conforming; certainly an object lesson prov- 
ing the point that our business is not entirely 
within our own keeping. We heard a man 
read a paper on chemical engineering in 
which he stated that nearly every manufac- 
turer lived daily in the possibility that a new 
chemical discovery would make his invest- 
ment in machinery worthless by making 
possible a new and cheaper process of pro- 
ducing his goods or by developing a cheaper 
and better article for serving the same pur- 
pose. We don’t anticipate any chemical dis- 
covery that will make lumber obsolete, but 
year after year we are finding that new 
methods are pushing us out of our old habits 
of doing business. The Little Rock idea is 
not so new, for it has been practiced in many 
places; but it seems to be in full swing in 
this attractive southern city. It is the idea 
of producing for the new owner a turnkey 
job; selling him a new house, either built ac- 
cording to his own ideas or according to some 
modern plan, and arranging the financing so 
that he pays as he earns. The factor that 
makes it noteworthy is the very large per- 
centage of new houses in the city that are 
built and financed in this way. 

Little Rock, including North Little Rock 
which is essentially part of the city though 
separately incorporated, has a population of 
about 100,000. It has been estimated by deal- 
ers who must know these things that the city 
will absorb from 800 to 1,000 new houses a 
year. The growth of the city is quite steady 
and tends to speed up at a regular rate. 
Little Rock is the capital, and it is also the 
largest city; and now that Arkansas is stead- 
ily developing her great natural resources 
and is accumulating wealth there is certain 
to be an increase in her town population. A 
person can ride about Little Rock, as I did, 
and see literally miles of streets lined with 
houses no more than two or three years old. 
Like most of the cities of the Southwest, it 
is developing some very pleasing types of 
domestic architecture, particularly in houses 
of five or six rooms. 

As nearly as we can judge, there is a 
definite leaning all over the country toward 
the small house done in an artistic manner. 
It is a part of the newer American life. 
People are quite as interested in their homes 
as ever before, despite the fears of certain 
critics. But they don’t use their homes in 
quite the old-fashioned way. Entertaining, 
for the so-called middle class, is done in 
smaller groups, with the large parties given 
at hotels or country clubs. Home life is 
more intimate. In a country enjoying a plen- 
tiful lack of servants this is rather inevit- 
able. The old domestic industries of washing, 
baking, making elothes and the like have 
been professionalized and industralized and 
are now done outside. Women who do part or 


all their own work are interested in having 
this work simplified and made efficient. In- 
stead of expressing their artistic abilities in 
making jellies and preserves and embroid- 
eries, the ladies are going in for literature 
and club work and the like, and there is less 
interest in big houses. Naturally there are 
still many large houses built; perhaps quite 
as many per capita as ever. Wealth still 
looks to domestic architecture to express 
itself. But the difference lies in the fact that 
the great swarm of modest houses that used 
to be merely useful have become still more 
efficient and much better looking. It is pos- 
sible in these days to build small houses that 
are quite as attractive in their special class 
as the big houses are. It is in this class, of 
course, that yard architectural service has 
its greatest use. 

The H. F. Rieff Lumber Co. has done much 
along the line of home building as distin- 





The home builder of today wants a home that is 
convenient and efficient, artistic and distinctive. 
The lumber merchant who can furnish plans 
embodying these features has an advantage. 
This six-room modernized Colonial frame house, 
and the two shown on the opposite page, were 
designed for the Home Owners’ Service Insti- 
tute, New York City 


guished from the selling of building mate- 
rials. These people designate themselves as 
“Home Builders,” and these words are fea- 
tured on the letter heads and in all their ad- 
vertising. Mr. Rieff, who is known all over 
this territory as “Uncle Hi” has been a lead- 
er in the new service, and his company is be- 
coming widely known in the Southwest for 
its fine designs and the excellent quality of 
the construction work. 

W. S. Daniel, manager of the real estate 
department, told me the company had built 
more than $300,000 worth of houses last 
year. This, of course, was in addition to the 
yard sales of building materials bought by 
customers to be used in structures which the 
company did not manage. The financing of 
customers is arranged in various ways. Ifa 
prospect comes in and wants a loan the com- 
pany finds out what he has to put into the pot. 
He must have his lot paid for, save in very 
unusual circumstances. He ought to have 


more than that. But when the project is all 
agreed upon, the company gets the customer 
a loan through the regular channels for as 
large a sum as the money lenders will put 
up. This is ordinarily a straight mortgage 
loan, maturing in three or four years. The 
remainder is taken up by the Rieff Lumber 
Co. on a monthly payment plan. This second- 
mortgage loan usually pays out in about 
three years. In fact it must do so if the com- 
pany is to be interested in the proposition. 
When this part of the indebtedness is lifted, 
the company is through. But its interest in 
the customer has not disappeared. There are 
ways provided for re-financing the first 
mortgage, to be paid out in monthly install- 
ments; but this, I understand, is done 
through building and loan associations or 
finance corporations independent of the Rieff 
Lumber Co. 

The company gives most of its attention 
to building on contract for customers. The 
plan is agreed upon, the financing arranged 
and the price fixed before the house is built. 
Occasionally when sales slack up a little, the 
company will build a few houses to be sold 
when completed. We found that in Little 
Rock as in some other places there is much 
masonry construction. The reason for this is 
the fact that such a house commands a high- 
er loan. We as lumbermen don’t like to talk 
about that any more than we can help, ex- 
cept for the purpose of understanding the 
reasons; and these reasons, if any, are some- 
times obscure. Probably we’ll have to take 
our burden of responsibility for the sins of 
the jerrybuilder. But in addition to this 
factor is a peculiarity in the mental slant of 
money lenders and of the public. For some 
hidden reason there is an element of aristoc- 
racy about a brick house, and even a stucco 
house has gotten in on it to a certain extent. 
Anyone acquainted with construction knows 
that a masonry house can be jerrybuilt quite 
as badly as a frame building and that when 
masonry does do wrong it presents an al- 
most impossible repair job. The return of 
frame building to sound standards ought to 
change this feeling of preference on the part 
of the public. It is more than a little absurd 
to hold loans on frame houses down to 50 or 
60 percent while allowing 80, 90 or even 100 
percent on masonry houses. We may expect 
this situation to change very soon to a more 
reasonable level. 

This company has an architect on its staff, 
for while it uses many Williamson plans it 
finds that quite a number of customers come 
in with a house plan partially crystalized. 
These people are not always willing to look 
through plan books in search of something 
approximately what they have in mind, for 
this, they think, will mean a compromise on 
something not so good, They want a. tailor- 
made house;. one containing their own pet 
ideas. The architect helps them to get it and 
also keeps them from getting bad- mistakes 
built into the job. Few people, even among 
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those who have thought long and hard about 
their desires and plans, are able to see their 
dream house from all angles until it is built, 
and then it’s too late to avoid mistakes. One 
of the advantages of Rieff service and one 
which the company justifiably uses in its 
selling campaigns is the accuracy and cor- 
rectness of the plans; both inside and out; 
floor plan and elevation. Rieff houses are 
notable for the absence of waste space and 
inefficient arrangements. Rieff houses must 
be true to style, designed for efficiency and 
for attractiveness and be well constructed. 
Sound construction is a matter that 
stands as Exhibit A in the Rieff policies. 
all The company will not figure on a shoddy job. 
If somebody wants to stick a house together 
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ge e . **“* This siz-room New England Colonial design in frame construction represents a general type of 


he Goodman tell a story last winter of a fore- house that finds favor with many home builders. It is spacious and roomy, economical to con- 


man who came into the office of a firm of 





.. shoddy builders and said, “We had some struct and permits of convenient interior arrangement 

at bad luck, boss. Number nine fell down last saad 

= night.” The boss flared up and said, “How the cost, of course; but the large majority of 
“ often have I got to tell you never to take the owners agree that as an investment in com- 
i. scaffolding down before the wall paper is put S near as we can judge, fort and convenience it pays probably larger 
™ on!” Naturally houses that depend upon there is a definite leaning dividends than any other part of the house 
- wall paper bracing to hold them up are not all th Guesnadl Ge equipment. 
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sound construction as a foundation for the 
future business they are building up. 

We went through a number of Rieff 
houses; some completed, some in process of 
construction. They were distinctive at every 
stage. They are built on heavy foundations, 
are framed of heavy sticks that are carefully 
bridged, and the carpenter work and 
masonry are of the first class. In addition 
to these more or less concealed virtues are 
distinctive designs, built-in furniture of a 
kind that has proven itself useful in actual 
service tests and an abundance of plumbing. 
Of course every modern house in these days 
has its bathroom. That is taken for granted. 
And yet of two houses that can be truly 
called modern by reason of their plumbing 
equipment, one will be much more saleable 
and liveable than the other. The difference 
will lie in the extra plumbing. Rieff houses 
usually have the standard bathroom located 
beside the master’s bedroom. Then in the 
guest room there will be a shower and lava- 
tory; and down stairs there will be still an- 
other — These sag add somewhat to 
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Formerly homes were built to be useful only. 


in their special class as the big houses are. 





homes as ever before, despite 
the fears of certain critics. 
Naturally there are still many 
large houses built; perhaps 
quite as many per capita as 
ever. Wealth still looks to do- 
mestic architecture to express 
itself. But the difference lies in 
the fact that the great swarm 
of modest houses that used to 
be merely useful have become 
still more efficient and much 
better looking. It is possible in 
these days to build small houses 
that are quite as attractive in 
their special class as the big 
houses are. It is in this class, 
of course, that yard architec- 
tural service has its greatest use. 
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—, they are not only efficient but artistic. 
is possible for the lumberman to furnish plans for small homes that are quite as attractive 
This is an American Colonial frame house design 


of six rooms 
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people who like and want real values, tested 
conveniences and fine designs. In our opinion 
it is no small compliment to the city of Little 
Rock that this big and powerful company can 
build its trade on this kind of a foundation. 
It means that the city has a large population 
that appreciates the class and quality of 
structures being offered. It is a satisfactory 
class with which to do business, and yet it is 
a critical class, too. People who are willing 
to pay the difference in cost between good 
designs and structure and equipment and the 
shotgun stuff are people who know the dif- 
ference between them. We don’t want to 
give the impression that this is the only con- 
cern in Little Rock working in the quality 
field, for we hope to mention some others who 
are sharing that field with Mr. Rieff; but it 
has been of interest to us to see the suc- 
cess that seems to have come to the quality 
builders who are staking their future on this 
kind of work. 

Mr. Daniel took us out over part of the 
city. We spent quite a bit of time in an ad- 
dition called Prospect Terrace. There are 
many Rieff houses on these heights, and Mr. 
Rieff has purchased quite a tract of land 
beside this addition and expects to open it up 
in the near future. It is interesting to see 
the artistic skill as well as the courage and 
foresight with which the new parts of the 
city are being developed. Little Rock lies 
partly in a valley, but it spreads outward 
and upward into the low surrounding moun- 
tains. In these highlands, covered with na- 
tive timber, streets have been laid out to 
follow the natural curves of the hills and to 
give to building lots the maximum of value. 
Probably the two things considered first are 
accessibility and view. From almost any of 
the new developments the streets lead as 
directly as possible to the center of the city. 
And with this mountainous background it is 
easy to locate a house with a prospect of 
mountains and valleys stretching away for 
many miles. The heights are desirable, too 
for comfortable summer living. Arkansas is 
a southern State, and the summers are 
known to get hot. So the mountain eleva- 
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tions have a real attraction. For on days 
when the business center of the city, down 
in the valley, finds the heat trying, the high- 
lands are very comfortably cool. 

Returning from this drive, Mr. Daniel 
took us by the State fair grounds that were 
still in process of construction. This big 
park is very well laid out, and we are told 
that the fairs held there are rapidly be- 
coming very important events in the life of 
the State; offering valuable object lessons in 
agriculture and other occupations that are 
bringing Arkansas to the front in civic 
wealth and giving the people of the State 
wholesome entertainment. We also took a 
passing glance at a big city park where a 
zoo is being assembled. 

“We Arkansas people have had to suffer 
some unnecessary indignities from certain 
so-called humorists,” Mr. Daniels remarked. 
“It happened that some of our own people 
who apparently disliked the State in their 
youth have gone away and have made money 
by jeering at Arkansas and its people. Of 
course there were men and women back in 


the pioneer days who would look odd today. 
They would look odd to us, now. The so- 
called ‘hill billy’ was simply a pioneer farm- 
er who was very poor, had little education, 
knew little of anything that went on beyond 
the limits of his valley, lived simply and in- 
deed primitively because it was what his 
neighbors did and because he found it at 
least a bearable way of living. He was 
shrewd in a certain way, was given to odd 
turns of speech and had standards of living 
of his own. He could be matched in probably 
every State in the Union. But the difference 
to us lies in the fact that while these other 
picturesque characters in distant States 
have been written about in a kindly way and 
with allowance for obvious limitations of 
education and environment, the hill billy has 
been written about in an unkindly way. He 
has been presented to the country as a type 
of Arkansas life. He was, of course, but a 
passing phenomenon, a part of the pioneer 
period. 

“But these alleged humorists have suc- 
ceeded, or rather succeeded for a time, in 


News and Business Ideas 


Bad Check Artist Still Operates 


That a bad check artist, whose methods have 
been described in previous issues of the AMER- 
ICAN LUMBERMAN, is still finding it possible 
to work his scheme successfully, is noted in 
a letter being sent out by the Queal Lumber 
Co., of Des Moines, lowa. This letter, dated 
July 28 and addressed “To Whom It May 
Concern,” signed by L. R. French, says: 

Word has come to us from the Des Moines man- 
ager of the B. F. Goodrich Rubber Co. that a bad 
check artist has been working lumber yards. He rep- 
resents himseif as in the national advertising depart- 
ment of the rubber company and buys material ‘for 
sign boards, paying for it with a check much larger 
than the purchase and taking the difference in cash. 
They report that he was last heard of at Albia, 
Iowa, where he worked a lumber company, on 
July 16, 1927, giving a check for $300 drawn in favor 
of Robert A. Wilson and signed by C. A. Ripley, 
Advertising Manager Goodrich Tire Rubber Co. (Note 
the designation of the Goodrich company, which is 
incorrect as on the check, but is correctly designated 
in line two of this letter.) 

He is described as 60 to 62 years old; slightly built; 
very pleasant manner; sandy complexion; slightly grey 


hair; blind in left eye; smokes cigarettes and wears 
a medium brown hat. 

Our information is that this man has worked this 
game previously this spring in southern lowa and 
northern Missouri. 

We pass this information on as given to us and 
suggest parties interested communicate with a B. F. 
Goodrich Rubber Co. representative for fuller in- 


formation. 
PASS SES EE SE 


Putting It Over in a Few Words 


Denver, Coto., Aug. 1—The Oregon Lum- 
ber Co., of this city, is making use of bill- 











Even speeding motorists cannot miss the brief 
message of this billboard 





until within the last year. 





This Week’s 


Inviting Customers to the Yard 


In answering prospective customers who telephone inquiries or 
ask prices, we make it a point to urgently invite them to visit us 
and get acquainted with our stock and facilities. To make the invi- 
tation appealing, it is suggested to them that our service embraces 
advice, help in the selection of stock and the saving of money for 
the customer. We have found that this proves very successful and 
has built up our business without the use of outside salesmanship 
This getting together with the cus- 
tomer, with the friendly feeling which we endeavor to convey when 
they arrive, and the method employed by our sales force as out- 
lined, has been a winner for us.—B. F. Howe, retail lumber depart- 
ment, Acushnet Sawmills Co., New Bedford, Mass. 


Watch for Next Week’s “Tip” 


Timely Tip 











making Arkansas ridiculous in the eyes of 
the rest of the country. These jeers and 
the prejudice they created were hard to 
bear. No one likes to be looked upon as 
something funny in nature. But that was 
not the whole of the story. The impression 
that got about made it hard for us in the 
old days to get the outside capital we needed 
to develop our resources. Capital is timid, 
and almost anything, even a poor joke, wil] 
frighten it away. Arkansas has been com- 
pelled, probably to a greater extent than any 
other southern State, to finance its own de- 
velopment. But it has done that very thing, 
Now that it has wealth of its own and has 
proved to the world its capacities, it is no 
trouble to get outside money. In fact eastern 
capital comes uninvited and seeks invest- 
ment. We’re well past the straits into which 
the self-elected funny men put us, and we 
can afford to be amused at their pathetic 
efforts to keep up the old caricature. We're 
catching up rapidly; but the fact remains 
that we never should have had that handicap 
to overcome.” 


for Retailers 


board signs that are good examples of what 
can be done in putting over a message in a 
few words. The message merely says, “Call 
Gallup 123, Oregon Lumber Co.—A 2x4 or a 
Carload.” 

The “123” of the telephone number—in itself 
an easy combination to remember and secured 
by the firm for that very reason—appears in 
large red letters on a background of blue. The 
“Oregon Lumber Co.” in a space running 
through the figures, as shown in the accom- 
panying photo, is in black letters with the 
background white. In these days of hurrying 
by billboard signs in automobiles a message of 
this kind must be put over in as few words 
as possible and the Oregon Lumber Co. has, 
in its billboard sign, an example of brevity in 
its truest sense. 


Survey of Ontario’s Retail Trade 


Toronto, Ont., Aug. 1—The Ontario Re- 
tail Lumber Dealers’ Association, through its 
secretary-manager, recently sent a questionnaire 
to dealers in all parts of the Province of On- 
tario, to obtain their views in regard to cur- 
rent trade conditions and an outline of their 
business experience during the first six months 
of 1927. Forty replies were received, cover- 
ing all important districts of Ontario. 

The first question was as to the total sales 
for the first half of this year, compared with 
the first half of 1926. In practically every 
case the replies received were to the effect 
that sales showed substantial increases. These 
increases varied all the way from 5 to 180 
percent, the majority being between 20 and 
50 percent. The conclusion to be reached from 
these reports is that the first six months of 
1927 witnessed a large increase in sales volume. 

The second question had to do with retail 
prices. An analysis of the replies shows that, 
generally speaking, prices are practically same 
as a year ago. A few increases are reported 
in connection with low grade stocks. 

Question No. 3 related to present retail 
prices, as compared with wholesale prices. The 
replies indicated a general feeling that an in- 
crease of from $2 to $5 would be justified in 
retail prices on all lines of lumber. 

The fourth question dealt with inventories. 
Nearly all replies were to the effect that in- 
ventories at the beginning of the second half 
of the present year were on a normal basis. 

Question No. 5, which related to the present 
volume of trade, brought out replies to the 
effect that in all parts of the Province the vol- 
ume of trade is holding up well. Competition, 
however, is very keen and seems to be grow- 
ing, which accounts for the fact that in the 
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face of an increased demand and a larger turn- 
over prices have not advanced in keeping with 
the stiffer prices asked by the manufacturers 
and wholesalers. A frequent explanation of 
the failure of retail prices to act in accord- 
ance with the increased demand, is that, after 
experiencing several years of dull trade, dealers 
are still too keen for turnover and are not 
paying proper attention to profit. 

The outlook for the next few months, ac- 
cording to most of the replies received, is fair, 
or good. Just at present the midsummer dull- 
ness has settled down, but there is considerably 
more activity than at this time last year: 


Restoring Old Roofs and Walls 


The economy, durability and beauty of a new 
roof of red cedar shingles applied over the 
old worn-out roof is illustrated and explained 
by a series of cuts made from photographs, 
accompanied by suitable descriptive text, in a 
large two-color poster or hanger just issued 
by the Red Cedar Shingle Bureau, Chicago and 
Seattle. 

The poster also illustrates and explains an- 
other use for red cedar shingles that is com- 
ing into vogue; namely, their application over 
old stucco walls that have become cracked, 
discolored and unsightly. In this treatment, 
battens are nailed to the wall as a foundation 
for the shingles. 

Both of these uses of red cedar shingles 
are explained, step by step, by text and illus- 
trations; and the poster, hanging on the walls 
of a dealer’s office, can hardly fail to attract 
attention and be read and studied by those 
interested in replacing their old worn-out roofs 
or walls by a durable and beautiful covering 
of red cedar shingles. 


(SEAR AAAB: 


New Planing Mill Now Operating 


AMARILLO, TEx., Aug. 1—The new planing 
mill of the Panhandle Sash & Door Co., re- 
cently completed, is the largest between Fort 
Worth and Denver, dnd Oklahoma City and 
El Paso. The structure is two stories high, 
126 by 150 feet, with floor space of over 75,000 
feet. The plant is equipped throughout with 
the most efficient and modern machinery, all 
operated by individual motors. 

The plant is in charge of C. W. Cain, general 
superintendent, with W. L. Blake as assistant 
manager in direct charge of operations. A 
force of 55 men is employed. Four traveling 
salesmen cover the Amarillo trade territory, 
pushing the products of the company, which 
are widely used throughout the Panhandle of 
Texas, eastern New Mexico and western Okla- 
homa. 


War-Born Town Has New Boom 


HopeweLt, Va., Aug. 1.—Virginia’s boom 
town is coming back. People are flocking into 
Hopewell from all parts of the United States 
and instead of the usual “For Rent” signs, 
notices on the windows of stores that have 
been vacant for months announce that the 
places will reopen immediately. 

The town is attracting attention particularly 
from large manufacturing establishments. 
There is only one railroad entering the town, 
where the government established a large 
manufacturing plant during the war, but a 
large silk mill has recently been opened and 
it is estimated conservatively that $127,000,000 
wilt be spent in construction work over a pe- 
riod of years. 

The dawn of 1927 found only one retail 
lumber and building supply yard in Hopewell, 
but the first of August finds four such yards 
in operation and all are doing just about all 
the business they can handle. The lumber 
establishments are enlarging their facilities as 
fast as they can and more yards are contem- 
plated. 

One of the new lumber yards is that of the 
Hopewell Builders’ Supply Company, under 
the management of W. W. Leigh. The 
company is owned by the Petersburg Builders’ 
Supply Company and other interests. Mr. 
Leigh says that the location on the Petersburg- 


Hopewell highway is one of the best in the 
vicinity, and he spoke enthusiastically of pres- 
ent business and prospects. Mr. Leigh is a 
lumberman of long experience and already has 
his yard and warehouses splendidly stocked. 

J. W. Enochs, of Hopewell, has just com- 
pleted an attractive layout of yard and ware- 
houses. He has been engaged in the bottling 
business for years, manufacturing and selling 
railroad ties as a side line. This is his first 
venture in the retail lumber and _ building 
supply field. 


The Enochs plant is located on the Norfolk’ 


& Western Railroad. There are two ware- 
houses, each 88 x 100, and both are well ar- 
ranged. They have cement floors. The yard 
covers two and a half acres. Mr. Enochs is 
elated at the big building program, and ex- 
pects to be very active in the upbnilding of 
Hopewell. 


Defeat Repeal of Occupation Tax 


ATLANTA, Ga., Aug. 1—-Herbert J. West, of 
the West Lumber Co., Atlanta, chairman of the 
board of directors of the Georgia Retail Lum- 
ber & Millwork Association and a former 
president of that organization, states that in- 
ability of the association to secure full support 
from members of the Georgia Legislature will 
likely result in the defeat of the measure 
recently introduced by the lumber and build- 
ing supply trades seeking the repeal of the oc- 
cupational tax in Georgia. This means that 
the tax, which is $10 to $100 a year for each 
yard operated, depending on the size of the 
town or city, will continue for at least two 
years. There is, however, the redeeming fea- 
ture that the entire amount obtained is being 
used for forestry work in the State, amount- 
ing to about $15,000 per year. 


Conducts ‘“‘Oldest Yard’’ Contest 


SHAWNEE, OKLA., Aug. 1—The AMERICAN 
LUMBEKMAN has printed numerous stories of 
contests ot various sorts conducted by retail 
lumber firms, but it appears that there still 1s 
“something new under the sun,” for the David- 
son & Case Lumber Co., of this city, has re- 
cently staged a contest which is decidedly novel, 
if not unique, and which has proved an excel- 
lent piece of advertising. 

There are nine lumber yards in Shaw- 
nee, and A. O. Cowan, manager of the 
Davidson & Case company,. conceived the 
idea that it would be a good advertising 
stunt to get people to guessing, or better 
still, actually finding out, which yard is the 
oldest. Therefore an advertisement was 1n- 
serted in the local newspaper, offering prizes 
to those answering the question correctly. 

While it might be thought that a contest 
of this kind would not appeal to women, 
it is interesting to 


out and firmly impress on the minds of the 
public that fact, which was effectually accom- 
plished. Mr. Cowan remarked to the AMEk~ 
CAN LUMBERMAN that “we got a great kick 
out of the contest.” 

The results of the contest were “capi- 
talized” by the appearance in the local news- 
papers of a large advertisement headed “The 
O:idest Lumber Company in Shawnee Offers 
‘Everything For The Builder,’” which fea- 
tured the fact that the company has been 
doing business in the same location for more 
than thirty-one years. One man writing 
the company addressed it as “The Oldest 
Lumber Company In Shawnee,” and Uncle 
Sam’s gray-coated messenger knew just 
where to deliver the letter. 

The Davidson-Case company believes 
strongly in the effectiveness of well planned 
advertising. 





note that all three 





prizes were won by 
young ladies, Ethel 
Scott, 1312 East Tenth 
Street, being the first 
to send in the correct 
answer, and accord- 
ingly receiving first 
prize. Second place went 
to Elsie Marie Wool- 
sey, 330 North Market 
Street, Evadell Currie, 
1002 North Park, be- 
ing third. There were 


The Oldest Lumber Co. 
in Shawnee 


offers 





twenty -seven others 
who guessed, many of 
them also being wo- 
men. 

Perhaps this pre- 
ponderance of the fair 
sex may be interpreted 
as an indication that 
women are becoming 
more interested than 
they formerly were in 
home building and 
home building mate- 
rials. Anyway, the facts 
prove that they are 
reading the lumber ad- 
vertisements more 
closely than they once 
did. Not all of the 
women, however, were 
so “wise,” as one named 
a concern that has been 
out of business at least 
twenty years, while a 
number of others 
named every firm but 
the right one, which, 
naturally, is the David- 
son & Case Lumber 
Co., the purpose of the 
contest and the adver- 
tising being to bring 





“Everything 
for the 
Builder” 


To remain in the 
same location for 
over 31 years, 
growing constantly, 
can be the result of 
but two things— 
Service and Square 
Dealing. v 
That is the record ‘A Y 
of this progressive ‘ 
lumber company, 
good service to the 
builder, through 
furnishing quality 
lumber, materials, . 
paints and .\hardware—in* fact, everything but clectrical fixtures and plumbing. 
The oldest and best known lumber yard in Shawnee, proved by the fact that 
one man writing to us, addressed us as “The Oldest Lumber Company in Shawnee.” 


Davidson-Case Lumber Co. 


Phone 2280 A. 0, Cowan; Mer. Shawnee, Okla. 







Phone 2280 


Or Write Us for Complete Infor+ 
mation on Any Kind of Bullding. 














This advertisement was run at conclusion of the contest 
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At left: 


Office, salesrooms and finish lumber storage. 











At right: 


Dimension shed, with sidetrack 


alongside 


New Retail Yard Is Efficiently Planned 


Well Arranged Layout Facilitates Unloading, Storage and Handling 
of Stock—An Effective Device for Aligning Piles 


HammMonp, Inp., Aug. 1—One of the best 
planned and most substantially constructed re- 
tail yards that has come under the observation 
of the AMERICAN LuMBERMAN for some time 
is that of the Standard Lumber & Coal Co., 
located on the Monon railroad at Vine Street, 
this city. 

This is a new yard, completed about two 
months ago, owned by interests which also 
control a number of other retail yards situated 
at various points in Indiana. The Standard 
Lumber & Coal Co., of Hammond, is headed 
by W. M. Hass, of North Liberty, Ind., as 
president; George O. Bales, of Rensselaer, 
Ind., as vice president; and J. W. Dye, secre- 
tary-treasurer and manager. Mr. Dye is effi- 
ciently assisted by O. N. Cary. 

The Hammond yard was planned and built 
by C. T. Dye, of Lafayette, Ind., who is a di- 
rector in the Standard Lumber & Coal Co. and 
a veteran lumberman who has had a great deal 
of experience in planning retail yards. 

The ground site is 250 feet wide, and 662 
feet long, very advantageously situated on the 
Monon railroad, with ample switching facili- 
ties and private side-track extending the entire 
length of the big dimension shed. 

The buildings, consisting of the main shed 
and office structure, 81 feet by 140 feet, with 
21-foot driveway; dimension shed 400 feet 
long, and woodworking shop 24 by 60 feet, all 
are very substantially constructed, of wood 
throughout, on solid cement foundations. Most 
of the lumber used for building the main shed 
is fir, while the dimension shed is built mainly 
of southern pine. 

Entering the main building the visitor finds 
himself in the conveniently arranged and well 
appointed front office and salesroom, the walls 
of which are of Insulite, finished in buff. Ten 
panels of this material, each finished in a dif- 
ferent color and style, are arranged along one 
wall of the office and hall. These different 
finishes have been worked out by a paint con- 
cern whose line the company handles, and this 
rather striking display affords the customers 
an opportunity to see just the effect of each 
one, and is a valuable help in making sales. 
In the front part of the office, outside of the 
counter, are also displayed panels of wood 
shingles in various colors. 

Back of the front office is Mr. Dye’s private 
office, which opens into a small room used for 
drafting and architectural work. In this room 
are prepared rough sketches of plans and 
alterations that visualize the contemplated joh 
and give the customer an idea how it will look 
when finished. Immediately adjoining is a 
large room housing the stocks of paints, build- 
ers’ hardware and glass, together with two or 
three samples of metal kitchen cabinets which 
the company handles as a side line. 

Next comes the sash and door room, 60 by 





20, well stocked with these goods. The re- 


mainder of the main building is used for the 
storage of finish lumber. 

The dimension shed is 400 feet in length, 300 
feet of which is open on one side, this being 
used for storing dimension lumber, while the 
enclosed part, toward the front, is used for the 
storage of such items as wallboard, cement (in 
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One of the butting gates used to facilitate 
straight, neat piling of stock in the dimension 
shed. The lumber is passed from the car om 
the switch track, which runs along the oppo- 
site side of the shed, through openings pro- 
vided for that purpose (note switchtrack and 
openings shown at right in picture at top of 
page) and “butted” against the gate, thus tn- 
suring perfect atignment 


paper sacks) composition shingles and roofing, 
nails, etc. 

A noticeable feature in connection with the 
dimension stock is the neatness and accurate 
alignment of the piles. This result is accomp- 
lished by the use of butting gates, as shown in 
one of the accompanying illustrations. There 
are two of these gates, which are hung on 
metal wheels running on an overhead track so 
that they can readily be rolled to any of the 
bins or spaces where lumber is being unloaded 
from the cars and piled into the bins. When 
in use they are securely fastened with a wooden 
block and iron clamp, making them perfectly 
rigid so that when the pieces of lumber are 
pushed up against them they do not budge. 

All of the buildings face north, and the 
switch-track runs along the west side of the 
dimension shed. Lumber that is to be stored in 
the dimension shed proper, and also in auxil- 
iary dimension storage space in open shed 
across the driveway, is unloaded direct from 
the cars, material intended for the bins across 
the driveway being passed through the doors 
and windows on west side of the shed on to 
Logan lumber conveyors that transport the 
stock to the bin or space where it is to be 
stored. 

The woodworking shop is 24 by 60 feet, 
fitted with shelves and bins stocked with ma- 
terials and finished goods. One of the prin- 
cipal activities of this part of the establishment 
is the assembling of window frames, the ma- 
terial for which is received cut approximately 
to the required measurements. This does not 
refer to what are commonly referred to as 
“knock-down frames,” that come bundled and 
cut accurately to measure and ready to set up, 
but rather to what might be called “dimension 
stock” cut approximately to the required 
lengths but requiring further fitting, as well 
as cutting out the pockets for the sash weights 
etc. 


West of the long dimension shed is consider- 
able vacant space which will permit further ex- 
In fact plans are 


the 


pansion in future. 











View of yard from rear: At left, open side of dimension shed; in middle foreground, piles of 
shingles and lath; at right, woodworking shop 
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already definitely under way for use of part of 
this space for outdoor storage of bulky build- 
ing materials, and two overhead coal pockets 
also are to be installed, as the company intends 
to do considerable coal business. In this con- 
nection, a 20-ton platform scale has been in- 
stalled immediately adjoining the office. The 
beam is inside the office, so that the person 
doing the weighing looks out through a large 
window on the scale and the load being 
weighed. 

As stated at the beginning, the interests be- 
hind the Standard Lumber & Coal Co., of 
Hammond, also control a number of other re- 
tail yards in Indiana. It must not, however, 
be understood that this is a line-yard organ- 
ization in the usual sense, but rather a group 








of independently operated yards, though owned 
by the same interests, each yard administering 
its own affairs and doing its own buying under 
a coordinated policy that gives to each indi- 
vidual unit the benefit of the buying power of 
the group as a whole. The other affiliated con- 
cerns are as follows: 

Rensselaer Lumber & Coal Co., Rensselaer, Ind.; 
Mount Ayr Lumber Co., Mount Ayr, Ind.; Goodland 
Lumber & Coal Co., Goodland, Ind.; Westville Lum- 
ber & Coal Co. Westville, Ind.; North Side Lumber 


Co., Mishawaka, Ind.; North Liberty Lumber & Coal 
Co., North Liberty, Ind.; Wyatt Lumber & Coal Co., 
Wyatt, Ind.; Lakeville Lumber & Coal Co., Lakeville, 
Ind.; Lydick Lumber & Coal Co., R. F. D. No. 3, 
South Bend, Ind.; New Carlisle Lumber & Coal Co., 
New Carlisle, Ind.; Three Oaks Lumber & Coal Co., 
Three Oaks, Mich. 








Some of the staff of the Standard Lumber & Coal Co., Hammond, Ind., in front of the office 


and shed. From left to right—Clete Heim, O. N. Cary, J. W. Dye, Bessie Petrie, M. J. Hiland, 
Curtis Bundy, Ray Alexander, Zene Bowen and Charles Hemphill 





Salesmanship “Plus” and “Minus” 


The writer recently witnessed a very neat 
exhibition of quick-witted salesmanship. He 
was being shown some rugs, in one of the 
large Chicago stores devoted to those wares. 
The salesman had several rugs displayed be- 
fore the prospective customer and was en- 
gaged in delivering a good line of sales talk 
when a shabby looking individual of the men- 
dicant type entered and looked about in a hesi- 
tating way, apparently endeavoring to decide 
which of the several individuals in the room he 
would “strike” first. 

Instantly sensing the situation and realizing 
the bad effect which an interruption or diver- 
sion would have just at the moment when he 
was trying to close the sale, the salesman 
slipped his hand into a pocket, extracted a 
coin and passed it to another salesman nearby 
saying to him in a low tone: “John, just hand 
that to the gentleman and tell him to kindly 
come back later when I am not so busy.” The 
man addressed did as requested, and the men- 
dicant slipped quietly out, the customer hardly 
realizing that there had been any interruption 
in the smooth flowing sales talk, and the sale 
soon was made to the satisfaction of both 
salesman and customer. 

Just a little example of how quick thinking 
and tact prevented the diversion of the cus- 
tomer’s attention and the possible loss of a sale. 


Example of Salesmanship “Minus” 


I ate lunch the other day in one of the 
large cafeterias of Chicago. Glancing at the 
check at the conclusion of the meal, it appeared 
to be about ten or fifteen cents too high. On 
my way to the cashier’s desk I encountered a 
middle-aged man standing with his back to a 
pillar, apparently exercising some sort of su- 
pervision over the place. Approaching him, I 
asked if he was connected with the cafeteria, 
and receiving an affirmative reply, said: “There 
seems to be a mistake in my check—” but had 
got no further when I was cut short with a 
wave of the hand and a curt: “I don’t know 
anything about that, you will have to see the 
checker.”. Did- he. accompany the customer to 
the checker’s desk? He did not. Did he say that 
he was sorry if a mistake had been made? He 
did not. Did he do anything except to increase 


the involuntary feeling of resentment aroused 
by an apparent overcharge? He did not. Net 
result: one customer who is “fed up” on that 
particular cafeteria. Had the pompous gentle- 
man, who was doing absolutely nothing but 
look wise, expended a few seconds of his prob- 
ably not very valuable time in adjusting the 
matter, the customer would not have left with 
a “bad taste” which will keep him from pat- 
ronizing that particular cafeteria for a good 
long time. The lesson: It is easier to lose a 
customer than to gain one, and courtesy always 
pays. 


Retail Firm’s Force Enjoys Picnic 

DANVILLE, ILL.. Aug 2.—Fifty employees of 
E. C. Lamm & Co. and their families attended 
the annual picnic of the force Sunday in the 
Homer (Ill.) park. Automobiles were pro- 
vided for the entire party to make the trip. 


Retailer “Welcomes” Catalogs 
Jerrerson City, Mo., Aug. 1.—Learning that 
numerous mail order catalogues were being re- 
ceived through the local 


Eastern Retail News Notes 


The Downes Lumber Co., whose headquar- 
ters was recently transferred from the Harri- 
son avenue yard to the spruce yard on South 
Bay avenue, Boston, has completed a new one- 
story office building, 30 feet by 50 feet, and 
finished the interior in natural oak. It is now 
one of the handsomest retail lumber offices in 
the metropolitan district. 


The Lampson Lumber Co., the Columbia 
Lumber Co. and the Drazen Lumber Co., lum- 
ber distributors in New Haven, Conn., have co- 
Operated in the construction of a model frame 
home in that city, built by a local realty cor- 
poration to sell at $19,000. It is arousing much 
interest and promises to help stimulate home 
construction in that vicinity. 


“Paint Up and Clean Up” is this year’s 
slogan for the George J. Switzer Co., lumber 
retailers at Litchfield, Conn. To set a good 
example for present and prospective customers 
the company has painted most attractively the 
mill and office buildings, torn down the old 
storage buildings, and is replacing them with 
handsome modern structures. 


Albert S. Eastwood has opened up a most 
up-to-date office and display room in Provi- 
dence, R. I., and business competitors as well 
as customers are finding it a treat to go through 
the neat and attractive building. 


The obvious advantages of making a retail 
lumber yard and its buildings an example and 
inspiration for customers are rapidly gaining 
the enthusiastic approval of New England 
dealers. The Howe Lumber Co. has attrac- 
tively remodeled its office building in Marlboro, 
Mass., and besides modern and comfortable 
offices now has a fine display room. 


Two new storage warehouses are nearing 
completion at the Elmwood avenue yard of 
Frank D. McKendall, Inc., Providence, R. I. 


Issues Guide Book for Campers 


SEATTLE, WasH., July 30.—The Washington 
Forest Fire Association is now distributing the 
1927 edition of “The Tourists’ and Campers’ 
Guidebook of Practical Information,” which 
has been published with the approval of fed- 
eral, State and private forest protective agen- 
cies. 

It shows that in Washington about 6,000,000 
acres, or one-third of the original forested area 
of the State, has been logged off or denuded 
by fire. A total of 60 percent, or 3,600,000 
acres, is naturally reforesting, and is covered 
with trees from 1 to 60 years old. The other 
40 percent, or 2,400,000 acres, is newly logged 
or burned over. 


Tue Canapian National Railway system is 
asking tenders for approximately 9,000,000 ties. 








post office, instead of 
fretting and fuming 
over the matter, Louis 
L. Ott, lumber retailer, 
extended them an “offi- 
cial welcome” to the 
city, in the form of a 
good-sized display ad- 
vertisement in the news- 
paper. A somewhat re- 
duced reproduction of 
the “ad” appears here- 
with. Mr. Ott is local- 
ly known as “the lum- 
ber doctor.” hence the 
abbreviated title, “Dr.” 
prefixing his name in 
the advertisement. 

- “Every merchant 
should have one of 
these catalogs and study 
it,” said Mr. Ott; “and 
it’s a mighty poor busi- 
ness man that can’t meet 


next Sunday. 








Welcome to Our City 


as far as I am concerned. About 1,000 catalogues 
from a Kansas City catalogue house arrived this 
week and will be read instead of the Bible by many 


prices on Building Material. 
son to send away your money. I’ll give $5 for the 
return of my dog, “Tom,” and if he was stolen I'll 
give $25 for the arrest and conviction of the thief. 


Bring them to me and I’ll meet all 
I'll give you no rea- 


“Dr.” Louis L. Ott 











the catalog prices.” 
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Who Is Going to Buildie 


—_—_ 


Lumbermen Must Look to the Children of T. odayys Po 


And that is— 











I 


Whatever happens 
To this queer old world of ours, 
One thing seems to be a certainty 


So long as people remain on it 
They will always want 

Some place to live. 

Somebody will go on building habitations for humanity for a 


Great many years to come. The question is 


Who will build them, and what of? 
Il 


That question is answered 

For the next several decades or so 

By the educational work now going on 
Through every possible medium; 
Carried out by every building interest 
And the manufacturers of every 
Building material. 

















Lumber has been slowest in getting into this work. 


Iil 


But lumber has a tremendous advantage at the start through 


Its age-old familiarity and the 


Natural love of mankind for anything made of wood. 





IV 











Going to win the buildi 


Vv 
And “getting there first 


Means getting hold of the public 
Mind when it is very young 


A famous general once said that 
He won his battles by “getting there 


. With the mostest men the firstest.” 


The group that gets to the public 
First with the most provable facts in 
Favor of its particular product is 
ng business of the future. 





Even the tiniest fot loves its wooden blocks 


9? 


And letting it grow up with the idea 
Of lumber as the best building 
Material. In other words, begin 
Educational work with the children. 














VI 


It is only a matter of a few yrs befo 
Children of today will be the \fme ma 
The ideas and prejudices acqued 
Today will influence the kindif 
Homes they are going to buil 

The next five, ten or twenty yprs. 
Every lumberman expects to qmain 
In business that long at least 
And hopes for an increasingly 
Profitable business every year, 
Where is that business comingfrom? 


VII 


Not from the older, settled people wh 
Establisfed the 
And finghed tl 
It will cpme fr 
Curioup wide 
Boys an Girls 
Eager tp learr 
Mysteripus we 
Which 680 2 

















CLK Te ieay, Homes they are going to build 
Cork Ot TAS: a. 7 





Vill 


It is easy to teach children thepove ¢ 
In fact they are born with it. $e 4 
Humanity with the products of the 
Forest is too natural and too 
Warmly intimate to be easily u proot 
By the chill substitute in which 
Nature has had little hand. 
The warmth of glowing sunsh M%, 
The tenderness of mother eart 
The sturdiness of the elements, 
Are all part of the growth of frood 
Just as they are a part of the g fowtl 
There’s a mutual sympathy be freer 
That does not exist in the case }°f a’ 


IX 


Children always love to work |witl 
Tot loves its wooden blocks— fan 
It playing with steel ones? T fey 
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e Homes ot the Future’? 
lays Potential Patrons for Home Building Material 


VI 


-w yas before the 

the ime makers of tomorrow, and 
acqued 
kindif 
build 
ity ygars. 
3 to pain 
Cast 
ingly 
year, 
ningfrom P 












VII 


| people who have already 
ablisted their homes 

J finghed their buildings. 

ill cme from those 

riou} Wide-awake, noisy little 
s an’ Girls who are only too 
rer tp learn all about the 
sterjpus world of grownups 
ich BSO new to them. 





II 
-theflove of Wood. 


it, Phe ancient association of 
ts 0 the 


0 
ly u prooted 


rich 





nsh g, 
eart # 
nfs, 
of food, 
e g fowth of man, and 

- be fveen wood and man 
-ase | Of any other material. 
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ork |with wood. Even the tiniest 
s— (Lan you imagine 
T fey are eager to learn about 

















Things made of wood. Boys of 14 to 16 especially 

Are delighted with an opportunity to make things from wood. 
They are fascinated with descriptions of sawmilling and 
Logging and thrilled with the Romance of Lumbering. 
They love to learn how to distinguish the woods— 

To recognize them by the grain and their qualities. 








The feel of it. the working of it, 


it seems sometimes that boys are 6 rt 
Born with an instinctive knowledge of a‘ 
Wood—the “feel” of it, the working Z 





Of it, and the beauty of it. 

And why should they not, 

Since countless generations have 
Handled it lovingly and shaped it 
To their most intimate needs? 
This natural love for and understanding of wood is there 
And the lumberman has the easiest of tasks and a pleasurable 
One in training the youthful mind to consider lumber the 
Best and most beautiful of all building materials. 


f 


z | 


> 
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XI 


But he must get at it, 
For young minds are plastic and 
Insidious propaganda of all sorts 
Ze \ Is being ve _ _— < other 
yA /A\\\7\ Interests which tend to lead 

"1 FY, i\g #— €=>. Future builders of the nation 
—— Away from the tried and established 
Structural materials of their forefathers. Cheap and shoddy 
Construction has much to do with it also, and that 
Is another thing the lumberman who is 
Building for the future must combat. 
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XII 


If the lumberman is going 

To sell the material for the homes 
Of the next twenty years he must 
Begin now to reach the ones who are 
Going to build those homes— 

The boys and the girls whose minds 
Are being formed now and whose 
Tastes and prejudices and ideas are 
Not going to change much after maturity is reached. 
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Californians are Hosts to the Directors of the 


National Lumber Trade Extension Campaign Formally Launched~ 
Preferential Freight Rates on Substitute Materials and Federal 


[Special telegram to AMERICAN LUMBERMAN] 

San Francisco, Cauir., Aug. 4.—For the 
last three days San Francisco and the lumber- 
men of California have been hosts to a notable 
gathering of lumbermen during the sessions 
of the midsummer meeting of the directors of 
the National Lumber Manufacturers’ Assocta- 
tion. Most of these sessions were taken up 
with earnest discussions of the problems of the 
industry. There was one outstanding excep- 
tion in the banquet last night tendered by the 
California Redwood Association and the Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association, at Marquard’s famous cafe. How- 
ever, the well known California hospitality 
will not stop here, as the visitors are to be 
treated to a four-day automobile excursion be- 
ginning tomorrow morning and which will in- 
clude a visit to the plants of the Sugar Pine 
Lumber Co., Pinedale, and the Madera Sugar 
Pine Co., Madera, where the famous lumber 
laundry is to be seen, also a visit to Yosemite 
Valley. 

In order to break the monotony of the usual 
rail. trip and save valuable time, R. B. Allen, 
secretary-manager West Coast Lumbermen’s 
Association, arrived by airplane having break- 
fasted in Portland. He had lunch in San Fran- 
cisco, more than 700 miles distant. 

Far overshadowing every other subject be- 
fore the meeting, as far as interest and im- 
portance to the industry were concerned, was 
the actual launching of the National Trade Ex- 
tension conference and the approving of the 
budget and plans of the first advertising 
schedule. 

The directors had an opportunity to meet 
and see the new manager of the trade exten- 
sion department, John M. Gibbs, in action and 
to listen to the details of the plans of their 
advertising agents. Much careful thought and 
attention was given these plans before they 
were adopted. However, final action taken 
Wednesday morning approved the entire plan 
as presented, and in some cases copy is in the 
hands of publishers and releases have been 
wired to them. This is the opening gun in 
what it is hoped will be a successful effort to 
place the lumber industry where it belongs in 
the minds of the public. 

Meetings of the trade extension committee 
were presided over by H. B. Hewes, chairman, 
while, of course, at the directors’ sessions, 
President John L. Kaul wielded the gavel. 

A. revolutionary step in the administration 
of the National Lumber Manufacturers’ Inter- 
Insurance Exchange was taken, as ‘set forth in 
the authoritative statement appearing later in 
this report. 

George S. Long, chairman of the associa- 
tion’s forestry committee, reviewed the work 
of this committee and its policies were en- 
dorsed by the unanimous adoption of the reso- 
lutions presented by the committee. 

The Federal corporation income tax was dis- 
cussed itrr-an-tmpressive wav by Frank G. Wis- 
ner, past president of the National association 
and, one of the country’s authorities on taxa- 
tion problems, 

Preferential freight rates on competing 
building materials; and- what’ the association is 
doing about it, was’ presented by Wilson Comp- 
ton,, secretary-manager. 

At an.executive session of the. directors, late 
Wetinesday “afternoon, Capt. E. A. Selfridge, 
United. States lamber commissioner to the 
Orient; made a confidential report of his. ob- 
servations in Oriental lumber markets. 


Operation of Inter-Insurance Exchange 


Monday was devoted to executive sessions ‘of 
the National Lumber Manufacturers’ Inter-In- 
surance Exchange advisory committee. At this 
meeting the advisory board of the National 


Lumber Manufacturers’ Inter-Insurance Ex- 
change unanimously appointed J. J. Lynn and 
G. M. Payne, of Kansas City, Mo., jointly, at- 
torney-in-fact for the exchange. The exchange 
will be operated on a 20 percent commission 
basis in the future, instead of a salary basis as 
it has in the past. This move has been made 
in the interest of the National Lumber Manu- 
facturers’ Inter-Insurance Exchange and of 
reciprocal insurance in general. The exchange 
is on a sound basis at present, and under the 
guidance of Messrs. Lynn and Payne it is felt 
that the exchange will enjoy a healthy growth, 
and at the same time offer insurance at a lower 
cost to subscribers, than has been possible in 
the past. 

The exchange will continue to be operated as 
a separate entity under its present name, and 
there will be no change in the present advisory 
board, 75 percent of the members being direc- 
tors in the National Lumber Manufacturers’ 
Association. 

The directors of the National Lumber Manu- 
facturers’ Association later unanimously ap- 
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proved of the above action, believing the move 
to be in the interest of lumbermen generally. 


TUESDAY MORNING 


{t was a real gathering of notables in the 
lumber manufacturing industry of the entire 
United States that came to order when H. B. 
Hewes, chairman of the National Lumber 
Trade Extension Committee, sounded the 
gavel in the French parlors of the Palace Ho- 
tel, here Tuesday morning, opening the general 
session of the semiannual meeting of the board 
of directors of the National Lumber Manufac- 
turers’ Association, which session was in real- 
ity a meeting of the National Trade Extension 
Committee. 

As previously announced, Tuesday’s sessions 
were given over to discussions of the proposed 


budget and plans of the trade extension de- 


partment of the National Association. This 
marks the launching of the trade extension 
work of the National Association. 

‘Chairman Hewes made the announcements 
previously published in these columns, of the 
appointment of John M. Gibbs, formerly secre- 
tary-manager of the North Carolina Pine As- 
sociation, as manager of the trade extension 
department, and of the Williams & Cunnyng- 
ham Advertising Co., of Chicago, and Wood 
Advertising (Inc.), of New York, as joint ad- 
vertising agents to handle the campaign. 





LL 


Secretary Wilson Compton, of the National 
Association, reviewed the work of the trade 
extension committee that has been accom- 
plished since the last annual meeting of the 
association. 

In that time the committee was reconstituted 
so as to comprise two representatives from 
each regional association, thus totaling twenty- 
four. This committee in turn created an ex- 
ecutive committee composed of one member 
from each regional association. Also an ad- 
visory council was formed containing many 
prominent lumbermen named by President 
John L. Kaul, including some of those in Can- 
ada as well as the United States and whole- 
salers and timber owners who are supporting 
the movement. 

A box department has been authorized and 
the building code work of the association en- 
larged. The trade extension manager was ap- 
pointed. Plans for the establishment of field 
offices in districts convenient to consumer cen- 
ters were approved. 

The executive committee also gladly accepted 
the invitation of Col. W. B. Greeley, United 
States forester, to act continuously as an ad- 
visory committee to the Forest Products Labo- 
ratory. 

The choice of the above named advertising 
agencies to handle this account had been made 
after a careful system of elimination made 
them the unanimous choice of the committee. 

Mr. Compton explained that research build- 
ing code work and advertising are the princi- 
pal activities planned. 

Lloyd Maxwell, president of the Williams 
& Cunnyngham agency, and L. B. Moses, con- 
tact man representing both agencies, told of 
the advertising parts of the program which 
were further presented through the use of 
charts and photostats and proofs of some of 
the copy. 

The advertising campaign to be inaugurated 
during the fall months this year will center 
around a slogan campaign for a two-fold pur- 
pose, namely securing a suitable slogan for 
wood. but more than that to quickly focus the 
attention of millions of people on this cam- 
paign. 

For this purpose a well selected list of ma- 
gazines and farm papers will be used and 
trade papers will be utilized simultaneously to 
interest the retail dealers in the campaign. 
newspaper campaign will follow. Among other 
points Mr. Moses brought out that the first 
problem is to get two million or ten million 
people to read and talk about things that are 
of interest to lumbermen but not of themselves 
interesting to the public. The plans include 
the publication of a booklet which will be sup- 
plied to all entering the contest. 

Mr. Moses said that unless lumber manufac- 
turing concerns realize and act on the neces- 
sity for a radical change in sales methods the 
campaign will be a failure. He said “You 
have got to sell lumber out of the retail yards 
as well as into them.” 

The campaign is built on a $15,000 prize for 
a slogan and the first step will be an announce- 
ment mailed to dealers. 

To begin with the Saturday Evening Post 
will carry a two-page spread in color. Mr. 
Maxwell spoke of the Post as the biggest an- 
nunciator of everything new. He briefly went 
down through the magazine list explaining the 
coverage of each saying “Your message will 
burst out thirty-four million impressions in 
October and November.” 


Mr. Maxwell pointed out the importance ‘of. 


the three thousand lumber salesmen now in 
the field and of the value of this campaign in 
its influence on these salesmen alone. One 
hundred and thirteen thousand dollars is to 
be spent in magazine advertising during the 
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balance of 1927, but the total cost for adver- 
tising of all kinds during that period is ap- 
proximately $173,000. _ 

Just before ‘adjourning the session for 
lunch, Mr. Compton discussed the subject of 
competing materials that are advertised as 
lumber and which refer to lumber as wood 
lumber. The National Association has tried 
to get those industries to desist from calling 
their materials by this well established name 
but without results. Therefore complaints 
have been filed with the Federal Trade Com- 
mission. The commission has recently acted 
to the effect that in the two most flagrant 
cases they have been ordered to discontinue 
this practice or a formal complaint will be 
lodged against them. 

Mr. Compton also discussed the favorable 
freight rates now allowed some substitute ma- 
terials, and he distributed copies of a memorial 
to the railroads of the United States by the 
National Lumber Manufacturers’ Association, 
which sets forth many significant points re- 
garding the loss of revenue and earnings to 
the railroads occasioned by these preferential 
rates which in a word amount to a subsidy, 
and asking the railroads to investigate as to 
whether lumber has been supplanted by these 
substitutes because of these more favorable 
freight rates. 


TUESDAY AFTERNOON 


At the opening of the Tuesday afternoon 
session the lumbermen listened to the presenta- 
tion of a method of fireproofing lumber owned 
by the A. J. Norris Hill Co., San Francisco, 
Calif. 

John M. Gibbs, the new lumber trade exten- 
sion manager, although well known to many 
of the lumbermen, was formally introduced 
by Mr. Compton. Mr. Gibbs, for many years 
a practical lumber manufacturer, _ briefly 
sketched the evolution of the business during 
the years of his connection with it. For many 
years the production of lumber was a profit- 
able business without the necessity of efficient 
sales organizations, but of late years with 
other materials coming in the way has not 
been so smooth. He stressed the fact that 
while advertising will accomplish much, there 
are other things that must be done. He said 
first that lumbermen will have to convince 
themselves that they must furnish the best ma- 
terial for the job. He urged that the adver- 
tising part of the program be started as 
quickly as possible. 

Discussion of wood boxes versus fiber con- 
tainers showed that the manufacturers realize 
the importance of that market. Further dis- 
cussion of the advertising plan developed only 
one point where there was doubt on the part 
of many; namely the advisability of starting 
the campaign with a slogan contest. These 
objections were overcome by the strong presen- 
tations of the advertising experts. Mr. Comp- 
ton laid before the meeting the tentative 
budget for the expenditure of $1,000,000 a 
year for five years. He held out the hope of 
considerably increasing the number of support- 
ers of the fund during the period and of rais- 
ing the income on the present basis to $1,500,- 
000 a year. 


Federal Corporation Income Tax Law 


At this point Frank G. Wisner addressed 
the lumbermen on the Federal corporation in- 
come tax law. He pointed out the unjust 
burden added to a business simply because it 
is incorporated. Originally there was a parity 
of tax rate on the business of unincorporated 
and incorporated concerns. Subsequent 
changes brought about advances in taxes on 
corporation income and reductions on the in- 
come of unincorporated business. ~This tax 


s 


has been increased to 1344 percent and unless 
business men bring this matter to the atten- 
tion of their congressmen and senators and 
to their own associates, business will continue 
to be hampered by this unjust burden. He 
quoted from the July 23 issue of the AmeErt- 
CAN LuUMBERMAN on this subject, urging all 
lumbermen to lose no opportunity to talk this 
reduction. He pointed out how every indi- 
vidual is affected by this tax even though his 
own business may not be incorporated. 


WEDNESDAY MORNING 


At Wednesday morning’s session of the Na- 
tional directors, with President Kaul in the 
chair, R. B. Goodman, chairman of the com- 
mittee on economics, stressed the importance 
of the statistical work of the National and 
each regional association. He pointed out the 
stabilizing effect of the production, sales and 
shipments reports. Mr. Goodman recommended 
closer coOperation with regional associations, 
to determine a proper basis for normal produc- 
tion, and that a survey be made to determine 
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what part other forms of wood conversion 
play. 

George S. Long, chairman of the forestry 
committee of the National Association, re- 
viewed the history and work of that commit- 
tee since it was created in 1920. He pointed 
out the changes in forest conditions during 
the rapid growth of this nation, that rapid 
growth having been made possible because of 
these forests. Mr. Long dwelt on the develop- 
ment of forestry in this country, and while dep- 
recating some of the foolish statements of 
forestry zealots, he paid a high tribute to 
trained expert foresters. He spoke of Col. 
Greeley’s published report on the lumber in- 
dustry as one of the most outstanding and 
worth while publications on the timber of this 
country. After telling of the work of his com- 
mittee, Mr. Long quoted the policy laid down 
by the association for the committee to follow 
in resolutions passed by that organization. He 
then closed by presenting the following resolu- 
tions, which were unanimously passed : 

Reforestation Responsibility 

Unprecedented interest in future crop production is 
being taken by lumbermen and forest owners in all 
regions. It is evident that no rule can be laid down 
governing the extent to which private enterprise may 
successfully continue forest; ,produ¢tion under the 
tremendous variation of conditions imposed by regional 
adaptability, taxation and fire risk handicap, market 
for young growth products and individual situations 


National Lumber Manufacturers’ Association 


Inter-Insurance Exchange to Be Operated on Commission Basis— 
Corporation Income Tax Other Important Matters Considered 


of land ownership, old timber supply, and _ possible 
duration of operating life. Permanent forestry man- 
agement on anything like the scale national welfare 
demands will involve many changes of ownership. As 
in all countries, it will require considerable State and 
Federal acquisition of lands beyond the aggregate 
affording sufficient promise to private enterprise. The 
extent to which the public must assume this cost 
and burden will, however, be governed much by the 
extent to which the public makes private forest grow- 
ing possible by removing restrictions cf risk and of 
confiscatory taxation. We believe we express the 
position of the forest industry by saying that the 
perpetuation of American forest resources is a vitally 
important responsibility, shared by industry and pub- 
lic alike, which can be met only by a jointly supported 
policy .of encouraging both private and public’ forest 
growing to the fullest extent. 
Forest Taxation Reform 


Taxation of forest property, which is either clearly 
confiscatory and discouraging to forest growing and 
to orderly non-wasteful utilization of existing re- 
sources, or else so uncertain in its tendencies and de- 
pendability as to prevent any constructive planning of 
long term forest land management, is admittedly the 
chief obstacle to overcome before adequate private 
forest growing and forest conservation can be relied 
upon. Since State legislation governs, this is a prob- 
lem for local solution in choice between the accepted 
economic principles of either sound annual taxation 
of land alone, with no taxation of the forest crop, 
or a deferred tax paid only when the crop earns 
the wherewithal to pay, or a compromise between 
these methods aggregating no higher total tax than 
either alone would impose. The basis of local choice 
should be the dependence of the community upon im- 
mediate forest tax revenue, together with the ability 
of the land to pay, which will vary among States 
and regions and consequently counsel different regional 
compromises. It is our judgment that any general 
commitment to any specific method as a standard rem- 
edy for the deplorably destructive tendency of the 
general property tax, which now so discourages sound 
forest land management, would be as unsound as this 
tax itself, but that every private and public agency 
responsible for such better management should agitate 
unceasingly for understanding of the principles in- 
volved and for suitable and dependable local\ deter- 
mination without which private forest enterprise is 
intolerably uncertain. 


Forest Protection . 


This fire season emphasizes the value to American 
forest welfare of the interest taken by President 
Coolidge and Budget Director Lord, not only in im- 
proving fire prevention this year, but also in organ- 
izing interdepartmental codperation to reach a_bal- 
anced program of Federal responsibility in solving the 
nation’s forest fire problem. There should be con- 
tinued progress along these constructive lines initiated 
by this administration, developing suitably financed 
and harmonized Federal codédperation with State and 
private agencies under the Clarke-McNary law; control 
of the fire hazard on public domain, national forests 
and other Government lands; and fire weather service 
by the weather bureau. Equally logical, we believe, 
would be similar correlation by governmental branches 
involved, of a policy and expenditure program cover- 
ing insect and disease control, so all forest agencies, 
private and public, may understand both the full 
needs of forest protection and their own responsibili- 
ties. 

Forest Research 


Development of comprehensive forest policies by 
all the many agencies concerned, and the adoption in 
detail of such policies as conditions necessitate, require 
an immensely greater fundamental knowledge of fact 
than now exists, also facilities for prosecuting such 
investigations as are from time to time demanded. 
The forest experiment stations constitute only one ex- 
ample. This is true concerning our forest land re- 
sources, their adequacy, condition, protection and man- 
agement; and also concerning the utilization of their 
products to the advantage of the consumer, producer 
and community at large. It is essential that there 
be research in many directions, and that this be sys- 
tematic and reliable. We, therefore, endorse the 
MacSweeny bill in its object of outlining a compre- 
hensive progrann of Federal forest research. 

Regional Research 

From time to time arise questions. of consistency 
or conflict between public and private forest policy, 
and these questions are usually divisible into two 
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National Production, Shipments and Orders 

Wasuinecton, D. C., Aug. 1.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 

Week ended: 1927, July 23; 1926, July 24— 1927 1926 1927 1926 1927 1926 
Mamta Piss AMBOCUMION. .cccccccccesccececcoccoseccoscces 61,661,154 68,773,451 62,420,328 69,802,040 59,965,596 68,369,686 
West Coast Lumbermen’s Association .......ccceceeescceces 120,633,864 104,719,755 118,718,209 105,398,588 114,269,012 112,936,279 
Western Pine Manufacturers’ Association............+++..6+ 33,824,000 34,598,000 25,662,000 34,522,000 23,400,000 35,952,000 
CRSUOOTMEE TOU WEOE ASBOGTECION. cc ccccccccciccesccesecece bats 8,555,000 6,740,000 7,682,000 7,696,000 8,965,000 6,892,000 
WIGPER GAFOEMG PING AGBOCIACION. .ccccccccccccccccccccces ve 5,554,050 7,063,346 6,179,618 13,456,913 5,572,075 5,699,047 
Northern Pine Manufacturers’ Association............+seee0% 9,451,600 9,843,600 8,244,300 9,784,900 9,367,000 14,007,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 2,887,000 3,658,000 3,654,000 3,751,000 3,196,000 2,974,000 

TORRE DOCEWOOEE, GRO WOO. 6 6 ccccccccccccccectcesssces -. 242,566,668 235,396,152 232,560,455 244,411,441 224,734,683 246,830,012 
California White & Sugar Pine Manufacturers’ Association... ee 8  ccheccaves 20,424,000 es. ...... .. 2 es i Tee 

Twenty-nine weeks ended above dates— 
Southern Pine Association.............+.. Ssenéves ounces evens 1,922,480,248 2,107,671,443 1,879,661,936 2,169,564,663 1,899,253,157 2,156,043,231 
West Coast Lumbermen’s Association. ..........ccceeeecececs 2,184,898,137 2,998,359,634 2,275,528,630 3,097,664,728 2,320,134,597 3,151,382 989 
Western Pine Manufacturers’ Association.............eeee00. 783,908,000 884,463,000 836,590,000 879,437,000 838,706,000 926,823,000 
California Redwood Association...........-. er 227,422,000 241,785,000 218,428,000 270,686,000 226,370,000 
North Carolina Pine Association. .........++eeee0% sveevesnees 212,406,907 223,374,002 214,508,788 235,828,244 188,869,111 182,704,081 
Northern Pine Manufacturers’ Association.............+. +++ 237,480,600 230,964,100 231,797,300 262,246,400 232,488,000 260,044,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 91,810,000 86,185,000 105,915,000 92,763,000 100,578,000 82,910,000 

Total softwoods, twenty-nine weeks........... eeeeeeeees 5,638,376,892 6,758,439,179 5,785,786,654 6,955,932,035 5,848,714,865 6,986,277,292 
California White & Sugar Pine Manufacturers’ Association... 787,737,000  .......... PORES —_ hes teccnse I: 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

DE LGnichatévdseteshuberdanssaneteveanctecssccees 3,179,000 967,000 3,865,000 3,200,000 5,257,000 4,094,000 

ES ELLER AL ELLE LLL SIN. 162,851,000 170,416,000 125,256,000 124,408,000 122,080,000 120,083;000 
Hardwood Manufacturers’ Institute— 

ee ce eee aaah keken ee ane ht hb weecib bbe 18,270,000 20,866,473 15,573,000 20,322,679 13,289,000 18,324,491 

EF eee = 642,768,000 676,260,788 759,555,000 675,113,844 756,372,000 703,738,957 





Hemlock and Hardwood | Southern Pine Barometer 


OsuxosH, Wis., Aug. 1—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation by twenty to twenty-five firms that 
ordinarily make about one-half the total month- 
ly shipments, and shows averages for April, 
May, June, and 1927 to date, and weekly fig- 
ures for July, with comparative figures for 


the 1926 average for year to date: 
HEMLOCK 
Weekly average— 
Period— Firms Cut Shipments Orders 
PE tevenaene .. 8,139,000 4,304,000 4,674,000 
Re eee tar 3,252,000 4,157,000 4,135,000 
ae oie eae 3,096,000 4,118,000 8,193,000 
Year to date— 
aaa .. 8,258,000 3,804,000 3,544,000 
cid kan cawn's .. 2,964,000 3,174,000 2,819,000 
> RAs 28 3,990,000 6,131,000 4,480,000 
SM cekendacs 23 3,179,000 4,188,000 3,308,000 
i ¢inanew is 22 3,201,000 4,188,000 3,268,000 
GO ccccteens 24 3,309,000 3,907,000 3,404,000 
HARDWOOD 
Weekly average— 
an ssesaane 6,239,000 4,448,000 4,304,000 
saduvenees. oe 5,662,000 4,874,000 5,188,000 
TEE sessccees 4,565,000 4,208,000 3,509,000 
Year to date— 
MT: £¢ene a eeee 5,900,000 4,459,000 4,313,000 
BED cccecccees .. 5,815,000 4,267,000 4,070,000 
a Wl vsnaaadice 28 4,386,000 5,677,000 3,754,000 
RR pee eee 23 2,314,000 3,411,000 3,025,000 
2 ee 22 2,974,000 4,514,000 3,925,000 
PE con atwas 24 3,931,000 4,727,000 5,868,000 





West Coast Review 


SEATTLE, WasH., July 30.—For the week 
ended July 23, 123 mills report as follows to 
the West Coast Lumbermen’s Association : 


Production .. .- 120,633,864 ‘ 
Shipments ........ 118,718,209 2% below production 
Orders ..ccceceeee 114,269,012 5% below production 
Shi ts— 
Water delivery: Feet Feet 
he ots Daten 41,640,479 
BE drasetdbateeeneswies 13,971,457 
ag. | a ee re 55,611,936 
Pn Cth! cecbecevescerteretenetceaue 58,316,544 
Dn Cacesgkseacehieceneeornene 4,789,729 


Total shipments 118,718,209 
New Business— 


Water delivery: 


a oe sat win oe wa io 

EE skvdepnsead nutes cee 17,846,358 

ED. wun, Seeebsabbas cadeeeee 56,358,396 
Sf, | ee ee eer 53,120,887 
ED: 6s snbpekeeensonsceteepees 4,789,729 

ne Set DONOR. . cecccsvesnnesteoe 114,269,012 
Unfilled Orders— 
Water delivery: 

Ps G000D oosccsnatues 146,182,673 

NE Wi sdiveseabcbd ince 128,132,741 

rr Ne. nk centcnuskebedennetds 274,315,414 

UE  seneieivGendanee 20 60 keahnaatheens 133,652,252 

407 ,967 ,676 





New Orteans, La., Aug. 2.—For the week 
ended July 29, Friday, 106 mills report as fol- 
lows to the Southern Pine Association: 


Percent Percent 
Normal Actual 





Production Carst Feet Output Output 
Normal ..... meat 72,662,284 eee seco | 
ME  edewe cole 63,017,438 86.73 eink 

Shipments* 3,064 63,204,192 86.98 100.30 | 

Orders— | 
Received* - 2,917 60,171,876 82.81 95.48 
On hand end ; 

weekt ..... 10,931 225,484,668 


TBasis of car loadings is June average, 20,628 feet. 

*Orders were 95.20 percent of shipments. 

tOrders on hand showed a decrease of 1.33 per- 
cent, or 3,032,316 feet, during the week. 

Of 104 mills reporting running time, 4 were shut 
down; 2 operated two days; 2, for days; 8, five 
days, and 16, five and one-half days, 90 operated full 
time, and 22 reported 654 hours ove ‘ime. 





National Analysis | 


Wasuincton, D. C., Aug. 2.—The National 
Lumber Manufacturers’ Association issued 
the following analysis for the periods ended 
July 23, orders and shipments being shown as 
percentages of production: 


No. Carolina Pine (n). 32 111 


100 101 88 
Northern Pine 


e¢venee § 87 99 98 98 


One Week 29 Weeks 
No.of Ship- Or- Ship- Or- 
AssoctaTION— mills ments ders ments ders 
Southern Pine (n).... 106 101 97 98 99 | 
went Coast (e)........ 123 98 95 104 106 | 
Western Pine (n)..... 34 76 69 107 107 | 
Ce ” neccdeees 19 75 66 115 113 | 
Calif. Redwood (n)... 16 99 105 118 1382 | 
N. Hem. & Hdwd..... 20 127 111 115 110 
All softwoods ...... 358 94 90 104 105 
N. Hem. & Hdwd..... — 122 165 77 75 
Hdwd. Mfrs. Inst..... 128¢ 8685 7 118 118 
All hardwoods ..... 91 86 110 109 
' | err ahaa 94 90 104 105 
*53 percent of cut in region. 
+Units of production, each representing normal 
daily output of 28,000 feet. 
The five softwood manufacturing associations 


marked “(n)” have a standard for normal produc- 
tion, and for the week 311 of their members gave 
actual production as 103 percent; shipments, 99 per- 
cent, and orders, 95 percent of normal production. 
Figures for normal last year included reports of 326 
member mills of the above associations and of 17 
cypress mills not included this year, and showed 
production 97 percent; shipments, 101 percent, and 
orders, 101 percent or normal. 

Only the Hardwood Manufacturers’ Institute, whose 
figures for 1926 included six-sevenths of the total re- 
ported hardwood production, has a standard for nor 
mal production of hardwoods, and for the week it 
gave actual production as 85 percent of normal 
against 99.1 percent for the corresponding week of 
last year. 


Oak Flooring Statistics 


The following are statistics of the Oak 
Flooring Manufacturers’ Association for the 
weeks ended as shown: 








July 30, July 31, Percent 
1927 1926 Decrease 
Number of Mills. 50 44 
Production ........ 9,389,000 9,547,000 28.3 
DN cco nededee 7,755,000 10,818,000 py 
ee rrr 6,227,000 13,189,000 52.8 


California Redwood 


San Francisco, Cauir., July 30.—The fol- 
‘owing information is summarized from the 
report of the California Redwood Association 
for the week ended July 23: 


————_ Redwood. White- 

No. of Percent of wood 

mills Feet production Feet 
Production ...... 16 8,555,000 100. 1,703,000 
Shipments ....... 16 7,682,000 90. 1,910,000 
Orders received... 16 8,965,000 105. 2,250,000 
Orders on hand... 14 53,682,000 6,325,000 


Detailed Distribution of Redwood for Week 





Shipments Orders 
Northern California* ......... 3,307,000 2,747,000 
Southern California* ......... 2,794,000 3,029,000 
SE ci a da iittra edge a earcedce | wheiiaklie 23,000 
eee eae 1,517,000 1,627,000 
EE gives Go hitd da waeate eeu 64.000 1,539,000 
TEE kee eatnes sate cuncees 7,682,000 8,965,000 


*North and south of the line running through San 
Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
TAIll other States and Canada. 





Western Pine Summary 


PorTLAND, Ore., July 30.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended July 23, from 
thirty-four member mills: 

Percent 
Percent Ship- 


Production— Carsf Feet of cut ments 
Oe eee ..-- 82,950,000 sgied 
Actual aka +--+. 83,824,000 

Shipments (car)... 970 25,220,000 
Local deliveries.. 442,000 ; 

Total shipments. 25,662,000 75.87 

Orders— 

Canceled rts we 5 120,000 
Tooked (car).... 883 22,958,000 
Bee Wantencees eae 442,000 ee eon? 
Total orders ... ...- 23,400,000 69.19 91.19 
On hand end week 3097 80,522,000 


Bookings for the week by thirty-four identical mills 
were 104.87 percent of those for the previous week, 
showing an increase of 1,066,000 feet. 


+Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is 
constant throughout the year. 


During the week production was 104 percent of 
normal; shipments were 79 percent of normal, and 
orders 72 percent of normal. Average for the cor- 
responding week of last four years was as follows: 
Production, 108 percent; shipments, 88 percent, and 
orders 94 percent of normal. 


Production is so seasonable that, during two winter 
months, actual production amounted to only 53 percent 
of normal, while during two peak summer months 
the production increased to 114 percent of normal. 
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Northern Hemlock and Hardwood Monthly Report Hardwood Barometer 
" +4 MemPHIs, TENN., Aug. 1.—The Hardwood | 
Osuxosu, Wis., Aug. 1.--The Northern Hemlock & Hardwood Manufacturers’ Association | yan ufacturers’ Institute barometer for the 
has prepared the following data on May production and shipments, and stocks July 1: week ended July 23—which is made from re- 
686 June, 1927, Statistics a —_ Stocks Summary, June 1, 1927 — - 172 units, roe enone 28,000 
279 nsolc rdwoods— eet daily capacity—is as tollows: 
000 Production Shipments July 1 Unsold— Dry. - 104,532,000 y Pp y a | 
000 Ash ..------- 249,000 201,000 4,015,000 Green. 72,439,000 - 7 ¢ oa } 
047 d 2,318,000 3,116,000 19,692,000 ercermeemniomee a" eS ee oe 
Basswo0o ,015, 116, 092, P ' 76,971,000 Production*— Feet output output ments 
000 Beech seated 110,000 18,000 ot etenees s the A ge reen ERE + 957.000 Normal (iden- 
000 Girch ...--2. 7,308,000 9,052,000 71,223,000 on Oe & °oo i 65. oe 0 tical units) .. 28,896,000 see eee eee y 
O12 et cesieweews 1,792,000 2,417,000 15,071,000 5 Total hardwoods .....+++++++: 221,928,000 pfctl gece: 24,531,000 84.9 ... ive 
Basie prep vag e “iat gotten emlock— hipmentst ...... 21,602,000 74.8 88.1 
: Maple .------ 10,892,000 13,796,000 66,083,000 ““Tinsold, 1 & 2”—Dry... 97,984,000 —- ™ 
Oak ..------- 20,000 99,000 551,009 Green._ 49,604,000 Newt 18,987,000 65.7 77.4 27.9 
231 Mixed hdwds. 5,250,000 1,126,000 ...---- bi Total unsold ....... 147,588,000 On hand end 
— Qo" 5 , 29 
000 Total hwds.27,939,000 29,825,000 176,971,000 a tei 5 MER ecient week ..... + + 182,319,000 
000 lock 1&2”.14,899,000 24,772,000 147,588,000  Otner Eilcknesses ..- -_{_—-—— “Based on mill log scale. 
081 Hemlock ae : esha ili bs , : Potal hewleG. 2.0.02 ccccrvens 165,421,000 tLumber fabricated at the mills and used in con- 
000 Grand total.42,838,000 54,597,000 324,559,000 ee ere 387,349,000 | struction work included in total orders and shipments, 
000 , : 
— The figures for the twelve months, July 1, 1926, to June 30, 1927, make the following per- f ‘ 
ae centages for the corresponding period of 1925-1926: North Carolina Pine 
All hardwoods Hemlock Total all woods . . 
ere " “ Norrotk, Va., Aug. 2.—The North Carolina 
err ee eer err eT er ere ee ee 77 . 98 81 Pine Association makes the following analysis 
000 DEE Sco stensosscerithounecwiewineen ers 84 105 95 : 
000 p Bo secccce reece ceeee of figures from thirty-one mills for the week 
Hardwood Stocks on Hand July 1, 1927, by Grades ended July 23: Per- 
491 Percent Percent cent 
957 Sold ‘Unsold Sold Unsold Normal Actual Ship- 
ais —_ Dry&Green Dry Green as a Dry &Green Dry Green Production— Feet output output ments 
AS > Te — as a ree 7,926,000 ee owe eee 
a a as 52,000 ........ FAS wove seescseeeces 36,000 = 116,000 15,000 y= = ip agenene 6,163,050 See 
ee ea ee BENNY | veiccocn's ne & better....... +. as $2,000 .....4-- eee eee 6,062,618 77 99 ea 
No. 1 & better....... 178,000 148,000 37,000 Selects ...... poe eevees 14,000 28,000 ........ GUE. diced ndbues 5,427,075 69 . 89 90 
No. 1 com sai 12,000 141,000 26,000 No 1 & better....... 427,000 617,000 509,000 ; : 
fol- No. Fk hatter 2). 5157000 1,057:000 1,077,000 No. 1 com........... 46,000 38,000 ~—_15,000 tAs compared with the preceding week, there is a 
the No. 2 & better....... a. "eae Rees No. 2 & better-....... 1,423,000 2,403,000 2,690,000 decrease in orders of 13 percent; that week there were. 
ion He. 3 & beller.....-- 46,000 ze No. 2 com........... 98,000 "753,000 227,000 | reports from thirty-four mills. 
No 3 papain wens. 1 8,000 628,000 684,000 Nos. 2 & 3......0066 eee Leese 18,000 ........ *“Normal” is based on the amount of lumber the- 
= pe ae NO. BS COM... ce cece 685,000 958,000 1,675,000 | mills would produce in a normal working day. 
g day 
ee - 743,000 2,186,000 1,829,000 2,729,000 5,018,000 5,181,000 haat 
od Basswoop— . . Harp Marpte— ‘ I - 
ot oS eee ere 183,000 149,000 227,00 RES 109,000 658,000 5,000 Sale Sl ws L j 
000 Select & better....... payne Be 277,000 Select & better....... 200,000 68,000 131,000 ow, inquiry arger 
,000 ee ere 76, 95,000) ....4+.- S ER siisauwecintnwe! taeanan Me eseitewe z : 
000 ae i Wik f,.cccce ans ~~ a a be ieee 1,248,600 7,477'000 4,874,000 h Mempuis, TENN., Aug. 1—But little change 
000 No. 1 & better....... 1,095,000 2,176,000 2,041,000 =No, 1 com........... 2,756,000 2,747,000 — 531,000 as been noted in the hardwood market. Or- 
No. 1 Com... ..seeees 851,000 1,193,000 pen pn Nos. st 'g Ree Se 1,616,000 1,424,000 2,761,000 | ders are still very scarce, though there were a 
Vos SS Dietcesesos C180ROe Kem eeeee ’ J : 762 5g . : * ; ; y a 
ag PRS eoganase: F 292,000 1,811,000 1,903,000 ad 1 ey oom 9 Pets py me eey to are few more inquiries. There is some indication, 
ors No. 2 com.....+.++.- 2,097,000 2,530,000 1,895,000 No, 2 com.....---.-- 1'288,000 4.843,000 1/246,000 | however, that orders will soon begin to flow 
000 Ba, F COM. .ccseeee 893,000 2,021,000 2,026,000 “No, 3 & better....... .....-+. 340,000 ........ into the southern market. Prices are still low, 
‘000 Nos. 2 & 3 com...... 135,000 ....-20+ eee toa Tees. © Oa pecan aes 4,175,000 6,663,000 7,300,000 but have reached bottom, and improved book- 
000 5,718,000 10,135,000 9,557,000 17,571,000 36,280,000 25,181,000 | 18s will soon bring them back toward normal 
000 iis Sorr Marte— again. One encouraging feature is that there 
ane IN ac cstintsiociamhecieen oT At, A = eS oe ak ol hte aa a apa appears to be a fairly good demand from box 
000 Select & better....... guntee — ae Pl ianentaetebasltaladaas 4,000 Pid and crating manufacturers. Such demand 
San Seen ie Ro SAURB wccccnn, GORE & Me Lic ecee sensvere enccress 41,000 | usually indicates that general business condi- 
No. 1 & better...... 1,017,000 7,212,000 3,511,000 No. 1 & better....... = =. tions are improving. Demand is coming from 
No. 1 com.....+++++- 2,019,000 5,057,000 8,£81,008 Noe . Deas py on — ‘srsers+ | all groups of buyers. The best buyers are the 
scene... sAenaee Gannon Sabnee MO 2 & belter....... .s02. ’-.. 1,855,000 1,068,000 | furniture manufacturers, who are again be- 
Neo com et *7"""" 9'513;000 7294000 3,847,000 No. 2 com........... 27,000 347,000 119,000 | ginning to show interest. The automobile trade 
eo OE See eget 7,304,000 9,068,000 8,048,000 No O° Ws ccs 158,000 20.000 ert er is exceedingly slow but a revival is expected 
ot MO. B COR icc ccecsees 125,000 443,000 182,000 } | . : 
=e ——— — ne sae sit Aare when the new Ford is announced and makers 
— 16,710,000 44,463,000 26,760,000 451,000 3,034,000 1,588,000 | of low priced cars have some idea of their 
WIR nL icenaan’: ameeees  eererer ee wo. Sone competition. Building trades demand is rather 
fn Select & better......2 cccccese See No. 1 & hetter...«.<. po 2,000 slow, with flooring manufacturers and interior 
my me. 1 & better....... 38,000 ane steeeeee No eee 65,000 9,000 ++ atane trim manufacturers taking the most in this 
Ol- N .-3 OM. ccccccsese eeeeeees (Os) eee N s. 1 OO eee re 10,000 63,00 . re : ; 
oe No. 1 come. .-++++e+: wities phe ime | Gs os bisen rane. 22 fo | eee line. The export market has slowed down con- 
N 140,000 205,000 28,000 2 4 rf siderably. Many price changes have been ca- 
eh. OS Bs ccvcseces ’ ’ Pe SO orca ees wakbm eas GOOD wiscss 
TD. D sncnscvcceveens sctweare easehee Stes ace No. 8 & better....... see se ees CIE. oxnsrens . | bled abroad. 
cent No. 3 COM.....ceecee eoeccers 439,000 405, THO. B GOs cvcccekes ersences 181,000 189,000 With flooded mills again operating, produc- 
1ip- — : : a : 
nts 866,000 2,995,000 1,932,000 169,000 426,000 461,000 | tion is about 85 percent of normal. Some mills 
are even running night and day in order to get 
Hemlock Stocks on Hand July 1 by Grades some lumber ahead that will be dry by fall. 
1- and 2 -inch Other thicknesses It is felt that within another week or so pro- 
——Uneold, all lengths, dry and areca — eiiciepiein duction will reach 100 percent of normal for 
» 4 wider x ’ ; ; , 
om i Dry -- ‘nein inch «Dey @ueen the first time in many months. Lumber now 
eats JW. Cou Nem 777,000 1,044,000 10,344,000 4,221,000 294,000 1,873,000 624,000 415,000 being cut will not be ready for market until 
PE, es nnaaevrevawes 7,945,000 2,637,000 15.350,000 14,920,000 = Va — 538,000 | November or December. Stocks are small and 
ON NS cut ace tiaaa eateal 923,000 1,584,000 12,987, 5,201,0 395, 212, > aes cei : ' : 5 
th agement atin 4.2n6'000  2'935'000 35,264,000 11626000 1,953,000 4/385,000" 158,000 40,000 | ™amy items are scarce. Logging is going along 
ie We Bre vidacn can LOSLGOS —CATAEO S.TELROO —OOTOOOD once s  cnennnns sessenies ssevtives at a good clip throughout the entire southern 
1.19 —_-_— —______ —____ —__ oo —— oo | territory, but there have been few price changes 
cit WR canin conse 15,285,000 9,047,000 82,699,000 40,557,000 3,922,000 11,495,000 1,423,000 993.0 in logs. 
“1 Totals, unsold and sold, 1” and 2”.......eeeseeeeeees 147,588,000 .....,.. 15,417,000 ........ 2,416,000 _ - 
ills P . - 
Identical firm stocks of July 1: Thirty-one identical firms reported July 1, 1926, a total of 
sek, 160.975.000 feet of hardwoods on hand, unsold, and July 1 this year reported 153,633,000 feet, Lo in Conditions Have Im roved 
the decrease being about four and a half percent. ae ——, eens apertee 2 g p 
1926. a total of 141,504,000 feet of hemlock on hand unsold, and on July this year reporte 
119,786,000 feet, the decrease being about fifteen and a half percent. ; Macon, Ga., Aug. 1.—Although weather 
uy, improved this week, the rains having ceased 
am- except for occasional mid-summer showers, the 
is , a P é : : 
76 concerns operating 86 mills that produced | hardwood mills throughout this territory were 
Southern Pine Costs 251,791,426 feet. This was 32 cents lower than still taking things easy. There were a number 
of New Orveans, La., Aug. 1—The Southern the average cost for the previous month, and | of inquiries received this week, but not as many 
ae Pine Association has issued its cost statement 14 cents higher than the average cost during | as during June and the first part -of July. 
peed for May, this being a summary of the average May, 1926. On a reported production of 1,287,- | Lots of business is being done, but the mills 
and cost per thousand feet, board measure, of pro- 228,758 feet the average cost for the first five | could handle more. Prices have remained 
ducing and shipping lumber, not including in- months of this year was $26.10. The cost re- | about the same as they have been. Fall busi- 
terest on loans or invested capital. The report ports for May cover a range from a low figure | ness will open in a few days, it is generally 
wee shows the average cost of producing southern of $16.39 to the high figure of $39.50. Of the | believed, and the mills are set for a rush, 
‘ths Pine, including stumpage, in May was $25.65 mills reporting, 36 had costs less than the aver- | Logging conditions were better this: week than 
a thousand feet. This is based on reports from age of $25.65. they were last. oy 
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What the 


West Coast Industrial Market Grows 


SeaTrLe, WasuH., July 30—In a survey of 
the forest and wood-using industries of Wash- 
ington, W. H. Gibbons, United States Forest 
Service, says the secondary woodworking in- 
dustries of the State are using an approximate 
yearly total of of 791,466,200 feet of West 
Coast lumber, making everything from fine 
millwork to entire ready-cut houses. The total 
is distributed among the four leading species 
about as follows: Douglas fir, 510,334,700 feet, 
or 64 percent; West Coast hemlock, 206,119,- 
000 feet; Sitka spruce, 68,727,000 feet; western 
red cedar, 6,285,500 feet. 

There is a greater variety of uses for fir 
than for any other species. An aggregate of 
67 percent of all fir used by the secondary 





SS 





This bridge, of 217-foot span and built of Douglas fir, has given 
fifty-three years of service 


industries is for sash, doors, plywood and 
general millwork. The remainder is made up 
of cross arms, wood pipe, tanks, silos, baskets, 
fruit packages, ready-cut buildings, boxes, 
crates and miscellaneous articles. 

Boxes and crates consume 97 per cent of 
the hemlock used by the secondary industries; 
3 per cent miscellaneous. Boxes and crates 
likewise account for 74 per cent of Sitka 
spruce utilized by woodworking firms; 8 per 
cent goes into baskets and fruit packages, and 
18 per cent into miscellaneous manufacture. 

Western red cedar, in its secondary aspect, 
consumes 40 per cent of its total in tanks and 
silos, 20 per cent in caskets and coffins, 8.3 
per cent in sash, doors and millwork, and 31.7 
per cent in miscellaneous articles. 


Handles Fir Log Scaling 14,350 Feet 


SHELTON, WaSH., July 30.—At the McCleary 
Timber Co. a few days ago the sawyer and 
deck crew handled a fir log thirty-four feet 
long, with butt diameter ten feet five inches, 
scaling 14,350 feet. The log weighed more 
than thirty-seven tons, and cost the mill com- 
pany $300. It is stated that at Camp 7 there 
is a fir log more than twelve feet in diameter, 
due to arrive at the mill in August. 


To Tell Story of Western Woods 


SEATTLE, WASH., July 30.—The- West Coast 
Lumber Bureau has accepted an invitation 
extended by the Lumber-Study Club of St. 
Paul, Minn., to provide weekly speakers on 
West Coast woods. Arrangements to have bu- 
reau field engineers present at the various 
sessions of the club are being made by C. J. 
Hogue, head of the field extension work. The 
invitation came from Henry Nelson, of the 
A. C. Jefferson Lumber Co., St. Paul, chair- 
man of the speakers’ committee of the club. 
Mr. Nelson has written as follows to the 
bureau : 

“The committee believes that a study of West Coast 
products would be a logical beginning for a lumber 
study eourse, inasmuch as Douglas fir and West Coast 





Lumbermen Are Planning 


hemlock in dimension grades are the first lumber used 
in the construction of a residence in this territory. 
We believe that the most logical beginning would be 
with the first lumber used, and that the discussion 
should continue through to the completion of the 
home, studying the various kinds of woods and their 
treatment.”’ 


The speakers” committee of the Lumber- 
Study Club, which is a new organization, is 
made up of lumber estimators and salesmen. 


Wood Bridge Served 53 Years 


Eucene, Ore., July 30—After fifty-three 
years of continuous service, Hayden bridge, 
across the McKenzie River east of this city, 
is to be replaced. 


It was built entirely of 
Douglas fir in 1874 at 
an outlay of $6,500, half 
of which was raised by 
popular subscription 
and the other half fi- 
nanced by Lane County. 
The bridge has a span 
of 217 feet, and is car- 
ried on wooden crib 
piers filled with stone. 
It is notable as bearing 
the Smith patent truss 
of the lattice type—with 
timbers forming both 
the tension and com- 
pression members, ten- 
sion members extending 
above and below and 
being notched into the 
upper and lower chords. 
The only iron work is 
found in bolts in the 

built-up chords, bolts where tension and com- 

pression members intersect, and cast iron bear- 
ing blocks for end struts. Top chords are 
each composed of two members of 7x12 and 
two members of 6x12, and bottom chords are 
also built- up of two members of 7x14 and 





two of 6x14-inch. 
This bridge was formerly covered with 
shingle roof and 1x12-inch side walls. The 


covering was removed last year. There seem 
to have never been any major repairs to the 
structure, aside from decking and approaches. 
The timbers, with the exception of corbel 
blocks on top of wooden cribs which have 
had little protection from the weather, are 
in good condition. The largest lumber manu- 


se 


Active in Community Development 


SUSANVILLE, Ca.ir., July 30.—Susanville is 
located in California’s rugged Sierra Moun. 
tains, the home of scenery, romance and pine 
trees. The biggest things in Susanville are 
its two sawmill plants—which are big not only 
in the size of the buildings, output of lumber 
or the amount of their payroll, but big in the 
sense that they take a keen interest in the de- 
velopment and affairs of the community. 

First there is the Lassen Lumber & Box Co, 
with plant here and general offices in San Fran. 
cisco, which is making a normal cut this year 
of 40,000,000 feet. A. G. Breitwieser, secre- 
tary, and C. McGowan, manager, are the local 
men on the job. The company, because of 
heavy box contracts, not only had to run to 
normal capacity this season, but also bought 
large amounts of box lumber. 


_This company takes special pride in its va- 
rious movements to create good will on the 
part of employees, thereby lessening the labor 
turnover and increasing the efficiency of its 
operations. The company practically never 
finds it necessary to send to an employment 
agency for men. It always has a full crew. 
It is interested in the home surroundings of 
its employees, and every summer gives three 
prizes for first, second and third best kept 
lawns among its employees. The company starts 
a savings account for every baby born to an 
employee. The community also shares in some 
of the good will activities of this company, one 
of the practices being that the company sup- 
plies all patients at the Susanville hospital with 
cigars, cigarettes and tobacco, or other little 
luxuries. 

Susanville boasts golf links, and both Mr. 
Breitwieser and Mr. McGowan are enthusiastic 
golfers. 


Just across the Southern Pacific tracks from 
this plant is the big new plant of the Fruit 
Growers’ Supply Co., with a modern, uptodate 
sawmill and factory. Its initial equipment 
consists of a four band mill and resaw, with 
a capacity of 135,000,000 feet, although the 
company is now operating on a basis of only 
60 percent of that amount. This plant, in the 
box end of its business, manufactures only 
citrus shook and its owners take all of this 
product. Like its neighbors, this company be- 
lieves in contented employees with pleasant 
surroundings, and E. B. Birmingham, resident 
manager, has carried out many plans along 














Playground on the grounds of the clubhouse of the Fruit Growers’ Supply Co., Susanville. Calif. 


facturing enterprise in the district served by 
the Hayden bridge is the Booth-Kelly Lumber 
Co. 


Saw First Log During Celebration 


Ponposa, Ore., July 30—A feature of the 
pioneer celebration held heré last Monday in 
honor of the first settlement of the Mormons 
in Utah in 1847 was the sawing of the first 
log at the Grande Ronde Lumber Co.’s new 
plant here. The sawing was witnessed by 
delegations from La Grande, Union, Baker and 
other surrounding towns. 


the line of welfare work among the company 
employees. The company built a big club- 
house with very pleasant surroundings and well 
kept lawn. The Fruit Growers’ Women’s Club 
has quarters in the company clubhouse. The 
women are the first to realize the need and 
wants of children, and it was they who planned 
a playground and then raised the money for 
the equipment by all the various means, such 
as food sales etc., that are common to womens 
organizations when it comes to raising money. 
Using a part of the club grounds, they have 
equipped the playground with all the modern 
eyuipment and in the finest possible condition, 
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including tennis courts for elders and swings, 
teeters, slides, rings etc. for younger kiddies. 
Here is another company where the labor 
turnover is practically nil. 


Amalgamate Bureau and Association 


SeaTTLE, WasH., July 30.—In an authorized 
statement, a high official in the West Coast 
Lumber Bureau confirms the report, already 
published, of a plan to amalgamate in function 
and management the bureau and the west 
Coast Lumbermen’s Association, the consoli- 
dated organization later to assimilate various 
other group activities in Washington, Oregon 
and British Columbia. At the meeting of di- 
rectors of both organizations, held in Long- 
view, Wash., earlier in the month, the plan was 
discussed in detail, and in effect was approved, 
although formal action to that end awaits a 
joint meeting to be held in the immediate fu- 
ture. A consolidation has been under consider- 


considerably less than half in association mem- 
bership; therefore that both bureau and associ- 
ation, which are the only organizations repre- 
senting the industry as a whole, are operating 
at less than 50 percent of efficiency. 


It is estimated that if the reorganized associ- 
ation’s moral and financial strength could be 
increased by an addition of membership equal 
to about half of the bureau’s present numerical 
size, the effectiveness of the work could be in- 
creased by from a third to a half, while the 
cost was being reduced by about a fourth. As 
set forth in the authorized statement: 

The West Coast lumber industry is face to face 
with the great crisis of its career—those within the 
industry know it only too well. People not even 
remotely concerned with lumber in their business con- 
tacts sense it. It would seem under all the circum- 
stances—but briefly and only partially outlined here— 
that the time has come for the industry to present 
a united front; to organize into a coherent and 
cohesive whole for mutual protection and the economic 


and Doing Along the Pacific Coast 


ald, director of publicity. The president of 
the bureau is J. D. Tennant, Long-Bell Lum- 
ber Co., Longview, Wash., and the president , 
of the association is Roy F. Morse, Long-Bell 
Lumber Co., Longview. 


Believes Shingle Industry Recovering 


SEATTLE, WasH., July 30.—A lumber optimist 
rather more pronounced than usual is Stanley 
Hood, of Sioux City, Iowa, manager in that 
city of the branch office of the Warren-Lamb 
Lumber Co., of Rapid City, S. D. The War- 
ren-Lamb Co. represents the White River Lum- 
ber Co., of Enumclaw, Wash., so Mr. Hood 
quite naturally gravitates to Enumclaw while 
inspecting the mills in this territory. Having 
made a thorough inspection of the plant, he un- 
derstands why the lumber output of the com- 
pany enjoys high standing with the trade. 

Speaking of the industrial outlook, Mr. Hood 
remarks that in Iowa and Nebraska the harvest- 





Turn the Spotlight on the Home! 





[Continued from Front Page] 

Launch a campaign to get people to repair and re- 
model their old, run-down houses. This is being very 
successfully done in many places. Rebuilding and 
modernizing an old house is almost as much of a boost 
to the community as building a new one. 

* 8 


Get behind your building and loan associations in a 
movement to secure new shareholders and increase the 
assets so that plenty of money may be available for the 
financing of new homes. 

* 8 * 


If you have a show window in your building, or can 
rent a good vacant window on a business street, put on 
displays of model houses, plan books, photographs of 
homes, home building materials, etc. 

* 8 


Judiciously distribute literature pertaining to home 
building and to the use of wood, such as the booklet 
“Touch Wood” issued by the American Lumberman. 

* 8 * 


Get your local newspaper to run special pages de- 
voted to home building, and see that the editor is sup- 
plied with the right sort of material to go therein. If a 
big cooperative advertising campaign is staged, the 
editor no doubt would be glad to work up a special 
home building issue. 


Offer a prize for the best letter written by a woman 
on the subject ““Why I Want a Home of My Own.” Ad- 
vertise this contest in the local paper, and at the con- 
clusion have the prize-winning letters read at a meet- 
ing of the local Woman's Club. The local newspaper 
also would be gled to print these letters, as news mat- 
ter, thus creating further publicity for home ownership 
and home building. 

* 4 * 

Put on a contest for best essays of three or four hun- 
dred words written by boys or girls between the ages of 
twelve and eighteen, with prizes for the three or five 
best essays submitted, on some such subject as ““Why. 


Every Family Should Own Its Home.”’ The school 


authorities and teachers will be glad to cooperate in a 


contest of this sort. as it would add interest to the reg- 
ular school work of the pupils. These prize winning, 
essays, also, would be excellent material for use of your: 
newspaper editor in preparing a special building page 
or building edition, or for running as straight news. 
matter. 

* 8 *& 

“Tell the world” that the way to keep business good, 
and make it still better, is to build homes—more homes. 
—better homes. Talk about the Home, think about. 
the Home, and in every way possible 


Turn the Spotlight on the HOME! 











ation for several months. It was near the point 
of agreement as far back as last January, but 
did not come to a head at that time on account 
of objections and difficulties which since have 
been overcome. The union of the two organi- 
zations is separate and distinct from the pro- 
posed merger of more than a score of mill 
operations on the West Coast. 

In the authorized statement, which has been 
made with the full knowledge of bureau and 
association officials, the point is made that the 
movement toward reorganization of various 
activities is a recognition of a common danger, 
in the failure of West Coast lumbermen up to 
the présent time to coordinate their efforts and 
achieve unity of purpose. It is shown that less 
than half of the log and manufactured output 
is now represented in bureau membership, ‘and 


salvation of all; to wake up to the common danger, 
and to bury and forget all sectional. or personal an- 
tagonisms; to sink the ‘individualistic’ spirit in sane 
group endeavor; to clean house; to start all over; 
to go to work, shoulder to shoulder, to save the 
industry, and to preserve the irreplaceable heritage 
nature has bestowed upon the Pacific Northwest. 


As is well known the affairs of the West 
Coast Lumbermen’s Association for years have 
been entrusted to Robert B. Allen, secretary- 
manager; the ‘West Coast Lumber Bureau at 
the outset was under the management of Henry 
Schott, director, but since Mr. Schott’s death 
last summer it has been managed by the board, 
which has reposed full confidence in three de- 
partment heads—-C. J. Hogue, engineer in 
charge of field work; C. D. Moore, manager 
of headquarters in Seattle;\and J. B. Fitzger- 


ing of small grains is now in process, with 
satisfactory results; moreover, that corn pros- 
pects are better than for years. He believes 
that the farmers will do a great deal of lum- 
ber buying in the fall. Said he: 

Throughout our territory western red cedar shingles 
are gaining in popularity with the trade, -It seems 
to me that the bad days in the shingle business of the 
West Coast are now well behind the industry, since 
consumers are returning to the better grades of red 
cedar shingles as the best roofing material available. 
Retail lumber dealers are not so much intérésted in 
low prices as in a price level that can be held from 
month to month. It is my opinon that most retailers: 
consider that the present mill prices are too ow. 
A steady market, such as tomes when the! manufac- 
turer is making a fair profit, stabilizes the retailer’s 
costs and makes his business planning more certain. 
Extremely low prices are just as bad for the retail 

_ business as for the mill. 
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Hardwood News from North, South, East 


Nice Orders from Furniture Men 


Jackson, Miss., Aug. 1—Conditions in the 
hardwood market are somewhat better than 
at this time last year. Prices are stronger and 
sales are more numerous. Last week there 
was booked a nice volume of business from 
the furniture manufacturers. The automo- 
bile industry has been consuming very little 
hardwood recently, but it is believed that 
within a short period the factories will be in 
the market again. The mills are having no 
difficulty in securing an adequate supply of 
logs. 





Logging Walnut in Iowa 


McGrecor, Iowa, Aug. 1—The Chillicothe 
Furniture Co., Chillicothe, Miss., has sent a 
logging crew into Clayton County, in north- 
eastern Iowa, to spend the summer getting out 
walnut logs from the native timber tracts still 
preserved in the county. Twelve cars have 
been shipped to date. The company, which 
handles black walnut exclusively, specializing 
in dining room sets, has a representative at 
McGregor looking up logging prospects. 

One of the first cars shipped out was loaded 
at Millville, where ninety years ago Joseph 
Quigley ran a waterpower sawmill on the 
Little Turkey River, the first sawmill north 
of Dubuque. He sawed black walnut lumber, 
took it by boat down the Turkey River and 
across the Mississippi to Cassville, Wis., where 
it was taken aboard steamers and carried south 
to St. Louis. As he used to téll the story, 
black walnut in those days was the only thing, 
except furs, the settlers in the woods in north- 
eastern Iowa could find a market for. 


Hardwood Market Remains Firm 


Bay City, Micu., Aug. 1—There has been 
no increase in sales of northern hardwoods 
during the last week but manufacturers are 
not inclined to make any reduction in prices 
as stock conditions are very favorable and an 
improvement in business is expected in the 
near future. Business conditions in the vari- 
ous large consuming lines are satisfactory and 
the prospects for fall are more encouraging. 
Practically all of the auto body and furniture 
manufacturers are increasing production and 
interior finish plants have sufficient contracts 
to insure steady operation for sixty days. The 
hardwood flooring industry has enjoyed a 
steady demand during the last sixty days 
despite a considerable increase in prices and 
their statistical conditions are more favorable 
than they have been at any time during the 
last year. The box manufacturers are operat- 
ing to full capacity and enjoying a good de- 
mand. Reports of construction figures during 
the first half of 1927 in sixteen of the larger 
cities in Michigan show a decline of approxi- 
mately $15,000,000 compared with the same 
period of 1926. The largest decline was in De- 
troit, while Flint had the largest gain—nearly 
$8,000,000—due to the large construction pro- 
gram of General Motors. 


Export Market Is Quiet 

Bartirmore, Mp., Aug. 1—Harvey M. Dick- 
son, secretary National Lumber Exporters’ 
Association, last Saturday outlined the prevail- 
ing state of affairs in the export trade as fol- 
lows: 

“There is no change of consequence in the 
state of the export trade. Quantities of Amer- 
ican hardwoods are arriving in the United 
Kingdom, according to advices received, and 
a large part of these shipments has found its 
way into storage. The buyers and brokers, 
following established custom, are -taking their 
vacations, and the trade consequently presents 
an aspect of quiet, with little interest being 


manifested in new transactions. Timbers and 
lumber have gone over in sufficient quantities 
to more than supply the limited demand, all 
grades being forwarded on a scale in excess 
of the immediate requirements. Despite the 
liberal shipments, however, prices have held 
up fairly well, with indications that when the 
trade gets back to the customary fall status 
and when needs now held in abeyance begin to 
assert themselves, the distribution will be on 
an impressive scale. With general trade con- 
ditions gradually improving, there is every 
reason to expect that the requirements in the 
way of American hardwoods will expand. The 
forwardings at the present time continue to 
come in great part from the more southern 
timber areas, and go through the Gulf ports.” 


Higher Prices Predicted 


MILWAUKEE, Wits., Aug. 2.—Hardwoods con- 
tinue firm, with higher prices being quoted on 
basswood due to its scarcity. The interior 
trim factories were reported to be in the mar- 
ket for basswood, and also for northern birch. 
Birch is also bringing slightly better prices. 
general increase in the entire northern list is 
expected early in the fall, as stocks are limited 
in nearly every item. The hardwood market 
is quiet and the operators are waiting for the 
furniture men and automobile body plants to 
start buying. The hardwood operators are not 
in a hurry to dispose of their holdings, because 
they feel they can command a good price when 
the demand does get heavy, and that premiums 
will be paid on some items. 


Northern Stocks Low, Report Shows 


HERMANSVILLE, Micu., Aug. 1—An analysis 
of statistics from the Northern Hemlock & 
Hardwood Manufacturers’ Association bulle- 
tins of economic service, July 1, 1926, and July 
1, 1927, compared by W. B. Earle, director of 
publicity and service of the Wisconsin Land & 
Lumber Co., of this city, indicates that north- 
ern hardwoods occupy an advantageous statis- 
tical position. The comparative figures as com- 
piled by Mr. Earle are as follows, the per- 
centages referring to the excess of 1926 stocks 
over those of 1927: 

Hard Maple—4/4 hard maple (all items No. 3 & 


better), 64 percent; 4/4 and thicker (all items No. 
3 & better) 26 percent. 

Basswood—4/4 and thicker (all items No. 3 & bet- 
ter), 21 percent. Note: Basswood was way short 
of normal in 1926. In July, 1925, there was 100 
percent more than in July this year. 

Birch—4/4 and thicker (all items No. 3 & better), 
9% percent. Note: No. 3 common birch is much 
below stock status of a year ago. 

Soft Elm—4/4 and thicker (all items No. 3 & 
better), 37 percent. Note: About 100 percent more 
of 4/4 No. 3 common soft elm was shown a year 
ago than now. 

Soft Maple—4/4 and thicker (all items No. 3 & bet- 
ter), 50 percent. 

Oak—Good oak seems pretty well sold out and 
the larger part of unsold stock seems to be Nos. 2 
and 3 common. 

The deductions from this month’s comparisons are 
somewhat startling, the outstanding features being 
4/4 hard maple, basswood as a whole, 4/4 No. 3 
common soft elm, and No. 3 common Birch. 

As a total of all items of hardwood, there was 20 
percent more unsold stock on hand July 1, 1926, 
than on July 1, 1927. All of these figures may be 
verified by association members by referring to _the 
data contained in the issues of July (1926) and July 
(1927) bulletins. 


Commenting or this situation, Mr. Earle 
says: “What the lumber business needs more 
than all else is individual thought and less at- 
tention to hearsay. For the first time in three 
years we are optimistic for the betterment of 
conditions surrounding northern lumber, not 
only as to stock conditions but as to an evident 
psychological change in the minds of produc- 
ers. 


Outlook Regarded Much Improved 


ATLanta, Ga., Aug. 1.—Though hardwood 
sales last week showed a further decline 
Georgia mills continue to maintain active pro. 
duction schedules, output being only a little 
below normal. The result is that a few of the 
larger mills are accumulating a surplus. Prices 
except of oak flooring, which has declined $4 
to $5 the last few weeks, remain comparatively 
stable. Southern furniture manufacturers are 
showing more interest in the gum market 
though current orders are still small and for 
immediate needs only. The automotive inquiry 
is also picking up, but current orders are for 
present needs. Revival of building is creating 
a better demand for oak flooring, and though 
output at Georgia mills still considerably ex- 
ceeds sales, the outlook is better than it has 
been since early spring. Maple flooring sales 
for industrial buildings are less active though 
a few small orders are still being booked. 
Cypress and poplar call continues less than 
normal, though there is an excellent demand 
from southeastern retailers for cypress 
shingles. Sales of shop items to millwork 
plants have been showing improvement. 


Good Stock Not Abundant 


JACKSONVILLE, Fia., Aug. 1—Reports show 
that sales of furniture have been unusually low 
at the recent shows, and that the factories are 
holding off until the very last minute in mak- 
ing purchases, as they have not yet been able 
to ascertain their fall requirements. There is 
no great abundance of good hardwood stock 
to be had, but buyers can readily see that suff- 
cient for their needs is available. Should there 
be a little buying done during August, it may 
bring about sharp changes in the market dur- 
ing the latter part of the year. There has 
been more than sufficient rainfall, but such 
weather conditions are expected at this time 
of year. Labor is plentiful. The carriers give 
fine service. 


Big Consumers Show Interest 


LoutsvitLe, Ky., Aug. 2.—There was a lit- 
tle better demand for hardwoods last week, and 
orders have started off very fair this week. 
One house reported that the last week of July 
was the best that it had experienced in about 
five or six weeks. A few orders are coming 
from the furniture trade, and some from the 
automotive industries, with scattered orders 
from trim, flooring, refrigeration, radio and 
other lines. If volume would show a real 
increase, a number of operators would be very 
well satisfied with prices. Inch stocks quota- 
tions at Louisville: Quartered red oak, FAS, 
$105; common, $60; plain red, $105 and $57; 
quartered sap, $65 and $50; plain sap. $60 and 
$45; plain white oak, $85 to $100 for FAS; and 
$58 for common; plain red, $80 and $55. Pop- 
lar, FAS, $95 to $100; common, $50; saps and 
selects, $70. Ash, $80 and $50. Chestnut, $85 
and $50. Walnut, FAS. $230; selects. $160; 
No. 1, $90; No. 2, $40. Cottonwood, wide box 
boards, $75 to $80; wide FAS, $65 to $70; 
narrow, $55 to $58. 

P. P. Joyes, of W. P. Brown & Sons Lum- 
ber Co., reports that production is picking up, 
all mills having been placed in operation. The 
Guin (Ala.) mill has been down account of 
cyclone damage. Ed. Platter, of the North 
Vernon Lumber Mills, reports that both mills 
in Tennessee are running on a good basis. 
Walter Jones, of the Mengel Co., states that 
the company has resumed at Hickman, Ky., 
and expects to be back in production at the 
Rayville. (La.) mills by the middle of August, 
for a four to six weeks’ run at least. He 
stated that volume of sales had been fair, but 


For Current Market Prices on Hardwoods See Pages 81 and 82 
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that the company had passed up a good deal of 
low priced business. 

J. G. Brown, of the W. P. Brown & Sons 
Lumber Co., Louisville, has been elected presi- 
dent of a new organization, known as Adver- 
tising Louisville (Inc.), which is planning to 
raise $600,000 to be used in a three years’ ad- 
vertising campaign to develop Louisville com- 
mercially and industrially. 


Building Remains on Good Scale 


BurraLo, N. Y., Aug. 1—While permits so 
far this year have been fewer than a year ago, 
the building of dwellings has continued on a 
good scale. During the last month about one- 
fifth of all permits were for one and two- 
family frame dwellings and the costs were in 
like proportion to the total. The trend of 
building is toward the outlying sections and the 


opening of the new Peace Bridge is making 
travel to Canada so easy that more real estate 
development and building are going on along 
the Canadian Niagara frontier. Property that 
was long dormant, from the point of view of 
the real estate man, has suddenly acquired 
much value and is being cut up into building 
lots. 

Col. Charles A. Lindbergh and his plane, the 
Spirit of St. Louis, were in this city for two 
days last week and were accorded a great re- 


ception. The new Buffalo airport was visited 
by the famous aviator and received much 
praise. A fine parade was given in his honor 


and also a banquet at the Hotel Statler, which 
was attended by many citizens. Among the 
lumbermen present were Ganson Depew, A. J. 
Elias, F. T. Sullivan, George J. Zimmermann 
and Harold Hauenstein. 

Lake Keuka, one of the Finger Lakes of 


New York State, is becoming quite famous for 
motor boating and sailing races, there being 
now a number of the fastest boats in the coun- 
try on its waters. R. T. Jones, the wholesale 
lumberman of North Tonawanda, and his sons, 
Raymond and Charles, have just placed in 
commission on the lake a new twelve-cylinder 
speed boat named Carenaught, the name being 
the same as that of Mr. Jones’ Lake Keuka 
country place. 

The semi-annual meeting of the stockholders 
and directors of Mixer & Co. is being held at 
its offices Aug. 2 and 3, and also a conference 
of the salesmen. Two southern millmen will 
give talks at the meeting. 

The Buffalo Lumber Dealers’ Golf Club 
played yesterday at the Cherry Hill Country 
Club, near Ridgeway, Ont. The party was 
sponsored by Hubert Whitmer, of the Whit- 
mer-Jackson Co. ° 


California Millwork Men in: Conference 


Discuss Plans for Business Betterment—Seek Closer Cooperation with Architects 
and Contractors—Price Cutting Is Denounced 


Lonc Beacu, Ca.ir., July 30—With one 
hundred and twenty-five delegates and asso- 
ciates in attendance, the mid-summer confer- 
ence of the Millwork Institute: of California 
was held here, with 
headquarters at the Pa- 
cific Coast Club, July 
28 to 30, inclusive. 

The general theme of 
the meeting was the 
best means whereby a 
more economic adminis- 





H. T. DIDESCH, 
Los Angeles, Calif.; 
Managing Director 








tration of the various 
sash and door com- 
panies might be brought 
about. President H. P. 
Dixon, of the Amer- 
ican Door Co., Los An- 
geles, urged a survey 
of the capacity of all 
sash and door com- 
panies in the State with a census showing the 
volume of business which these concerns have 
transacted during the past two years. 


In other words, Mr. Dixon is of the opinion 
that many of the mills are laboring under a 
false impression, and for this reason their 
overhead is too large for the amount of busi- 
ness which they are doing. “And if this is 
the case,” he declared, “you men should not 
hesitate to restrict your overhead to a com- 
mensurate basis with your production. Cut 
your expenses for the time being, and when 
business takes a big stride, there is sufficient 
time for expansion. To work on the assump- 
tion that business will get better from month 
to month is purely hypothetical. Get down to 
bed-rock and view conditions as they actually 
exist, not as you would like to have thein.” 


One of the delegates pointed out that some 
of the mills were still trying to operate on a 
war basis, “while the figures show that busi- 
ness is materially off as compared with the 
business of those days.” With curtailment 
of overhead, other delegates stated, it would 
be possible not only to make an earning on the 
investments but offer the products to the pub- 
lic at a reduced price. 

_H. T. Didesch, managing director of the 
institute, in furtherance of the plan to reduce 
operating costs, urged the value of suggestive 
Price schedules, based on the composite cost 
of production as reported by a large group of 
the leading sash and door factories in the 
State, “and if this is scientific information it 





is going to enable the new members of this 
organization to profit by the experience of the 
rest, and, after all, this organization was 
formed, not for the mere purpose of further- 
ing our individual interests, but those of the 
industry as a whole,” the managing director 
said. 

David J. Witmer, president Southern Cali- 
fornia Chapter, American Institute of Archi- 
tects, in his address on, “What Will Bring 
Closer Contact and Better Relations Between 
Architect, Contractor and Millman?” said 
there was much constructive work which might 
be done by the representatives of these three 
classifications toward bettering business rela- 
tions. 

“In the first place,” the speaker declared, 
“and I am quite sure that I am speaking for 
the entire membership of my profession, the 
architects will welcome the opportunity of con- 
sulting with the contractors and millmen on 
all projects of importance. These consultations 
should be held prior to the drafting of the 
plans, because in so doing it will enable these 
three professions to make material savings for 
all the parties interested. 

“The architect usually is not thoroughly 
familiar with the products of the planing mills, 
but if he has the opportunity of consulting 
with the planing mill owner before he drafts 
his plans and specifications, then many details 
may be ironed out quite satisfactorily.” 

Emery E. Olson, associate professor of eco- 
nomics, University of Southern California, in 
discussing “Cost Schedules,” said that the mill- 
men might take the average cost of produc- 
tion of any standard article as a fair basis of 
its sales price. ‘Notice, however, that I say 
a standard article,” he cautioned, “and not an 
article which is not standard. If there is a 


standard article on the market, regardless of . 


what it is, there is some good reason for it 
being there. With the keen competition of 
the twentieth century, things don’t happen. 
If the article does not have merit, it does not 
stay on the market. It may have a mushroom 
growth, but it also has a mushroom death. The 
value must be there, and if it is not, the pro- 
duct dies of its own accord.” 

Professor Olson urged the millmen to build 
for the future. “Give honest values, make a 
substantial and quality product, and your 
reputation is made,” he said. “Good merchan- 
dise, reasonably priced and properly adver- 
tised, providing there is a probable market for 
it, is sure of a warm reception at the hands 
of the public. If you do not have these qual- 
ifications in your merchandise, it can not suc- 
ceed indefinitely. The intrinsic value must be 
there.” 

Perhaps the most interesting subject before 
the convention was that of “Major Influences 
Toward Price Cutting and How to Combat 


Them.” As pointed out by Robert S. Grant, 
of the California Door Co., San Francisco, 
competition between the members of .the. or- 
ganization should be reduced to the minimum, 
“because if we do not understand each other 
here in the institute, then how are we to get 
along with the non-members?” he asked. “Com- 
petition when practiced along a legitimate basis 
is a great impetus to business, but when it 
gets down to the point of price-cutting, then 
trouble really starts. Instead of operating at 
a profit, we begin operating at a loss, and if 
we continue, we all know just what the result 
will be—bankruptcy and the receiver.” 


E. J. Nutting, of the Herring & Nutting 
Sash & Door Co., San Francisco, stated that 
one of the influences responsible for price cut- 
ting was “inferior products.”’ “The unethical 
millman will get some inferior merchandise on 
his shelves and then he will offer it as a le- 
gitimate rival for a standard article, and then 
a price war starts. He has cheated the public, 
he is destroying his own business foundation 
and at the same time he is trying to cut the 
throat of his legitimate competitor,’ he ex- 
plained. 

Other delegates, including E. W. King, pres- 
ident of the King Lumber Co., Bakersfield, 
and T. O. Herzog, president of the Herzog 
Sash & Door Co., Los Angeles, were of the 
opinion much of the price cutting reverted 
back to over-solicitation. “Many of the mills 
get overstocked through the influence of some 
salesman who has caused them to buy too 
much, and then the trouble starts. Bills be- 
come due, money must be raised, and prices 
are cut,” said Mr. Herzog. “It is the old 
practice, familiar to the general policy of mer- 
chandising. Millmen should buy that for which 
they can pay and take a discount. If this is 
followed out consistently it will mean more 
than going wild in buying and getting stocks 
which will remain in the yards for many 
months.” 

In general, the millmen were urged to esti- 
mate their probable turnover during the year 
and buy accordingly, basing their buying par- 
tially on the total production of the previous 
year. “There are any number of barometers 
which we may use,” declared A. J. Todhunter, 
of the Hammond Lumber Co., Los Angeles, 
“but often times we throw discretion to the 
wind, and, of course, we have to pay the price. 
There are very few conditions which are phe- 
nomenal, and it is only when we think they 
are going to be phenomenal that we make our 
most serious mistakes.” 

The membership was almost unanimous in 
urging greater coOperation between local mem- 
bers in the various communities, between local 
members and retail lumber yards, between local 
market and outside markets, as well as in- 
fluencing non-members to join the organization. 
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Kansas-Nebraska Dealers Get Together _ 


Marysvitte, Kan., Aug. 1.—That the retail 
lumber dealers in the Kansas and Nebraska 
border counties were cordial toward a joint 
lumber gathering was evidenced by the way 
they turned out to the meeting here July 29. 
Notwithstanding a heavy rain that fell all over 
this section the previous night, eighty-one lum- 
bermen sat down to the banquet; and fully one 
hundred were in attendance at some of the 
sessions. 

Marysville has been much in the business 
eye for many months because of its having 
been the first town chosen by Montgomery 
Ward & Co. for the establishment of a display 
store. Marysville seems to have met the con- 
ditions to best serve this merchandising ex- 
periment, as at least fifty other towns were 
considered. This is a town of 4,500 people in 
a good farming section, and has a nice railroad 
payroll. 

Many of the visiting lumbermen on arrival 
immediately made an inspection trip through 
the store, which is a part of a large 2-story 
building that houses the Ford agency. Only 
a 25-foot front is used, which extends to the 
alley, and goods are also displayed in the base- 
ment. Originally it was planned to display 
samples and take orders. Now every item in 
the store is offered for immediate sale. The 
trade is handled by four clerks. In external 
appearance the store is no different from the 
average store in a town of this size. A good 
business is reported and the store draws trade 
from a considerable distance. Ten such dis- 
play stores have now been opened by Mont- 
gomery Ward & Co. 

The local lumber dealers say that very little 
building material business has been lost to 
them. This is easily explained by the fact 
that two live firms, Weber & Son Lumber Co., 
and the D. E. Bone Lumber Co., are fully 
equipped and alert to take care of all of the 
building needs here. 

The Marshall County Splinters’ Club is one 
of a number of such Kansas organizations, 
but its members seem to have put a little more 
enthusiasm into their organization than any of 
the others. F. E. Fitzgerald, of the McAlis- 
ter-Fitzgerald Lumber Co., Waterville, is pres- 
ident, and James R. Montgomery, of the D. E. 
Bone Lumber Co., Marysville, secretary. There 
are an unusually large number of yards in 
Marshall County—twenty-three in all. This is 
explained by the fact that there are more towns 
than most Kansas rural counties, due to the 
number of railroads that penetrate the county. 
This club handled all details of this meeting. 


Greetings From Southwestern Association 

Promptly at 4 p. m., the sessions started in 
the city hall, the visitors being welcomed by 
President Fitzgerald. 

E. E. Woods of Kansas City, Mo., secretary- 
manager of the Southwestern Lumbermen’s 
Association, was the first speaker. He con- 
veyed greetings to the Nebraska dealers pres- 
ent, and told of the great value to the industry 
accomplished by such meetings through greater 
acquaintance and the breaking down of prej- 
udices. Referring to the local mail order 
store, he discussed at length the mail order 
business, particularly the ready-cut house, point- 
ing out the fallacies in the claims made for 
the saving in material and labor. He com- 
mended the Marshall County club for its part 
in making possible so successful a meeting. 

Harry E. Dole, secretary of the Nebraska 
association, spoke in high terms of the cordial 
relationship existing between the Nebraska and 
Southwestern associations, and the large bene- 
fits to each through such contact. He closely 
analyzed the faulty basis on which much of 
the lumber business is conducted, calling par- 
ticular attention to the laree toll taken by “old 
man overhead,” who is always at work. He 
spoke of the value of a repair department, and 
how that contact with the trade may develop 
to large totals. He said he disliked the term 
competition, and would substitute for its use 
the word neighbor. 


C. L. Burtis, of the Celotex Co., talked on 
merchandising. He related his experience as 
a resident of Kansas City, how various emis- 
saries from the different lines were constantly 
soliciting his business, yet never had anyone 
called on him to persuade him to build a home. 
He approved the plan of district meetings, 
stating that in addition to the value to the 
dealers themselves, it helped the manufacturer 
in learning how to give the best service to 
dealers. 

Charles R. Rhodes, of the United Clay Pro- 
ducts Co., made a forceful talk. He deplored 
the fact that the clay products industry has 
failed to recognize the value of a dealer dis- 
tribution policy, and as a result it has lost the 
natural and proper means of extending its 
business. He stated that the clay manufac- 
turers are cognizant of their merchandising er- 
ror, and that some progress is now being made 
toward correction. 


Credits and Collections 


J. W. Berry, of the Golden Belt Lumber 
Co., Manhattan, Kan., informally gave some 
good ideas on credits and collections. He re- 
ferred with pride to the record of his com- 
pany in its earlier years when some of its yards 
would do an annual business of from $60,000 
to $80,000 year after year, without the loss 
of a dollar in accounts. He regretted that such 
a record seems impossible in this day. 

Mr. Train, veteran lumberman from Blue 
Rapids, pointed out how many losses may be 
avoided by a correct knowledge of the lien 
laws of the State, and conducting business 
so as to secure the protection afforded. 

The afternoon session closed with an enter- 
tainment number by H. Davidson, of the Mon- 
arch Cement Co., Humboldt, Kan., who is a 
reader of ability. 


Coéperation With Manufacturers 


The banquet was held at the Pacific Hotel, 
and the menu served was in full keeping with 
the occasion. 

One of the best talks of the day was that 
given following the banquet by N. A. Allen, of 
Lincoln, Neb., president of the Nebraska as- 
sociatian, and head of the Corn Belt Lumber 


Co., a line-yard organization. He is a dee 
student and has given much thought to lumber 
problems. He told of the great changes that 
have come about in the materials handled by 
retail yards. The establishment of ethical prac- 
tices and codperation with these manufacturers, 
he said, is one of the collective problems in 
connection with which associations are of great 
value. 

James Boulware, of the Badger Lumber Co., 
Herington, Kan., president of the Central Kan- 
sas association, followed Mr. Allen. He 
stressed the value of acquaintance among com- 
petitors, and expressed his belief that a large 
percentage of competitive troubles were due 
to not knowing each other and because of lack 
of confidence in one another. He told an in- 
teresting story of how a contractor in Hering- 
ton had lied, playing one dealer against an- 
other, until finally caught up with. 

L. J. Hoenig, sales manager of the Nebras- 
ka Cement Co., Omaha, Neb., made a good 
talk, urging the dealers to become better in- 
formed and more aggressive merchants. 

Prof. H. F. Hotzclaw, of the school of busi- 
ness at Kansas University, Lawrence, Kan., told 
of the work of the institution in this depart- 
ment and offered the facilities of the State in- 
stitution to aid in further work along these 
lines. 

J. A. Scroggs, of the Riner Lumber Co., 
Kansas City, Mo., which operates Missouri 
and Kansas country yards, told how Hoo-Hoo 
is doing for the entire lumber industry what 
retail associations are endeavoring to do for 
retailers. He is president of the Kansas City 
Hoo-Hoo Club. 

Short talks were made by C. A. Harpster, 
of Hiawatha, Kan., and A. L. Scott, of the 
A. L. Scott Lumber Co., Topeka, Kan. 

The final number was by the magician, “Doc” 
Arrowsmith, of the Celotex Co., who lives at 
Belleville, Kan. : 

At the close of the meeting, it was enthusias- 
tically agreed that another such gathering 
would be held some time during 1928. It will 
be the Kansans’ turn to cross the line, and Su- 
perior, Neb., is being considered as the most 
advantageous place for holding the joint ses- 
sion. 


Tacomans Hold Golf Tourney 


Tacoma, WASH., July 30.—A series of closely 
contested events and the largest entry list on 
record made the seventh annual golf tourna- 
ment of the Tacoma Lumbermen’s Club, held 
yesterday at the Tacoma Country & Golf Club 
course, the most successful event of its class 
ever held in the Tacoma district. 

The Northwest lumbermen’s championship, 
the feature event of the day, was won by H. M. 
Balcolm, of Seattle, after a play-off with J. J. 
Dempsey, of Tacoma, and Walter Forvague, of 
Aberdeen, who had tied with Mr. Balcolm dur- 
ing the morning round. All three turned in 
scores of 78 gross for the 18 holes. Mr. For- 
vague took second place in the play-off. 

The handicap championship for the J. H. 
Bloedel cup went to Shelley Pearne, of Ta- 
coma, with G. R. Cartier, of Tacoma, run- 
ner-up. 

Four men tied for the Class A handicap 
championship for which the prize was a cup 
presented by Ex-president Jack Buchanan of 
the Lumbermen’s Club. The four were J. 
Sobey, Seattle; C. B. Woolsey, Seattle; Carl 
Blackstock, Seattle, and J. J. Dempsey, Ta- 
coma. Mr. Sobey won the play-off, with Mr. 
Blackstock runner-up. The Class A event was 
for players with less than 13 handicap. 

The Class B championship, for players of 
13 to 18 handicap, resulted in five men tied for 
first place. Lee L. Doud, Tacoma; E. Q. Wal- 
ton, Everett; William Ferguson, Tacoma; L. S. 
Challacombe, Everett, and H. W. Blackstock, 
Seattle, were the contestants with the same 


score. Mr. Doud won the play-off with Mr. 
Challacombe runner-up. 

The lowest net score of the day was turned 
in by Ralph Dickman, of Tacoma, who won 
the Class C event for players with handicaps 
of more than 18. Mr. Dickman turned in a 
net 68, with F. R. Titcomb, of Tacoma, close 
behind with a net 69. 

The four man team event for the district 
championship resulted in a victory for the 
Fverett quartet composed of E. W. Stuchell, 
George Aldrich, Charles Cruikshank and L. S. 
Challacombe. The Everett four had a total of 
335 for the qualifying round, while the Seattle 
team made up of Carl Blackstock, B. W. Lock- 
wood, H. M. Balcolm and Charles Woolsey 
turned in a combined score of 324. At match 
play during the afternoon round the Everett 
four were much the better and took the match, 
7 un and 6 to play. 

Teams were also entered by Grays Harbor, 
Bellingham, Portland and Tacoma. The Grays 
Harbor four were Thorpe Babcock, Walter 
Forvague, H. E. Phipps and A. L. Paine. Their 
qualifying score was 339. Portland was repre- 
sented by Joe Coal. Norman Berg, C. E. Miller 
and A. A. Kingsley, who scored 346. The 
Bellingham team was composed of W. H. 


Abbott. Fred Wood, Bryan Dishman and J. H 
Prentice. who scored 359, and the Tacoma team 
was made up,of J. T. Dempsey, C. E. Burkey, 
H. S. Griggs and Paul H. Johns, their score 
being 751, 


G. R. Aldrich won the prize for the best 
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score on three hidden holes; Norman Buoy of 
Portland won the prize offered for the longest 
drive on the 18th hole, and R. G. Wright of 
Tacoma was presented with the golf instruc- 
tion book offered for the highest gross score. 
With a handicap of 18 Mr. Wright scored a 
net 130 for the round. 

The special match between Jack Buchanan 
and I. C. Iverson, both of Tacoma, was won 
by the latter by one hole. 

Arrangements for the day’s play had been 
perfected in advance and every event was run 
off without a hitch. There were 115 contes- 
tants entered, fifteen more than played last 
year. G. W. Cain was general manager of the 
tournament. The events were prepared by a 
special committee composed of J. A. Gabel, 
Frost Snyder, E. V. Wintermote and Harry 
Matthews. The entertainment was arranged 
by Lee L. Doud, R. L. Dickman, Karl B. Kel- 
logg and L. T. Murray. Mr. Matthews acted 
as starter and Mr. Cain and Mr. Gabel as 
scorers. 

Perfect weather and the splendid condition 
of the course added materially to the success 
of the event. 


HOO-HOO DOINGS 


Make Plans for Hoo-Hoo Annual 


MraMI, Fra., Aug. 1.—The thirty-sixth an- 
nual convention of the Concatenated Order of 
Hoo-Hoo, which will be held in this city Nov. 
9, 10 and 11, will be featured by an attractive 
entertainment program, which was tentatively 
arranged last week at a conference here of 
prominent members of the fraternity, meeting 
with J. B. Wand of Jacksonville, Fla., State 
Counsellor, and W. W. Brock, of Miami, 
Junior Hoo-Hoo of the Supreme Nine. 

The Columbus Hotel, overlooking Biscayne 
Bay and Biscayne ‘Park, one of the finest in 
the South, will be convention headquarters, 
and the business sessions of the Order will be 
held in the great ballroom on the seventeenth 
floor. 

The quarterly convention of the Florida Lum- 
ber & Millwork Association will be held in 
coniunction with the Hoo-Hoo Annual. 

Features of the entertainment program in- 
clude the Osirian Cloister banquet at the Coral 
Gables Country Club; a reception and musicale 
for the ladies at the Columbus Hotel; a beach 
frolic at the Roney Plaza, North Miami 
Beach; a bridge luncheon for the ladies at 
Hotel Biltmore; a ball at either the Colum- 
bus or the Alcazar, and a sight-seeing motor 
trip on the closing dav, ending with a tea 
dansant at the Miami-Biltmore Hotel. 

Plans are also tentatively complete for a 
low-fare excursion to Havana, Cuba, follow- 
ing the convention. 

J. B. Wand is general chairman of the con- 
vention, and the committee chairman are the 
following: Reception, Ed Leech, Orlando; 
finance, D. E. Harper, Tampa; entertainment, 
Guy Stoms. Miami: reservations, I. W. Gard, 
Miami: publicity, E. Booth; decorations, G. 
Tom Bailey. Miami; concatenation, Seymour 
Brandes, Miami. 














Hoo-Hoo Program for Tacoma 


St. Louts, Mo., Aug. 2.—Plans for the part 
Hoo-Hoo will play in the program for the an- 
nual convention of the National Retail Lum- 
ber Dealers’ Association at Tacoma, Wash., 
Aug. 22 to 22, have been announced by Henry 
R. Isherwood, secretary-manager. The even- 
ing of Aug. 23 has been set aside as Hoo-Hoo 
night, when a dinner and concatenation will be 
held. Plans for this are in the hands of Ed- 
ward A. Wright, of the Pacific Mutual Door 
Co., Vicegerent Snark for the Tacoma district. 
Addresses will be made by a number of men 
prominent in the lumber industry. Hoo-Hoo 
will be represented 'on the speakers’ program 
by Arthur A. Hood, Snark; James M. Brown, 
Supreme Senior Hoo-Hoo; A. F. McDonald, 
Supreme Jabberwock, Parson Peter A. Simp- 
kin, and Mr. Isherwood. 





OUTINGS 











Forty Attend First Annual Outing 


MILWAUKEE, Wis., Aug. 2.— About forty 
representatives of the lumber, millwork and 
allied industries attended the first annual picnic 
for the trade at Mequon Saturday afternoon. 
July 30. The Milwaukee Hoo-Hoo Club spon- 
sored the event. The feature of the picnic was 
a baseball game between the lumbermen and 
the millwork men, the former team winning by 
a score of 16 to 6. 

A dinner was served at the Mequon Park 
Hotel late in the afternoon, at which Ben 
Springer, president of the Milwaukee Hoo- 
Hoo Club, and Vicegerent E. A. Ehlert spoke. 
Walter O. Tredupp was chairman of the picnic. 


Plan an Old-Fashioned Picnic 


SaLteM, ILt., Aug. 1.—The Salem Country 
Club, in this historic old Illinois city, is to be 
the scene on Friday, Aug. 12, of an old fash- 
ioned picnic and all-day outing, fostered by the 
eighth district organization of the Illinois 
Lumber & Material Dealers’ Association and 
to which all dealers in the district are invited, 
whether or not they are members of the State 
association. A special invitation has been ex- 
tended to the lumbermen to bring their fami- 
lies, and everyone is assured of a good time. 
The day will be devoted to amusements, in- 
cluding golf, tennis, swimming, boating, horse 
shoes, croquet etc., and there will be no busi- 
ness meetings. Dinner will be served at the 
country club house, and in order that proper 
arrangements may be made, the committee is 
asking all who expect to attend to send in their 
reservations as early as possible. It is expected 





Telling the Story of Lumber 


“I have just read the article on the 
front page of the July 30 issue of the 
AMERICAN LUMBERMAN, and the 
idea suits me exactly. The funda- 
mentals of life are the greatest subject 
for consideration and go exactly with 
the present needs—good construction, 
good homes and good citizenship.”— 
A. J. Peavy, president, Peavy-Wilson 
Lumber Co. (Inc.), Shreveport, La. 











that State Secretary J. F. Bryan and Field 
Secretary W. G. Joyce will -be on hand to 
meet the dealers. The invitations to this pic- 
nic are being sent out by H. H. Shonnemann, 
district chairman; Jessie Andrews, district sec- 
retary; Charles A. Porter, chairman of the 
local committee, and Art Risser, State director. 


General Counsel Entertains Directors 


MILWAUKEE, Wis., Aug. 3.—Directors of the 
Wisconsin Retail Lumbermen’s 
met in Milwaukee today for the famons 
“James T. Drought Day,” which fas become 
an annual event. Mr. Drought is general 
counsel for the association and every summer 
is host to the directors at his country home 
on Pewaukee Lake, where a chicken dinner is 
served, and the guests enjoy themselves at vari- 
ous diversions. 

They held a business meeting and luncheon 
at the Milwaukee Athletic Club here in the 
morning and in the afternoon went out to Mr. 
Drought’s home. 


Ontario Retailers to Picnic 


Toronto, Ont., Aug. 1—The Southwestern 
Ontario Retail Lumber Dealers’ Association 
will hold its annual summer picnic at Rondeau 
Government Park, Lake Erie, on Thursday 
Aug. 25. A fine program of entertainment and 
sports is being prepared by Secretary M. R. 
Bogart of Chatham and the directors. 


Association * 


Chicago is the 
“Great Central Market” 


—the greatest distribu- 
ting center in the world, 
with thirty-eight railroads 
radiating in every direc- 
tion, utilizing 110 thou- 
sand miles of trackage. 

Package car service 
will make deliveries to 
you, anywhere within 100 
miles, the day following 
receipt of your order in 
Chicago. 


Rush Orders 
Our Specialty 


Bartholomew’s new modern warehouse, capa- 
ble of storing two million feet, is directly con- 
nected with these vast distributing facilities. Send 
your rush orders to us,—the house of efficient and 
courteous service. 

OAK AND MAPLE FLOORING 

CEDAR LINING—HARDWOOD LUMBER 

Wire our expense for prices. Satisfaction guaranteed. 


Flooring shipped direct from mill, or locally from Chicago 
Any quantity, delivered anywhere. 


EBas 





Earl Bartholomew 





New Address—3403 West 48th Place, Chicago. Phone Virginia 0500 
8-6-27 


Saw Mills 
That Produce 


lumber economically must be scien- 
tifically designed and correctly built. 
That has been our business since 1890 
and we'll gladly refer you to dozens of 
operators whose plants we have built, 
such as, 


Alexandria Lumber Co., Alco, La. 


Write for complete data on our 
service and list of other mills. 


HRALL&S HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 


























Fix Your Credit Loss 


in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
| increase it. 

' The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 





























511 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer. Exch. Bldg., 
| St. Louis; Mo. Chicago. Ill. San Francisco, Cal. 
4 Established 1847 
C. B. Richard & Co. ,.™* nes 
29 Broadway, NEW YORK handle all cl ses vot 
» cargo, collect invo'ces 
Ocean Freight (21 discount dais. 
Brokers for exports & 

Special department handling export lumber shipments 
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L.C.L. or mixed cars. Load 
out same day order received. 
Big stocks from best mills. 
Timbers, yard stock, shed 
stock. Delivery to any point 
within 600 miles in 48 hours. 
Twenty-seven R.R.’s to ship 
over. 





Tell us what you need 
and we'll do the rest. 





LUMBER Co. 
St. Louis, Mo. 














Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 





They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading “Touch Wood!”’ 

This entertaining story of the 
products of the forest should 
sell for $1, but it’s 


Only 


50 Cents 


American{iimberman 


431 So. Dearborn St., CHICAGO 














What the Associations Are 
Planning and Doing 


Aug. 11-12—Florida Lumber & Millwork Associa- 
tion, Clarendon Hotel, Daytona Beach, Fla. 
Quarterly meeting. 

Aug. 12—Northern Wholesale Hardwood Lumber 
Association, Radisson Hotel, Minneapolis, Minn, 
Summer meeting. 


Aug. 15-16—Appalachian Hardwood Club, Cincin- 
nati, Ohio. Inspection test on hardwoods, 


Aug. 18—North Carolina Pine Association, Wrights- 
ville Beach, N. C. Midsummer meeting. 


Aug. 22—West Coast Lumbermen’s Association, Ta- 
coma, Wash. Midsummer meeting. 


Aug. 22-28—National Retail Lumber Dealers’ Asso- 
ciation, Winthrop Hotel, Tacoma, Wash. An- 
nual. 


Aug. 23—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Green Bay, Wis. Mass 
meeting of timber owners, sawmillers and pa- 
per manufacturers. 


Sept. 13—Roofers Manufacturers’ Club, Columbus, 
Ga. Meeting at plant of H. Dixon Smith 
(Inc.). 


Sept. 14—National Lumber Exporters’ Association, 
Palmer House, Chicago. Semiannual. 


Sept. 14—Hardwood Interior Trim Manufacturers’ 
Association, Congress Hotel, Chicago. Fall 
meeting, 


Sept. 15-16—National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 

Sept. 20—Alabama-West F'lorida Mill Managers’ 
Association, Kaul Lumber Co., Tuskegee, Ala, 


Oct. 15—Louisiana Retail Lumber Dealers’ Asso- 
ciation, Baton Rouge, La. 


Nov. 8-9—Florida Lumber & Millwork Association, 
Columbus Hotel, Miami, Fla. Quarterly meet- 
ing. 

Nov. 9-10-11—Concatenated Order of Hoo-Hoo, Col- 
umbus Hotel, Miami, Fla. Annual. 


Nov. 16-17—Southern Sash, Door & Millwork Man- 
ufacturers’ Association, Ansley Hotel, Atlanta, 
Ga. Annual. 


Producers and Wholesalers to Confer 


An important conference between hardwood 
manufacturers and wholesalers will be held in 
Chicago during the annual convention of the 
National Hardwood Lumber Association, Sept. 
15 and 16. This conference will be part of a 
plan to codperate with the joint manufacturers’ 
and wholesalers’ committee appointed by the 
National-American Wholesale Lumber As- 
sociation and the National Lumber Manufac- 
turers’ Association, which held its first meet- 
ing in Chicago June 22. It is a consequence of 
the feeling that there is great need for further 
development of the relations between manu- 
facturers and wholesalers and that closer co- 
Operation between the two branches in the mar- 
keting of lumber will be beneficial both to the 
industry and to the public at large. 

Through this joint committee it is intended 
to frankly consider matters which will assist in 
the more efficient distribution of lumber; to 
eliminate practices believed to be harmful and 
to encourage and make effective practices 
which will assist in improving lumber mer- 
chandising methods. 

The National Hardwood Lumber Associa- 
tion, composed of both manufacturers and 
wholesalers, sees an opportunity to help in 
promoting the relations between these two 
branches in the hardwood field, and is suffi- 
ciently impressed with its importance to devote 
a half day’s session of its convention to feature 
this hardwood manufacturers-wholesalers con- 
ference. The discussion will be led by leaders 
from both branches of the industry and prac- 
tical methods of coéperation will be suggested 
in the expectation that action can be taken to 
constructively codperate with the joint com- 
mittee already appointed. 


(SRA aat 


Appalachian Hardwood Club to Meet 


Cotumsus, Onto, Aug. 3.—M. W. Stark, 
president of the Appalachian Hardwood Club, 
today announced that a meeting of that or- 
ganization will be held on Aug. 16 at the Sin- 
ton Hotel in Cincinnati, and is expected to be 
the largest meeting in the history of the or- 
ganization. The meeting will be preceded on 
Aug. 15 by a test inspection, at which W. H. 
Nelson, chief inspector of the National Hard- 
wood Lumber Association, will inspect a lot of 


lumber to show the difference in the applica- 
tion of the present National Hardwood Lum- 
ber Association rules and the proposed “C” 
rules which have been approved by the grading 
rules committee of the National and the Cen- 
tral Committee on Lumber Standards. Hard- 
wood wholesalers have been invited to attend 
the meeting, and a number of men prominent 
in the hardwood field are expected to attend. 
At this meeting it is probable that a final con- 
clusion will be reached on the Appalachian 
Hardwood Club trade extension campaign, and 
in addition a number of other matters of more 
than usual interest and importance will be con- 
sidered. 


Floridans Prepare for Quarterly 

JACKSONVILLE, Fra., Aug. 1.— The next 
quarterly meeting of the Florida Lumber & 
Millwork Association will be held at the 
Clarendon’ Hotel, Daytona Beach, Fla., Aug. 11 
and 12. This meeting has been designated as 
the one at which all members are expected to 
bring their wives or sweethearts, one meeting 
each year being allotted this privilege. Busi- 
ness sessions will be held Thursday morning 
and afternoon and Friday morning. 


J. P. Williams, of Orlando, secretary of the 
association, has not yet full particulars as to 
business sessions or entertainment, except that 
the golf tournament will be held Friday after- 
noon. Entertainment planned for the ladies 
consists of a bridge party on the afternoon of 
Aug. 11 and a swimming party at 5:00 p. m. 
The banquet, to which all are invited, will be 
served at 7:30, followed by a dance. 

The officers of the association elected at the 
recent annual meeting are: Guy Stoms, Miami, 
president; D. E. Harper, Plant City, vice 
president, J. P. Williams, Orlando, secretary, 
and J. Ben Wand, Jacksonville, treasurer. This 
is the first meeting under the new administra- 
tion. 


Association Calls Mass Meeting 


OsuxosH, Wis., Aug. 1—The Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion issued a call today for a mass meeting of 
timber owners, sawmill men and paper manu- 
facturers, to be held at Green Bay, Tuesday, 
Aug. 23. With the passage of the forest crop 
Land Bill by the Wisconsin legislature, Wis- 
consin and Michigan both have laws giving en- 
couragement to reforestation. The association 
is conducting a campaign to develop all the 
reforestation possibilities under the act. Ad- 
dresses will be made by Raphael Zon, director 
of the Lake States Forest Experiment Station, 
St. Paul, Minn.; Donald Bruce, forester, 
Seattle, Wash.; George Banzhaf, forester, Mil- 
waukee, Wis.; R. B. Goodman, Marinette, 
Wis., and Clark Everest, Wausau, Wis. 


(SREP AE: 


Set Meeting to Organize Branch 


Toronto, Ont., Aug. 1—An eastern Ontario 
branch of the Ontario Retail Lumber Dealers 
Association will be organized at a meeting to 
be held in the Chateau Laurier Hotel, Ottawa, 
Aug. 25. There will be a business meeting in 
the morning, followed by luncheon and an 
afternoon meeting. 


Date Southern Millwork Annual 


ATLANTA, Ga., Aug. 1.—Directors of the 
Southern Sash, Door & Millwork Manufac- 
turers’ Association have decided to hold the 
annual convention of the organization on 
Wednesday and Thursday, Nov. 16 and 17, at 
the Ansley Hotel, in Atlanta, it is announced 
by C. B. Harman, secretary-manager. Mois- 


ture contents of lumber will comprise one of 
the most important subjects to be discussed, 
with addresses by J. E. Jones, chief inspector of 
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the Southern Pine Association, and by a repre- 
sentative of the Forest Products Laboratory at 
Madison, Wis. 


Northern Wholesalers’ Meeting Called 


MINNEAPOLIS, Minn., Aug. 1—The regular 
summer meeting of the Northern Wholesale 
Hardwood Lumber Association will be held in 
this city Friday, Aug. 12, according to an- 
nouncement made by Secretary J. F. Hayden. 
The members will gather at the Radisson 
Hotel at 10 o’clock in the morning and from 
there will proceed to the meeting place. 


LUMBER CLUBS | 


Land O’ Lakes Club Meets 


TomAHAWK, Wis., Aug. 2.—‘The human 
equation is almost entirely responsible for 90 
percent of success as a lumber dealer,” de- 
clared Harry J. Colman, of Chicago, at a 
meeting of the Land O’ Lakes Lumbermen’s 
Club here on July 28. He asked whether the 
lumber business was worth while and proved 














Peterpiperism Prize Winners 
for July 


The letter “C” presented a rather 
difficult problem for the Peterpiperism 
prize contest in July, but contestants 
from all over the country valiantly 
tackled the job and many interesting 
and cleverly written Peterpiperisms 
were submitted. The judges found 
some difficulty also in selecting the 
best from the mass of Peterpiperisms 
submitted, but after due consideration 
of all entries have announced the prize 
winners as follows: 


First prize—$5: Marjorie Arnold, 
Portland, Ore. 

Second prize—$3: E. H. Fountain, 
Adirondack Lumber Co., Wells, N. Y. 


Third prize—$2: Edith Blood, Blood 
Lumber Co., Grayville, Ill. 


Five prizes of $1 each are awarded 
to: G. A. Hermanson, Scotch Lumber 
Co., Fulton, Ala.; L. T. Craft, R. H. 
Todd Lumber Co., Ocala, Fla.; Alice E. 
Spalding, Buffalo, N. Y.; Baynard F. 
Cariker, Asbestos Roofing Co., Alexan- 
dria, La.; and Finlay McKichan, Re- 
cording Cheops, The Pyramid Club, 
Philadelphia, Pa. 


Many of the Peterpiperisms sub- 
mitted are being reproduced each week 
in the classified advertising depart- 
ment of the American Lumberman. 
Turn to this department, read what 
some of the contestants have sub- 
mitted, then try your hand at a Peter- 
piperism. The rules for this contest, 
with the announcement of prizes, will 
be found on page 65. The letter for 
the August contest is “R.” 











that it was in his talk on “Analyzing Yourself 
as Your Competitor Analyzes You.” 

Stock, buildings, and equipment can be controlled, 
said Mr. Colman, but the successful sale of materials 
depends upon relations with your competitors. Cut- 
ting prices, giving liberal discounts, and rendering 
gratis service encourages contractors and buyers to 
become shoppers, the least desirable customer for you. 
Yet many retail dealers are doing all they can to 
create such shoppers and the result is that the most 
serious reaction is on themselves and not on the 
competitors. Smart, sharp tricks injure the dealer 
himself who tries them more than they do the com- 
petitor. There is good business for the dealer who 
studies his market and works, and the business will 
be poor for the dealer who sits back complaining 
about business. 


The meeting was called for noon and lunch- 
eon was served at the : 
business meeting was held with J. C. McEI- 


Hotel Mitchell. A 


rone, Oneida Retail Yards, Rhinelander, secre- 
tary of the club, in the chair in the absence of 
President S. D. Sutliffe, Rhinelander Lumber 
& Coal Co., who could not be present due to a 
death in his family. 

Don S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, was 
the first speaker and talked on the cement situ- 
ation, hollow tile and face brick. The mem- 
bers gave a vote of thanks to Mr. Colman and 
to the Tomahawk dealers who were hosts. The 
next meeting of the club will be at Merrill 
about the middle of September. 


Central Wisconsin Club Elects 


Stevens Point, Wis., Aug. 2.—L. R. Ander- 
son, of the John Week Lumber Co., Stevens 
Point, was elected president of the Central 
Wisconsin Lumbermen’s 


Club at its recent 
meeting. He succeeds C. F. Kellogg, of Kel- 
logg Bros. Lumber Co., Wisconsin Rapids. 


Art A. Curtis, of the Wisconsin Building Ma- 
terials Co., Schofield, was reélected secretary- 
treasurer. 

A. E. Way, of the Dairy Belt Lumber Co., 
Marshfield, was welcomed into the club by the 
members. He is the representative of the com- 
pany which was formed to succeed Booth- 
Campbell Retail Lumber Co., at Marshfield. 

The invitation of Mr. Kellogg to hold the 
next meeting at Wisconsin Rapids, about Aug. 
18, at the Bull’s Eye Country Club, was ac- 
cepted. 


The Wholesaler Pays 


New York Ciry, Aug. 1.—Under the above 
caption, W. W. Schupner, secretary of the Na- 
tional-American Wholesale Lumber Associa- 
tion, has prepared for publication in the offi- 
cial bulletin of that organization, some com- 
ment on a subject that deserves the earnest 
consideration of every wholesaler, whether a 
member of that association or not. In this 
comment, Mr. Schupner says: 

“Sure, if we can get away with it—why not? 
You’re all anxious for my business and allow it.” 
That is exactly what a buyer said to the secretary 
in commenting upon reports that he was “stealing 
time” on his terms. He didn’t know, however, that 
I knew he had recently paid some discounts unjustly 
deducted and that “all” were not “allowing it.” 

However, there is a laxity on wholesale lumber 
terms which can be minimized. When orders come 
slowly perhaps one may excuse himself for offering 
additional inducements ‘for desirable business, and 
while competition in terms of sale may not be avoided, 
like competition in credits, it carries its cost to 
someone. There are two ways of looking at this 
terms question—one is to consider the agreed-upon 
terms as something to be indifferently enforced, and 
the other is to insist upon their rigid enforcement re- 
gardless of their time period. Personally, I believe 
that it is more important that the seller should first 
make an agreement with his customer regarding terms 
and then insist that those terms be adhered to. 

However, one who insists on getting his price and 
competes with another on credits, or terms of sale, 
he only deceives himself if he thinks he is getting his 
price. Such competition carries its inevitable cost 
which someone must pay, and in our business it is 
usually the wholesaler. I believe the lumber whole- 
saler is stronger than he thinks he is in meeting this 
question, and that, hard as it may be to get business, 
a stricter adherence to one’s own terms of sale, even 
though it means the loss of an occasional order, will 
have a moral effect on the customer which will bring 
its subsequent profit. 

The New York Lumber Trade Association recently 
changed its terms from 90 to 60 days, and consider- 
able correspondence from members selling in this 
market indicates a strong intention to make these 
terms effective. Some will claim they can buy on 
longer terms, and having heard that some wholesalers 
were offering 90 days, I found upon investigation this 
was not always so, and I know the new terms are 
in use. 

The wholesaler is conducting his business on a very 
close margin these days and I would like to see 
him save what he can by insisting that it isn’t neces- 
sary to always await the customer’s pleasure before 
paying his bill. 

‘Sa @xf@ af aaaaaaaaaae 

AccorpING to the Alabama commission of 
forestry about 22,000,000 acres of land in the 
State are supporting forest growth or which, 
under prevailing natural and economic cond}- 
tions, may be expected to support such a growth 
in the future. 


—- 

















Yellow Pine 


The Aristocrat of Structural Woods 


It will increase 
your sales and 
build good will 
for you. Try 
some soon! 


R. W. WIER 


Lumber Company 
First National HOUSTON, TEXAS 


Bank Building, 


Distributors:—Wier Long Leaf LumberCo. 
Mills:—Wiergate, Texas. 





























HARDWOOD FLOORING 
Maple - Oak - Beech 


3 ai’ Birch 













NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 











Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 














Mutual Lumber Co., Inc. 


JACKSON, MISS. 


Yellow 
PINE 


Dimension, 
Joists, Boards, 
Shiplap, 

K. D. Rg. Finish. 














White Pine 


IDAHO 
MINNESOTA 
WESTMONT 
LONG and SHORT LEAF 


ALSO | Yellow Pine 
WM. SCHUETTE CO. 


Pittsburgh, New York, 
Pa, N.Y. 


Minneapolis, 
inn. 
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To the Trade: 


People generally want better homes 
now than formerly. This means 
a demand for the best lumber and 
as a dealer, your ultimate success is 
dependent upon your giving your 
customers reliable material. You can 
do this by having a good stock of our 


GULF RED CYPRESS 


Its reliability is undisputed and we 
guarantee good grades and _ mill- 
work. It is our constant aim to 
please our customers and we suc- 
ceed by giving good lumber and 
good service. 
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Remember, we are equipped to han- 
dle mixed orders of Finish, Mould- 
ings, Casing and all other planing 
mill products. Send us your inquir- 
ies. We will give you prompt quo- 
tations and when we receive your 
order, it will be given that individual 
attention that we are so well equip- 
ped to give. 


Gulf Red Cypress 
Company 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 


Annual Capacity of Our Mills: 


150,000,000 feet Cypress. 
50,000,000 feet Southern Hardwoods. 
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 peeremen La. sea 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


! Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 









Office, 
RUSTON, LA. 
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Lake Charles, Louisiana 








Manufacturers 


Short Leaf Pine and Hardwoods 


Southern Pine Tests Illuminating 


Mapison, Wis., Aug. 3.—Structural strength 
demonstrations bearing directly on southern 
pine were outstanding points brought out by 
the Government experts of the United States 
Forest Products Laboratory during the South- 
ern Pine Association’s school for salesmen here 
last week. Two conclusions reached are of 
special interest: first, that where stiffness is 
the main factor to be considered in a southern 
pine beam, knots, regardless of their location, 
have little effect in reducing its efficiency; 
second, that where great breaking strength 1s 
considered knots and their location have an all 
important bearing on whether or not the beam 
is suitable. 

These two points were brought out in the 
same test conducted by T. R. C. Wilson, engi- 
neer in forest products. Two pieces of south- 
ern pine, 3x6 inches, 10 feet long, were placed 
in the testing machine, one above the other, 
and each subjected to loads required to make 
them bend at the same rate. The top piece 
had one 2-inch knot in the center half, one 
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been a misunderstanding, due to lack of knowl- 
edge of the facts, by various departments of 
the lumber business and the general public. In- 
stances were cited where in practical use a 
knotty piece such as stood the test with the 
clear beam had been discarded as useless. This 
results in the needless expenditure of thous- 
ands of dollars and a heavy amount of waste 
in the lumber business each year, it was pointed 
out. The salesmen were impressed with the 
fact that the right kind of lumber must be 
used in the right place in order to be success- 
ful, but that by a knowledge of actual facts 
such as these, what are commonly considered 
as low grades, in many cases can be used to the 
same advantage as a higher grade. 

Going into the breaking strength properties 
of the same two pieces of southern pine, Mr. 
Wilson showed that in this case the knots had 
a decided effect. He called attention to the 
fact that as soon as the beams had bent far 
enough to develop the strength qualities of the 
lumber, stiffness was no longer a factor, and 














Showing the stiffness and breaking strength tests carried out at the United States Forest Prod- 
ucts Laboratory at the southern pine salesmen’s. conference last week. It was shown that knots 
have a slight effect on southern pine beams, but that when breaking strength is considered knots 
may become defects and should be used in accordance with recognized grading rules. W. W. 


Weber, 


extension director of the laboratory, 


is seen pointing out the knotty member used in 


these tests 


2-inch knot outside the center half, and one 
34-inch knot. The lower piece was clear. Both 
beams were judged to be of the same density 
and alike in general conditions. 

Stiffness, to be indicated by the beams’ re- 
sistance to permanent deformation, was first 
to be tested. The same weight was applied to 
both the knotty and clear beams and they were 
bent to the point where they would not 
straighten when the loads were lifted. The 
knotty member, to all practical purposes, 
equalled the clear piece in stiffness. 

This was taken to demonstrate and prove 
that where stiffness is desired in structural 
detail knots, regardless of where they may be 
on a piece of southern pine, have little real 
effect in reducing this property, and that the 
difference in two such structural units is so 
slight as to make the pieces comparable. 

The salesmen and mill representatives found 
that although this has been brought out before 
by the Forest Products Laboratory there has 


the influence of the knots soon became appar- 
ent. The clear piece carried a far greater 
load throughout the test, breaking only at 
8500 pounds while the knotty member failed 
at 4500 pounds. 

It was noted that the 2-inch knot located out- 
side the center half had no effect on the 
strength qualities of the beam because it was 
outside the effective area. It later was pointed 
out that this test demonstrated the reason for 
Southern Pine Association grading rules limit- 
ing the size of knots in the center half to a 
greater extent than in the rest of the beam. 
The rules, in this regard also, call for the limi- 
tation of knots located on or near the edge 
to a greater extent than those located on the 
wide face. 

Mr. Wilson cited the breaking of the clear 
piece at 8500 pounds due to cross grain, an- 
other form of structural defect, and this also 
is amply provided for in the grading rules of 
the association which have been based on the 
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scientific investigations of the Forest Products 
Laboratory as applied in practical usage. 
From the southern pine salesmen’s standpoint 
the structural strength test as conducted by 
Mr. Wilson brought out many of the reasons 
behind the grading rules with which they have 
to deal in every day business. It showed how 
far the manufacturers of southern pine are 
going in order to enable the salesmen to sell 
the right kind of lumber for a specific purpose. 


Will Fly to Directors’ Meeting 


SEATTLE, WASH., July 30.—Robert B. Allen, 
secretary-manager of the West Coast Lumber- 
men’s Association, is scheduled to make a fly- 
ing trip to San Francisco next week in order 
to attend the midsummer meeting of the board 
of directors of the National Lumber Manu- 
facturers’ Association. 

Bright and early on the morning of the first 
day’s session, Bob will be in Portland. At 7 
o'clock a. m. he will climb into the cockpit of 


Pie eR 


Piperism No. 8 


Closes August 31, 1927 


The letter for August is “R.” Each 
month the interest in piperisms is grow- 
ing. Every mail brings us examples of 
a new way of stating something about 
some interesting phase of the lumber 
business, or home building. It is grati- 
fying to the AMERICAN LUMBERMAN to 
know that a good many lumber dealers 
are using these piperisms in their own 
advertisements, running a contest in 
their own local papers. 





Please remember that each piperism 
must be a complete sentence, each word 
beginning with the same letter and must 
say something about wood, lumber, 
home building, or the lumber industry. 


There is no limit to the number any 
contestant can send in; send in several, 
it increases the opportunity for a prize. 


No employee of the American Lum- 
berman will be allowed to enter the 
contest. 

Prizes this month— 


lt Ue .. .ccsapaneieasesecbenvens $5 
PMD ccscpbcconcsdecapeneovun $3 
Third prize ..... dbtnteneveseusaasans $2 
PEUe GUA, GOs cncccecsncccvececses $1 


All entries must be addressed to Con- 
test Editor, AMERICAN LuMmBERMAN, 431 
South Dearborn Street, Chicago, IIl., 
plainly marked with the month of the 
contest, and must be in Contest Editor’s 
hands by the day the contest ends. 


See the Wanted and For Sale Depart- 
ments of this issue, and each succeeding 
week, for amusing and suggestive ex- 
amples of Peterpiperisms. 


IP IP EIRIS M 














one of the passenger airplanes operated by the 
Pacific Air Transport, and with good luck will 
land in San Francisco at 1:15 p. m., giving him 
ample time to reach the directors’ meeting in 
the Palace hotel. At 5:30 o’clock the next 
morning Bob will again climb into the cockpit 
of a waiting plane, and at 2 o’clock in the 
afternoon, according to schedule, will land in 
Seattle, with enough of the work day available 
to allow him to make a good showing at his 
desk. 

By airplane there is saving of twenty-nine 


hours actual travel, at an additional fare of 
only $20—which Bob thinks is favorable to air 
transportation. Bob will cover the ground in 
considerably less than the time required by 
Lindbergh in his non-stop flight across the At- 
lantic, and at the same time will establish a 
new record for expedition in Coast travel and 
transaction of business. 


Mr. Allen has received a characteristic letter 
from F. B. Hubbard, an imposing figure in the 
West Coast lumber industry, who is now seri- 
ously ill at his home in Centralia, Wash. “Dad,” 
as he is affectionately known, is suffering from 
a hang-over on account of the flu, and is in a 
rather serious condition due to his advanced 
age. Nevertheless he has written to Bob, ex- 
pressing interest in the flight, having recourse 
to the good will and bubbling humor for which 
he is noted. “Dad” says: 

How much I should like to go to the San Francisco 
meeting with you! I can not tell what pleasure I 
would derive from meeting all the friends I have 
among the ones at the meeting. You may guess I 
wish you would convey to all of them my regrets at 
not being able to do so. 

Your air-taxi will pass over my home on your re- 
turn. Drop a card as you pass by. 

I am alawys glad to get a card or note from any 
of the boys. 


Mr. Hubbard is a member of the National 
association, and formerly was director in that 
organization. 


Two Trade Factors Consolidated 


Battimore, Mp., Aug. 1.—Formal announce- 
ment has just been made of the consolidation 
of the James Lumber Co. and Lewis Dill & Co. 
(Inc.), both of this city, which brings to- 
gether two of the best known units in this line 
of business. The James Lumber Co. is perhaps 
the oldest enterprise in its line here, tracing 
its history back for not less than eighty years 
and with the same family in control. Lewis 
Dill & Co. (Inc.) had its beginning as late as 
1889, but has also been under a single manage- 
ment all these years, the senior member, Lewis 
Dill, still being active and an important factor 
in the trade. The James Lumber Co. has been 
doing a jobbing and retail business in 
timbers and lumber, with office and yard at 
Aliceanna Street and the Back Basin, a loca- 
tion occupied ever since the beginning; while 
Dill & Co., who are engaged chiefly as mill 
operators and shippers from their sawmill and 
their southern storage and assembly yard, have 
had their office for years in the Keyser Build- 
ing, but were located before the great fire of 
Feb. 7 and 8, 1904. at the southeast corner of 
Eastern and East West Falls avenues. 

Lewis Dill, in announcing the combination 
last Saturday, stated that the two companies 
will maintain their separate organizations and 
will supply, as heretofore, the wholesale and 
retail buyer and consumer. The executive offi- 
cers will be Norman James, president; L. Alan 
Dill, vice president, and Lewis Dill, chairman 
of the board of directors. The personnel of 
the other officers and representatives will re- 
main unchanged. Mr. Dill further said: 

“The two companies have had intimate ac- 
quaintance and business relations for many 
years, and the merger is intended to develop 
features in both production and distribution 
which can be enlarged in their joint operations. 
These features will permit us to more fully 
meet the modern demands for service. The old 
ways of conducting the lumber business have 
sreatly changed and today require new plans 
in economical and efficient operating to keep 
abreast of the trends in the trade, and for 
these the merger is made.” 

The combined companies will handle yellow 
pine and fir timbers. together with mill, yard 
and shed stock of all kinds of lumber. Lewis 
Dill & Co. (Inc.) will, as heretofore, manu- 
facture and ship from their southern storage 
vards longleaf nine and North Carolina pine, 
fabricated lumber for industrial plants and 
users of made-up stocks. The merged facilities 
will offer car load and truck delivery, with 
modern service complete in every way. Some 
details of consolidation, among the capital set- 
up, are still to be arranged. 









This Brand 
On Every 
Stick 


Like 
Diamonds 


The precious things of 
the world seem to have 
been placed by Nature in 
selected spots on the 
earth’s surface. 


Just here and there we 
find gold; in a few places 
we have discovered dia- 
monds; silver and copper 
are tucked away under 
the brows of occasional 
mountains; and CAL- 
CASIEU long leaf pine 
is found nowhere on this 
earth of ours except in 
Southwestern Louisiana. 


Long leaf pine possesses 
a greater combination of 
strength, stiffness, dura- 
bility, rot-resistance. and 
reliability than any other 
available building lum- 
ber. 


It is by far the best wood 
to use in places of stress 
and exposure in con- 
struction, it is the lead- 
ing structural wood. 


—and CALCASIEU is 
the best of the long leaf. 








INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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Were Producing 


Mighty Good Lumber 
from our New Timber 


When you come right down to it 
we believe you will find that Carter- 
Kelley values offer the unusual these 
days. Reliable quality, dependable 
manufacture and maximum value for 
the money. We'd like to have you 
compare the 


Southern Pine 
Yard and Shed Stock 


we are offering with any in the 
market. We are confident an un- 
biased comparison will readily con- 
vince you that it pays to order 
Carter-Kelley lumber. Now cutting 
new tract timber. Greatly improved 
manufacturing facilities. And don’t 
forget our 


“Larite Flooring” 


Why not try one of our 
mixed cars? 


Carter-Kelley 
Lumber Co. 


MANNING, TEXAS 


























Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 
































Bue OAK FLOORING .... 


for 


. “‘deliv- 

ered” 

THE Best = 
list. 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 








WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest 


honors. Panama - Pacific rey 7-4 18) ad a 4 


international Exposition 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS AND DROP FORGINGS. Daily fac- 


tory capacity 3500Axes& Tools 





es 


Alabama-West Florida Managers 


CHAPMAN, Ata., Aug. 1.—One of the most 
interesting meetings in the history of the 
Alabama-West Florida Mill Managers’ Asso- 
ciation was held at the plant of the W. T. 
Smith Lumber Co., at Chapman, on Tuesday, 
July 26. Mill managers and their assistants 
began arriving at Chap- 


Among those attending the meeting at 
Chapman, in addition to officers and employees 
of the W. T. Smith Lumber Co., were: W, S. 
Probert, East Alabama Lumber Co., Tuskegee, 
Ala.; W. M. Nichols, Pioneer Lumber Co, 
Elrod, Ala.; W. P. Till, Schuster Springs 





man late Monday eve- 
ning by train and auto- 
mobile, and were ready 
for the first event on 
the program Tuesday 
morning—a trip through 
the plants of the com- 
pany. After an inspec- 
tion of the veneer, 
crating and stave mills 
and the three large 
sawmills, the members 
assembled in the audi- 
torium of the com- 
pany’s employees’ rec- 
reational building for 
the business session and 
discussions. 

The meeting opened 
with a talk by W. M. 
Nichols, of the Pioneer 


Lumber Co., _ Elrod, 
Ala., on the market 
situation, present and 


prospective, and_ the 

merchandising of lum- 

ber. Following his talk, there was a general 
discussion of these subjects, the majority be- 
ing of the opinion that business generally is 
on the upturn and that the statistical position 
of lumber presaged a good volume of business 
during the remainder of the year. The mill 
managers expressed the belief that the low 
level of the lumber market has been reached 
and that a steady improvement will be evident 
from now on. 

The cost of fire losses and the expense of 
operating an insurance exchange was the sub- 
ject of an interesting address by Dwight W. 
Sleeper, manager of the southern department 
of the National Lumber Manufacturers’ Inter- 
Insurance Exchange, with general offices in 
Chicago. Mr. Sleeper said that this exchange 
is endeavoring to give the lumbermen insur- 
ance at a minimum cost and doing everything 
possible to eliminate unnecessary expenses. 

L. Sevier, president of the Associated Indus- 
tries of Alabama. discussed the compensation 
insurance laws of this State. He advised the 
members of efforts of certain interests to make 
radical changes in the present compensation 
laws, and urged that these efforts be vigorously 
opposed. He said this suggestion is based 
on the fact that Alabama now has one of the 
fairest and best compensation laws in the 
South and possibly in the entire United States. 

Following the business session, the re- 
mainder of the time was given over to the en- 
tertainment features that had been provided 
by the W. T. Smith Lumber Co. Immediately 
after the business session, the members were 
taken to the beautiful home of Mr. and Mrs. 
J. G. McGowin, and after an informal recep- 
tion visited the private lodge owned by Mr. 
McGowin, who is president of the W. T. Smith 
Lumber Co. There they enioyed a delicious 
chicken barbecue with all the trimmings, in- 
cluding fresh trout caught for the occasion 
early Tuesday morning in Mr. McGowin’s 
private lake. The members were unanimous 
in expressions of appreciation and a desire to 
return soon to again enjoy the hospitality of 
the McGowins. 

It was decided to hold no meeting during 
August, and the September meeting of the 
association will be held at the plant of the 
Kaul Lumber Co., Tuskegee, Ala., on Tues- 
day. Sept. 20. The association accepted an 
invitation from the Southern Pine Association 
for a joint meeting with its Alabama sub- 
scribers during October, the time and place 
of meeting to be announced later. 





The palatial Home of J. G. McGowin, president of the W. T. Smith 
Lumber Co., Chapman, Ala., in which members of the Alabama-West 
Florida Mill Managers’ Association were entertained during their meet- 
ing in Chapman July 26 


Lumber Co., Ruthven, Ala.; T. S. Davis, Frost 
& Davis Lumber Co., New York City; Dwight 
W. Sleeper, manager, southern department, 
National Lumber Manufacturers’ Inter-Insur- 
ance Exchange, Chicago; L. Sevier, president, 
Associated Industries of Alabama, Birming- 
ham; John F. Andrews and W. H. Orr, Kaul 
Lumber Co., Birmingham, Ala.; H. Stanley, 
Nesbit Rochester and E. L. More, Horse Shoe 
Lumber Co., River Falls, Ala.; Edward A. 
Hauss, Alger-Sullivan Lumber Co., Century, 
Fla.; E. L. McMillan, John R. Miller, W. T. 
Neal, David B. Miller, Jose A. Sowell, and 
R. H. Strain, all of the T. R. Miller Mill 
Co., Brewton, Ala. 


Legislature to Study Forests 


MINNEAPOLIS, Minn., Aug. 2.—Traveling by 
chartered bus. canoe and lumber wagon, a Min- 
nesota legislative committee will leave Aug. 12 
on one of the most unique trips in history to 
take up actual study of the reforestation prob- 
lem. 

The tour will require nine days. A wide 
area will be covered to provide opportunity to 
study the forestry situation under a variety of 
conditions. 

Professional foresters will accompany the 
committee and in many sections it is expected 
that logging railroads, canoes, and even lumber 
wagons will be pressed into service to trans- 
port the legislators to the more inaccessible 
places. 

In addition to the thirteen members of the 
committee, the secretary and_ stenographer, 
Professor H. H. Chapman of Yale University, 
now engaged in a special survey in Minnesota 
for the Forest Service. and Grover M. Conzet, 
State forester, will make the trip. 

W. I. Nolan, lieutenant governor and chair- 
man of the special legislative committee, has 
placed at the disposal of the committee a wide 
variety of literature dealing with the problem 
of reforestation. 

The appropriation made by the last legisla- 
ture for the survey is $20,000 and the area 
involved covers a total of 19,000,000 acres in 
16 Minnesota counties. 

The last legislature made a start on re- 
forestation in the State. It passed a series of 
laws all intended to stimulate the growth of 
trees but before it rounded out the State’s pro- 
gram for preserving the forests and growing 
additional trees it decided it would have a 
technical report regarding the best procedure. 
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The Man Who Talks Too Much dates by many years the hegira of 1779-81, but 
The quiet man is much admired; - a incident is here recorded because 
The quiet fellow makes me tired. of the interesting transfer of the south side 
He seldom speaks when spoken to, post across the straits. Mackinac Island was 
He leaves the talking all to you. a permanent settlement of the whites certainly 
ees. a fie i a as long ago as 1701. (Father Marquette was 
For, when you ask him thus and so, : eg 
He answers only yes or no, among the Indians on the Island in 1671.) The 
He answers only no or less, important fact is that for more than two hun- 
And leaves you all the rest to guess. dred years Mackinac Island was a military 
’ post, and at various times in its history it has 
I like the man who talks too much, been under three flags, the French, British and 
Who makes the breaks, who gets in Dutch, American. During the war between the States 
The man who always says his say, it was used as a military prison for Confederate 
The man who gives himself away. officers. ’ : ‘ 
He may be foolish, may be wrong; Finally, in 1895, through a bit of foolishness — 
At least we know it all along. on the part of the State of Michigan and a bit 
Whatever I’m in doubt about. of folly by the Federal Government, by an 
I like the man who comes right out. act of Congress the old fort was abandoned 
as a military post, and the national park of 
The quiet man is much approved. 1,100 acres, the fortifications, and all the most 
I think it time that someone moved historic part of the Island were turned over to 
A vote of thanks to one instead the State. No flag floats over the walls, no 
Who tells you what is in his head soldier paces the grounds. The fort is excel- 
And in his heart, the man who tries lently maintained, and there is a sort of a 
To wisely live, not just look wise. museum, but to all intents and purposes the 
So here’s a tribute, then, to such: Government has hauled down the American 
God bless the man who talks too much. flag on one of its most, indeed one of its few, 
mith — _ P he “ ty that the gallant . 
° American who declared, “If any man attempts M S 
rho Between Trains to haul down the American flag, shoot him on oney aving 
Mackinac Istanp, Micu.—The year 1812 the spot,” was not in Washington when the " 
was the year of the building boom in Michi- act by which the fort was abandoned was be- Mixed Cars of 
rost limackinac, if you believe the guides, which is fore Congress. The Congressional excuse, of 
ight something that no wise traveler ever does. course, was that the fort was without mili- ° ° 
rent, Whenever we asked our Indian guide when tary value, which is true. To paraphrase a Flooring and Trim 
sur- this blockhouse or that wall was built he in- distinguished American statesman, who was 
lent, variably replied “eighteen twelve.” We were also a in Congress when this act was be- 
ing- sorry we did not ask him when the radio sta- fore it, “Millions for defense, but not one cent , foo ae ere 
“aul tion was built, because we know what the an- for sentiment.” We make a specialty of ship 
ley, met would — a. sii tinal Ant, by “t way, prassience i Prgn ig» 1d ping several kinds of hardwood 
hoe As a matter of fact, if Mackinac Island ever regardless of how it is spelled. It is the Islanc . . : 
A. had a building boom, it was in 1780 and 1781. of Mackinaw, not the Island of Mackinac. The flooring and hardwood trim in 
ary, The old post of Michilimackinac was, of daughter informs us that there is no “w” in mixed cars with Yellow Poplar 
fd course, at the northernmost tip of the lower the French language, so the only thing the Bevel Sidin 
and peninsula of what is now known as the State French could do was to stick on a “c” and to . 8: 
Mill of Michigan, about where Mackinaw City now leave it silent. It is the nearest they could : r 
is. It was there, you will ——— _— come to the Indian word. So spell it with a By taking advantage of our 
your school histories, that the Chippewas an “c” and pronounce it with a “w.” We are : : »% 
Sacs invited the British garrison in 1763 to indebted to Wickman’s “Mackinac Under service dealers can buy in small 
) witness a game’ of ball outside the stockade. Three Flags” for this and the foregoing his- quantities, yet buy by the carload. 
by It being the king’s birthday, discipline was re- torical information. Thus, the dealer who buys the 
in- laxed a little, and the invitation was accepted. — : : 
12 Then the ball was adroitly knocked inside the We See b’ the P Meadow River way gets all the 
to stockade, the Indians rushed in, ostensibly to S eS Sapers profit there is in handling flooring 
ob- recover it, the squaws produced tomahawks Vesuvius is in eruption again, but, thank : ‘ . 
from under their blankets. and the garrison heaven, Jim Reed is quiet. and trim by buying right at the 
ide was massacred. When Maj. Sinclair came on A Kewanee woman has had eighteen children. source. 
to the job in 1779 as commandant, he oo uae We bet she lives in a shoe. 
of ing the whole post over to the Island. In «“ aia tale , r _ = 
November, 1779, he sent the ship Welcome i to. cae a os ere We All Meadow River stock is cut 
the across the straits with a load of timbers, and S age és - from famous West Virginia Vir- 
red workmen to erect it into a house. In February eens people s idea of doing something for $e POE 
ah and March, 1780, the Catholic church was torn Chicago is bringing a prize fight there. gin timber,and we maintain the 
ns- down, the logs transported across on the F The marines have to put down rebellions highest standards of manufacture. 
ble ice, and the building re-erected. A wharf was in Nicaragua so often they must have to put 
built with logs, and finally, on Nov. 4, 1780, them down in shorthand. 
‘he Lieut. Gov. Sinciair, for that was his title, Bud Stillman and his bride have gone to Why not try a Meadow River 
er, moved his headquarters to the new Island lo- Europe, and now what will our newspapers mived car? 
ty, cation. find worth printing? 
ta Sash and doors and frames from various The Prince of Wales is in Canada again. 
et, post buildings on the south side of the straits Honest, that boy doesn’t seem to be at home 
| were taken over in vessels during the same much more than ours. THE MEADOow River LumBeER Co. 
a “a = —— oo ee Bel oor Hollywood has an archduke in the movies, RAINELLE, W. VA. 
de an tae a Sag “Idi ae sp a and we bet some director is always telling 
| le logs of such buildings as were leit, MOStiy him how to act like an archduke. 
m the habitations of men engaged in trading with : : 7 ? 
the Indians, were rafted over to the Island. There is a serial running in the home paper M FAD OW RIV ER 
a- It was not until the summer of 1781 that this — sy Breath.” We wonder if it is 
ea work was finally completed, and all the troops anyt Ee Se 8 blind tiger breath. : 
in and traders were established in the new post. ‘coe hr so yg the simple - at OAK FLOORING 
Meanwhile the American Revolution had been @ Wuebec luncheon, but, having eaten a lew : 
e- going on, and in 1796 the British garrison re- Sé€rvice club luncheons in our time, we don't White ane Fed Ook Sra Me Band 
of tired to St. Joseph’s Island (near the present know any place it was less necessary. Oak, Chestnut, Birch, Poplar and Basswood 
of Sault Ste. Marie) and the American flag was Officers drove Stephenson from Michigan interior trim, kiln dried or air dried hardwoods. 
- run up for the first time on the old fort in City to Indianapolis, 180 miles, in four hours 
Ig October, 1796. to help in the prosecution of somebody who 
S The history of the Island, of course, ante- is accused of violating the law. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills | 
have a daily capacity of | 


300,000 feet of 
BAND SAWN AND KILN DRIED 


N.C. PINE 


ROUGH or DRESSED LUMBER | 





You'll find our prices | 

so?) right and our quality | 
pe unexcelled in | 
Partition, Ceiling, 
Moulding, Trim, 
’ Lath, Dimension. 


s 
° 
Se 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9b Floor Union Baltimore, Maryland 








We're on the Job, 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourseli by trying us on 


N. C. PINE 
Flooring, Ceiling, R > and | 
es eS El | 
Car and Cargo Shipments. | 


Ellington & Guy, Inc. ,"wicni, tk" 





i 











' Yellow Pine 


' 


| Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


c. CENTURY, FLORIDA 























| Gummer Cypress Co. 


Mitis: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress Rough and Dressed | 


Shingles and Lath | 


| Sales Office, 300 Madison Ave., New York City i 











We Want to Buy 


DIMENSION STOCK 
and HARDWOODS 


The W. A. Noble Lumber Co. 
1206 First National Bank Bldg., Cincinnati, O 






























Memorial on Rate Discrimination 


Wasuinerton, D. C., Aug. 2.—A novel phase 
of competition between industrial groups came 
to the attention of railway executives today 
when they received a memorial from the lum- 
ber industry as represented by the National 
Lumber Manufacturers’ Association, urging 
them to cease rate discrimination against their 
leading patron, the lumberman. 

The memorial sets forth that by reason of 
more favorable freight rates granted by the 
railroads to substitute building materials the 
carriers are losing both in tonnage and the 
rate per ton. The modern substitutes for lum- 
ber are lighter, it is pointed out, and each car 
of substitutes loses the carrier four tons of 
lumber tonnage. 

It is reliably estimated, according to the 
memorial, that in the last five years the rail- 
roads have deprived themselves of nearly $6,- 
000,000 in lumber revenue, it being argued that 
the disparity in effective freight rates is en- 
couraging the consumption and shipment of 
substitutes and discouraging loads of lumber. 
In 1926 alone the estimated loss in revenue to 
the railroads is $2,660,000. 

The memorial states that the lumber indus- 

try pays a yearly freight bill of $400,000,000 
and yet “is now unable to move large volumes 
of forest products because prices will not per- 
mit them to stand the present shipping costs.” 
The lumber industry maintains that since it 
provides the railroads with more cars of rev- 
enue freight than any other industry, with a 
single exception, it believes the carriers will 
desire to correct any existing prejudicial con- 
ditions and hopes that they will take steps ap- 
propriate to that end. 
__It is stated that in 1926 one car out of every 
fifteen loaded contained forest products, and 
that lumber contributes more than 7 percent of 
all revenue freight loading. On the other 
hand, the railroads directly and indirectly pur- 
chase 25 percent of the annual timber cut of 
the country, including millions of railway ties, 
billions of board feet of timbers and lumber 
for building bridges, fences, docks, wharves, 
freight cars, floating equipment, telephone and 
telegraph poles, etc., costing annually about 
$170,000,000. 

As illustrating the consequences of what the 
industry considers unfair freight rates, it is 
pointed out that a certain fiber board utilized 
3,819 cars in 1926, thereby displacing lumber 
that would have required 15,400 cars. 


Position of Lumbermen Outlined 


The general position of lumbermen is out- 
lined as follows: 

Time was when lumber was practically the only 
building material with competition only between 
species. But in recent years there have sprung up 
many substitute building materials which through 
vigorous merchandising methods and salesmanship, 
have cut deeply into the markets for lumber. Struc- 
tures of freight rates have been built up which in 
substantial effect in some instances constitute a sub- 
sidy to these competing materials, are a detriment 
to the lumber industry and a loss to the carriers. 

3e it understood that the lumber industry is not 
seeking the favor of the carriers, nor their aid in 
attempting to ‘“‘beat” its competitors. These facts 
are important alike to the railroads and the lumber 
industry. The other problems of the lumber industry 
relating to better merchandising, advertising, sales-- 
manship and unfair competition are being energetically 
handled through a nation-wide trade extension cam- 
paign, which will doubtless result in an increasing 
volume of lumber revenue freight for the carriers. 


Points Out Importance of Lumber Industry 


The memorial goes into detail concerning 
the extent and importance of the lumber indus- 
try, its importance to the railroads and rela- 
tionship to them, lumber production, prices and 
distribution, the volume of lumber traffic, lum- 
ber cargo shipments, commodity values as the 
basis of rate making, the low grade lumber 
problem, increased railroad damage claims due 


to the use of fiber shipping containers instead 
of wood, etc. In conclusion it says: 

In the foregoing the lumber industry has Placed 
before the railroads certain facts which, it is believed 
are of mutual interest and concern, and in respect of 
which, it is respectfully submitted, both have obliga- 
tions. The lumber industry is endeavoring to cor. 
rect its present difficult situation by engaging in q 
nation-wide research and trade extension campaign, 
It is confidently believed that lumber will regain those 
markets which should never have been lost, and wil] 
create new fields for America’s favorite building and 
industrial material. It is frankly admitted that the 
lumber industry has been unduly complacent while 
competitors have launched forward. The lumber in. 
dustry wants no favors. It does not want the rail- 
roads to assume any portion of its burden. But it 
does not want to be handicapped by competition from 
other materials subsidized—for that is the practical 
effect—by freight rate advantages to which, from the 
standpoint of sound economy and accepted principles 
of rate-making, these materials are not entitled. 

The lumber industry respectfully submits that lum- 
ber is now bearing more than its full proportion of 
the transportation burden with a yearly freight bill 
of more than $400,000,000; and that it is now unable 
to move large volumes of forest products, the market 
price of which will not permit them to be shipped at 
present costs of transportation. Can the same be said 
for the substitute building materials Can it be said 
of a commodity like Celotex, still enpoying a basis 
of freight rates originally fixed at comparatively low 
levels in order to move traffic which would not be 
moved at higher rates, but which is now able and is 
offering to deliver its product at a uniform delivered 
price to any point in the United States, regardless 
of the freight rate? 

The railroads of the United States are respectfully 
requested to make an immediate investigation of the 
rates on substitute building materials in comparison 
with lumber. In connection with such investigation 
the lumber industry hopes and believes that the car- 
riers will give careful consideration to the facts sub- 
mitted in this memorial, and particularly to the effects 
of the displacement of lumber by substitute materials 
and the extent to which that displacement is due to 
preferential rate advantages. 

In addition to the National Lumber Manu- 
facturers’ Association, the memorial is signed 
by the California Redwood Association, Cali- 
fornia White & Sugar Pine Manufacturers’ 
Association, Hardwood Manufacturers’ Insti- 
tute, Florida Dense Long Leaf Pine Manufac- 
turers, North Carolina Pine Association, 
Northern Hemlock & Hardwood Manufactur- 


ers’ Association, Northern Pine Manu- 
facturers’ Association, Southern Cypress 
Manufacturers’ Association, Southern Pine 


Association, Western Pine Manufacturers’ As- 
sociation, West Coast Lumbermen’s Associa- 
tion and Western Forestry & Conservation 
Association. 


Decrease in Freight Loadings 


Wasurncton, D. C., Aug. 3.—Freight cars loaded 
with revenue freight for the week ended July 23, 
totaled 1,012,424 cars, according to reports filed today 
by the carriers. This was a decrease of 4,358 cars 
below the preceding week. Compared with the cor- 
responding week last year, the total for the week of 
July 23 was a decrease of 65,769 cars, and a decrease 
of 21,095 cars under the corresponding week in 1925. 

Coal loading amounted to 150,561 cars. This was 
a decrease of 33,849 cars under the same week last 
year, and a decrease of 28,555 cars compared with 
the same period two years ago. 

Grain and grain products loading totaled 47,994 
cars, a decrease of 13,805 cars under the same week 
in 1926 and 1,052 cars below the same period in 
1925. In the western districts alone, grain and grain 
products loading totaled 32,050 cars, a decrease of 
11,435 cars below the same week last year. 

Forest products loading totaled 68,010 cars, 3,677 
cars below the same week last year and 2,992 cars 
below the same week in 1925. 


Rates From Minnesota Points 


Wasuincton, D. C., Aug. 1—The Good- 
willie-Green Box Co., of Wausau, Wis., and 
Rockford, Ill. has filed with the Interstate 
Commerce Commission a complaint against 
the Chicago, Milwaukee & St. Paul Railway 
Co. and others, alleging that the carriers dur- 
ing the two-year period prior to Nov. 5, last. 
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applied unjust, unreasonable and unduly preju- 
dicial rates on shipments of lumber from Clo- 
quet, Virginia and Bemidji, Minn., and Fort 
The rates applied 
were: From Cloquet 18% cents a hundred 
pounds, from Virginia 22 cents, from Bemidji 
and Fort Francis 24% cents. It is declared 
that reasonable rates would have been 15% 
cents from Cloquet, 19 cents from Virginia 


s 


and 2114 cents from Bemidji and Fort Francis. 
Reparation aggregating $1,351.84 is requested 
on this basis, together with reasonable rates 
for the future. 
Southern Pine Association Intervenes 

The commission has issued an order permitting 
the Southern Pine Association to intervene in and 
become a party to the proceeding in Docket No. 
19.567—Boise Payette Lumber Co. vs. Abilene & 
Southern Railway Co et al. 


Switching Charge Increase Canceled 


Mempuis, TENN., Aug. 3.—Cancellation of proposed 
increased switching charges on lumber recently an- 
nounced by the Mobile & Ohio Railroad, affecting all 
stations along its line, is announced by J. H. Towns- 
hend, secretary-manager of the Southern Hardwood 
Traffic Association, on receipt of advice from the 
carrier and the eastern manager of the traffic associa- 


tion. Application was filed yesterday with the Inter- 
state Commerce Commission asking for cancellation 
on one day’s notice. The cancellation of these charges 
will save thousands of dollars to lumber shippers lo- 
cated along the lines of the Mobile & Ohio Railroad. 

Some time ago the Mobile & Ohio announced that 
effective on July 7, 1927, its switching charges would 
be advanced from $2.25 and $3.60 to $6.30 a car. 
Officials of the traffic association immediately took 
action, and the Interstate Commerce Commission sus- 
pended these rates allowing time to go into the mat- 
ter of the proposed increase with officials of the Mobile 
& Ohio. An immediate objection was made to these 
charges by Mr. Townshend and this was followed by 
several conferences with officials of the Mobile & 
Ohio Railroad, including conference in Memphis re- 
cently with Walter Shipley, traffic manager of the 
railroad. 


“Rapio VILLAGE” is the name bestowed upon 
Malpas, a new suburb of Newport, England, 
for the reason that every house in that suburb 
is provided with a wireless aerial and a mast 
of a standard pattern. It is said that landlords 
have made these additions to prevent the erec- 
tion of unsightly masts. This practice has 
created an active demand for wood for these 
radio masts. 

















Problems Confonting Business 


Responses to a letter of inquiry sent by Lewis 
E. Pierson, president of the Chamber of Com- 
merce of the United States, to its members to 
obtain a cross section of business opinion re- 
garding the problems of greatest importance 
confronting business and the country at large 
show a wide diversity, but several questions 
are obviously looked upon as outstanding. 

As indicated by these responses the first six, 
in the order of their importance, are: Flood 
control, taxation, agriculture, railways, water- 
ways and forestry. 

Others are: Repeal of the Sherman anti- 
trust law, government in business, the Panama 
Canal and its effect on economic conditions, 
chain stores and tariff revision. 

Flood control heads the list, with tax reduc- 
tion second, and plans are under way for the 
consideration of both of these important sub- 
jects by the 70th Congress. Agricultural leg- 
islation and the consolidation of railroads also 
are expected to occupy important places in the 
Congressional program. 

Latest reports reaching Washington are that 
President Coolidge will call an extraordinary 
session of the new Congress on a date between 
Oct. 20 and Nov. 1. Many leaders favor the 
calling of an extraordinary session about that 
time because of the many major matters that 
must be disposed of before adjournment. 


Basis of Future Wage Levels 


Maintenance of the social position of the 
wage earner on a par with that of other con- 
sumers is to be the basis of future wage levels 
in the policy of the American Federation of 
Labor. This declaration is made by President 
William Green in the August issue of the 
American Federationist under the caption, 
“The Modern Wage Policy of the American 
Federation of Labor.” Mr. Green says: 

One of the chief tasks of organized labor has al- 
ways been to secure higher wages for workers. The 
struggle for higher wages now enters its third phase. 

In the earliest period organized labor struggled for 
higher money wages. Instead of $10 a week it tried 
to secure $11 a week, and the next year perhaps $12. 

A second period in the wage policy began as organ- 
ized labor realized that the amount of money is no 
adequate measure for deciding whether a wage is high 
or low and that it is necessary to relate money wages 
to prices. Then organized labor struggled for higher 
real wages—that is, wages that would buy more. 

Higher real wages from a social point of view do 
not improve the situation of the worker if produc- 
tivity increases more than real wages. For higher 
productivity without corresponding increase of real 
wages means that the additional product has to be 
bought by others than the wage earner. This means 


that the social position of the wage earner in relation 
to other consumers becomes worse because his stan- 
dard of living will not advance proportionately with 
these of other groups. 

The American Federation of Labor is the first 
organization of labor in the world to realize the im- 
portance of the factor of productivity in economic 
society. It no longer strives merely for higher money 
wages; it no longer strives merely for higher real 
wages; it strives for higher social wages, for wages 
which increase as .measured by prices and produc- 
tivity. 

This modern wage policy lifts the movement to an 
absolutely new level, for higher real wages meant, 
only betterment of the economic position, while higher 
social wages mean betterment of the economic and 
social position of the worker. The modern wage pol- 
icy guarantees an active but stable development of 


industrial society. 
eee aeaeaeaeeaan: 


June Manufacturing Production 


Reports to the Deparment of Commerce 
show that manufacturing production in June 
was smaller than in May, after adjustment 
for working-time differences. As compared 
with a year ago, however, industrial output 
was greater. With no adjustment for vary- 
ing number of days in the month, production 
of foodstuffs, textiles, lumber, leather, stone 
and clay products, nonferrous metals and to- 
bacco showed increases over the preceding 
month. As compared with a year ago, larger 
production was registered in food-stuffs, tex- 
tiles, chemicals and oils, stone and clay prod- 
ucts and tobacco, other groups declining. The 
production of raw materials, although smaller 
than in May, was greater than in June, 1926, 
all groups increasing over a year ago except 
forest products, which declined. 

Stocks of commodities, after adjustment for 
seasonal variations, showed no change from 
the preceding month, but were higher than in 
June a year ago. 


Planes for Forest Fire Patrol Work 


Army pilots recently left the Rockwell Air 
Intermediate Depot and brought in ten United 
States Air Mail DeHaviland planes to be re- 
conditioned for forest fire patrol during the 
present season. For the last two years the 
Army Air Corps has furnished planes for 
this important patrol work. This year, how- 
ever, with the Post Office Department out of 
the air mail operation, which has been turned 
over to private commercial concerns, mail 
planes were made available for this work. Five 
fire patrol bases are maintained by the Forest 
Service, namely, Griffith Park, Glendale, Calif. ; 
Mather Field, Calif.; Eugene, Ore.; Seattle 
and Spokane, Wash. 











Here’s Lumber 
That Pleases 
Carpenters 


It works easy under 
the saw, plane or chisel 
and minimizes time 
spent in _ sharpening 
tools. If you want to 
make your carpenter 
friends and builders 
happy sell them 


Goldsboro 
N.C. Pine 


This soft, light easy 
working lumber fits into 
practically all building 
jobs. It is economical for 
the builder and profitable 
for the dealer. 


Our excellent rail and 
water facilities enable us 
to give ‘‘ jiffy service’’ to 
buyers on the East Coast. 
Let us prove it on your 
next order for any items in 
North Carolina Pine. 


Johnson €& 
Wimsatt 


WASHINGTON, D. C. 
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Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our or- 


ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
about the values we're featur- 
ing in 

YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 
LUMBER COMPANY 
St. Louis, Mo. 
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A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL” “THE WOODS” 
IN FOREST LAND.” ET 


EEE | 
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Douglas Malloch known all over America, 
swherever people gather to hear clean stories, 








enjoy happy evenings, and read aloud or listen 
to verve such as bs, filled with homely sentr- 
ments and a happy spint. “The poet whe 
makes lrving a joy,” they say of him. 

Ths new collection contains favorites that 
Mr Malloch has read or recued throughout 
the country. Alll vides of life and bumor are 
represented, but perhaps the commonest note is 
the ome struck im the lines, “His Heritage,” 
y ] where a father says to bus boy: “I know you'll 
% i grt along,” and adds 

ty “I know, somehow or other, 

he Because you always had 

A whole lot of your mother, 


And 2 lute of your dad” 


























A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 


431 S. Dearborn Street, Chicago 











Business Changes 


ALABAMA. Mobile—Cowan Lumber Co. sold to 
Stover Lumber Co. 

ARKANSAS. Helena—G. G, White, of Detroit, 
Mich., has acquired Helena Oak Flooring Co., and 
will install machinery to manufacture wooden parts 
for automobiles. 

Hughes—George C. Ehemann Co., of Memphis, 
Tenn., is reported to move a hardwood plant to 
Hughes, 

CONNECTICUT. Willamantic—Weatherbee & 
Eaton succeeded by Windham Lumber Co. 

FLORIDA, Miami—Nettleton Lumber Co., of Se- 
attle, closing office in Miami. 

IDAHO. Nampa—Nampa Box Co. taken over by 
Coast Lumber Co. 

ILLINOIS. Maple Park—Armour Grain Co.’s 
yard sold to Shurtleff Co., of Sterling, Ill. 

Chicago—Cook & Yates Lumber Co, succeeded by 
Bert E. Cook Lumber Co. 

Springfield—White Woodworking Co. has taken 
over the C. A. Power Planing Mill Co. and its 
interior woodworking and fixture business will be 
continued and expanded, 

INDIANA. Claypool—Claypool Basket & Box 
Co. changing name to Logansport Basket & Box 
Co. and moving headquarters to Logansport. 

IOWA. Creston—Jackson, Sherry & Co. sold to 
Creston Lumber & Coal Co. 

KENTUCKY. Beattyville—C. T. Gregory, of 
Heidelberg Bending Works, reported to have ac- 
quired plant of Thos. Forman Co., and will install 
machinery to convert hickory logs into wagon 
stock, 

MINNESOTA. McIntosh—Chas. I. Otto sold to 
Wilcox Lumber Co, 

NEW JERSEY. Hampton—E. P. Baylor sold to 
Wilber B. Wolfram. 

NEW YORK. Jamestown—Palburg Lumber Co. 
now owned entirely by P. A. LeBlanc. 

Syracuse—Wm. C. Kramer has purchased the 
business of the Uhle-Kramer Box Co., with which 
he has been associated for many years and will 
eperate under his own name. 

NORTH CAROLINA, Littleton—E. E. Wollett 
& Son succeeded by J. R, Wollett. 

Shelby—P. M. Barger, who some time ago took 
over the interest of Jas. L. Donald in the P. , 
Barger Lumber Co. (Inc.) has liquidated and closed 
out the business of the Mocksville plant. The P. 
M. Barger Lumber Co. has been reorganized and 
is operating with offices in the Johnston Building, 
Shelby. 

OHIO. Cincinnati—Schleyer-Sand Lumber Co. 
changing name to Schleyer-Sand Walnut Co. 

OREGON. Buxton—Buxton Lumber Co. suc- 
ceeded by Ellwood Lumber Co. 

Klamath Falls—Mill of Wheeler-Olmstead Lum- 
ber Ce. purchased at sheriff's sale by F. Hill 
Hunter, head of the Sawmill Engineering Co., 
who was sole bidder. 

TEXAS. Houston—T. W. Jeanes, Jr., sold inter- 
est in Burgess Lumber Co. to E. E. Burgess. 

Littlefield—J. W. Porcher Lumber Co, sold to 
Wm, Cameron & Co, 

UTAH. Kaysville—Brown Lumber Co. sold stock 
to Morrison-Merrill Co., of Salt Lake City. 

WASHINGTON. Hillsboro—W. R. Hayden has 
sold his sawmill to J. V. Heisler and W. L. Par- 
sons, 

Tacoma—George Roedumsky has purchased a 
half-interest in the sawmill of Charles F. Faulk- 
ner. 

WISCONSIN. Ladysmith—Bissell Lumber Co., of 
Marshfield, moving offices to Ladysmith, where it 
has purchased the Fountain-Campbell Lumber Co. 
_ WYOMING. Lovell—Aldrich & Buchanan have 
increased capital stock and incorporated as the 
Diamond Lumber & Hardware Co., with 
Durkin as manager. The company has yards at 
Thermopolis, Basin, Greybull and Cody. 








Incorporations 


CALIFORNIA, Frazier Mt. Park (P. O. Lebac) 
—Crawford Lumber Co., incorporated. 

COLORADO. Denver—Boulder Lumber Co., in- 
corporated; capital, $60,000. 

GEORGIA, Perry—Houston Mfg. Co., incorpor- 
ated; capital, $15,000; veneer. 

Wadley—Wadley Veneer & Basket Co., incorpor- 
ated; capital, $20,000. 

INDIANA. Terre Haute—Dresser Lumber Co., 
incorporated; capital, $40,000. 

LOUISIANA. Oakdale—Oakdale Wood Pro- 
ducts Co., incorporated; capital, $50,000, 

MASSACHUSETTS. Greenfield—Deerfield Ply- 
wood Co., incorporated; capital, $150,000. 

Worcester—Norback Co., incorporated; capital, 
$50,000; cabinet work. 

MICHIGAN. Detroit—C. T, Draper & Son, incor- 
porated. 

MONTANA. Billings—Billings Sash & Door Co. 
increasing capital to $75,000. 

NEW YORK. North Tonawanda—Weatherbest 
Shingle Co., increasing capital from $250,000 to 
$500,000. 

OKLAHOMA. Allen—L. B. Adams Lumber Co., 
incorporated; capital, $25,000; old concern. 

OREGON. Eugene—Siuslaw Mill & Shingle Co., 
incorporated; capital, $5,000. 

Lakeview—Peterson & Johnson Bros. Lumber Co., 
incorporated; capital, $25,000. 

Linnton—Western Woods, incorporated; capital, 
$5,000, 


Portland—Oregon Wood Specialty Co., incor. 
porated; capital, $2,000. 

TENNESSEE. Knoxville—Rule Co., _ incorpor. 
ated; capital, $100,000; wood and metal products. 

TEXAS. New Braunfels—Henne Lumber Co.,, in. 
creasing capital from $50,000 to $150,000, 

WASHINGTON. Forks—Forks Lumber Co., jn. 
corporated; sawmill. Capital, $15,000. 

Seattle—Yellow Cedar Co., incorporated; capital, 
$75,000; logging and sawmill. 

WISCONSIN. Milwaukee—Milwaukee Wood. 
work & Pattern Mfg. Corporation, incorporated, 


Casualties 


ARKANSAS. Jerome—Sawmill of Jerome Hard. 
wood Lumber Co. destroyed by fire with loss of 
$200,000; all equipment except power plant 
destroyed. 

MARYLAND. Salisbury—C. R, Disharoom & Co,, 
loss by fire in crate and basket plant, $20,000. 

OHIO, Cleveland—Cuyahoga Lumber Co., loss 
by fire, $2,500. 

Toledo—Mauk Lumber Co., loss by fire, $75,000, 

OREGON. Chiloquin—Williams Lumber Co., loss 
by fire, $20,000. - 

Ashland—Harrah-Larabee lumber mill damaged 
by fire; loss, $20,000. 

Medford—Sawmill of Joseph Harris burned. 

WASHINGTON. Olympia—Sawmill of Springer 
Mill Co. destroyed by fire with loss of $100,000, 


New Ventures 


ARKANSAS, Barham—J. W. 
started a sawmill. 

Mountain Home—C. O. Bucher has started a re- 
tail lumber business. 

CALIFORNIA. Marysville—Armbruster & Par- 
rish have started a moulding manufacturing busi- 
ness. 

Oakville—Wray Hardwood Co. starting a saw- 
ll. 





Mitchell has 


mi 

San Francisco—Feather River Pine Mills open- 
ing offices at 1 Drumm S&8t. 

San Francisco—C. E. Coats and H, R. Cinnamond 
have engaged in the flooring business at 7th and 
Brannan. 

San Francisco—F. P. Fisher & Co, have engaged 
in the millwork business at ‘236 Rich St. 

San Ysidro—San Ysidro Lumber Co. recently be- 
gan business. 

COLORADO. Pueblo—Pueblo Brokerage Co. 
starting a commission lumber business, 

CONNECTICUT. Hartford—Andrew & Peck Co. 
adding retail yard. 

KANSAS. Natoma—Houston-Doughty 
Co. opening retail lumber yard. 

MICHIGAN. Auburn Heights—H. H,. Crisp & 
Sons opening retail lumber business. 

MISSOURI. Butler—Logan-Moore Lumber Co. 
will erect lumber yard and sheds; investment about 
$50,000; headquarters Kansas City. ‘ 

Stotesbury—Page Lumber Co. erecting plant; 
lumber yard and filling station. 

NEBRASKA. Decatur—Carrol Henning will 
open a lumber yard and building supply business. 

NEW YORK. Syracuse—Daly Lumber Co, has 
started in the retail business. 

NORTH DAKOTA. Hoople—Nels Folson & Son 
opening lumber yard; building sheds. 

OKLAHOMA. Cushing—W. R, Pickering Lum- 
ber Co. will open yard; $4,000 buildings to be 
erected at Oak St. and Harrison Ave. 

Tulsa—H. H. Janns opening yard at Eleventh St. 
and Katy Road. 

OREGON. Brogan—R. M. Davison recently be- 
gan lumber business. 

Lorane—Wyatt & Lanning have started a saw- 
mill, 

Springfield—Lorane Timber & Milling Co. open- 
ing mill here. 

TEXAS. Petersburg 
a lumber business. 

VIRGINIA. Bacova—Tidewater Hardwood Co. 
starting a sawmill. 

WASHINGTON. Cinebar—R. A. Benson starting 
a sawmill, 


New Mills and Equipment 


CALIFORNIA. Jackson—Amador Mill & Lum- 
ber Co. completing erection of sawmill. 


FLORIDA. Gainesville—Shands Mfg. Co. ac- 
quired building here and is moving barrel factory, 
including equipment, from Green Cove Springs, 
Fla.. 

Inverness—Allen Lumber Co., Crystal River, Fla., 
investing about $40,000 in erection of office build- 
ing, lumber and storage sheds, etc., for retail 
branch. 


INDIANA. Angola—A new lumber plant will be 
located at Angola as the result of a conference 
between J, H. Bruce, of Bryan, Ohio, with of- 
ficials of Angola Chamber of Commerce, Mr. 
Bruce will erect hardwood lumber plant on North 
Wayne St. and will build factory for manufacture 
of dimension stock. 

LOUISIANA. Bogalusa—Bogalusa Furniture Co., 
recently chartered with $100,000 capital, reported 
planning establishment of furniture plant. 

NORTH CAROLINA. Dunn—Eagle Furniture 
Co., recently organized, reported planning early es- 
tablishing of furniture plant, 

Hamlet—Cowan-Morton Furniture Co. will estab- 
lish furniture plant. 

Greensboro—Globe Mfg. Co., of High Point, furni- 


Lumber 





Stephenson Bros, will open 
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ture, planning installation of new equipment and 
enlargement of plant of Ideal Table Mfg. Co., of 
Greensboro, recently purchased, 


OREGON. Harrisburg—J. E. & J. 
opened sawmill as Keith Lumber Co. 

Rainier—Geo, L. DuBois is about to begin erec- 
tion of sawmill. 

Portland—New market for spruce lumber to 
pe found in airplane manufacturing plant to be 
established here soon, according to report, by J. 
c. Rankin, of Rankin Flying Service which filed 
articles of incorporation; capital, $100,000. 


PENNSYLVANIA, Wilkes-Barre—Chapin Lum- 
ber Co. will erect new mill and make other im- 
provements costing about $150,000, 


SOUTH CAROLINA. Sumter—Brooklyn Cooper- 
age Co. building stave and heading mill. 


TENNESSEE, Nashville—Lamb & Co., 
ture, erecting new plant; cost, $100,000. 


TEXAS. Mount Pleasant—Geo. C. Ehemann Co., 
of Memphis, Tenn., will establish a hardwood mill 
here. 

WASHINGTON. Deer Park—Automatic sprink- 
Jers, pump and boilers being installed in plant 
of Deer Park Lumber Co. 


BOOK REVIEWS 


Book for Amateur Wood Workers 


In the aggregate the quantity of wood used 
for odd jobs done about the house by boys and 
men who make no claims to being carpenters 
or cabinet makers must be very large. It is a 
rare household that does not have a few wood- 
working tools, and many a household would 
be better served if it had a few more. As a 
material for making useful articles and for 
making needed repairs and improvements about 
the house wood has no rival. Anybody pos- 
sessed with even the minimum of skill and 
with a saw, a square, a plane and a hammer 
and nails can build small structures and do 
simple jobs at odd times with profit to himself 
and satisfaction to his family. The sale of 
lumber for these purposes if pushed a little by 
the lumberman might be greatly increased. 
The fact is that makers of woodworkers’ tools 
push the sales of their tools for just such work 
and it would be a good thing if lumbermen 
would codperate with them in promoting ama- 
teur carpenter and cabinet work. 


One of the best examples of this sort of sales 
promotion is afforded by the Stanley Rule & 
Level Plant, of New Britain, Conn. This com- 
pany has just published a booklet entitled 
“How to Work with Tools and Wood,” with 
the subtitle “For the Home Workshop.” If 
this booklet were prepared and published by 
lumbermen for lumbermen it could hardly 
serve them better than as it is, published by 
a manufacturer of woodworking tools to pro- 
mote their sale. 


In this booklet the author describes and 
makes perfectly clear by means of text and 
illustration all of the simple operations that 
the average home carpenter is likely to want to 
perform. The book is brief and yet there is 
no sparing of words or pictures where they, 
are needed to achieve the end in view. It con- 
tains numerous references to the lumberman 
as a source of wood supply and of information 
about wood. Indeed, this book made available 
to amateur carpenters and householders gener- 
ally ought to do as much in promoting the sale 
of lumber as in the sale of woodworking tools. 


As already intimated, the Stanley Rule & 
Level Plant has prepared the book as a sales 
aid and it is therefore distributed through 
hardware dealers. Copies may be obtained by 
lumbermen either from the local dealer or di- 
rect from the main office of the company at 
New Britain, Conn., at $1 each. Lumbermen, 
of course, who handle hardware may obtain 
the book on the terms provided for by the 
Stanley company which will be made known on 
request. In connection with the book the 
Stanley company supplies plans for various 
handy articles, such as a book rack, a flower 
box and fern stand, dog house, kitchen cabinet, 
cedar chest, kitchen seat and step ladder, gar- 
den seat, tool chests, work benches. These 
plans are complete in each case and are sup- 
plied at 10 cents a copy. The list now num- 
bers 25 but the company will tell where to get 
plans not included. 


Cc. Keith 


furni- 

















| MANUFACTURER and DEALER 


General Purpose Resaw Folder 


The Yates-American Machine Co., of Beloit, Wis., 
has recently distributed to woodworkers an illustrated 
folder dealing with high grade general purpose resaws 
well suited for planing mills, furniture factories, 
sash and door plants, box factories and sawmills. These 
two resaws, known as the Yates-American V-54 and 
V-60, according to the company, “represent the sound- 
est investment in general purpose resaw value of to- 
day. They are constructed to operate at fast feeds . 
with absolute precision, and they give you years of 
uninterrupted good service.’’ Complete details of the 
V-54 and V-60 resaws will be sent to interested par- 
ties by the Yates-American Machine Co. 
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Develops New Red Protective Paint 


Industrial plants, steel mills and coal mines in the 
Pittsburgh district are adopting the new red protec- 
tive paint developed by the General Electric Co. for 
use with direct-current motors which are subject to 
acids, alkalis, oil or dust. This paint is used effec- 
tively on the ends of the commutators and between, 
the ends of the commutator bars and comb to prevent 
the entrance of oil, moisture, carbon and copper dust. 
No. 880 red protective paint, handled by the merchan- 
dise department of the General Electric Co. at Bridge- 
port, Conn., prevents gas, oil and water leaks. It can 
be applied by brushing or dipping, requires no priming, 
and produces a hard, smooth and glossy film. 

In the Pittsburgh territory some companies upon in- 
stalling a new commutator apply a coat of this new 
paint to the section where the V rings fit in. The 
new comb rings are then installed and the insulated 
parts of the commutator are painted. A number ot 
mining companies in the central Pennsylvania field are 
using the paint on storage battery locomotives when a 
new battery is installed, the battery box, container and 
top of the cells and terminals being given a liberal 
coat, thus preventing corrosion. The field coils on 
direct-current pump motors, exposed to oil and mois- 
ture, and the stators of induction motors are also 
being painted by several users. Manufacturers of fuel 
oil burners are also using this new paint, which has 
also been found efficacious in protecting the under size 
of automobile mudguards. 


New Locations for Two Offices 


The Climax Engineering Co., of Clinton, Iowa, an- 
nounces that its Chicago office has been moved to 
1608 Harris Trust Building, 111 West Monroe Street, 
with F. E. Blanchard in charge. This office was 
previously located in the same building, but on a 
different floor. 

Announcement has also been made that the J. L. 
Latture Equipment Co., of Portland, Ore., represen- 
tative of the Climax Engineering Co. in Oregon, 
Washington and Idaho, has moved its offices and 
warehouse to 312-314 East Madison Street, Portland, 
where a line of Climax engines, power units and re- 
placement parts are carried in stock for the conven- 
ience of users in the Northwest. 


Distributes Publicity in Argentina 


SEATTLE, Wasu., July 30—That the trade 
extension campaign for fir lumber and other 
West Coast forest products is gaining headway 
in the Argentine is indicated in a letter received 
recently by the West Coast Lumber Bureau. 
It has come from Long, Roberts & Co., Buenos 
Aires, through W. J. Mulligan & Co., of San 
Francisco, and says: 

We believe that regular distribution of “Big Trees’ 
among English-speaking architects, railway engineers 
and others in this country would be of considerable 
assistance to us in increasing the use of West Coast 
lumber on River Plate, and we would like very much 
to have at least fifty copies of each issue. 

The letter also expresses interest in bureau 
publications such as “Douglas Fir and South- 
ern Pine,” and “The Mechanical Properties of 
Timbers,” observing: “We would like very 
much to be able to give copies of these book- 
lets to the chief engineers of all the principal 
railways here, and to leading architects and 
others.” The request for Big Trees and other 
literature was filled promptly by the publicity 
department of the bureau, under J. B. Fitz- 
gerald. 

S@eaaaaaaaaaaaaaaa: 

KasKASktA, IIl., was the first town to be 
established east of the Rocky Mountains and 
west of Pittsburgh. 


Cd PACIFIC COAST CI 


Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 





Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 














ALASKA 
SPRUCE 


BRINGS 





wHy? MERIT 


AIR DRIED FACTORY STOCK 
AND CLEARS— 
Shipment anywhere. 


NORTHWEST SPRUCE CO. 
968 Stuart Building, SEATTLE, WASH. 


REPRESENTING: 
Ketchikan Spruce Mills, - 
Wrangell Lumber & PowerCo. - 
Juneau Lumber Mills, - : . 


Ketchikan, Alaska 
Wrangell, Alaska 
Juneau, Alaska 














We Can Quickly 
Fill Your Orders 


for all standard 
items in lumber, + % 
lath and shingles © ” 


right from our 
large stocks on 
hand. Our daily 
capacity of 225,- 
000’ lumber; 150,- <S, Ont 
000 lath and 50,000 
shingles keeps well 


vy 
balanced stocks. ? 


White River Lumber Co. 


ENUMCLAW, WASH. 
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Co PACIFIC COAST Co 


MIXED CAR 


Shipments from our 


Minnesota 


Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 











“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER oo. 


Minneapolis, ° © 





Minn. 














When West is East 


We can now supply you with your 
requirements in Philippine Mahog- 
any, a real red uniformly ribbon 
grained hardwood of beautiful 
texture and rich appearance. 


The price on this material is in line 
with our regular policy—real value 
for your money. 


Write Us for Information— 
Prices—Samples. 


Harry P. Kennedy & Co. 


538 Henry Building, 
SEATTLE 




















IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 
or can include 


CEDAR or SPRUCE BEVEL SIDING 
or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE WASH. 














Machine Molder Practice 


A manual on molder wor! ‘molding mack operation and 
endence oft pomee mol ine. Pub- 
li by a practical her who > tavdies 
many thousands of pleas to 0 ee ather the n: 
information. Bound in Red Leather. $2.50, 
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News Notes from Ame 


Tacoma, Wash. 


July 30.—Low humidity and hot weather have 
brought the annual period of menace from forest fires 
in the Tacoma district. So far no fires of any im- 
portance have been reported, and extraordinary pre- 
cautions are being taken by timber owners and for- 
estry officials. Most of the logging camps are closed 
for the danger period. The St. Paul & Tacoma Lum- 
ber Co. was forced to turn out its entire logging crew 
to fight a forest fire last Saturday in the new work- 
ings between Kapowsin and the Rainier national park. 

The garage and warehouse of the John Dower Lum- 
ber Co. were destroyed by fire Thursday night. The 
loss was estimated at $50,000, the greater part of 
which is accounted for by a stock of hardwood floor- 
ing, stored in the building. While the Dower com- 
pany’s garage was burning another attempt, the fourth 
this month, was made by an incendiary to destroy 
the plant of the American Wood Pipe Co. This fire 
was extinguished with slight damage. It is believed 
that the incendiary is insane. The plant has been 
under guard for some time but all efforts to capture 
the pyromaniac have failed. The Hubbard Cabinet 
Works was also damaged by fire Thursday night. The 
loss was not large and is covered by insurance. The 
Springer mill at Olympia, destroyed by fire last Satur- 
day with a loss of $100,000, will be rebuilt at once, 
according to C. H. Springer, manager. The blaze 
destroyed the storage shed and a large amount of fin- 
ished lumber. 

Announcements by Ralph H. Shaffer, president ot 
the Shaffer Box Co., of definite plans for the con- 
struction of a 50-ton pulp mill, which will use the 
waste from the box plant, brings to Tacoma another 
important industry. The new mill will be a sulphite 
plant. The capitalization of the Shaffer Box Co. has 
been increased from $400,000 to $1,267,000, and there 
will be issued 9,000 shares of 7 percent preferred and 
12,000 shares of common stock. Plans for the new 
mill have been prepared by L. A. DeGuere, prominent 
paper mill engineer of Wisconsin Rapids, Wis. Con- 
struction is to start in the near future. The Shaffer 
company’s proposed mill,is the second plant of the 
kind to locate in Tacoma. John Buffelen, president 
Buffelen Lumber & Manufacturing Co., has already 
started work on a pulp mill adjoining his group of 
industries. 

Tacoma is developing so rapidly as the principal 
Pacific coast gateway for imported hardwood lumber 
that the Portacoma piers have put mahogany lumber 
or logs on a board foot measurement basis, instead of 
charging wharfage by weight. This puts mahogany 
on the same basis as fir and other softwoods and re- 
duces the charges to the consignee. 

More than five hundred employees, and their wives 
and families, attended the annual picnic of the St. 
Paul & Tacoma Lumber Co. at Redondo beach last 
Saturday. Water sports, athletic events, dancing and 
boating occupied the afternoon and evening. A spe- 
cial steamer was chartered to carry the picnickers to 
the beach, and the company provided a merry-go- 
round and a Ferris wheel which gave free rides to 
the children. There was no formal program. 


Seattle, Wash. 


July 30.—There is a slight but clearly discernable 
upward trend in the red cedar shingle business, ac- 
cording to E. J. McMaster, sales manager of the 
John McMaster Shingle Co. Conditions are a little 
better than they were, there is a little heavier volume 
of transactions, and prices on clear grades manifest 
a small but unmistakable tendency toward stiffening. 
“Inquiry is quite general,” says Mr. McMaster, “and 
all reports from sales connections are encouraging.” 
The John McMaster Shingle Co. does a large busi- 
ness all over the country, especially in Minnesota, 
Iowa, Nebraska, Kansas and Oklahoma. This famous 
brand is also well-known in New York State and 
throughout New England. 

J. S. Alexander, of Sydney, Australia, manager of 
the merchandising department of the Burns-Philp Co., 
making his first tour of the West Coast region, is 
now in British Columbia, and will return home next 
month, sailing from San Francisco Aug. 10. 

Geo. A. Field, of the Field Lumber Co., Rapid City, 
S. D., has completed his initial tour of the fir mills 
of the Pacific Northwest, and is returning home by 
way of southern California. The Field Lumber Co. is 
the Rapid City representative of the C. C. Bronson 
Lumber Co. 

John Beck, of Wrangell, Alaska, manager of the 
Wrangell Lumber & Power Co., is in Seattle on a 
business trip, and will remain until about the middle 
of August. New installations at the mill include a 
burner, conveyor system and fuel hog. It is expected 
that after this work is completed the plant will run 


a , 


steadily. The mill has an 8-hour capacity of 60,000 
feet, and runs on spruce, hemlock and cedar. 

Harry J. Strong, secretary Trimpak Corporation, 
New York City, is a visitor in Seattle this week, Mr. 
Strong came to Seattle from Longview, Wash., where 
he had been consu Iting J. D. Tennant, of the Long- 
Bell Lumber Co., in connection with Trimpak prod. 
ucts. While in Seattle he gave a demonstration to a 
number of lumber and shingle manufacturers and dis. 
tributers at the offices of the West Coast Lumbermen’s 
Association, showing results obtained in fireproofing 
shingles by the new process owned by the above named 
corporation. Most severe blowtorch tests proved that 
the treated red cedar shingles would withstand a blow. 
torch flame better than the highest grade fireproof ma- 
terials of other kinds. 


Los Angeles, Calif. 


July 30.—Wholesale sales in July were about 10 
percent better than they were for the previous month, 
Mill representatives believe the market is firmer, 
However, there is still considerable room for improve- 
ment, and heavy inward shipments will tend to bring 
about the undesirable conditions of a month or six 
weeks ago. Increased building in Los Angeles and 
surrounding cities has created a considerable degree 
of optimism and the retailers are busier than they 
have been any time this year. Retail prices are, as 
a rule, firm, and the retailers expect an active trade 
until the season closes with the winter rains. A 
noticeable increase has also been noted in construc- 
tion in the rural districts, where good crops and bet- 
ter prices have enabled the farmers and ranchers to 
go ahead. 


Spokane, Wash. 


July 30.—Many tie mills in the Kalispell section of 
Montana are expected to shut down, because the 
Great Northern Railway has given notice that it will 
cease buying ties Aug. 1. Mills having contracts will 
not be affected. 

Idaho State timber covering 2,160 acres and ap- 
praised at $94,460 will be sold at auction in Coeur 
d’Alene today. This lies in the district north of Rath- 
drum, and west of Twin and Spirit lakes. 


The new sawmill of the Brown Lumber Co., of 
Sandpoint, Idaho, located at Colburn, started sawing 
last Monday. 

John Humbird, vice president and general manager 
Victoria Lumber & Manufacturing Co., Chemainus, 
B. C., was in Spokane on business Thursday. 

Gordon R. French, former Spokane lumberman, who 
has been manager of the Miami branch for E. S. Ad- 
kins and Co., of Salisbury, Md., has returned to Spo- 
kane with his family, and will locate either here or 
in Portland. 


Portland, Ore. 


July 30.—Business in the fir lumber is just dragging 
along, featureless and with little fluctuation in prices, 
which are already at what manufacturers regard as 
bedrock. A. C. Dixon, general manager of the Booth- 
Kelly Lumber Co., was in Portland today en route to 
San Francisco to attend the meeting of the directors 
of the National Lumber Manufacturers’ Association. 
“Things are about as they have been for several 
months,” said Mr. Dixon, “just pegging along, with 
nothing to get excited over.” 

Although the forests are extremely dry as a result 
of a prolonged hot spell, few forest fires have been 
reported as yet, thanks to rigid precautions in all 
danger zones. The fires reported were quickly 
quenched. The campaigns carried on for several 
years by the Forest Service, the State and county 
organizations and other agencies are beginning to show 
good results. 


Kansas City, Mo. 


Aug. 2.—Prospects are showing a distinct improve- 
ment, especially from the standpoint of country de- 
mand. As a result of rains last week, a fine corn 
crop is assured. This comes on top of an unusually 
good wheat crop and good yields of oats and pota- 
toes, while at the same time live stock prices are 
tending to improve. The result is that the av- 
erage farmer is likely to be in much better finan- 
cial condition this fall than he has been for several 
years and will have money to spend for needed farm 
improvements. At the same time, the country towns 
will experience again the good effect of the “thawing 
out” of a lot of “frozen” bills. There has been a 
better inquiry from country yards in the last week 
than has come in for some time. Meantime, the 
forward looking country retailers are finding that 
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now is the time to place orders. On practically all 
items of yard stock, concessions can be had, as much 
as $5 on a good many items, and the next three weeks 
are likely to see a good many orders placea while 
low prices are to be had. 


Atlanta, Ga. 


Aug. 1.—With building more active than since early 
spring, demand for southern pine building items has 
been improving steadily. Retailers are now figuring 
on a larger amount of new construction work than at 
any time since the early part of the year. Most of 
current Georgia demand is for home building, but 
there is also a better call for larger construction. 
There has been no let-up in demand from the indus- 
trial field, while the railroad and millwork call is also 
more active. The outlook in the latter fieJd is espe- 
cially good. Prices in the southern pine list are prac- 
tically unchanged, though several items are showing 
an upward tendency. 


Minneapolis, Minn. 


Aug. 1.—Lumbermen throughout the Northwest now 
are watching the development of the crops. There is 
every reason to believe that the Northwest’s spending 
capacity will be materially enlarged this fall. There 
is much contemplated repair and construction work on 
farms, and in the smaller communities, dependent 
upon agricultural areas, building plans are now ma- 
terializing. 

L. J. Wilson, of Moss, Blais & Wilson, has made a 
close-up observation in northern Michigan and Wis- 
consin. He said that cedar operators in those sec- 
tions will produce lightly next season. The supply 
of short northern white cedar poles now is under 
contract. 

Announcement is made that the Thompson Yards 
(Inc.) have closed the division general offices at 
Mitchell, S. D., and their yards on the Milwaukee 
and Great Northern railroads now are handled through 
the Aberdeen (S. D.) division office, while those on 
the Northwestern line have been taken over by the 
Algona (Iowa) offices. 


Pittsburgh, Pa. 


Aug. 2.—Reports from their salesmen encourage 
the wholesalers to expect a fairly good business dur- 
ing the fall months, and some of them report a sur- 
prisingly good trade thus far in 1927, about on a 
leve! with that of last year. Hardwoods are enjoy- 
ing their share of business, and the mills are very 
reluctant to take orders for large consignments for 
future delivery at present prices. The lower grades 
are in active demand now and prices are held 
strongly. Oak continues to sell freely to the furni- 
ture trade, and considerable oak flooring is moving 
out. Chestnut is also moving to the furniture trade 
and for use in core work. The demand for Idako 
white pine and Pondosa pine is stronger, with prices 
unchanged. A fair volume of business in southern 
pine is reported, but prices are said to have reached 
a point where the mills feel that they will not ac- 
cept any business at a lower figure. In fact, some 
of the mills are said to be curtailing their output 
rather than sacrifice it at less than present prices. 


New York, N. Y. 


_ Aug. 1.—Construction work has toned down con- 
siderably during the last two months and the outlook 
for August business is anything but rosy for the ma- 
jority of retailers and wholesalers in the metropolitan 
area. There is no indicaton of an active buying move 
ment, shipments from all the producing centers have 
been curtailed and prices on nearly all lumber have 
remained just about stationary for a month or more. 
Prices of North Carolina and southern pine items are 
fluctuating more than others, but even in these there 
has been no marking down of prices to speak of and 
most wholesalers are using precisely the same lists from 
which they were quoting in June and July. The situa- 
tion in Idaho and Pondosa is something of an enigma 
to the New York lumberman, who feels that the mill- 
men of the Inland Empire must have ample stocks on 
hand and must be finding a satisfactory market some- 
where other than on the Atlantic seaboard. Fir con- 
tinues to sell fairly well and prices are firm. Some 
very large cargoes have come in of late and have been 
absorbed without causing so much as a ripple. 

George Bahr, secretary Long Island Dealers’ As- 
sociation, has warned its members to ‘“‘watch their 
steps.” He predicts that the next few months will 
Provide the acid test for those yards that are on a 
none too stable footing. The slowing down of con- 
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struction work has at least put an end to the appear- 
ance of new yards of a ‘“‘fly by night” character and 
a number have closed up during the last few weeks. 
Copies of the new “Code of Ethics’ adopted at the 
recent annual meeting of the Long Island Dealers’ 
Association are being distributed to the membership. 

Ralph H. Bockmier, of the Blackwell Lumber Co., 
Coeur D’Alene, Idaho, was in New York recently. 

Frank P. McNulty (Inc.), hardwoods, has moved 
his office to Room 2621, Grand Central Terminal. 

W. R. Pettit has been elected president of the Ro- 
tary Club at Huntington, Long Island. 


Milwaukee, Wis. 


Aug. 2.—A slightly better feeling prevails in the 
lumber market now, although retailers have not started 
to buy ahead. The construction industry is expected 
to show some life in August. In the northern part 
of the State and throughout the rural sections, hem- 
lock continues to move in good lots. In Milwaukee 
and other of the larger cities in this part of the State, 
those who are going to build are holding their con- 
tracts until late this month and September. Southern 
pine and fir are being taken for immediate use by the 
retailers, and their prices continue firm. 


Boston, Mass. 


Aug. 2.—Announcement that the Madawaska Lum- 
ber Co. had resumed operations this week was re- 
ceived optimistically among eastern spruce distributers. 
There is a strong effort again to make $40 the base 
price for spruce frames. Some mighty factors in the 
market are already quoting as much, and state they 
will refuse to concede even to valued customers. Re- 
sumption by the Madawaska plant is taken to mean 
that a sufficient volume of business to keep saws run- 
ning at the higher price is now in sight. The tone 
of the market is steady for the random lengths of 
spruce. Spruce and hemlock boards are very scarce 
and firm. Spruce lath may now be bought at $7 for 
154-inch, and $6.25 or a little less for 14-inch. 

Both white and red cedar shingles are very firm 
although quiet. Manufacturers of hardwood floor- 
ing continue to entertain very divergent views about 
its value. Southern pine flooring is offered at easy 
prices. Hardwood lumber is very quiet and prices 
hardly so firm. 

Higher prices for mahogany this autumn are pre- 
dicted, as there is a shortage of African logs and 
stiffening prices, while the crop of South American 
mahogany is also reported to be lighter than usital 
this season. Salesmen are coming in with the biggest 
volume of business secured since May. 

The Borden & Remington Company has opened a 
new salesroom on Pleasant Street, Fall River, Mass., 
in addition to the other branches and headquarters 


~ Philadelphia, Pa. 


Aug. 3.—Lumber demand has perceptibly sagged, 
with resulting lowered quotations by the wholesalers 
in the Philadelphia territory. Longleaf pine flooring, 
recently quoted at $90, has dropped to $86, witn 
other floorings proportionately reduced. No. 1 maple 
flooring, 13/16x2™%-inch, is offered at $70, with fac- 
tory grade quoted at $47. Southern pine dimension 
is in steady demand at unchanged prices. 

Seashore lumber dealers are experiencing a dul? 
season, and those in the Philadelphia territory report 
little or no construction going on. In Atlantic City, 
material is in demand by the repair contractors, but 
new operations are temporarily at a standstill. A\l- 
though building activity in Ocean City is not much in 
evidence, the retailers are optimistic that there will be 
a boom in the fall when the bridge is built connecting 
Ocean City with Atlantic City at Longport. 

The midsummer outing of the Philadelphia Whole- 
sale Lumber Dealers’ Association was held last Thurs- 
day at the Manufacturers’ Country Club, thirty-eight 
members and guests being in attendance. The golf 
tournament was close. J. R. Finley was the winner, 
with a gross score of 81. The contest for the booby 
prize was between John Rohrback and Walter Mingus, 
with Rohrback the “winner.” 

President Edward G. Miller, of the South Jersey 
Lumbermen’s Association, announces that plans are 
being made for an active fall and winter. A meet- 
ing will be held in the near future. Recently the 
association was reorganized, with Lawrence M. Kim- 
ball as secretary. Units are Gloucester, Cumberland, 
Salem and Burlington counties. The newest unit was 
recently formed at Vineland. 

Once the lumber trade claims a man for its own, it 
is seldom that he escapes. Theodore W. Miller sold 
his lumber business at Wolemdorf some time ago to 
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West Coast 
HEMLOCK 


Here’s the kind of stock you and your 
customers will like. It’s cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ or 18’ stock if you desire. 
Order some of it now. 


Pacific States 


TACOMA. JT yuymber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 




















The Polleys 


Lumber Co. 
Manufacturers of 
: Pondosa 
Pine 


Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
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Missoula, Mont. 





Sitka Spruce 


We cut our own timber, in a modern 
Band Mill, equipped with latest type 
Kilns and High Speed Planers. 


OUR SPECIALTY IS SHOP 
65 TO 80% EDGE GRAIN 
We Also Manufacture 
FIR AND HEMLOCK 
LUMBER AND LATH 
Capacity 150,000 Feet 8 Hours. 


Winchester Bay Lumber Co. 


Office and Mill: 
REEDSPORT, OREGON 


MEMBER WEST COAST LUMBERMEN'S ASS'N. 
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SALES AGENTS: 
Griswold-Grier Lumber Co. 
Evergreen Lumber Co. 





Service-Quality 


Douglas Fir - Joists 
Long Dimension - Timbers 
Bridge Ties - Planks 


WRITE US. 


The Griswold Lumber Co. 


Gasco Building, PORTLAND, ORE. 


























Sumpter Vatiey Pine 


The breezes of Sumpter Valley are 

soft, but the Pine is softer. The 

quality and texture sell it—not the 

price. 

One trial means another customer. 
Let us quote you. 


H. J. Anderson Lumber Co., Inc. 


Wholesalers and Manufacturers 


Western Lumber Products. 
301 - 338 Northwestern Bank Building, 
PORTLAND, OREGON 















Willapa Lastien Co. 


Fir 
Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - + RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 


Chicago Representative 
Western Wood Products Co., Builders Building 
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ed in colors by 
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to cover with 
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$1.50 postpaid. 
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431 South Dearborn Street, CHICAGO 
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the A. C. Klopp organization, and moved to Florida. 
Not so long ago he came back, and is now managing 
the Boyertown branch of the Merritt Lumber Yards. 
Important and extensive improvements are on the 
schedule of the B. B. Martin Co., of Lancaster, in the 
very near future. Its plans call for uptodate office 
building and shed at James and Charlotte streets. 


Norfolk, Va. 


Sales during the last week in North Caro- 
lina pine were very light, in both rough and dressed 
stock, and late reports are that a great many more 
mills have suspended operations voluntarily, while a 
number in the Carolinas and Georgia have had their 
production and shipments greatly curtailed by rainy 
weather. 

There has been very little demand for good rough 
lumber, either in edge or stock widths. There is a 
surplus of band sawn edge No. 2 and better, also 
stock widths except 12-inch, but good circular sawn 
edge widths are not so plentiful. There has also been 
a rather large curtailment in production of No. 2 and 
better stock widths. During the dry spell in the South, 


Aug. 1. 


ee 
heavy rains for this season have delayed shipments 
somewhat, but the mills have been able to take Care 
of present volume. The smaller units have been 
most handicapped. 


The hardwood market has continued quiet. 


= Impor- 
tant buyers of oak are entirely out of the market 
but it is reported that they will be back jn : 


couple of weeks for big blocks of stock. 


At an informal meeting at the Youree Hotel here 
on Thursday, a group of lumbermen of eastern Texas 
and western Louisiana, operating the greater number 
of mills in that territory, surveyed the. outlook for 
lumber and agreed that a very considerable overpro- 
duction is evident. About thirty-five mills have al. 
ready reduced operations to four or five days a week. 
Crop prospects are good, but the crops are a little 
late. 

That at least one boat will be operating commer. 
cially on Red River, between New Orleans and Shreve. 
port via Alexandria, was announced here this week by 
J. L. Pitts, of Alexandria, chairman of the joint water- 
ways committees of the 
Alexandria and Shreveport. 

Henry E. Hardtner, of Urania, La., has announced 
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The first ship-to-shore flight was accomplished last Monday, when Clarence 





etl 
nl 


> Chamberlain, 


trans-Atlantic flyer, hopped off the deck of the “Leviathan” and flew 100 miles to shore, landing 


on Curtis Field, New York. 


This feat, which is expected to have far-reaching effect on ocean 


transportation, was made possible through the construction above the bridge of the liner of a 
wooden runway 118 feet long and 24 feet wide, extending at an angle of 45 degrees from the 
starboard side off the port bow and sloping down at a 3 percent grade so that the plane would 


gain momentum quickly. 
of timbers. 


I . The runway was rigidly built of planks, resting on a stout substructure 
Chamberlain took to the air easily forty feet from the end of the platform, to the 


great surprise of everyone witnessing the attempt. Trans-Atlantic liners hereafter will undoubt- 
edly be equipped with similar airplane take-offs, and the demonstrated efficiency of wood for this 
purpose insures that this material will be used for their construction. David A. Burke, general 
manager of the United States Lines, in a statement following the ship-to-shore flight, predicted 
that “airplane service ship to shore on both sides of the Atlantic would cut about two days from 


ship runs for passengers and mail.” 


The above illustration shows workmen erecting the wooden 


platform on the “Leviathan” used by Chamberlain in his epoch-making flight. 





the mills were able to log in the swamp lands and get 
out more No. 2 and better. No. 3 lumber in 4/4 con- 
tinues very quiet and retail yards do not appear in 
terested though prices are very low. There has been 
a little better demand for 6/4 stock widths, but 
and 8/4 No. 2 and better have been slow. 

There has been little doing in 4/4 edge No. 1 box, 
either air or kiln dried, and there is a surplus of both 
kinds. Millmen refuse further price concessions. 
There has been very little demand for 4/4 No. 1 
stock box. The 4-inch box seems scarce in air or 
kiln dried. No. 2 edge and stock box, 4/4, has been 
very quiet, and those consumers interested in this item 
minus red heart and pitchy boards are making very 
low offers. Reports have been received of at least six 
mills closing down indefinitely because of prevailing 
prices. Box bark strips, 4/4, have been moving 
pretty well, but not quite as fast as present produc- 
tion. There is a good demand for low grade poplar 
box, rough and dressed, and also a better demand for 
pine cull red heart, as well as oak dunnage. 

Sales of flooring and other planing mill items are 
very light, and millmen are not pushing stock as 
vigorously, because to do so would depress prices. 
Roofers, kiln or air dried, have been very quiet. 
However, air dried stock is scarce, due to heavy rains 
in the southern States. Mills now running are sold 


ahead. 
Shreveport, La. 


Aug. 1.—Orders for southern pine are scarce. The 
mills talk of curtailment, as prices simply can not 
go any lower. Some manufacturers say that though 
demand is very light, it is fairly steady, and the out- 
look is for a better business in the near future. Rather 
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his candidacy for reélection as State senator. He 
is an outstanding advocate of reforestation. 


Warren, Ark. 


Aug. 1.—Demand for Arkansas soft pine has been 
of about the same volume as for the last few weeks, 
except that some mills are possibly securing a tew 
more orders. The slight increase in demand has not 
affected prices, which are at a standstill, though there 
is some tendency to make concessions on items that 
must be moved. For the most part, such concessions 
have been made on surplus yard items. Uppers have 
not sold well, a few items moving in mixed cars. 
Dealers’ orders for the most part are badly mixed, 
few straight cars being placed. Piece stuff is quiet 
and prices are soft. Industrial buying is light, and 
there is practically no buying of car material. Pro- 
duction this week has been normal, weather not hav- 
ing interfered wth logging. Shipments have equaled 
new business, but both are below production. Stocks 
at most mills are heavier than they have been for a 
good many months. Labor is plentiful. 


Jackson, Miss. 


Aug. 1.—-Southern pine manufacturers report 4 
shortage of shed stock orders. High grade items are 
quite slow, but mill stocks are not excessive. No. 3 
common items have been the most active, and are 
bringing a relatively high price compared with that 
of No. 2 common. A number of mills report longleaf 
cutting orders that will take care of their capacity for 
the next ninety days. Special bills requiring quick 


shipment are bringing a substantial advance over cur- 
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rent price lists. There has also been felt a stronger 
demand for railroad material. A number of nice-sized 
contracts have been booked at satisfactory prices. 

Five of the largest manufacturers in this territory 
are now shut down. These five plants, have a com- 
bined capacity of 1,200,000 feet of pine a week. It 
is estimated that these plants will be down for 
at least a week. Other manufacturers in this section 
are contemplating this same move. 


Duluth, Minn. 


Aug. 1.—Demand from agricultural districts for 
mixed, carlots is a feature of the northern pine mar- 
ket. Remarkable expansion in interest has developed, 
as the crop outlook is good. Sawmills are generally 
operating full time, and the general belief is that pro- 
duction will be readily absorbed. The continuance 
of a steady demand for box lumber is encouraging. 
Only limited supplies are available. The call for me- 
dium grades is good, and operators are firm in their 
views regarding prices. Quotations are being well 
maintained, and advances are likely if fall buying 
comes up to expectations. 


Macon, Ga. 


Aug. 1.—Roofer manufacturers in most instances 
are holding off for $18 and $19 for their product, but 
there are reports of some sales at $17.50 and $18.50. 
There is a fairly good movement, but many mills are 
continuing their curtailment, preferring to hold their 
timber until there is a better demand. Weather was 
better this week than for a month. 

Longleaf mills in southwest Georgia and _ south- 
eastern Alabama were doing more business this week 
than either the hardwood or shortleaf mills, accord- 
ing to reports received here. 


Birmingham, Ala. 


Aug. 1.—July closed with more estimates figured 
and less real business than in any month so far this 
year. August will no doubt be the banner month 
for 1927, if the business in sight comes through. 
Price softening was noticed in some lines, while cer- 
tain items advanced. Mills in many instances plan 
advancing their prices when issuing Aug. 5 lists. Re- 
pair bills took most of the permits last half of July. 
Projected highway construction will require a good 
deal of lumber. Continued building of cotton mills 
and employees’ residences in Alabama territory has 
produced a lot of business. Several such projects are 
under way and others are contemplated. Railroads 
in this section have bought rather freely for the 
last sixty days. Car material prices show some ad- 
vance over June, and an average of $2 over May. 
This week the most active item has been 1x6-inch 
S2S&CM with No. 2 common. Both kiln dried and 
air dried are in demand. The 4-inch flooring in 
all grades is slow. Upper grades of 38-inch are mov- 
ing at fair prices, but Nos. 2 and 8 go begging. In 
dimension, 2x8- to 2x12-inch, 22- and 24-foot, are in 
good demand and prices are strong. Trim items are 
being called for in No. 1 and C, with considerable 
emphasis on the C, which is being substituted for 
B&better. Moldings in the same grade are selling 
more freely than B&better. Oak flooring prices re- 
main firm, with few orders being placed. 

Four yards here secured additional space this week 
for increasing facilities, because they are expecting the 
biggest fall business in their history. 


Jacksonville, Fla. 


Aug. 1.—Last week there was a decided increase 
in volume of inquiries and some betterment in the 
number of orders reported for southern pine and 
cypress. 

There continues a fair demand for long leaf in 
lower grades. Flooring, ceiling and such shed stocks, 
in No. 2, are moving fairly well, but the uppef grades 
are not moving as well. Florida mills have always 
had keen competition to meet in their efforts to work 
the middle Atlantic, eastern and middle western 
markets and have higher freight rates. Efforts to sell 
stock in these territories have brought some orders to 
Florida mills, however. The shortleaf mills in northern 
Florida and Georgia are doing a fair volume of busi- 
ness and are getting comparatively good prices. The 
movement of 4/ and 5/4 P&better rough finish has 
not been heavy of late. Most of the current specifi- 
cations are hard for smaller shippers, so only some 
mills have good order files. The southern pine mar- 
ket is not encouraging, because of lack of buying in- 
terest by carriers and large users of structural tim- 
bers. 

Inquiries for cypress have improved, although 
largely for yard stock and for moldings and trim. 
Mixed cars are being bought, but there is a scarcity 
of demand for straight cars of upper grade finish, 
and in factory grades. Production of thicker tank 
and FAS is very light. There is heavy demand for 
8/ and 12/4 tank stock, but most users want lumber 
that has been on sticks eight months and _ longer. 
There is no great volume of lumber cut into these 


items and only strong mills can carry such expensive 
lumber’ for eight months. Their production does not 
nearly fill the demand, and many tank and vat manu- 
facturers are placing orders for delivery in six to 
eight months. There is no trouble in getting 4/4 
select, factory select, No. 1 shop and box that is 
thoroughly dry. Thicker stocks that have been cut a 
year or more are available also. 

The Brooks-Scanlon Corporation was host to sev- 
eral of its Georgia customers at its Eastport plant 
Aug. 23. Entertainment was in charge of ‘Harry L. 
Demuth, sales manager, assisted by M. M. Evans, of 
Atlanta, Georgia representative. Inspection of the 
large plant took up most of the morning, while the 
afternoon was spent at the beaches. 

A. D. Holley, formerly of the Aycock-Holley Lum- 
ber Co., has severed his connection with that concern 
and is now manager of the Coney Lumber Co., with 
offices in the Lynch Building, this city. This com- 
pany is well financed and has been organized to do 
a wholesale business, specializing in cypress, long- 
leaf and shortleaf pine and southern hardwoods. 

J. M. Cheely, manager Miami River Lumber Co., 
Miami, Fla., was badly hurt in an automobile accident 
in that city on July 23, suffering serious bruises on 
the head, a broken shoulder and other injuries. Last 
reports indicate that Mr. Cheely is improving rap- 
idly. 


San Francisco, Calif. 


July 30.—Chartering for the week showed slight 
decreases from the previous weeks during July, al- 
though the decrease is not taken as a forewarning of 
a decrease in foreign demand. 

Edward P. Ivory, sales manager Yosemite Lumber 
Co., arrived in the city yesterday after a flying trip 
through the eastern lumber consuming centers. Mr. 
Ivory reports that conditions through the eastern States 
are fair and that there is some business obtainable. 

Pacific coast exporters of Douglas fir face the loss 
of their present trade in Japan through the acquisi- 
ticn by the Japanese of Siberian timber lands, de- 
clared Capt. E. A. Selfridge, lumber trade commis- 
sioner to Japan, on his arrival here this week from 
the Orient. Mr. Selfridge made a year’s study of 
conditions in the Far East and Japan. He left 
Sunday for Washington, where he will make an official 
report. 


New Orleans, La. 


Aug. 1.—Summer quiet continues to be the order 
of the day. Southern pine bookings for the week were 
reported a shade under the preceding week’s volume. 
Cypress bookings registered a slight gain—which may 
cr may not herald an early revival of the call. The 
southern hardwoods continued sluggish. Comment on 
the price situation similarly reveals no featurable 
change. Southern pine quotations are said to be 
holding their own. The cypress folks report their 
prices unchanged and well held so far as the large 
mills in this territory are concerned. Hardwood prices 
are described as unsatisfactory and weak in spots. 

The New Orleans Lumbermen’s Club has arranged 
a summer outing for its members and their families 
for next Saturday, which will be known as “Mallam 
Day” in honor of Guy H. Mallam, veteran lumber- 
man and charter member and officer of the club. A 
camp at Seabrook, on Lake Pontchartrain, has been 
chartered for the day. The entertainment program 
includes music, dancing, bridge, bathing and other 
amusements for young and old. 

Members of the staff of the forestry division of the 
Louisiana conservation department spent last week at 
the State forestry reserve near Woodworth, La., 
studying the various phases of the work conducted 
by the forestry division under tutelage of their own 
staff chieftains and representatives of the Federal 
Forest Service. 

Advices from Washington, D. C., state that the 
United States Shipping Board has granted a five year 
extension of the time ailotted for completion of pay- 
ment for the ships sold by ‘the Shipping Board to the 
Finkbine-Guild Transportation Co. 


W. J. BEAUCHAINE, manager of the Western 
Union office in Augusta, Me., has become the 
proud possessor of one of the most remark- 
able examples of woodwork ever seen in these 
parts. It is a table, 3 feet square, in which 
there are 253,963 pieces of forty-four different 
species of wood. Practically all of the com- 
mercial woods grown in the United States are 
represented in this curious piece of furniture. 
Mr. Beauchaine claims that it is the only one 
of its kind in the world. It has 588 designs 
and weighs 118 pounds. This table was made 
by the late Samuel Cloutier whose home was 
in Lewiston. The uniaue exaniple of wood- 
work required twenty-five years for its con- 
struction and the collection of the various 
kinds of wood used in it. 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 
Ask LOUIS WUICHET, Inc. 
Room 712 Railway Rasbenge CHIC AGO, ILL. 
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Lumbermen’s Exchange 
R. H. BROWNE 


PINE 


R. P, PRAY 
California 
White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


*SS Bank Building SAN FRANCISCO 











California White Pine 
California Sugar Pine 
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White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


° I: d k Bidg., 
Frederic S. Palmer, san Rancisco- CAL. 
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us CLEARS 
Clover Valley 
Lumber Co.,°*éar-°™ 


In San Franciscon 


IGHT in the heart of the 
new business center at 
Eight and Market Streets. 
Maintaining a commodious 
garage under the same roof. 
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THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Sevent edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill, 
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| VANLANDINGHAM LBR. Co. 
| 228 No. LaSalle St.. CHICAGO 
| Telephone — State 6427 


| 





W.B. Vanlandingham Lawrence F. Braun 
E. T. Vanlandingham William E. Krueger 
Cc. B. Cunningham James Allee 





Southern Pine 

West Coast Products 
Hardwood Flooring 
Hardwood Lumber 


SALES SERVICE 


on a Commission Basis. 
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GILBERT NELSON & CO. 


Public Accountants 
I! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











Why Risk Your Profit 


—and possibly your invested capital, by selling 
without reliable credit information? 


Lumbermen have depend- 
ed on Clancy’s Red Book 
Service for more than 50 
years, and they find our 
average of accuracy high- 
er than any other. 


Write today for rates and 
Pamphlet No. 49-S. 


Try ourCollection Depart- 
ment any time on ordinary 
past due or disputed ac- 
counts; whether or not 
you are a subscriber. 


Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICAGO 
Eastern Headquarters: 35 So. William St., 
NEW YORK CITY 











Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book form 
style explains why. 








Send for tab 
of specimens, 
detach them 
one by one 
and observe 
their sharp 
edges and gen- 
eral excel- 
lence. 


The John B. Wiggins Company 


Established 1857 
Engravers Die Embossers 


Plate Makers 
1108 South Wabash Avenue CHICAGO 


TOTEEL COMPANY 


S 
PITTSBURGH. PA 
; FLOHER BUILOINe 

cHICASsO 
















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn 8t., Chicago, Ill. 





A. F. Boyd, Chicago manager for Shevlin, 
Carpenter & Clarke Co., made a business trip 
to Milwaukee, Wis., this week. 


F. M. Fenwick, manager of the Charles Nel- 
son Co., San Francisco, Calif., spent several 
days in Chicago last week calling on the local 
trade. 


Harry Varlie, of the Hudson Hardwood 
Flooring Co., Memphis, Tenn., was in Chicago 
this week sizing up conditions in the oak floor- 
ing trade. 

E. C. Nichols, of the Union Trim & Lumber 
Co., retailer of Kalamazoo, Mich., spent sev- 


eral days in Chicago this week calling on the 
local trade. 


C. G. Harman, of the McPhail Land & Lum- 
ber Co., Louisville, Ky., spent several days in 
Chicago this week calling on the local south- 
ern pine trade. 


Donald F. Kaehler, vice-president of the Chi- 
cago Lumber Sales Co., made a business trip 
to Clyde, Fremoygt and other Ohio consuming 
centers last week. 


J. W. Ball, Chicago representative of the 
Gulf Red Cypress Co., of Jacksonville, Fla., 
spent several days in Milwaukee and adjacent 
territory this week. 


M. Mitchell, sales manager of the Tennessee 
Lumber & Manufacturing Co., Knoxville, 
Tenn., was in Chicago this week calling on his 
oak flooring friends. 


N. J. G. Van Keulen, of the Van Keulen & 
Winchester Lumber Co., Grand Rapids, Mich., 
spent a day in Chicago last week calling on 
thé local hardwood trade. 


J. H. Vanlandingham, of the Edward Hines 
Lumber Co., left Aug. 3 for a three weeks’ 
business trip to the Pacific coast, where he will 
visit many of the mill operations. 


Will A. Cavin, of Sturgis, Mich., head of the 
Cavin Chain Yards, when in Chicago this week 
reported a pretty good retail business and was 
optimistic regarding the fall turnover. 


August C. Ebenreiter, of the Vangsness 
Lumber Co., made a business trip to Rockford, 
Ill., this week and stated that some of the 
furniture factories are doing a little buying. 


Fred H. Burnaby, president of the Burnaby 
Bros. Lumber Co., returned this week from a 
five weeks’ vacation trip to the Pacific North- 
west, on which he was accompanied by his 
family. 

Ralph H. Bockmier, sales manager of the 
Blackwell Lumber Co., Coeur d’Alene, Idaho, 
stopped over in Chicago last week on his re- 
turn to headquarters following an extended 
eastern business trip. 


George C. Robson, who recently succeeded 
FE. C. Dawley as general manager of the Forest 
County Lumber Co., Elcho, Wis., was in Chi- 
cago last week getting a line on the local 
northern hardwood situation. 


At the annual meeting of the Edward Hines 
Lumber Co. held July 23, Roy Carney, son of 
the late W. J. Carney, was elected a director 
in place of his father. There were no other 
changes in the personnel of the board. 


Nils Gregertsen, president of the Gregertsen 
Bros. Co., cypress specialist, left Wednesday 
for his summer cottage, “Cypress Lodge,” at 
Eagle River, Wis., where he plans to spend 
a month fishing and also enjoy other outdoor 
pastimes. 

Frank Handeyside, of Appleton, Wis., sales 
manager of the Rib Lake Lumber Co., manu- 
facturer of northern hardwoods and hemlock 
of Rib Lake, Wis., was in Chicago last week 
conferring with the V. J. Euler Lumber Co., 
local representative. 


D. G. Shelby, sales manager of the Clark & 
Boice Lumber Co., Dallas, Tex., spent a day 
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in Chicago this week on business and before 
returning to headquarters stopped over in St. 





; ; ift 
Louis and Kansas City, Mo. He stated that as so 
Texas business is picking up. the ce 

L. J. Pomeroy, hardwood wholesaler, made a some | 
business trip to northern Illinois last week and divide 
reports quite a number of consuming interests seph. 
willing to buy lumber. “It looks as though 
things will pick up from now on in southern 
hardwoods,” said Mr. Pomeroy. Tac 

Ray Wiess, general sales manager of the secreti 


Kirby Lumber Co., Houston, Tex., spent a day 
or two in Chicago this week getting a line on 
conditions in local territory. He stated that the 
Texas market looks fine and there is every in- 
dication of an increased business this fall. 


Charles O. Aschmann, of the Charles O, 
Aschmann Lumber Co., last Sunday evening 
became the proud daddy of a dandy boy, born 
at the John B. Murphy Hospital. The young- 
ster has been named Charles Oscar, jr. Both 
he and Mrs. Aschmann are doing very nicely. 


Walter Vanlandingham, of the Vanlanding- 
ham Lumber Co., plans to leave the latter part 
of the week for northern Wisconsin and Michi- 
gan, accompanied by his wife and daughter. 
While in that section Mr. Vanlandingham ex- 
pects to visit some of the maple flooring and 
northern pine mills. 


A. H. Ruth, manager of the Chicago office 
of the George W. Jones Lumber Co., returned 
last week from a month’s automobile tour with 
his wife through the New England States, dur- 
ing which they visited the Thousand Islands, 
the Adirondacks, White Mountains and scenic 
points along the St. Lawrence River. 


E. E. Pantzer, of Sheboygan, Wis., head of 





vert 
the line-yard company bearing his name, made to t 
a trip to Chicago last week accompanied by his ket, 
wife and daughter. While here they attended abl 
grand opera at Ravinia, and incidentally Mr. wa} 
Pantzer purchased a little lumber. He reports all 


conditions pretty good in Sheboygan and vicin- 
ity. ; 

George A. Hoene, of the George A. Hoene ( 
Lumber Co., returned Monday frdm a two 
weeks’ trip through the northern producing dis- 


tricts in Minnesota, Wisconsin and Canada. He St 
was accompanied by his family and found time du 
to enjoy some fishing. Mr. Hoene reports that pre 
the mills have fair order files, but expect a bo 
hetter volume of business in the fall. bu 
A. W. Lammers, of the A. W. Lammers Co.. an 
returned Aug. 2 from a month’s combined in 
business and pleasure trip to New Mexico, co 
California, Oregon and Washington, on which w 
he was accompanied by his wife and two chil- Li 
dren. Practically all of the mills are opti- M 
mistic over the outlook for fall business, basing 
this on the fact that crop prospects are excel- C 
lent, stated Mr. Lammers. In 
King W. Bridges, assistant general sales g 
manager of the J. J. Newman Lumber Co., T 
Brookhaven, Miss.. was in Chicago on Friday 
and Saturday of last week. en route back to : 
his headquarters after attending the three days’ ; 


sessions at the Forest Products Laboratory, : 
Madison, Wis. Prior to going to Madison, Mr, | 
Bridges had made an extended tour of the } 
Southwest and central western States, and he r 
was impressed with the favorable outlook for 
business in practically every section visited by 
him. Crop conditions are quite favorable 
throughout the Southwest, and there is every 
indication that there is going to be a big de- 
mand for lumber during the fall months. ' 
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Assumes Duties of Vice President | 

St. JosepH, Mo.. Aug. 1—H. K. McLeod, 
chairman of the board of directors of the 
American National Bank, Hutchinson, Kan., 
has moved to St. Joseph to assume his duties 
as vice president and financial manager of 
the Stewart Inso Board Co., which has just 
completed a large mill for the manufacture 
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of INSOlating board from wheat straw. The 
process of turning this by-product of Kansas 
wheat fields into salable INSOlating board 
was developed through experiments conducted 
by Dr. Sidney D. Wells, a noted scientist. The 
company is financed by such well known in- 
terests as the Henry L. Doherty Co. and the 
Swift Estate, and on its board of directors 
has some of the best known financial men in 
the central West. Mr. McLeod has retained 
some of his interests in Hutchinson, and will 
divide his time between that place and St. Jo- 


seph. 


To Develop Cargo Business 


Tacoma, WASH., July 30.—J. G. Newbegin, 
secretary of the Newbegin Lumber Co., has 
announced that his com- 
pany is increasing the 
scope of its wholesale 
business and has em- 
ployed G. R. (Geoff) 
Tully, of Los Angeles, 
to have charge of cargo 
sales. This company 
already has some defi- 





G. R. TULLY, 
Tacoma, Wash.; 


In charge of Newbegin 
Lumber Co.’s Cargo Sales 








nite California and ex- 
port connections, and is 
planning to develop its 
Atlantic coast cargo 
business. Discussing 
general conditions, Mr. 
Newbegin expressed the belief that on the 
whole business is broadening, and that the ad- 
vertising of West Coast woods is beginning 
to have a material effect. Concerning the mar- 
ket, Mr. Newbegin said: “While margins prob- 
ably will be close, we believe that in a general 
way we may look for continued volume and 
all around improvement.” 


‘Change in Management Announced 


Announcement has been made by the Rob- 
erts Sash & Door Co., 908 West Cullerton 
Street, Chicago, of a change in management, 
due to the retirement of G. E. Roraback, vice 
president and general manager, and L. L. Ab- 
bott, secretary, who have been in charge of the 
business since it was started in January, 1912, 
and have a host of friends in the local lumber 
industry. The management of the Roberts 
company has been assumed by C. A. Schneider, 
who has since 1913 been connected with the 
Loetscher & Burch Manufacturing Co., of Des 
Moines, Iowa, an affiliated concern. 

The new officers of the Roberts Sash & Door 
Co. are: J. A. Loetscher, president, succeed- 
ing the late J. M. Burch; E. C. Loetscher, vice 
president; J. M. Burch, jr., treasurer; C. A. 
Schneider, secretary and general manager. 
These officers, with the addition of D. E. Cole, 
constitute the board of directors. It is under- 
stood that there will be no change in the policy 
of the Roberts Sash & Door Co., which was 
organized in January, 1912, to succeed E. L 
Roberts & Co., and the Foster-Munger Co.., 
both pioneer concerns in the Chicago sash and 
door manufacturing trade. 


Longleaf Pine for New Race Track 


Longleaf yellow pine will enter largely into 
the construction of the new race track now 
under construction at Arlington Heights, Cook 
County, Illinois, this well known southern wood 
having been specified by the builders. It is 
interesting to record the fact that the Edward 
Hines Lumber Co. has secured a contract for 
4,000,000 feet of this material, one-third of 
which will be shipped from the company’s Chi- 
cago stock, and two-thirds from the Hines 
mills at Lumberton and Kiln, Miss. About 25 


percent of the total amount will be specially 
worked stock. Racing is to start at the Ar- 
lington Heights track about Sept. 24, so in 
order to expedite matters the Edward Hines 
Lumber Co.’s large fleet of trucks and trailers 
is loading material day and night at the im- 
mense yard at Twenty-second and Lincoln 
streets, and hauling the longleaf pine to the 
job, where approximately 800 carpenters are 
employed. Housing facilities have been erected 
for the workmen on the site of the race track. 
Examination of the plans shows that when 
completed the Arlington Heights project will 
be one of the most modern racing plants in 
the United States. 


Activities of Key Industries 


In its monthly review of business conditions _ 


issued Aug. 1, covering the seventh Federal 
Reserve district, the Federal Reserve Bank of 
Chicago has the following to say regarding 
the automobile, furniture and agricultural in- 
dustries : 


June output of passenger automobiles by manufac- 
turers in the United States totaled 274,374, a decline 
of 22.1 percent from the preceding month and of 19.2 
percent from June a year ago; for the first six months 
of 1927, production aggregated 14.1 percent less than 
in the corresponding period of 1926. Trucks manu- 
factured during June in the United States numbered 
40,178, or 7.1 percent under May and 1.5 percent 
below June last year; for the half year, truck out- 
put showed an increase of 5.5 percent over the first 
half of 1926. 

For the first half of 1927, retail automobile dis- 
tribution in the middle West was considerably under 
that of the same period in 1926, sales of 71 dealers 
declining 24.4 percent in number and 18 percent in 
value. Sales of 27 wholesale distributors for the six 
months were 3.1 per cent greater in number in this 
comparison and 7.8 percent less in value; sales of used 
cars aggregated 9.5 percent more. Average stocks for 
the period were smaller, although those of used cars 
averaged higher in value. June sales at retail and 
wholesale declined in the month-to-month and yearly 
comparisons; stocks of new and used cars on hand 
at the end of June were less than on May 31, while 
new car stocks showed a gain over the corresponding 
date of 1926 and used cars registered a decline. 
Sales made on the deferred payment plan by 24 deal- 
ers reporting the item, averaged 49.3 percent of their 
total retail sales in June, as compared with 44.8 per- 
cent in the preceding month and 49.1 percent in June, 
1926. 


Agricultural Machinery and Equipment 


The aggregate value of the agricultural machinery 
and equipment billed in June to domestic and foreign 
customers by 79 manufacturers in the United States 
gained 24.1 percent over May in the tractor, thresher, 
combination harvester-thresher group, 27.3 percent for 
barn equiprtent, and 0.5 percent for all other. Re- 
cessions of 10.2 percent for light machinery, 7.4 per- 
cent for barn equipment, and of 4.6 percent for the 
heavy group were shown in comparison with sales a 
year ago. 

Furniture 

Orders booked during June by furniture manufac- 
turers of the seventh district declined seasonally from 
the preceding month, the decrease for 24 firms aggre- 
gating 18.8 percent; shipments fell off 1.9 percent, 
and unfilled orders were reduced 5.3 percent; pro- 
duction also was slightly lower. In the comparison 
with June last year, orders booked and shipments 
showed declines, the recessions averaging 6.1 percent 
in the former item and 4.7 percent in the latter; 
unfilled orders on hand gained 8.3 percent; there was 
a slight decline in the rate of operations in this com- 
parison. 

CR RAAB EAS 

CHAUTAUQUA County, (New York) is car- 
rying on the work of reforesting in an en- 
ergetic way, and a program has been worked 
out which will keep the new county forester, 
James E. Davis, busy. He will answer re- 
quests of farmers to inspect plantations, will 
work up idle land survey data, give educational 
talks at various camps in the county, line up 
coéperators for wood-lot management dem- 
onstrations, attend the northeastern section 
meeting of the Society of American Foresters, 
and work on the county fair exhibit. The ex- 
ecutive committee of the Chautauqua County 
Forestry Council has given its approval to the 
plan of having a special forestry exhibit at the 
county fair, featuring mainly one point, that of 
reforestation, and using the European larch 
for future grape post material for vineyards. 





WEEDS— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Wilson's WEED KILLER Kills Weeds 


Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED KILLER [1 gallon to 40 gallons of 
water} and sprinkle around your yards. e good ap- 
plication a year is sufficient. 

Send in a trial order today ! 

1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 
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SPRINGFIELD NEW JERSEY 








_ 
Remember the 
New Name— 


“American Beauty” 
SEALED - PACK=D 


TRIM 





Reg. Trade Mark 





“Carefully Selected, Fully Protected’’ 


OAK—YELLOW PINE—GUM—BIRCH 
DOOR AND WINDOW TRIM 


Cut to length, carefully wrapped in moisture proof paper. 
Write for Prices. Straight or Mixed Cars. 


The West Cleveland Trim Co. 
q CLEVELAND, OHIO 4 

















Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 













Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 


Denver 
San Francisco 





No. 1 














West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 


























Loggi y 
geing Ralph C. Bryant 
Have you a problem to solve in logging, I 
transportation or tate “ ey a 
wapompe economically? “Logging” will 
tell you how. An invaluable reference book 


for ing superintendents, timber owners, 
Se atk: $4.50, postpaid. a ad 
° 1 So. Dear 
American Lumberman “* Chicago. iil. 
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Northern Wood 


Rust-Owen Lumber Co. 





DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








Some Attractive Values 


4/4 Birch No.1 C. &B....350,000" 8/4 Maple No. 2 Common.,75,000" 
4/4 Birch No.2 Com. .__. .75,000° 4/4 Basswood No.1C.&B..45,000" 
4/4 Birch No. 3 Com......, 150,000" 8/4 Basswood No.1C.&B..28,000’ 
4/4 Maple No. 1 C. &B.....75,000" 8/4 Basswood No.2 Com. ..18,000° 
8/4 Maple No.1 C.&B....100,000 8/4 Ash and ElmL. R.......10,000° 


Hemlock Lath 4’ and 32” 
Write for description and prices. 


Hales Timber Go., Inc. 





FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Bassw » Hemlock,Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 














Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window rames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
17 17 


Surface aati T 
ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid cotmating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

nels, doors, blinds, door and window 

rames, etc., etc. for circ containing 
sample pages. 


Pocket Size (434 x 64"’) $5.00, Postpaid. 
American Lumberman 


. 431 So. Dearborn St., CHICAGO, ILL. 
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National Directors Meet in Frisco 


(Concluded from Page 53) 


classes, one touching the regulatory authority of States 
and Government, and the other their own responsi- 
bility as forest owners to avoid hazarding public and 
industrial interest, as, for example, by inadequate 
protection of their lands or by marketing their timber 
inconsistently with the highest permanent good. The 
competition of State and Government timber without 
tax, interest or profit requirements may have some 
bearing on private attempts to conserve or grow tim- 
ber and may sometimes be questioned at times of in- 
dustrial depression when overproduction results in 
waste of material and disturbance of public welfare. 
It has also long been recognized on both sides that 
under some conditions public timber supplies might 
possibly be brought into a relation with private sup- 
plies that will stabilize rather than threaten an effort 
to keep production on a more dependable and sus- 
tained basis. Such questions of State and Federal 
ownership policy may be of considerable general 
import, but also, by reason of the location of the 
publicly owned lands and the situation of the pro- 
duction they most closely affect, require consideration 
of special conditions, concerning which there may be 
considerable difference of interest and opinion. It is, 
therefore, the position of the industry as a whole that 
it should seldom consider such questions except in 
very general terms. 

We reiterate our previous statements that Gov- 
ernment and State timber should be held and marketed 
to the end of permanent public good and to meet 
actual need, rather than for current revenue or in 
a way to encourage new enterprise more hastily to 
deplete the nation’s forest resources. We commend 
the statement of the secretary of agriculture that 
national forest timber will not be unnecessarily 
crowded on the market anywhere, and we urge the 
discouragement of new projects for its exploitation 
anywhere when the product seems likely, without 
serving any real need of good forest management, to 
go into general markets already crowded by over- 
production. 


One of the most interesting subjects pre- 
sented to the meeting was that of sustained 
vield forest management or putting the brakes 
on overproduction, by David T. Mason, forest 


engineer, of Portland, Ore. Mr. Mason, a man 
of high standing in his profession, has the 
confidence of many large operators. He sets 
forth that if the Federal and State govern- 
ments will codperatively join private owners 
in a sustained yield, a stabilized condition wil] 
obtain much sooner. Mr. Mason’s paper will 
be reviewed in a later issue of the American 
LUMBERMAN. 

Prominent Lumbermen in Attendance 
Among the visiting lumbermen present were: 
George S. Long, Tacoma; W. S. Rosenberry, David 

Winton, Gibbs, Idaho; C. L. Isted, Bend, Ore.; A, 
W. Cooper, Portland; A. A. D. Rahn, Minneapolis; 
J. P. McGoldrick, Spokane; J. P. Hennessy, Minne- 
apolis; Robert B. Allen, Seattle; O. T. Swan, Oshkosh, 
Wis.; W. A. Holt, Oconto, Wis.; H. C. Hornby, 
Cloquet, Minn.; A. C. Dixon, Eugene, Ore.; B. W, 
Lakin, McCloud, Calif.; Frank Wisner, Laurel, Miss.; 
R. B. Goodman, Marinette, Wis.; Jude White, Weed, 
Calif.; John Kaul, Birmingham, Ala.; Wilson Comp- 
ton, Washington, D. C.; John M. Gibbs, Washing- 
ton, D. C.; H. B. Hewes, Jeanerette, La.; J. D, 
Tennant, Longview, Wash.; J. L. Camp, jr., Franklin, 
Va.; J. Ross McNeal, Norfolk, Va.;:C. F. Anderson, 
Marion, S. C.; Nelson A. Gladding, Indianapolis, 
Ind.; W. F. Baird, W. F. Johnson, Pinedale, Calif.; 
Swift Berry, James Danaher, jr., Camino, Calif.; C, 
D. Terwilliger, Loyalton, Calif.; S. L. Coy, Cloquet, 
Minn.; R. B. White, Kansas City; Harry Brooks, 
Bend, Ore.; M. J. Scanlon, Minneapolis. 

At the banquet Tuesday night, complimen- 
tary to the visiting lumbermen, with the Cali- 
fornia White & Sugar Pine and the California 
Redwood associations as hosts, Jude White, 
of Weed, Calif., as toastmaster, dug out more 
good story tellers than would seem possible 
under present market conditions. He scarcely 
missed any of the guests, but Ross McNeal 
was awarded the prize, consisting of a full 
sized wheelbarrow presented by one of Mar- 
quard’s beauty chorus. 


Last Minute News for Lumbermen 


(Concluded from page 37) 


cent under production, and shipments were 1 


percent below production. Of all new busi- 
ness taken during the week, 48 percent was for 
future water delivery, amounting to 53,276,432 
feet, of which 40,354,598 feet was for domes- 
tic cargo delivery, and 12,921,834 feet export. 
New business by rail amounted to 52,896,225 
feet, or 47 percent of the week’s new business. 
Fifty-one percent of the week’s shipments 
moved by water, amounting to 59,231,869 feet, 
of which 44,292,090 feet moved coastwise and 
intercoastal, and 14,939,779 feet export. Rail 
shipments totaled 52,827,937 feet, or 45 percent 
of the week’s shipments, and local deliveries, 
5,205,793 feet. Unshipped domestic cargo 
orders totaled 130,241,637 feet; foreign, 117,- 
665,374 feet, and rail trade, 132,321,065 feet. 

According to reports from Portland, de- 
mands for men for outdoor construction agri- 
cultural activities both east and west of the 
Cascades, are now at the high point. Plenty 
of resident help is available. Logging in the 
fir districts continues less than capacity, but 
in the pine woods operations they are at sum- 
mer peak. Both fir and pine logging are being 
done with caution, because of the fire hazard. 
Lumber manufacturing as a whole is operating 
at single shift capacity. 

The Western Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows pro- 
duction slightly less, shipments somewhat more, 
and new business one-third larger than for the 
preceding week. 

The California Redwood Association reports 
some gain in production, a 50 percent increase 
in shipments, and new business about the 
same. 

The Northern Pine Manufacturers’ Associa- 
tion had a gain in production, with shipments 
a little ahead of last week and new business 
considerably less. 


The Northern Hemlock & Hardwood Manu- 


facturers’ Association (in its softwood pro- 
duction), with six fewer mills reporting than 
the week before, shows a falling off in all 
three items. 

Reports from the hardwood mills of the 
Northern Hemlock & Hardwood Manufactur- 
ers’ Association (with six fewer mills report- 
ing than for the previous week) show consid- 
erable decline in production, shipments about 
the same, and little change in the volume of 
orders. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 54.—Eprror.| 


[Special telegram to AMERICAN LUMBERMAN] 

Mempuis, Tenn., Aug. 3.—For the week 
ended July 30, one hundred and eighteen units, 
each representing a daily capacity of 28,000 
feet, reported to the Hardwood Manufacturers’ 
Institute. Their normal production figure was 
19,824,000 feet and they manufactured 17,981,- 
000 feet, shipped 15,182,000 feet, booked orders 
for 17,584,000 feet, and at the end of the week 
had on hand unfilled orders for 97,824,000 feet. 


{Special telegram to American LumBEeRMAN] 
NorFoLk, Va., Aug. 4.—For the week ended 
July 30, thirty-three mills reporting to the 
North Carolina Pine Association, and having 
a normal production of 8,526,000 feet, manu- 
factured 5,952,335 feet, shipped 6,507,342 feet, 
and booked orders for 4,684,906 feet. 


FIGURED ON a per capita basis, there are about 
eighteen acres of Crown forest land to every 
person in New Brunswick. With a revenue of 
14 cents an acre a year the per capita income 
is about $2.50 a year. Of this $2.50 about 20 
percent is turned back as expense of adminis- 
tration. 
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This Week’s Lumber Prices 








SOUTHERN PINE 


The following f. o. b. mill prices are taken from sales made during week ended July 30 in sections named: 
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Following are f. o. b. mill prices made in Shreveport (La.) territory during the period ended July 29: 
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The following are current f. 0. b. mill prices on Arkansas soft pine made during the week ended July 29: 
: Flooring Finish—Dressed Dimension—Dressed | Fencing and Boards 
Edge grain— 1x3” int” B&better e | No. 1 No. 2 No.1 No.2 No.8 
ME arn wisaenioadenue pace QORTE | 266? .ccccccsebvesseces $61.50  .... | 12, 14 10, 18 12, 14 10, 18 | COT $33.50 $17.25 $15.00 
B&better ..... iors aceon 66. Pt GO co ae iciny aotectrue sant 63.50 $51.00 16 20 16 20 | 1x6” .......44.. 36.50 19.25 16,50 
IN ia ntaianices orsiaintn a vue Oe A eee as aie wees 69.50 .... | $25.25 $27.50 2x 4” $22.50 $24.00 | 1x8” ........... 35.00 21.25 17.00 
FI . Va veeesn ds ramen eee a 72.50 sees | 24.00 25.25 2x 6” 20.25 21.50 | SR excetacwals 37.25 21.50 17.50 
at grain— f rs S56, 56, Fab 00 vccesn 74.50 ca 24.75 26.50 2x 8” 21.00 22.25 REED” ccccovcens 48.00 26.75 19.00 
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isin sg; | Se et alia WON cooscaeesacnaeeeey loth 78. 
. B&better . — 75 $41. 4 anne 75 seen 50 MO SS kcckawenes $36.75 $19.50 $16.50 | Lath 
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WISCONSIN HEMLOCK 
The following are f. 0. b. mill prices on Wisconsin hemlock: 
No. 1 Hemtocx Boarps, S7S— 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
8’ 10’ 12’ 14’ 16’ 18&20’ 8/16’ 2x 4” a -_ 00 $31.00 $30.00 $29.00 $31.00 $33.00 $35.00 
1x 4” - «+ $27.00 $28.00 $28.00 $28.00 $29.00 $31.50 $28.00 2x 6” cone Bee 28.00 28.00 28.00 30.00 32.00 85.0C 
lx 6” ‘ccs Oe 30.50 30.50 30.50 32.00 34.50 30.50 2x 8” — 31.00 30.00 30.00 31.00 33.00 85.00 
Ix 8” — 32.50 32.50 32.50 34.00 36.50 32.50 2x10” e+e 29.00 32.00 32.00 32.00 33.00 34.00 86.00 
— ---- 32.50 a pry 33.50 + y — = = 33.50 2x12” «e+e 30.00 33.00 33.00 33.00 34.00 35.00 87.00 
x12” cove Se 34.5 0 34.50 3 3 34.50 
For merchantable S1S, deduct $3 from price of No. 1, for No. 2, deduct $65. No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $22.00; 1x4” and wider, 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. $22.00. 
Crating stock, S1 or 2S, 6” and wider, 6’ and longer, No, 2, $26.00; No. 8, 





50, For No. 2 dimension, deduct $4 from price of No. 1 
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Duluth, Minn., Aug. 1.—Quotations on all items of 


Common Boarps, Roucn— 
6’ 8’ 10’ 12’ 


NORTHERN PINE 


" , po Fencinc, RoucH— 
16 18’ 


—— 


northern pine are being firmly held. Prices f. o. b. Duluth follow: 


6’ 8’ 


10, 12 & 14’ 16’ 18 & 30’ 
No. 1, 8” $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $66.00 $65.00 6” No. 1........2.+e+: veee+$51.00 $55.00 $59.00 «$61.00 $61.09 
10” 61.00 68.00 69.00 71.00 66.00 66.00 71.00 71.00 hector agian, 41.00 43.00 46.00 46.00 
13”. * 67,00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 ee Maiaviena set asenae ee 81.00. 38.00 34.00 34.00 
No. 2, 8” 85.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No.1.......... sioheaeeen ae 50.00 56.00 62.00 62.00 
10” 88.00 40.00 49.00 45.00 46.00 45.00 53.00 55.00 PEN ieee sccoccon MED 86.00 41.00 47.00 45.00 
12” 41.00 44.00 54.00 54.00 50.00 49.00 60.00 60.00 gd pacpnntgadeqenipeei 28.00 29.00 30.00 29:00 
No. 3, 8”. "29:00 82.00 83.00 38.00 33. : : : i Sikes unl Oath ae abbas oO, Ciba: O. nde. 
10” 29.00 81.00 383.00 38.00 38.00 88.00 83.00 38.00 He. 4, Ofeet and tengur, exlned widths, 6°, 900.00; O°, 900.00 
12”. 81.00 33.00 35.00 85.00 35.00 35.00 39.00 89.00 5” fencing same as 6”. 





For all white pine, Nos. 1 and 2, add $1. 


Boards, 6 to 20’, 8, 10, and 12”, No. 4, $80.50; No. 5, $21. 
add $1; for resawed, add $1. 
’ and up, add $1.50. 


or Sl or S2, add 75 cents; SiS1E 


Deen siding, grooved r g and O. G. shiplap, 8 


All white pins, Nos. 1 and 2, add $1. 


S1 or S2, add 75 cents; SIS1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 


Well tubing, D&M and beveled, add $2. 


Shiplap and M, 8’ aan a add $1.25. 
No. 1 Prece Srurr, S1S1E— 
6’ 8’ 10’ 12’ 16’ 18’ 20’ S1p1nc, 4 AND 6”, 4 TO 20’— 
Pe sestavacees -. 50 $32.50 $84.50 $32.50 $82.50 $33.50 $35.50 $85.50 
Di” censeovuns .. 28.50 29.50 32.50 32.50 382.50 32.50 84.50 34.50 


Bx 87 LLLLLIILIED 880 $180 3480 84:50 8850 83.50 86.60 26.50 BSbetter .... nena +o 
Sx10" 222522225511 8150 88150 $6.50 36.50 85.50 33.50 35.60 35.50 fy 
Ox19” ............ 82.50 38.50 87.50 87.50 36.50 84.60 86.50 36.50 


No. 8. ions stuff, $8 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S4S, ad 


_ sy larch, 2x4- and 2x6-inch, $3 under Norway pine. 


 aeeaped a 


4” 6” 4” ” 
EF. —Ee Eee cesesecccee GRD 
38.00 Norway, C&better...... 34.00 36.00 


28.00 31.00 

Siding may contain not to exceed 20 percent of 4- and 9-foot. 

Siding run to O.G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., August 2.—Following are typ- 
ical average f.o.b. Norfolk prices, made dur- 
ing the week ended July 29, as reported to 
the North Carolina Pine Association: 


4/4 edge, No. 2 


ns eee ee a $45.00 
a, Oc faces taro ch aidh ince, i pn ib WA we i clad iw 25.00 
No. 2 & Btr. No.3 No. 1 Box 

DP’ ohesewes tien ekee wwe $47.25 

DT -sacancecddadensaoe ba 49.00 cree $27.83 

Dt. w-cénvexnseebaet eons 51.00 Pea 28.19 

Dt wtcncpeakhothetie? ua 60.13 $45.50 28.78 

Edge, No. ‘2 & better, Hy pdb a wbddnwekbiglbasee meet 

hho Poe a eer eee bee eee 54.7 

Bark strips, Nos. 1 °. Diepacetaaceaueten cure 36.75 

Dressed: 

Flooring, 13/16”— 2%” 
Og BO are $43.75 $45.14 
OY 2a ee 44.00 48.67 
No. et PTO TTT Ter 37.50 39.63 

ge rer rr ee reer $38.00 

Box bark strips (dressed or resawed)........ 17.00 

*Air 

Roofers: No. 1 dried 
DT a ss cue euneascstesetheckawe $30.39 $18.08 
id ee ek et sae ee eet ae sane 18.92 
DT ha6nteckesee CORSEbe Ne eane bee awe 19.25 
Dn” scnsicdwetacasndessdeseekina 20.00 


*F. o. b. Georgia-Alabama mill pelate. 


RED CEDAR SIDING 


Seattle, Wash., July 30.—Prices of red cedar 
siding, new bundling, 8- to 18-foot, f.o.b. mill: 


Bevel Siding, 44-inch 





Width— Clear oo Ase “BR” 
EA eee $25.00 $24.00 $16.00 
a <énaeeegeeme mel 27.00 25.00 20.00 
th ci¢eceeuenanens 30.00 = 24.00 
 cpgaeeene keene e 35.00 cece 

I is as ds thal Antic igs Bc 43.00 cece 

Clear Bungalow Siding, %-inch 
TE en ee pe re oe eee $46.00 
Pe . «cctrteheghedead aad ore basen wa@nan 54.00 
ER ad Gddw a wana eS ib aae'de aware ceudids 61.00 





RED CEDAR SHINGLES 


Seattle, Wash., July 30.—Eastern prices 
f.o.b. mills are: 


Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


rere $1.64@1.68 $2.05@2.10 
eS Seer 1.72 2.15 

0 ee ee 1.80@1,84 2.25@2.35 
Perfects, 5/23 ........ oseeee 2.41@2.45 3.00@3.05 
0 ee ae -- 2.30@2.34 3.15@2.20 
ON ESE Ee 2.82@2.89 3.80@3.90 

Pirst Grades, Rite-Grade Inspected stock 

Extra stars, 6/2............-$1.76 $2.20 

Extra stars, 5/2. . 1.88 2.35 

Extra clears .............+++ 212@2.25 2.65 @2.80 
Perfects, 5/2 ........ +++ 2.45@2.53 3.05@3.15 
Eurekas ............e.+++-- 2.62@2.70  8.60@8.70 
OES eee ee . 8.00@3.07 4.05 @4.15 

Second Grades, Standard Stock 

Common stars, 6/2.......... 30.76@ .84 $0.95@1.00 
Common stars, 5/2........ . 84@ .88 1,05@1.11 
Se GUD os icnec pe eds’ 1.32 @1.40 1.65@1.75 


British Columbia Stock, Seattle Market 
XXX (Canadian) 


Seamed and $3.10 
0 i. ae 6 eee aye 3.50 
te Prin ee sis 4.05 
IE Sie ee ot : 4.25 





WESTERN PINES 


Spokane, Wash., July 30.—Following are re- 
vised prices, f.o.b. mill, according to Discount 
Card No. 3, which became effective March 4: 
Pondosa Pine, 16-Foot, Inch— 

No.1 No.2 No.3 No.4 No.5 


 wcavevcens $42.00 $28.00 $19.50 ..... «sees 
CO -coasesenee 42.00 28.00 ) eee 
oe” - exaeecsen - 40.00 24.00 ee ss666 8 86weeee 
a. «ctoniehew 42.00 24.00 See ~esnee 8 sesee 
7” eaevcnses - 44.00 25.00 SL.GO cccce seces 
@ BB Cs scecec sexe. es $15.50 $ 7.00 
Pondosa Pine Shop— 
Factory 


01 No.2 No.8 Com. 


5/4 & 6/4 a 50 $41.50 $25.50 $16.00 ..... 
8/4 wccccceees —— 51.50 86.50 16.50 ..... 
4/4 accccccccecccce ceece coe oeece $24.50 


Idaho White Pine, 16-Foot— 
No.1 No.2 No.3 No.4 No.5 


 vieewuanes $47.00 $39.00 $28.00 ..... «s+. 
SS <«cececeons 48.00 40.00 | ere coer 
 ~ssecednven 46.00 fm 2. BTC eee ee 
a ébecaeenne 52.00 + aie 2 ware astbcie 
Oe cioanee .-. 69.00 41.00 87.060 cocce ceces 
4” & wider... ..... une $19.00 $ 7.00 
White Fir, 6- to 20-Foot, Inch— 
4” 6” 8&10” 12” 4”&wdr. 
Nos. 1 & 2....$22.00 $25.00 $26.00 $27.00 ..... 
| S sees 15.00 18.00 19.00 Daee 8 esxes 
Th,  ackeséce SOCEe --batee sexes sade $14.00 


[Special telegram to American LuMBERMAN] 
Portland, Ore., Aug. 2.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S28: 


No. 1 No. 2 No. 3 

J; o 7 |. eee $56.00 $41.00 $34.00 
RG cree ae aes 66.00 51.00 34.00 
Above shop prices are for shipments of No. 


3 and better. For straight cars of specified 
grades, add $5. 


CALIFORNIA PINES 


San Francisco, Calif., July 30.—The follow- 
ing average prices, f. o. b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Asso- 
ciation for the period ended July 27: 





California White Pine 
Nos. 1&2 clr. C sel. Dsel. No. 8clr. 
- widths: 
 eneewon $69.85 $62.85 $54.55 $45.85 
: / r waked 68.30 63.35 55.50 58.20 
ae wevaeveces 66.65 57.95 49.80 59.15 
OPO a Sawa aces 81.55 70.90 59.55 69.05 
California Sugar Pine 
Nos. 1&2 clr. C sel. Dsel. No. 8clr. 
Be svcuureden $97.75 $85.85 $69.25 $58.25 
Bee bea anton 90.15 77.00 63.45 66.50 
TT eee 87.80 74.45 53.50 65.20 
We accceirens 95.95 83.65 69.50 83.80 
White Pine Shop Mixed Pines 
DME ésntdecninen $30.85 Common— 
No. 1, 5/4xa.w . 44,40 SS aaa $43.70 
No. 2, 6/4xa.w 24.50  : ceaka hens 32.25 
Panel, %”xa.w.... 69.50 R a Oe watexne ie 23.50 
De -tcend een wee 22.05 
Sugar Fine Giep = =—s Timbers |... 28.85 
DO ccanededwu sen $40.20 Sidin Babtr 
No. 1, 5/4xa.w.... 47.95 “jes & , 3.75 
No. 2, 6/4xa.w.... 29.60 Leth ae eee ' 
Douglas Fir Si Bree $ 5.05 
COO sc ctccece $49.00 ee We peut 8.85 
oS ae 13.00 — reo 1.40 
Ties and timbers.. 24.75 No. 1 dim, 1%x 
Dimension ....... 17.35 GM. . ccénctnaesx 17.35 
Cedar Pir 
Pencil .cock ...... $23.95 C&btr, all sizes $34.75 
SG 3. cub hamuee 21.45 No. 1 ee 19.35 


_ Export 
Australian 4/4xa.w.$56.30 





DOUGLAS FIR 


(Special telegram to Amertcan LuMBERMAN] 


Portland, Ore., Aug. 3.—F.0.b. mill prices on 
actual sales of fir, July 30 and Aug. 1 and 2, 
direct and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were as 
follows: 


Vertical Grain = 


= B &btr = 
Pr civeiveeetawes bs — 00 $80 50 — 50 
BT setbc big aes actenciacal 5.25 
gl ae er 36. 00 
Plat Grain Flooring 
Se scevennsbewteces mee 26.00 20.50 
De éacwtudslataainoes “ene 31.25 28.75 
, Mixed Gut  Sesteg 
SE” Ankveaedeecesewcs coe Sie 
Ceiling 
Me” vinweeaedenton de oun 24.50 19.75 
DE? ‘RaDiitsesuedienwk sae 25.75 22.00 
Drop Siding, 1x6” 
DE cnn Oidbsimdre oe ae --+- 80.00 27.00 
De snnenebawuesenwnss ieee 31.00 26.25 eee 
Me .«tssanunieahionoks 18.00 


Finish, Kiln Dried and Surfaced 


1x6” 1x8” 1x12” 
ME = ccpucesccwaewsacewnee $43.25 $45.25 $51.25 


Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 


Se eer rs ee $19.25 $16.50 $16.50 $21.00 

2 Saree 11.50 12.50 14.50 14.75 

DW -<n0ee ee ees coward 12.50 8.00 8.00 ere 
Dimension 


No. 1, 2” thick— 
12’ «14 16 = 18% 20° 

4”. .$16.50 $17.00 $18.75 $19.50 $19.50 .... ...- 

6”.. 16.00 15.75 17.50 18.00 17.75 21.25 24.00 

8”.. 16.75 16.75 18.25 18.25 18.00 22.25 24.50 

10”.. 17.00 18.00 18.50 18.75 18.50 23.75 26.75 

12”.. 17.50 17.75 18.50 20.00 19.00 18.75 21.00 
2x4”, 8’, $16.00; 10’, $16.50; 2x6”, 10’, $15.25 


22x24’ 26-32’ 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
la E nuacsenen $12.25 ar 50 _— 00 = 75 _— 00 
 sineusnen 9.25 25 
No. 1 Common Timbers 
8x3 to 4x12” to 20’, apes RAF G ee Por aera $19.50 
2 2 og ee err 18.50 
5x5 to 12x12” to 40’, sur mes Se ae anne nual oR 20.50 
Fir Lath 
ek 2 Ss Mic ctcac baw asrersdscasvanwwee $2.50 
Bé&better, Flat Grain Car Siding, 9 or 18’ 

Ee ined eed ae ab wee ao Seeds aaev awww ee eae $35.50 
Be  “-pksubheeOde cores cannaeneene ies aweeeneees 36.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LuMBERMAN] 

Portland, Ore., Aug. 2.—Log market quota- 
tions: 

iy yellow: No. 1, $21.50; No. 2, $16.50; No. 
3, $12. 
Fir, red: Ungraded, $15@15.50. 
Cedar: $14@15. 
Hemlock: $11@12, ungraded. 
Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., July 30.—Log market: 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $16; 


lumber logs, $28. 
Hemlock: No. 2, $12@13; No. 3, $10@11. 
$1 higher than fir. 


Spruce: 


AuGuUs 


—— 


{St 
Por 
prices 
Finis! 
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WEST COAST SPRUCE 


[Special telegram to American LuMBERMAN] 
Portland, Ore., Aug. 2.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
ae .sackeus $71.00 a Pee $28.00 
—10” 7 a 30.00 
_ ih ee a os a 31.00 
Bevel siding— oe adasacis 32.00 
% Oe cconetene 28.00 Lath TTT TT 4, 00 
1%%x6” ........ 30.00 Green box Imbr. 17.00 





ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- and 
16-foot, containing not more than 10 percent of shorts 
nor more than 50 percent of 16-foot: 


D&better No.1 No. 2 No.3 

4/4 5/4 6&8/4 4/4* 4/4* 4/4* 
rere $56 $82 $82 $58.00 $42.00 $33.00 
- «care 61 82 82 54.00 41.50 35.00 
doe 65 82 82 64.00 39.50 85.00 
SF acne 80 85 85 55.00 41.50 35.00 
a teen 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2) add $6, in No. 8, 
add $5. 

Random Widths, 6- to 16-foot lengths— 

No. 4, 4/4, $31.50; 5/4, $86.50; 6/4, $38.50; 8/4, 
42.50. 

' No. 5, 4/4, $25.50; other thicknesses, $29.50. 

For all rough stock, add ay es. “: 


Spruce lath, 4-foot, No. No. 2, $6.95. 





CYPRESS 


St. Louis, Mo., August 1. 
f.o.b. St. Louis. 


GULF COAST RED CYPRESS— 
Mew Grades— Factory No.1 





Current quotations 


Tank Selects Shop Box 
Leer $116.75 $68.75 $51.75 $31.75 
Bearer 121.7 78.7 63.75 33.75 
De: stcaneewesn 123.75 81.75 66.75 33.75 
rere sa 131.75 88.75 73.75 31.75 
Se. cekdenn ewes 136.75 93.75 78.75 eae 
Se. cussssavwns 136.75 93.75 78.75 igehia 
sa elec Sle 141.75 98.75 93.75 sl 
Peck random, 4/4” ...ccccccccccccceces $24.75 
Common Rough— No.1 No.2 £4No.3 
SE ccredcewesnoned $54.75 $43.75 $32.75 


61.7 34.75 
Add $2 for specified lengths on common grades. 


Pinish, 515 4 s2s— 
Hea A Cc D 
1x4—10” $103. Ts $ 98.75 $ $3. 75 $ 83.75 $ 73.75 


1x12” .. 110.75 106.75 101.75 91.75 80.75 
1x14” .. 120.75 115.75 110.75 102.75 baaea 
1x16” .. 125.75 120.75 115.75 106.75 awne 
Bungalow Bevel Siding— A B Cé&btr. 
i << ccatmedin ence eae eee $53 $45 $43 
RR ror 64 55 53 
ME” vcheenbir ce ceedeounse 70 61 59 
Bevel pistons il B Cc 
ee vines 4a 50 $45.00 $41.00 s28. 00 
YELLOW oxvrnnss— 
Pactory— No.1 No.1 No. 2 
FAS Select Shop com. com. 
TT $58 $36 $33 $28 
| eos 75 60 46 35 29 
RE er AS 75 61 48 35 29 
ere 82 66 53 37 31 
Be cxwissnewnens 100 73 63 oe oe 
Boards— ..No.1com. No. 2com. 1” random 
Se cnsetcnwes $42.50  * eer 
OE its packed 42.50 ere 
PE vicnwaeees 43.50 a 0s cee 
MR ior sind io: ajo ar a ~ ” MSY 
eee, TEER" 6060 ing $28.00 
KILN DRIED SUPELG rioccamea— 
Beeaier Select No. 1 
caieicnien $61.50 $51.50 $43.50 





POPLAR 


Cincinnati, Ohio, Aug. 2.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 


Soft Texture— 4/4 5/4&6/4 8/4 
tee eee $1 120 11 $1390 saat t+ Sar 24 
82@ 8 88 


Saps & select. 
No. 1 com.... 50@ 55 65 70 * 75 
No. 2 com. A. 38 40 43@ 45 45 48 


No. 2 com. B. 28 30 30@ 32 32 34 
Valley— 

 ernareees $9 100 si + $105@110 

Saps & selects 66 70 70@ 75 80 

No. 1 com.... 48 50 55 58 58 62 

No. 2 com. A. 37 39 41 43 

No. 2 com. B. 27 29 29 31 30 32 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Aug. 1.—Chicago/Cleveland average hardwood prices obtained during week 
ended July 26, as reported to Hardwood Manufacturers’ Institute: 


Chgo. Clev. 





Chgo. Clev. | Chgo. 








Clev. Chgo. mn Chgo. Clev. 
RED GUM SAP GUM WHITE OAK POPLAR COTTONWOOD 
Figured Wood on See, Plain—contd. Plain | Pood & wee 1 
Quartered 3 | No. 2 com. No. 2 A com. - o 
FAS 13" & war. | | 4-4) 47.00 64.25) 4-4 37.00 © 43.75 | 18/17” box boards 
4-4 127.00 4-4 65.00 PLAIN OAK No. 2 B com. 4-4 76.50 — 
5-4 148.75 FAS m= No. 3, flooring grade 4-4 28.50 $2.25 FAS 13” and Wider 
6-4 155.25 | 4-4 62.75 | 4-4 32.00 ove - 68.25 eee 
No. 1 com. & sel. 5-4 60.50 No. 3 com. - ASH FAS 
4-4. 61.00 6-4 67.50 | 4-4. 27.25 FAS , 4-4 63.50 - 
_ 8-4 69.25 Sound wormy 4-4 92.25 105.75 CHESTNUT 
Quartered | No. 1 com. & sel, 4-4 40.75 48.75 5-4 97.5) Plain 
FAS | 4-4 46.75 i 6-4 113.25 107.00 | ga 
4-4 111.50 | 5-4 52.25 RED OAK 8-4 115.00 127.50 | “4-4 92.50 
6-4 114.50 | 6-4 54.00 Quartered No. 1 com. & sel. 8-4 144.00 
8-4 106.25 | 8-4 57.25 FAS 4-4 55.25 - | wate the 
No. 1 com. & sel. | No. 2 com. | 4-4 104.50 5-4 61.25 4-4 sea 57.75 
4-4 60.50 4-4 27.00 Plain 6-4 cous 72.00 5-4 2 70.50 
6-4 80.50 | No. 3 com. | was SOFT MAPLE | 6-4 70.50 
8-4 67.25 | 4-4 22.95 ome 8 | 8-4 80.50 
No. 2 com 4-4 83.00 114.25 | FAS ; 5 
4-4. 35.50 | BLACK GUM | 5-4 100.50 135.75 8-4 mee 93.1 75 | Sound wormy pa 
. Quartered 6-4 115.00 nage h 12-4 86.2 4-4 . 47.75 
Plain | Fas | 8-4 123.75 140.50 | No. 1 com. & sel. 5-4 47.75 
FA | 4-4 53.25... | No. 1 com. & sel 5-4 61.50 | Sf 4 
4-4 106.25 | No. 1 com. & sel. 4-4 538.7 75.25 8-4 rhe 73.75 8-4 sees 57.00 
i ay a ee he By 
- y 8- 4 5.25 FA 
8-4 11825 0 11. | aaa | No. 2 com | _ HARD MAPLE | 4-4 66.50 78.50 
No. 1 com. & sel ™ uarter | 4-4 44.75 57.00 | 74% 85.50 | No. 1 com. & sel. 
4-4 58.75 | naa 50.50 POPLAR hk 4-4 42.50 58.00 
5-4 57.75 **** | No. 1 com. & sel | | meneny | SYCAMORE 
6-4 70.25 | Plain } AS 
4 | 4-4 39.50 | - 8-4 118.50 Quartered 
8- 71.00 | 13/17” boxboards : ct ove | ee 
prengein WHITE OAK | 4-4 eee 124,00 | 12-4 166.75 -+ | 5-8 = 47.50 
Quartered FAS No. 1 com. & sel | No. 1 com. & sel. 
Quartered FAS | 4-4 86.00 110.75 8-4 63.7 - | 5-8 47.50 
FAS | 4-4 128.50 148.50 | 5-4. 92.50 123.75 SOFT ELM WILLOW 
4-4 65.50 . | No. lcom. & sel. | 6-4 ..e. 124.50 | FAS 
5-4: 73.25 coon | 0 4-4—ss78.500= 94.25 | 8-4 119.75 6-4 65.00 | oe aa 
6-4 —- 71.00 saat Plain | Saps 8-4 = 75.75 ean : a 
8-4 75.25 | & | 4-4 70.50 .«+ | No. 1 com. & sel. MAGNOLIA 
No. 1 com. & sel 4-4 90.00 115.00 Saps & sel. 4-4 44.25 
4-4 53.50 5-4 113.00 185.75 | 4-4 ae 87.00 6-4 45.00 65.00 
5-4 56.50 | 6-4 127.50 185.25 | 5-4 wate 97.00 8-4 60.25 No. 1 com. & sel 
6-4 58.75 8-4 146.00 is 6-4 a 97.00 | No. 2:com. P 49.75 
8-4 = 61.50 No. 1 com. & sel 8-4 wees 104.50 6-4 27.50 | BIRCH 
4-4 63.50 67.75 | No. 1com. & sel 8-4 30.50 FAS 
Plain 5-4 79.25 87.25 4-4 51.00 58.50 | Log R 4-4 107.25 148.75 
13/17” Boxboards 6-4 67.75 They No. 1 com | 5-4 40.50 anes No. 1 com. sel 
7 a 8-4 102.25 1-4 «= 552.250 «67.50 | 6-4 «= 40.50 Nene 4-4 66.75 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars 
flooring mill basis, during the week ended 


July 30: 
MAPLE Clear No. 1 Factory 
SR. Aedes caweatnnae $73.91 $66.61 $45.38 





OAK FLOORING 


Following are average carlot prices, Memphis base, 
obtained for oak flooring during the week ended July 
23, as reported by the Oak Flooring Manufacturers’ 
Association: 


HEX1Y" 48x24" 94x14" 36x2” 
Te ME Gv cctcres weeds $126.36 $82.00 $98.31 
ae Se eer eee 93.06 63.11 $e 
Sel. qtd. w. & r....$ 78.00 93.78 62.50 arp 
Ce. Ws. Wis csaes 81.77 87.63 61.16 68.88 
> 3 a See 69.22 88.13 64.21 68.85 
ee, Ss Win a 6s ces 60.23 77.27 51.06 53.78 
Sek. PN. VOR s i oce cas 67.26 76.66 55.35 56.43 
No. 1 common...... 53.37 57.02 42.72 39.55 
No. 2 common...... 23.81 26.48 11.00 


YaxlYe"” Yax2" Yexl” Yex2” 


Cle. atd. wht..... 810080 | 00+. 

Sel. qtd. w. & r.... 76.50 $ 76.50 race Wake 
CEP, BIR. WEE cccvee see's 78.17 .-.. $99.68 
SS See 84.00 Sere 71.50 
Sel. SE: WEB. cece bweve 70.38 i ae 
Bek. OUR; SOB sce oie oe so400 72.00 es 67.50 
No. 1 common...... 56.50 57.50 ae 42.00 





BLACK WALNUT 


Cincinnati, Ohio, Aug. 2.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 


FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
$265. 
$18 Potente, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


No. s “y $95; 5/4, $105@110; 6/4, $115@ 
120; 8/4, 130 


No. 2, 474, $45; 5&6/4, $50; 8/4, $55. 


POPLAR BEVEL SIDING 


Louisville, Ky., Aug. 1.—The poplar siding 
market remains steady, with demand just fair, 
there not being any large amount of small 
home building. Local quotations read: 





Fas Select No. 1 No. 2 
reer $50.00 $38.00 $28.00 $22.00 
OS eee 50.00 36.00 26.00 20.00 
DS. ovsw es 50.00 35.00 22.00 10.00 








PHILADELPHIA PRICES 


Philadelphia, Pa., Aug. 1.—Wholesale prices 
secured from authoritative sources exclusively 
for the American Lumberman are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”..$44.00 10x10” ....... . $49.00 
3x6” and 6x6”.. 42.00 BEES vsewstens 58.00 
3x8”, 4x8” and PERE Seecewee 56.00 

eee 43.00  — 68.00 
MEE “sctwseees a he: 65.00 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Deliverv) 


a BI aia vce. doa vane ae elec aumoe en $86.00 
BN MS ola cies ss wan oreteaweraeae 74.00 
NE ald Ghee. Woe 5- 0.5. k0. bonnie esas oe 54.00 
es BO, BN oon cn ok 6: dV ee cd Sono 44.00 
Bee HI 6 5-6 80 ktivo.s 08 we wieceee 

oe 2 Ge 6.4 's 6 0.ks 5 assbournebes 19.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$26.00 1x10”, %x 9%..$27.50 
1x8”, %x7%.... 27.50 1x12”, %x11%.. 28.00 


Shortleaf Dimensions, S45, %4-inch Scant, 10- 


to 16-foot 
Ee ree  * Bt. ae $29.00 
Be -2sKabeuens | ie? eee 30.5 
ME” icosveecwe 28.00 
North Carolina Pine Flooring 

No, 2&btr. No. 3 No. 4 
£? ) le, ee $74.00 $63.00 cone 
So ge re 52.00 41.00 $25.00 


Kiln Dried North Carolina Roofers 


a, oy, eee eee $29.00 

Be ns. ER ed ox 6 eahiela biwlp oe ne-Ge wk 31.50 

SE ord: tiw: mah ain ce wale Kaos wie 32.00 

EE 5. EE | oid ak > 646 ae One viniee ee 33.00 
te- -inch thick, $1 more. 


Red Cedar Bevel Siding 
%x GE Fike kecnscdeensdibeweupes $42.00 
%x 8”, clear 
%x10”, clear 


eR ee Pre eee 69.00 
Maple Flooring f.o.b. Philadelphia 
2) of Zeer rrr rss es $80.50 
> ag eres ar 0 * bee 0'sie aie 70.00 
De A Pe ee ee 47.00 
3X1", ANG Sindh GOR vccccvcsveivccve 64.00 


Cc D No. 2 No. 3 
oe ae ---$ 72.50 $62.50 $45.25 39.75 
Se 87.50 77.60 43.25 40.25 
simone eae 77.50 67.50 45.25 40.25 
Re ee ewes Saal 77.50 67.50 42.25 39.26 
ST vin ie cebied 87.50 77.50 42.25 39.26 
pk ee 102.50 92.50 44.25 40.25 
ae” ORE: Wien ee 107.50 97.50 ware occ 

Lath, 4-foot No. 1 

ee $6.75 c.if.—$7.25 delivered 
TEE tconsendca’ 5.50 c.i.f.— 6.00 delivered 
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OLD FRIENDS 


This Lumberman’s 
Insurance exchange 
will be pleased to re- 
fer interested lum- 
bermen to subscribers 
who have been on 
our books for many 
years. 


No extra assess- 
ments for excessive 
losses. 
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LUMBER 
UNDERWRITERS 


A.B.BANKS &£CO.,MGRS. 
_ ARKANSAS 








[DAVENPORT| 
HOTEL presen 


Lumbermen of 
the Northwest 





Spokane, 


U.S.A. 





Reasonable Rates 
Informal 


Numerous Dining 
Rooms, including 
Coffee Shop 


Circulating Ice Water 


Washed Air 
Ventiistion 
































E believe 
that there is 
no other hote! in 
the entire United 
States more hand- 


ny 


AM: 


id somely furnishedor 
+f that offers more to 
44 the traveler. 
Keller and Boyd 
Owners and 
Operators 

















NORTHERN HARDWOODS 


Following are prices of northern hardwood, f. o. b. 
Wausau, Wis.: 


a FAS Sel. No.1 No.2 No.8 
SH— 
4/4 ....$ 95.00 $ 80.00 $ 62.00 $ 40.00 $ 20.00 
5/4 .... 105.00 90.00 70.00 42.00 21.00 
Pe esse 115.00 100.00 75.00 42.00 21.00 
8/4 .... 120.00 105.00 80.00 47.00 cove 
Basswoop— 
4/4 .... 75.00 65.00 50.00 34.00 25.00 
Me wese Gnee 68.00 53.00 34.00 26.00 
6/4 .... 80.00 70.00 55.00 36.00 26.00 
8/4 .... 95.00 85.00 70.00 38.00 26.00 
10/4 .... 100.00 90.00 75.00 50.00 eeee5 


12/4 .... 110.00 100.00 85.00 60.00 


Key stock, 4/4, $80; 5/4, $85 de; FAS, 
$95; No. : $75. . . ee 


lx4-inch No. 1 face clr. & btr. $65; 1x5-inch, $80. 
Birco— 


4/4 .... 100.00 80.00 50.00 82.00 21.00 

5/4 .... 105.00 85.00 56.00 36.00 22.00 

6/4 .... 110.00 90.00 60.00 40.00 22.00 

8/4 .... 115.00 95.00 75.00 47.00 28.00 
10/4 .... 125.00 105.00 90.00 55.00 cove 
12/4 .... 130.00 110.00 95.00 60.00 

8/4 .... 88.00 70.00 45.00 


28.00 to 
6/8 .... 85.00 68.00 38.00 : 


For 10-inch & wdr., add $35; 8-inch & wdr., add 
$20; for 5-inch & wdr., 8-foot & Igr., add $2. 


on of 4 & 6-foot lengths, $32. For sel. red, add 
Rough birch, 1x4-inch, two face clear, $85; one and 


two face clear, $70; 1x5-inch, two face clear, $100; 
one and two face clear, $80; run of pile, $68. 


Sort Erm— 


G6 sees WSO 60.00 47.00 25.00 21.00 
5/4 .... 75.00 65.00 50.00 30.00 22.00 
6/4 .... 85.00 75.00 60.00 30.00 22.00 
8/4 90.00 80.00 65.00 35.00 28.00 
10/4 - 95.00 85.00 75.00 40.00 Por 
12/4 - 100,00 90.00 80.00 45.00 ove 
Rock Erm— 
Ce «oes TM 45.00 25.00 18.00 
5/4 - 80.00 50.00 30.00 19.00 
6/4 - 80.00 55.00 80.00 20.00 
8/4 - 85.00 60.00 35.00 *25.00 
10/4 - 100.00 80.00 50.00 eeee 
12/4 .... 110.00 90.00 55.00 80.00 


Sort Marite— 


4/4 .... 70.00 60.00 43.00 27.00 21.00 
6/4 ..-. 75.00 65.00 45.00 35.00 22.00 
6/4 .... 90.00 80.00 49.00 32.00 22.00 
8/4 .... 95.00 85.00 62.00 38.00 22.00 
Rep Oax— 
4/4 .... 100.00 80.00 65.00 43.00 19.00 
56/4 .... 105.00 85.00 70.00 45.00 20.00 
6/4 ...+ 110.00 90.00 75.00 49.00 20.00 
8/4 sse+ 115.00 95.00 80.00 52.00 20.00 
*Bridge plank. 
Harp Mapre Rovcu Ftoortnc Strocx— 
No.1 No.2 No. 8 
com. com. com. 
OG santdsacvweenceasane $44@45 $32@34 $22@24 
ee een 45@47 34@36 24@26 
Harv Marpte— 
Sel. No. 1&Sel. 
FAS 6”&wider 6”&wider No.2 No.8 


GJG sesece $ 70.00 $ 60.00 $ 45.00 $32.00 $18.00 
Oe sasieas 80.00 70.00 55.00 35.00 19.00 
6/4 ....06 90.00 80.00 65.00 35.00 21.00 
WS csvces 95.00 85.00 70.00 38.00 20.00 
BO/E ww eese 110.00 100.00 85.00 50.00 30.00 
18/4 ...s06 120.00 110.00 85.00 55.00 30.00 
14/4 ..ce0- 135.00 125.00 110.00 60.00 35.00 
16/4 wcccce 165.00 150.00 135.00 60.00 35.00 


Add for straight FAS, $5; 8-inch and wider, $10; 
10-inch and wider, $30; 12-inch and wider, $40. 


Regular stock contains 50 percent or more 14 and 
16 foot, and the following percentages of 12-inch and 
wider, 4/4, 10 percent; 5/, 6/ and 8/4, 20 percent; 
10/ to 16/4, 30 percent. 


Beecu— 
FAS Sel. No. 1&Sel. No.2 No.3 
5/8 No. 2 com. & better..... ee $33.00 $16.00 
OFe tianawd $55.00 $40.00 $35.00 25.00 19.00 
BOG wrecwes 60.00 50.00 40.00 30.00 22.00 
ee sneceee 70.00 60.00 50.00 35.00 22.00 
GFE. cocsans 80.00 60.00 40.00 25.00 
Env Drizepv Wuite Marte— 
FAS and 
Nos.1&2 Nos.1&2 
ON ER ae SOE $110.00 $ 85.00 
Bee ancwnpassdeeedeseseusess - 115.00 90.00 
PE ntsccednnsdeeanedeeeseeen 120.00 95.00 
Ee seaceassccocensvasaooewe - 130.00 105.00 





SOUTHERN PINE TIES 


New York, Aug. 1.—Following are quota- 
tions on southern pine ties, f.o.b. New York: 





All 8’ 6”— Sap Heart 
La reer $1.50 $1.80 
Sr. Jog cebiepeethGanetecewee mse ue 1.40 1.70 
Se” de eewnrenseurcareesesnr na cae 1.30 1.45 








CROSS TIES 


St. Louis, Mo., August 1.—Cross tie quota- 
tions f.o.b. St. Louis: 


Untreat 

White Southese 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face. .$1.50 $1.25 
No. 4, 7x8”, 8’, 8-inch face.. 1.40 1.10 
No, 3, 6x8”, 8’, 8-inch face.. 1.25 1.00 
No. 2, 6x7”, 8’, 7-inch face.. 1.15 85 
No. 1, 6x6”, 8’ 6-inch face.. 1.05 75 


Red oak ties, 10 cents less and heart cypress 
ties 15 cents less than white oak; tupelo and 
gum cross ties, 15 cents less than white oak: 
Sap cypress, 20 cents less than white oak. / 


Switch Bridge 

Ties Plank 

TE sia eicecm ua we eckdaee $44.00 $45.00 
EE OS oe ara thd se aera aoa alate 40.00 38.00 





For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


CHICAGO, Aug. 3.—Northern pine prices are 
firmly held, and on a number of the more desirable 
items of Norway piece stuff there has been an ad- 
vance of from 50 cents to $1. Demand keeps up in 
good shape, and prospects for fall are encouraging. 


MINNEAPOLIS, MINN., Aug. 2.—Generally the 
dealers are buying northern pine only for immediate 
needs, depending upon prompt rail shipments. Box 
and crate manufacturers are taking pine in liberal 
amounts. The railroads also are in the market. 
Prices are steady. 


BUFFALO, N. Y., Aug. 3.—Northern pine is not 
doing quite as well as it was a month ago with some 
wholesalers, but this is no doubt due in large part to 
the season and the fact that many buyers are now on 
their vacations. Prices have not changed much re- 
cently, but both the upper and lower grades are 
showing much firmness. 


EASTERN SPRUCE 


BOSTON, MASS., Aug. 2.—Strong efforts are 
again being made by the eastern spruce producers to 
make $40 the base price for frames. Close buyers 
say they can still purchase in some quarters for $39. 
Demand is low at either quotation. Provincial ran- 
dom is quiet and quotations are unchanged. There 
are few calls for boards, but those in a position to 
ship dry stock promptly are refusing to concede. 
Oversupply of lath and light demand have weakened 
prices. Quotations are: 1%-inch lath, $7@7.20; 1%- 


inch, $6.25. 
HARDWOODS 


CHICAGO, Aug. 3.—Furniture factories are operating 
about 50 to 60 percent of capacity, and only buying 
northern hardwoods for immediate needs. The in- 
terior trim people are a little more actively in the 
market for good grades of birch. Orders from au- 
tomobile body plants are not in large volume. Ma- 
ple is moving in fairly good quantities to flooring 
factories and prices hold firm. An increased call 
for southern hardwoods is noted the last few days, 
particularly for gum in all grades. Oak is moving 
fairly well at firm prices. Oak flooring demand is 
light and prices are easier. 


NEW ORLEANS, LA., Aug. 1.—Little or no im- 
provement in hardwood market conditions is noted 
locally, demand being rated dull and prices unsat- 
isfactory and weak in spots. The big consuming in- 
dustries seem to be taking little stock and seeking 
price concessions on that little. The general feeling 
in manufacturing circles is that prices already are 
unduly low and it is said that some of the mills 
are vigorously resisting pressure for further reduc- 
tions. Available mill stocks in shipping condition 
are reported subnormal and with anything resembling 
revived deinand it is predicted that quotations will be 
restored to healthier levels. 


ST. LOUIS, MO., Aug. 1.—Southern hardwood de- 
mand continues slow. Neither planing mills or fur- 
niture factories are showing much inclination to buy, 
although there is a moderate improvement in automo- 
ble demand. A little more interest is being shown 
in sap gum. Once-flooded stock is finding a market 
at below list prices. Trade is expected to show a 
real betterment later this month. 


BUFFALO, N. Y., Aug. 3.—The hardwood de 
mand has been on-a seasonal basis lately, some com 
panies reporting that July business was fully up to 
their expectations and as good as usual at this time 
of year. Small-lot buying is the rule and industrial 
plants are not very busy, though the outlook with 
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some buyers is said to have improved of late. Prices 
in most woods are about as they have been. There is 
no shortage, except of walnut, which is quite strong. 


FIR, SPRUCE, CEDAR 


CHICAGO, Aug. 3.—Retail yards are buying con- 
servatively for actual needs, and inquiries from other 
consuming sources are not numerous. Coast mills 
are selling more lumber than-they are producing, and 
it is becoming more difficult to place mixed car busi- 
ness for immediate shipment. Most mills have fairly 
large order files, and there is a shortage of 6-incn 
ceiling and drop siding in Nos. 2, 3 and 4 clear 
grades. Larch, white fir and red cedar are firm 
and scarce. Engelmann spruce prices are firm. 


SEATTLE, WASH., July 30.—The fir trade in 
southern California is accurately described as 
“dumpy.” Intercoastal is quiet and unchanged. The 
export movement, particularly to Japan, is fair in 
volume, with a tendency toward increasing business. 
The rail trade continues quite active, with rural de- 
mand improving. The fir situation, as a whole, is 
better than for some time. 


NEW YORK, Aug. 1.—Most fir shipments coming 
in now have been sold in advance, so that no lumber 
worth speaking of is being added to stocks in storage. 
The last week of July was dull. Prices are well main- 


tained. 

BALTIMORE, MD., Aug. 1.—While the general 
level of fir prices is higher than it was, the in- 
creases are being absorbed by greater ocean freight 
charges and by the advances decided upon by the 
mills. The movement in fir continues quiet. 


KANSAS CITY, MO., Aug. 2.—There is a fair 
volume of fir demand in this market, mostly from 
country yards, and stiff competition for it. City 
yards are willing to invest when a bargain is offered, 
but are not volunteering much” business. Flooring, 
boards and dimension are in best demand. 


LOS ANGELES, CALIF., July 30.—Rail trade in 
Douglas fir from Los Angeles toward the intertor 1s 
increasing. Mill prices continue to fluctuate. The 
reserves at the harbor are slightly below normal, but 
it is expected that the next ten days will show a 
reserve larger than the market will consume. 


CYPRESS 


NEW ORLEANS, LA., Aug. 1.—Cypress bookings 
have shown some slight improvement. July sales 
volume fell below that of June, however. The present 
slight gain in bookings may mean that the revived 
demand expected between mid-August and September 
1 is coming sooner. Mixed car orders make up the 
bulk of the current business, with mill stocks in 
good assortments and shipments generally prompt. 
Prices are reported unchanged. 





CHICAGO, Aug. 3.—Retailers. tank manufacturers 
and other cypress consumers are placing orders in 
fair quantities. Yards are buying mostly for fill-in 
purposes. Local cypress distributers report that July 
business was ahead of June and in comparison with 
July, 1926, there was a fair turnover. Prices con- 
tinue on a steady basis. 


ST. LOUIS, MO., Aug. 1.—Demand for yellow 
cypress is seasonably quiet. Inquiries are increasing. 
There is a fairly good demand for low grade indus- 
trial stock, especially No. 2 cypress, which continues 
scarce. City and country yards are buying some 
stock as needed and the volume of wholesale orders is 
well maintained. The market is firm. Inquiries for 
red cypress also are increasing. 


HEMLOCK 


NEW YORK, Aug. 1.—The market in West Coast 
fir continued slow throughout July, with little indica- 
tion of improvement during August. There are ample 
stocks in the hands of all wholesalers and prices are 
holding well. 

BOSTON, MASS... Aug. 2.—The hemlock trade is 
quiet, and prices keep about even. First hand stocks 
of dry native boards are so light that some sellers 
are now refusing fo meet competitive prices quoted on 
western lumber. Some recent sales of western hem- 
lock are reported at the same prices asked for fir. 
Ordinary schedules of 2-inch dressed western hemlock 
are auoted $31@32.50 c. i. f. on a flat price basis. 
and No. 1 boards are $27@28 c. i. f. There is a fair 
demand for 15-inch western hemlock lath at $5.25 


oa WESTERN PINES 


CHICAGO, Aug. 3.—The demand for western pines 
at present is not particularly brisk, although prac- 
tically all consuming interests are placing some or 
ders. July volume showed improvement over the 
Previous month. Idaho and Pondosa pine mill stocks 





are plentiful. While prices are slightly easier on 
Pondosa, Idaho pine mills are holding steadily to list 
quotations. Sash and door factories are actively in 
the market for California white pine. Some mills 
are oversold on selects and one or two shop items, 
and prices are firm. 


SAN FRANCISCO, CALIF., Aug. 1.—There has 
been a slight decrease in orders for upper grades, 
with commons showing renewed activity. Prices have 
fallen off slightly. The outlook, because of stock con- 
ditions at the mills, is not bad, and there is no 
indication that prices will be dropped further to 
move slow stock. 


NEW YORK, Aug. 1.—Mills are still exerting pres- 
sure, chiefly by curtailing shipments, to keep prices 
firm. The market has been rather dull. Some of the 
better grades of Idaho are selling well and stocks here 
are low, but the mills are known to have ample sup- 
plies. 


BUFFALO, N. Y., Aug. 3.—The western pine mar- 
ket holds about steady, with scarcity prevailing in 
some items. Sugar pine shop lumber is called strong 
and the prospect is that little lumber will be on the 
market for several weeks at least. Buying is con- 
fined largely to immediate needs and wholesale stocks 
are depended upon to a large degree. Where orders 
are placed at the mills it is found difficult to get de- 
livery of all the items desired | as mixed cars are hard 
to fill. . 


KANSAS CITY, MO., Aug. 2.—Demand for west- 
ern pines is just fair, though it is said by sales 
managers that there are prospects for a heavier fall 
demand. Some Inland Empire stock has been moved 
by wholesalers, and there is a slightly better call 
for factory items of California pine. As a rule, well 
mixed cars are being asked for by retailers. 


LOS ANGELES, CALIF., July 30.—Prices con- 
tinue firm for the lower grades and shop items of 
California white and sugar pines. Thick stock is 
reported a little scarce. Western business has fallen 
off, but heavy rains and improved crop outlook are 
expected to have a beneficial effect during August. 


REDWOOD 


CHICAGO, Aug. 3.—Redwood demand has shown 
considerable improvement during the last few days, 
with both retailers and industrial consumers. well 
represented in the market. Export business is in 
good volume, which has caused a firming up in mill 
prices. Some mills are short of A and B grades, but 
clear heart stocks are in good supply. 


SAN FRANCISCO, CALIF., Aug. 1.—Redwood 
demand is off slightly, eastern demand is normal 
with slight advances being shown in lower grades. 
Prices are steady. Export business is normal or 
slightly better. Retail business showed slight soften- 
ing during the week. 

LOS ANGELES, CALIF., July 30.—A_ betterment 
in demand for redwood has resulted in a number ot 
good sized orders being placed by local retailers dur- 
ing the last ten days. Reports from the mills are 
to the effect that shipments will be made more 
promptly than during the last sixty days. Prices are 
holding their own. 


SOUTHERN PINE 


CHICAGO, Aug. 3.—Industrial consumers show 
more interest in southern pine, and orders for rail- 
road repair material are in larger volume. Demand 
from retail yards is slow. Prices are firming up, 
some mills having marked up several items, notably 
1x6-inch No. 2 and flat grain flooring, the advance 
averaging about 50 cents. 


NEW ORLEANS, LA., Aug. 1.—Locally no fea- 
turable change in general market conditions is noted, 
though several offices report slight gains in sales. 
Timbers and special bills are said to be leading both 
in demand and in price strength, but the market as 
a whole is rated seasonally dull. Prices apparently 
rule about as they were. 





ST. LOUIS, MO., Aug. 1.—The southern pine 
market is satisfactory for the season. Most of the 
orders are mixed, and are well distributed among the 
various users. Imprcevement is looked for toward the 
latter part of the month. The list is unchanged. 


KANSAS CITY, MO., Aug. 2.—Demand for south- 
ern pine is better, but it is the mills with low prices 
that are getting the large end of the business. Most 


.of the larger mills are sticking to their lists, unless 


an especially attractive order comes along. Demand 
appears to be better distributed over the country than 
for some time, with a fair representation of eastern 
orders. There is a little more straight car business 
than has been the rule, but because of the broken 
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Inserted Tooth 
SAWS 


For better grade lumber and 
faster cutting with less power—the 
Genuine Simonds Inserted Tooth 
Saw is unequalled. It gives perfect 
clearance. The teeth fit the plate 
perfectly. 


Order from any Simonds Branch 
or Service Station. 
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STOP Him! 


—but Don’t Pawn the Family Jewels 


paren doubt, it pays to season lumber by 
modern drying methods. But why pawn 
the family jewels for a plant ornament, how- 
ever scientifically embellished? 

Modern drying—via the Universal Vacuum 
Dryer—requires no enormous outlay. Most 
plants have some old kiln building which can be 
converted at small cost to Universal Dryers— 


giving shorter drying time and greater volume 
at lower drying cost. 


Universal Dryers are modern dryers with con- 
trolled circulation at an investment any operator 
can afford. There are no ‘‘bells’’ on them. A 
practical engineer superintends installation and 
as much initial operation as you require. No 
further expense. 


Glad to figure your requirements 
without obligation to you. 


UNIVERSAL VACUUM DRYER CO. 


5097 Gateway Station Kansas City, Mo. 


UNIVERSAL 
Vacuum DIRYER 































Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 
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NORTHERN 
HARDWOODS 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 
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stocks at the mills, straight cars are not always easy 
to buy. 


BOSTON, MASS., Aug. 2.—The buying of south. 
ern pine continues to be rather slow even for mid- 
summer, and the feeling about prices has not changed 
in the least. The intense competition among Sellers 
encourages buyers to expect bargain rates on every. 
thing they need. Retailers are taking only moderate 
assortments for immediate and very nearby require- 
ments. Flooring is quiet and prices are weak and 
unsettled. B&better 11/16-inch partition is being 
offered down to $45. The 8-inch air dried roofers are 
now $28.75@30. 


SHINGLES AND LATH 


SEATTLE, WASH., July 30.—In red cedar 
shingles there is a small change for the better, eyj. 
denced in a slight firming-up of prices for clears and 
a tendency toward increased volume. In 
spects the market is quiet and unchanged. 

MINNEAPOLIS, MINN., Aug. 2.—There is little 
improvement here in demand for red cedar shingles, 
Clears continue to sell at $2.15 and stars at $1.95, 
With demand good for green jackpine lath and for 
mixed lath, prices are firm. Balsam lath are scarce 
and selling at higher prices than those of last year. 


other re- 





KANSAS CITY, MO., Aug. 2.—After showing 
extreme weakness for several weeks, shingles are 
stiffening up again, and some of the mills are asking 
5 cents more for both clears and stars. There is a 
much better outlook for orders from country yards, 
Not many cars are in transit, and quick increase in 
demand would stiffen prices materially. The demand 
for lath is fair and improving a little, though prices 
continue weak. Siding demand is slow and mostly 
from the country. Some city yards have been in- 
quiring for fancy items. 


NEW YORK, Atg. 1.—Eastern spruce lath show 
very slight improvement. Many mills are still holding 
lath for a better market, but supplies here are abun- 
dant. West Coast shingle prices are somewhat erratic. 


NEW ORLEANS, LA., Aug. 1.—Cypress shingle 
demand continues quiet and there is some accumula- 
tion of stock at the mills. Prices by report stand 
unchanged. Cypress lath are not moving in very 
good volume, but there is steady call for this item 
in mixed cars and mill stocks are not unwieldy. 
Prices by report rule unchanged and steady. 


BOXBOARDS 


BOSTON, MASS., Aug. 2.—Demand*for box lum- 
ber remains quiet. Some of the boxboard producers 
are running on old contracts which will absorb their 
entire production from this season’s logs. There is 
some shading of prices by smaller operators. Reports 
from New Hampshire and Maine indicate that unsold 
stocks of dry box lumber are not at all excessive, 
and prices are not expected to go any lower this 
year. Round edge white pine inch boxboards are $27 


@29. 
CLAPBOARDS 


BOSTON, MASS., Aug. 2.—The clapboard market 
is featureless and quiet. July trade was very slow. 
Retail yards are lightly stocked, and distributors are 
looking for improving demand during August. Offer- 
ings of native spruce and white pine clapboards are 
light and prices are firmly held. Some bargains are 
offered in clapboards from the Coast but prices look 
steady on the whole. 


Timber Land Sales 


Witmincton, N. C., Aug. 1.—A timber tract of 


about 4,200 acres near here, known as the Point 


Peter plantation, was recently purchased by C. 
Royal. of Wilmington, development of the property 
said to be planned at an early date. 


Utvaun, Ky., Aug. 1.—The recent closing of a 
deal on 40,000 acres of hardwood timber lands lying 
along Line Fork out from Ulvah, by the American 
Column & Lumber Co., Columbus, is said to be one 
of the largest single deals of hardwood timber made 
in eastern Kentucky in many years. The tract was 
purchased from the Swift Coal & Timber Co. through 
C. H. Burton of Whitesburg, agent for the Swift 
interests. Announcement of the development of the 
large boundary, estimated to cut 200,000,000 feet 
of lumber, was made immediately following the clos- 
ing of the deal. A band mill is being brought irem 
Stark, W. Va. Arrangements are also being made 
for the construction of about thirteen miles of rail- 
road out from the L. & N. main line. The road is 
to be standard gage, and on a spendid grade. There 
is a rumor current that large coal developments will 
be started in the new territory by northern capitalists. 
Marked interest is centered in the new development. 
Not far from Line Fork—out from Cornettsville, 
The Leatherwood Lumber Co., recently organized, 
will develop about 20,000 acres of timber lands, i- 
stalling two sawmills. Something over ten miles © 
railroad, narrow-gage, is to be constructed. 





manage’ 
Laughli 


Frede 
Pleasan 
of Isaa 
rich. 1 
of Mis 
career 
mercial 
in 1881 
paraiso 
his bu 
Co., plz 
keeper 
of F. 
which 
was or 
st. Lo 
Goodri 
steel 
After 
in the 
solidat 


Mr. 
terhav 
Calif., 
farm : 
terest 
wife, ° 
a sist 
Christ 
rich o 


PRI 
ager | 
leans, 
maho; 
fatall 
30, W 
Borg 
ing t 
on th 
not k 
oped 
and » 
tract 
their 
mach 
skille 
Mrs. 
ing, 
7:55 
duce: 
accid 
Mrs. 
child 
her | 
a ’pl 
trav: 
auto 
aver 
cras 
Lou: 
inju 
was 
mini 
coul 
vent 
the 
Tue 
Epi: 
of t 
pan 
was 
mal 
thr 


ric 
col 
ter 
til 
fre 


80) 








1927  avovsr 6, 1927 AMERICAN LUMBERMAN 85 















































= oO 
’ | Known th World Over” 
OBITUARY | the o ve 
outh- LJ 
mid. EE : : 
Ps GOODRICH, of St. Louis, Mo., who for mee 
llers ae Soe fifteen years had large interests in meen hy 230" 
ery- jumber manufacturing enterprises, died in vO 
rate Chicago on July 28, following a_ paralytic 
Uire- troke, and was buried in Bellefontaine Cem- 
and stery St. Louis, on July 30. Mr. Goodrich was 
ci és years old. At the time of his death, Mr. 
a Goodrich was president of the Consolidated 
fei Saw Mills Co., of St Louis, Wyatt Lumber 
Co., of Ruston, La., Goodrich Realty & Invest- 
ment Co. of Burbank, Calif., Indian Springs 
Farm, (Inc.), of Baldwinsville, N. Y., and San 
Fernando Nursery Co., of San Fernando, Cal. 
edar He also had extensive interests in Florida. 
evi- Mr. Goodrich’s first business experience was 
and in the steel industry, and at one time he was 
re- manager of the St. Louis office of Jones & 
, Laughlin of Pittsburgh. 
Frederick Augustus Goodrich was born at 
‘ Pleasant Farm, Mo., April 13, 1859, the son 
rig of Isaac M. and Rebeces, (Burlingame) geet 
gies, rich. He was educated in the public schools be 
95, of Missouri, and was fitted for a business V e U3 922 Fr 
aa Sorts Cetage tram whieh ba ae geetaneen oaeve —_ 
mercia ollege, from whic w ate ’ 
4 = a tonal tele e kee There are millions of feet of water-soaked lumber in the 
araiso Norma . o. 2S s 3 . 
; his business career with Charles Himrod & Southern Hardwood District, but we are glad to inform 
ying Co., pig iron merchants, icago, first as book- 7 é c 
= ~ 9 re Ay ee YB ee our trade that all our plants in the overflow district are 
<in of F. A. oodric ‘o., iron -and steel, és 
sa | which he was vice-president and treastirer, well protected by private levees — hence, our stocks are 
rds was organized at Detroit, and later moved to 
in | St. Louis in 1902, when it became the F. A. absolutely free from flood waters. 
and ot aod cake, at wenteh tee tae beeen 
a stee an oO ’ y yas s ° . ° 
ices After he left Jones & Laughlin, he engaged Send us your inquiries and orders for 
stly in the lumber business, organizing the Con- 
in- solidated Saw Mills Co. 
Mr. Goodrich’s legal residence was at Win- OAK—ASH—GUM—ELM~—COTTON WOOD—CYPRESS 
terhaven, Fla., but he had a home at Burbank, ’ 
how Calif.. and another dwelling and a large peony - 
ling farm “* pe te N. BS ene much = 
terested in horticulture. urviving are s T -F b L Cc v 
ie wife, who was Miss Louise A. Silk of Detroit, urner ar er- ove Omi an 
nC. a sister, rs. t ! eckner 0 orpus 
Christi, Tex., and a brother, Walter F. Good- Home Office: MEMPHIS, TENN. 
igle rich of Carthage, Mo. BRANCH OFFICES: 
ula- New York, 350 Madison Ave. New Orleans, Hibernia Bank Bldg. Chicago, 612 North Michigan Ave. 
and PREDERICE E. HAUGHTON, general man- Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 
ery ager of the Otis Manufacturing Co., New Or- 
fem leans, La., one of the largest of the southern 
dy. mahogany concerns, and Mrs. Haughton were 
; fatally burned last Saturday afternoon, July 
30, when their yacht caught fire in the Lake 
Borgne canal as they were starting on a fish- 
ing trip. Mr. and Mrs. Haughton were alone e * 
on the boat when the fire broke out and it is Center 
= not known how the blaze originated. Envel- emmin Draught ee Ta 
ers oped in flames, both leaped into the water | 
er and fought their way ashore. Rescuers at- 3 Pi 
is ae by ee fire —— a gn Pn This trailer is preferred by lumber- ae er 
rts their automobile. They were te nto e : a : % ¢ 
old machine and carried to a local hospital, but men who use ag for oe 
re skilled medical treatment proved unavailing. of logging trailers because it gives a 
hig Mrs. Haughton died at 7 o’clock Sunday morn- steel center line draught through the 
ms ing, the death of her husband following at entire train. 
aid 7:55 that evening. The tragedy a ee 
celient anh tut Gi at tar eanee The sturdy construction of all Hemming 4-, SPECIFICATIONS: 
Mrs. George T. Burrell of Hinsdale, Ill., only 6-, and 8-wheel log wagons and trailers insures AXLES 4” x6” split hickory. 
cet child of Mr. and Mrs. Haughton, drove with long wear at rock bottom maintenance cost. SKEINS 3%” x10” or 4” x 12”, long sleeve 
“ ryt moy fe Sy LP SN They are especially designed to meet the needs malleable. 
ann a ’plane for the New Orleans journey. While y ; f th WHEELS 34” diameter, with 5”, 6” or 8” tire. 
traveling at 75 miles an hour, one of the of lumbermen. That’s why so many o em BOLSTERS 4x11" 6’ long: side bars, 4” x 6”; 
er- automobile tires blew out, but skilful driving are in use today on the most difficult logging center bar, 434x634”, with 3x5” built-up 
ire averted disaster. The first ’plane chartered operations. bars. 
ire paanes rgd after the —s a a the =" Pp TONGUE 4’’x6”, 5’ long; reach,4’’x6”, 11’ long 
ok uis field, but its occupants luckily escape . CAPACITY 10 tons. 
injury. Another was secured and Mra. Burrell Write for Complete Catalog Today. 
was landed at the New Orleans air-field a few - a - 
minutes before her father died. Delays en- W ACTORY Meridian. Miss. 
countered on her rush to the hospital pre- HEMMING AGON F ’ ’ 
+ age ~~ from won = a “oe ~~ 
the end came. A double funeral was elc 
f Tuesday morning with services at Trinity . i from business. Surviving are his 
ser oe * : ith him in business and will con to retire fro 
&. = gry ee Pa oe — promt yet nl founded by their father. widow and a daughter. 
S. of the Otis Manufacturing Co., and other co The first named has been active in the busi- SS See 
ty pany officials were pall bearers. Mr. a ness for about ten years and the others for ; ™ . ‘i i 
z was nationally recognized as an authority on Griffis, a cousin of the MES. MORRIS E. THOMAS, wife 0 
aaeoaeny ane his Srage pasting ts mourned Gecenssd, has , S., in “active charge of the sales manager for Cobbs & 7 og =, 
throughout the industry. i f , years and will continue in lac, Mich., died suddenly at her home in 
z fe gro cit; ee place on July 21. Mr. Thomas had been in 
: JEFFERSON GRIFFIS, head of the Griffis en eee ee amending, the gna peodree? 
" nufacturers and upon his , 
Ne Veneer Co., of Beaumont, Miss., died on July LUTHER P. FORD, aged 49, former head of pos in a comatose condition following @ 
e 25, at his home in Beaumont after an illness the Ford Manufacturing Co., prominently iden- stroke of apoplexy. She died shortly after- 
h of about ten days. Mr. Griffis was 63 years tified with milling interests in southeastern org without recovering consciousness. Mrs. 
( old. He was one of the most prominent busi- Iowa, died July 28 in his home in Burlington, ‘thomas was born in North Branch, Mich., 
= hess men of the Beaumont section of Missis- lIowa, after an extended illness. He was born june 23 1857. She married M. E. Thomas in 
ct sippi and hie death is mourned as a great loss June 26, 1878, in Richmond, Va.. and had been jgg9 and had lived in Cadillac all of her mar- 
: to friends and the community in general. He located in Burlington since 1916. Since his ried life. Besides her husband she leaves one 
a was founder and owner of the Griffis Veneer youth he had been associated with the wood- sister. Mrs. Thomas was active in various 
le Co. and of the Jeff Griffis Mercantile Co., pio- working industry and for many years was Community activities and highly regarded by 
1. heer operations in that section. He was also _ identified with the Whitehurst Manufacturing jor associates. She was a charter member of 
is founder and president of the Leaksville Ve- Co., Richmond, and the Ford-Kennedy Co. of the Cadillac Woman’s Club and held various 
ns ro Lumber Co., and -——": bs the Bank that a. r.4 peeeians gg ge Pa wd offices in that and other organizations 8 
1 of McLain, McLain, Miss. r. Griffis Was va- members 0 e latter firm and close social or charitable nature. e news 0 
: riously interested in financial and business business, later going to the Ford-Whitehurst. cuaden death came as a great shock to. her. 
* Concerns throughout the State and was in- Manufacturing Co. Since his residence in wmany friends and acquaintances. 
“ tee in ena woodworking —_ a ad se me iy! had 2 pn B 
4 lle lines there since going to that section oelke-Lyon Co., un 923 w ; = 
i, from Alabama when a young man. A widow, a company which acquired the Nairn-Gilles J. H. BLYE, director of, ihe Tavares, ve 
f one sister and five children, survive. The mill and woodworking department of the ber & Manufacturing Co. sf ste eT, doubee? 
Sons, Homer E., Lloyd J., and Alfred O., were Derby Mills Co. Ill health recently forced him recently at his home in Tavares 
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pneumonia. His death came as a great shock. 
He was taken ill several weeks before his 
death with what was thought to be merely 
a summer cold. He rapidly grew worse and 
it was found that he had contracted pneu- 
monia. That Mr. Blye was well liked and 
known was evidenced by the large number of 
friends who attended the funeral services. 
held in the Congregational church, and the 
numerous floral offerings. Mr. Blye was born 
in Philadelphia, Sept. 19, 1864, and was for 
the gréater part of his life a resident of Chest- 
nut Hill. Seven years ago he came to Florida 
and settled at Tavares. Mr. Blye was a mem- 
ber of city council, the Kiwanis club, a trus- 
tee of the Congregational church and inter- 
ested in nearly every civic enterprise in town. 


A. CAMPBELL SANDEBS, vice president of 
the Colleton Mercantile & Manufacturing Co., 
with headquarters at Charleston, S. C., and 
also manager of a large sawmill at Ravenel, 
S. C., died at Johns Hopkins hospital, Balti- 
more, recently. Mr. Sanders was educated at 
Porter’s and the College of Charleston in South 
Carolina and at Sewanee university. He did 
not claim exemption during the World war, 
and saw service in America and Overseas. 
While in France he was promoted to first 
lieutenant in the artillery, and served as regi- 
mental adjutant. Public spirited, progressive 
and with capacity for making friends as well 
as ability to handie big business, a brilliant 
future seemed ahead of him. He is survived by 
his widow, two children, his father, one 
brother and one sister. 


GEORGE P. HOLMAN, Salt Lake City, Utah, 
member of the now extinct wholesale lumber 
company of Holman & Payne which flourished 
in that city some years ago, died on the night 
of July 24 at Vancouver, B. C. at the age of 
85. Mr. Holman was the first white male child 
born at Salem, Oregon. He was also one of 
the oldest members of the Sigma Chi frater- 
nity in the West. Mr, Holman practised law 
for a time but soon turned his attention to 
the lumber business and selected Salt Lake 
City as the scene of his operations. Mr. Hol- 
man’s partner, A. E. Payne is still in busi- 
ness and is associated with the Morrison & 
Merrill Co., widely known lumber firm. 


HAROLD WOODHEAD, of Kansas City, Mo., 
died at Mayo Bros. Hospital in Rochester, 
Minn., on July 30, and his body was taken to 
Kansas City where burial took place on Mon- 
day, Aug. 1. Mr. Woodhead was a brother of 
Ben 8S. Woodhead, widely known lumberman 
of Beaumont, Texas, and had formerly been 
in the lumber business also for many years, 
being associated with the Trinity River Lum- 
ber Co., of Texas. For the last fifteen years 
he had been an official of the Employers In- 
surance Corporation, of Kansas City. Mr. 
Woodhead was 52 years old and was very well 
one puverakty known in Kansas City and the 

outh. 


W. A. DAVIS, president of the W. A. Davis 
Lumber Co., Chicago, died July 21 while on 
an automobile trip in Indiana. He was well 
known in the local trade, having been en- 
gaged in the wholesaling of southern hard- 
woods for about 20 years in Chicago. Prior 
to coming to Chicago, Mr. Davis represented 
the Upham & Agler Lumber Co. at Paducah, 
Ky. Mr. Davis formerly lived in Portland, 
Ind., and was born in the Hoosier State about 
61 years ago. The funeral was held at his 
sister’s home in Dunkirk, Ind. 


HAWLEY D. WILBUR, seventeen-year old 
son of Mr. and Mrs. Hawley W. Wilbur, Wau- 
kesha, Wis., died at his home there on Thurs- 
day, July 21 following a few months’ illness. 
His father is head of the Wilbur Lumber Co., 
and president of the Wisconsin Retail Lum- 
bermen’s Association. The deceased was a 
popular young man in Waukesha and was a 
student at the high school there. Besides his 
parents, he is survived by two brothers. Bur- 


ial was at Prairie Home cemetery, Monday, 
July 25. 


PRANK H. MANTIEX, aged 51, well known 
insurance man of Bay City, Mich., died sud- 
denly on Monday, Aug. 1, after an illness of 
several weeks. Mr. Maniex was a brother of 
Clarence A. Maniex, a prominent commission 
lumber salesman and president of the Mich- 
igan Association of Traveling Lumber & Sash 
& Door Salesmen. Besides his brother the de- 
ceased is survived by a widow, three daugh- 
ters and one sister. 


WILLIAM ABNER PARKS, 85 years old, 
for several years in the lumber business in 
Chicago, died at his home in Bunker Hill, Ind., 
near Peru, recently, after an illness of about 
ten days. He became ill on the eve of his 
sixty-fourth wedding anniversary celebration. 
Mr. Parks was born near Greensburg, Ind., 
and when six years old the family moved to 
pan nag Ind. The widow and four children 
survive. 


HENRY O. SEYMOUR, director of the Chain 
Belt Co., of Milwaukee, Wis., died of heart 


failure on July 23 at his country home, Lake 
Geneva, Wis. Mr. Seymour was director of 
the Chain Belt Co. since 1918 and was also 
president of the First Wisconsin Trust Co., 
executive vice president of the First Wiscon- 
sin National Bank and vice president of the 
First Wisconsin Co., all of Milwaukee. 


CHARLES A. KILMARTIN, assistant to F. 
M. Brown, of the sales department of the Ed- 
ward Hines Lumber Co., Chicago, died July 
28 at his home in this city following an ill- 
ness of two days. He had been in the employ 
of the Edward Hines Lumber Co. since 1910. 
The remains were taken to Portland, Mich., 
for interment. 


PARISH HOLCOMB, lumberman of Letcher 
County, Kentucky, died at his home on Line 
Fork on July 29, at the age of 60. Mr. Hol- 
comb had retired from active business some 
years ago. A widow, two sons and two daugh- 
ters survive. One son, R. M. Holcomb, car- 
ried on the business after his father’s retire- 
ment. 


CLARENCE M. THOMAS, chief auditor of 
the Edward Hines Yellow Pine Trustees and 
the Mississippi Southern Railroad Co., died 
Thursday, July 28, at Mercy Hospital, Chi- 
cago. He had been connected with the Ed- 
ward Hines interests for eight years. He is 


JACK THORPE, aged 48, a lumberman of Ko- 
dak, Ky., died at his home near there on July 
28 after an illness of several weeks. A widow 
and two children survive him. 





Hymeneal 


RBUMBOLD-ATWOOD—On Wednesday after- 
noon, July 27, in North Tonawanda, N. Y., a 
quiet wedding took place, uniting Mrs. Anna 
bB. Atwood and Jacob H. Rumbold, of Roches- 
ter, N. Y¥., Rev. Walter Mansell of the Church 
of Christ officiating. The witnesses to the 
ceremony, all daughters and sons of the bride 
and groom were, Mrs. Maud Leclair, Mrs. 
Grace A. Reiheiser, and Theodore J. Stack- 
house, of North Tonawanda, Roy and Leigh 
Rumbold of Tonawanda, and Dr. Lynn Rum- 
bold of Rochester. Immediately after a din- 
ner Mr. and Mrs. Rumbold left for the east 
and after Sept. 1 will be at home at 39 Chris- 
tiana street in North Tonawanda. Mr. Rum- 
bold is well known in western New York, hav- 
ing represented the Weyerhaeuser Sales Com- 
pany for many years, and has been president, 
also secretary-treasurer of the Empire State 
Association of Wholesale Lumber, Sash and 
Door Salesmen. 


THOMPSON-BREWER— Announcement of 
the engagement of J. Arthur Thompson and 
Miss Helen L. Brewer, both of Tacoma, Wash., 
was made July 24 by Mr. and Mrs. Frederick 
Cc. Brewer, parents of the bride-to-be. The 
wedding will take place early in September. 
Mr. Brewer is manager of the Shaffer Box Co., 
and is interested in several other Tacoma in- 
dustrial enterprises. Mr. Thompson, Miss 
Brewer’s fiance, is the son of the late James 
R. Thompson, of Tacoma, and a graduate of 
the University of Washington. 


ARMSTRONG-PREISCH— Miss Helen Ball 
Preisch, daughter of Maurice E. Preisch, well- 
known wholesale lumberman of Buffalo, N. Y., 
and formerly of North Tonawanda, was mar- 
ried on July 30 to John A. Armstrong, of Niag- 
ara Falls, N. Y. The ceremony was per- 
formed at the home of the bride’s father in 
Buffalo, many guests from that city and else- 
where being present Mr Armstrong and bride 
are on a trip to the Adirondacks. They will 
reside at Niagara Falls. 


MORRIS-TRENT—Near Blackey, Ky. Mon- 
day, Aug. 1, Mr. James Trent, lumberman, was 
married to Miss Callie Morris, of Montgomery 


Creek, Ky. Rev. J. Caudill officiated in the 
ceremony. They will reside near Carbonglow, 
Ky. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. +» at 20 cents 
each, State number of patent and name of inven- 
tor when ordering: 

1,636,090. Logging hook. 
Orchard, Wash. 

1,636,218. Method of treating veneers. Alfred A. 
Dennis, Grand Rapids, Mich. 


Erick Erickson, Port 


1,636,223. Collapsible packing case. Bertrand 
B. Freeman, Pontiac, Mich. 
1,636,403. Cutter head. Edward E. Beaty, 


Seattle, Wash. 

1,636,458. Container (box). Frank P. Cheney, 
Lowell, Mass. 

1,636,484. Band saw. Albert Obermoser, Bruch- 
sal, Germany. 

1,636,591. Log unloading machine. 


Millard F. 
Crawford, Natalbany, La. 








Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

$0 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Coumt in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























I WANT A MAN WITH SOME CAPITAL 
To help finance sale of 2,500,000,000 feet finest 
Oregon Pine standing timber on Pacific coast. 


Company will carry free of taxes. Most attrac- 
tive timber selling proposition ever made. 
P. B. RODGERS 
Great Northern Hotel, Chicago 





Connor Company continually com- 
mends cozy conservative construc- 
ted cottages, cedar covered, com- 
pletely ceiled, cemented cellars, 
comfortable complacent couples, 
chattering children, convert com- 
munity clubs calling city co- 
workers come country can com- 
fort. 


William Teegarden, Laona, Wis. 
Try for a Prize by sending in yours. 
See Particulars on page 65. 





MILLMAN: 
Experienced millman that knows the millwork 
business from A to Z, estimating billing into mill, 


cost finding, also selling. Must know how to oper- 
ate machinery so as to get the most work out of 
his men; must be capable of taking full charge 
of mill manufacturing all kinds of frames and in- 
terior trim. 

Address “A, 122,” care American Lumberman. 


DETAILER DRAFTSMAN 
Experienced and accurate with custom millwork. 
Man under forty preferred. Permanent position to 
the right man with opportunity for advancement. 
Write stating full experience with samples of work 
and references to WARREN HUCKINS COMPANY, 
Jacksonville, Florida. 


WANTED MANAGER 
For Retail Yard handling lumber, millwork and 
builders’ supplies in live town of four thousand in 
eastern North Carolina. Good living conditions 
and good salary to right man, or will sell interest. 
Address “‘A, 108,’ care American Lumberman. 


THOROUGHLY EXPERIENCED DETAILER 
And biller on stock and special millwork. Steady 
work all year round with good prospects of ad- 
vancement for a fast and accurate workman. 
Apply THE A. M. LEWIN LUMBER CO., 2120 
Dana Ave., Cincinnati, Ohio. 


WANTED TO EMPLOY—A YOUNG MAN 
Good position open to some bright, high-class young 
man with some lumber experience, who can invest 
from $10,000 to $25,000. 

Address “A. 121,” care American Lumberman. 


WANTED TO EMPLOY A YOUNG MAN 
With some experience as bookkeeper and assistant 
manager of a lumber yard located in a suburban 
town near Chicago. 

Address “P. 9,” care American Lumberman. 
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